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Artistic Engraved Glass Vases, Produced by an American Manufacturer 
(See Text on Page 61.) 
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AW/V SILVER 


The Long-Life Plate 





Jewelers throughout the country have 
utmost confidence in the name Alvin. They 
look to Alvin as a standard because they 
know that the Alvin reputation stands be- 
hind every piece of Alvin plate. 


The high quality of material and work- 
manship that go into all Alvin Long Life 
Plate make the finished product look and feel 
like sterling. 

H. G. Torrey, for 37 years chief assayer of 
the United States Government Assay Office, 
made a test of fourteen leading makes of 
silver teaspoons. This test showed that 
Alvin Long Life Plate averages more pure 
silver than any other make of plate. 


Offer your customers Alvin Long Life 
Plate—the silver whose charm is as long 
lived as its durability. 


Alvin Silver Company 
George Washington Sag Harbor, N. . - Molly Stark 


Pattern Pattern 
Chicago New York 
LQ~~ 10 So. Wabash Ave. 15 Maiden Lane 
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American Industrial Art and the Schools* 





By Richard F. Bach 


Associate in Industrial Arts, Metropolitan Museum of Art. 




















GHOOTING beside the mark is a favor- 
ite pastime among teachers of the 
industrial arts. But they are not hopeless. 
Their heritage, as any who runs may read, 
is a thoroughly American go-as-you-please 
teaching method, which shows the apt and 
inept pupil how to make brush marks on 
paper, to draw up designs perhaps for a 
metal desk set, or lamp, but never straying 
far from the now classic type of art teach- 
ing known as representation. One is told 
that there are some fundamental truths at 
the bottom of such teaching, but they must 
lie very deep, for one discovers them only 
in the rare student who, as all can see, is 
bound to be an artist anyhow. Yet, bar- 
ring a small number of efforts along other 
lines, the teaching seems to make ill-con- 
cealed efforts to inculcate in each uncom- 
prehending child that divine afflatus which 
is among the things that are born, not 
made. In unaccustomed contest with 
ingenious instruments and media, unwill- 
ing hands naturally disposed to wield ham- 
mers and to wipe tead joints, are driven to 
aimless drawing, paper work that carries 
nothing to an end, designs for which 
neither material nor methods of execution 
are visualized. 


A slightly different approach would make 
the same motives and materials take useful 
form. This different approach involves 
and is based upon the principle that indus- 
trial art teaching, or in fact, any teaching 
of drawing, is without value unless first all 
designing is done in terms of more or less 
well-defined materials and unless, in the 
second place, designs are actually carried to 
execution. To be sure it will not be pos- 
sible to execute ali designs, but a sufficient 
number need to be in the works at all 
times to assure a proper impression of 
material execution and appearance as re- 
lated to the drawing on paper. 


Now there are two parts to this prob- 
lem, and in both the wrong focus has been 
favored. As I have tried to indicate, the 
teaching of drawing in any but a painting 
or like school is bootless unless there is a 
visualized execution for the drawing or its 
equivalent meanwhile within reach. This 
applies to all general teaching of drawing 
in the schools. It is in the schools that the 
future artists have an opportunity to find 
themselves, why bend all hands in the same 
direction when some favor brushes, others 
wrenches and other mallet and chisel? 


Reprinted from the Educational Review. 


Give the drawing an objective and make 
the execution of an occasional objective a 
requisite part of the instruction. 

The solution is the same whether it be 
stone carving or millinery so far as courses 
in drawing, or representation, are con- 
cerned. When the value of the objective 
in such instruction is borne in mind, the 
doubtful amount of discipline or improve- 
ment to be found in the teaching of draw- 
ing as apart from the objective execution 
becomes negligible. This then is one phase, 
the broader and more difficult phase, of 
the problem. 

The other has to do with institutions 
teaching industrial arts, actually setting 
out to prepare designers and craftsmen for 
the world of art in trade. These are two 
kinds: those that aim to prepare manual 
craftsmen according to the old definition 
of the term and those that prepare de- 
signers for the factories. 

Hew many schools there are in each of 
these groups it would be hard to say: per- 
haps 15 all told for both groups. It is safe 
to say that while possibly half of these are 
working to the point, the remainder 
achieve li‘tle more than the mediocrity 
resulting from misguided teaching and in- 
adequate equipment. No doubt there are 
some 30 or 40 other schools masquerading 
under h'gh sounding names, of these the 
less said the better. In fact, so ‘little is 
the actual total accomplishment of the in- 
dustrial art schools of America that one 
commonly hears it said that there are no 
such schools. 


The small schools that encourage manual 
craftsmen are like dim lights in a great 
void. Yet tke'r effect is occasionally seen. 
They he!n to provide the flavor of real de- 
sgn and manual execution, not working on 
a quant'ty basis, without which our na- 
tional art can never gain tone. 

Yet these schools or their products can 
never be svfficiently numerous to become 
the final arbiters of quantity production, 
although they can—and let us hope soon— 
set a standard which will be a saving grace 
and a salutary model for the factory. 

Then there is the designer, a trained in- 
dividual who should have a sound under- 
standing of craftsman execution ga'ned by 
actual contact, but whose real work is in 
the broader field of production in which 
great machines accomplish a rapid turn 
over of raw materials. It is for this tyne 
of artist that we especially need schools, 
for his mistakes are immediately mani- 


folded and sent to the corners of the earth. 
It is in teaching these men especially that 
the industrial art schools. have had the 
wrong focus. They have not inexorably 
carried the job to the end in the actual ma- 
terials, and, whenever they have, they 
seem too readily to have lost the finer 
element of the pure design itself. 

It is here that the real trouble lies. It 
has to do with the machine and it§ abuse. 
I have repeatedly hammered on this one 
point: the machine cannot do wrong, for it 
has no mind of its own; if a poor design 
results from machine processes it cannot 
be the fault of this mere tool. If pine 
goes in at one end, oak will not come out 
at the other. The machine is registered 
before it goes to work, or else it is guided 
throughout its processes; in any case, it 
responds to levers, and there’s the end of 
its thinking. It is the most thoroughly 
useful thing in the whole field of indus- 
trial arts but it has been misuséd. If the 
machine is given a poor design to work on 
it provides a poor finished product, re- 
sponding as does a piano only to the keys 
that are struck, achieving harmonies only 
when called upon to do so. 

This is the great unplowed field for the 
industrial art schools, to train designers to 
know what machines can and cannot ‘do, to 
design according to highest standards for 
production on a quantity basis. Duplicate 
good designs as often as you like—they 
need cost no more, they need take no 
longer to execute—and the result to all 
concerned is bound to be a benefit, for a 
good design is a silent teacher; a poor 
design an insidious corrupter. The schools 
must train designers who know machines 
and how they are put together, materials 
and how they act when worked, and who 
are able to dispose these limitations to the 
advantage of fine design on paper. 

A new era is dawning in the industrial 
arts field; war brought the opportunity. 
The war forced us to choose between 
aping Europe again now that the job over 
there is finished, or standing upon our own 
ability in the broad field of high class in- 
dustrial art production and furnishing 
Europe from here... The schools must get 
to work in this serious business. The 
general schools must make their work in 
drawing useful; the schools. for manual 
craftsmen must be busier and harder at 
work than ever; the schools for teaching 
designers have the greatest task, for they 
must assure for us fine design for produc- 
tion on a large scale. And for this great 
work, which must be got under way imme- 
diately, our present schools are hopelessly 
insufficient in number and individually in- 
adequate to the task. We have not a half 
dozen; we need a hundred even now. 
Where are the great men who can see 
America’s opportunities? Where are the 
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educators that can lead and mould public 
opinion? Where are the long-headed man- 
ufacturers who have failed to regard 
schools as an asset, yet who cry for de- 
signers, now that Europe has called them 
back to defend the schools that trained 
them? Are there no giants among us who 
will assure the future of America in this 
field by acting at once? Let us have 
schools of industrial art, always more 
schools, and give them to us now. 








The “Lusitania” Medal 





HOTOGRAPHS of the Lusitania medal 
awarded for the sinking of the Lusi- 
tania have been received in the United 
States, and a number of these medals them- 
selves have also reached the United States. 
There have been many stories published 
about this medal, an illustration of which is 
shown herewith. 
The medal is of bronze, 214 inches in 
diameter. On one side in relief is depicted 
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bined with judgment, are the first essen- 
tials, and without these to start with one 
can never aspire to the pinnacle of fame, 
which is only attained after years and years 
of patient practice added to a natural love 
of the work. 

The principal difference lies in the 
directly opposite methods of execution 
necessary to produce the expression so 
much admired in the really few fine speci- 
mens in existence. 

The engraver of glassware is compelled 
to seek expression purely through the play 
of light and shade graduated by polishing 
in the cuts produced by contact of the glass 
with small revolving copper disks fed by ow 
and emery. 

The moment his work is applied to the 
wheel and the flow of oil and emery, which 
serves as an abraisbe obscures his field, the 
sense of touch is his only guide to what is 
taking place on the glass. Where accurate 
detail work is concerned, where a fine line, 
its depth and gentle curvature is absolutely 
essential, where a single false stroke ruins 
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THE “LUSITANIA” MEDAL AWARDED FOR THE SINKING OF THAT SHIP 


the sinking of the ship, on the other is a 
line of people at a booking office receiving 
tickets from a skeleton with the inscrip- 
tion, “Anyth'ng for Money.” 








Artistic Engraved Glass Vases Made 
by an American Manufacturer 





PURING the war, although most of its 
employes were fighting for Uncle Sam 
and only a few of the older artisans whose 
age or dependents rendered them ineligible 
to the military draft, or unfit for war work 
were left, an American cut-glass concern 
took the occasion to develop and execute 
some of the finest specimens of glassware 
ever produced, two of which are _ illus- 
trated on the front cover of this issue. 
The two oval classic vases shown there 
are a satin and rock crystal combination of 
engraving with a decided Renaissance feel- 
ing. The figures in the centres, done in 
the same style and representing “Art” and 
“Science,” are among the finest specimens 
of glass engraving ever done in America. 
The art of glass engraving is both like 
and unlike other forms of serious art. Its 
similarity is found in the temperamental 
equipment required. Patience and ability 
to execute, supplied by nature alone, com- 


the work of months, it is really not surpris- 
ing that the courage, determination and 
skill required to make a glass engraver of 
the first class is found in so few in each 
generation, and that works of true art of 
this character are very rare. 

The two vases illustrated were conceived 
and executed for exhibition purposes. They 
form a creditable addition to the rare pieces 
already retained in the museum connected 
with the famous Hawkes’ works. 








Death of Paul Ducommun 


St. Louis, Mo., June 27.—Paul Ducom- 
mun, 70 years old, one of the oldest jewel- 
ers in St. Louis, died suddenly Tuesday 
in the Downtown Christian Science read- 
ing room, 1993 Railway Exchange build- 
ing. 

He had just entered the room and 
seated himself when he gasped for breath 
and was soon dead. He was partially 
identified by a card found in his pocket 
and the initials on a ring he wore and 
and identification was completed later at 
the morgue. 

Mr. Ducommun had been in business for 
years at 2731 Chouteau Ave. Before com- 
ing to St. Louis he was in business at Al- 
ton, Ill. 
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An Artistic Testimonial to Capt. 
Eddie Rickenbacker from the 


People of Los Angeles 


UNIQUE and extremely beautiful token 

expressing the appreciation of the peo- 
ple of Los Angeles of the services of the 
American “ace of aces,” Capt. Eddie V. 
Rickenbacker, was presented to Capt. Rick- 
enbacker on June 21, the day set apart for 
his welcome home. The testimonial con- 
sists of an especially heavy platinum ring, 
the motif of which is a very fine diamond- 
shaped diamond, rcpresent ng the “ace of 
aces.” This large central gem is surround- 





RING PRESENTED 


TO EDDIE RICKENBACKER 


ed by representations of the four aces of a 
pack of playing cards enameled in the 
proper colors. On one side of the shank 
the seal of the United States is deeply 
carved and on the other side the coat of 
arms of Los Angeles. The shields are 
supported by deeply chased aviation wings, 
while entirely encircling the shank are 26 
stars in relief, representing the 26 victories 
accredited to the “ace of aces.” 

Accompanying the ring is an engraved 
testimonial with the following wording: 

“The people of Los Angeles desire to 
express to you herewith their apprecia- 
tion of your gallant courage in the per- 
formance of your hazardous duties in the 
service of your country overseas. 

“From hearts full of gratitude, they all 
join in wishing you, for your future, all 
the pleasure that can follow duty bravely 
done. 

“Los Angeles, California, June twenty- 
first, nineteen hundred and nineteen.” 

A special case made to contain both 
ring and the engraved testimonial is 
stamped in gold as fellows: 

“From the people of Los 
Capt. Eddie V. Rickenbacker.” 

The testimonial was designed and manu- 
factured by Feagans & Co., Los Angeles, 
Cal. 


Angeles to 








C. W. Heidbrink, New Salem, N. Dak., 
has moved to River Falls, Wis. 
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The Latest Jewelry Seen in New York 


Note.—The following information is published not onl , 
for the benefit of the public, and to give the retail jewelers outside of the large centers in- 
formation as to the very latest articles in jewelry that are shown in the shop windows of bi 
dealers in the metropolis, and about such special pieces as have been made for customers, an 

i This information is right-up-to-the-minute, and gath- 
ered directly before THe Jewelers’ CircuLar goes to press. ; 

his local paper for the general information of the people of his district, in order to 
stir up interest in jewelry generally, or the information may be used by him as a basis for 
interviews in his local journals as to the latest styles in jewelry. 
EWELERS CIRCULAR, in any 
best for the information of the people of his district, or valuable as a news item on the latest 


for the benefit of the jeweler, but 


The notes may be given by the 


_ It may be used with or 
way that the jeweler may feel will prove 

















N the ‘open road” and at the country 
O club, jewels and their accessories take 
on a particular sport coloring and _tail- 
ored style, and the Rambler has chosen 
for description some of these specialty 
pieces seen at random nearby the metrop- 
olis. 

A collar pin of generous proportions is 
one of the necessary accompaniments to a 
high-collared sport costume or for the man 
who favors a soft-collared shirt. An un- 
usual design—this was worn by a man— 
is a pin with a straight bar of gold en- 
ameled in hair stripe of dark green. It 
was used with a silk shirt of green and 
white stripe. 

i * 

Slipper buckles this season are used on 
practically all of the low shoes, even soft 
pumps and sport shoes having buckles or 
clasps of some form. On a rubber-soled 
low-heeled pump was used a silver buckle 
enameled in white, the enameling forming 
the greater part of the buckle surface, and 
the underlying silver showing through in 
geometrical pattern of broad and narrow 
lines converging at the center into a square 
plaque of silver which is engraved with a 
monogram. 

* Ox 

Besides slipper buckles, slide buckles for 
the belt are also in high favor this season, 
and they give a chance for a natty touch 
on the sport costume or for a man with his 
all-white tennis togs or for use on his 
sombre toned golf clothes. On a man’s 
belt one of these buckles is enameled in 
two colors, a sap green and a Van Dyke 
brown, to harmonize with the heather tones 
of sweater and plaid topped golf socks. On 
a black belt was used a gold buckle en- 
ameled in black for a border and for the 
bold black initial set at its center; this 
was used with a giri’s tennis costume of a 
black and white scheme: a small sailor- 
shaped black hat was used with a black 
Sweater, the rest of the costume being 
snowy white. And, by the way, this black 
Sweater is a direct copy of the long-sleeved 
all-black model favored by Molla. the 
Great. 

%* * 


Pin sets, or, as they used to be called, 
shirtwaist sets, are popular with sport folk, 
for these handy little pins can be used in 
any number of ways. For one of the very 
newest sets in dull frosted platinum has 
been mounted with small faceted aqua- 
marines. This makes an unusual sport 
Jewel, as generally the gems with which 
these more or less tailored pieces are set, 
usually appear either cabachon-cut or of 


the opaque variety. Another set of handy 
pins, which includes a large one for the 
collar, three small ones for the waist front, 
and three others, two for the cuffs and one 
for the back of the collar, are formed of 
gold and set with tiny square pieces of 
cabbage-green jade. Without the gems, 
these sets are engine-turned in dainty pat- 
terns, the glinting facets of the engine-turn- 
ing being contrasted against a ground of 
frosted gold. 
* * Ox 


Finger rings for the sports woman are 
very strictly tailored and severely plain. 
but on the club plazza and for the well- 
dressed matron who motors, more elaborate 
jewels are appropriate, and taking advant- 
age of this on a Saturday afternoon the 
piazza of the leading country club exhibits 
diamonds, emeralds, sapphires and rubies 
in a blaze of glory. The finger-rings worn 
by one handsome matron show the three- 
ring types of the season. They were a 
three-stone ring, a solitaire, and another 
with twinstones set in the platinum mount. 
The three stones were three round dia- 
monds set in an even row, a large canary 
diamond cut square made the solitaire, and 
for the twin-stone ring a sapphire was used 
with a blue-white diamond. More emeralds 
than diamonds appeared on the hands of 
another well-dressed woman, and_ her 
finger rings made a gleam of green with 
barely a touch of white to give relief, while 
another colorful set was a two-toned ar- 
rangement of blue and purple carried out 
in sapphires and amethysts. 

x ok x 


While traveling or for the hours of sport, 
watches become a necessity, and the wrist- 
watch has made a great and favorable im- 
pression upon all traveling and sport-lov- 
ing folk. And to make a train or to keep 
that very important tennis or golf engage- 
ment, a watch is indeed an absolute neces- 
sity. Around about the clubhouse colorful 
ribbons are used instead of the heavier 
and duller toned straps for the wrist-watch, 
and often the club colors are carried out in 
this gay little bracelet band.‘ Enameling, 
as well as cabachon gems or the opaque 
semi-precious stones, are also used to carry 
out these brilliant color schemes, and with 
the new pale tinted sport costumes these 
little jewels make a nice little colorful note. 
Salmon is one of the very latest arrivals 
among sport colors, and with one all 
salmon costume of silk. sport hat and silk 
frock, was used a silver watch mounted 
upon a salmon and black grosgrain ribbon, 
and upon the watchcase ran a matching line 
of black enamel. To accompany an emer- 
ald green sweater costume of jersey cloth 
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skirt in white. with a green four-inch band 
running entirely around the skirt just 
above the hem, and the heavy long-sleeved 
large collared sweater in emerald green, 
was used an all-green jewel where the 
watchcase held a circle of green enamel:as 
a border around its dial and the mount, a 
ribbon, was of matching emerald green. 
aK * K 

A prominent Summer utility piece is the 
much appreciated vanity box, and for 
motorist or game participants it becomes 
an added necessity when, after a long day 
out of doors there is a lunch or dinner en- 
gagement, the little vanity box helps one to 
fix up and return, as it were, to civiliza- 
tion; while for the return trip or the ‘stop- 
cver visit it becomes the handiest of tools. 
One of the latest vanity box shapes copies 
the style of the envelope purse, but it is 
gored on either side to broaden at the 
lower edge by the means of fine pleats at 
the sides and at the bottom of the bag. The 
material is fine kid in a deep rose shade 
and the mounting of oxidized and repoussé 
silver. Opened, the fittings are seen to be 
many and varied, all mounted in the silver 
to match the bag top. A mirror covers the 
entire side opposite the small utensils, 
which are held in place beneath straps on 
the side of the bag. Little envelopes for 
powder puff and an extra handkerchief are 
attached on either end, while the bag ‘is 
commodious enough to carry loose para- 
phernalia besides its attached fittings. An 
all-gold vanity box, which was in reality 
an exceedingly handsome jewel, was also 
in the flat envelope style, but without the 
broadened shape at the lower edge. It 
measured some five inches across, was 
about four inches high, and in breadth per- 
haps a little over half an inch. The sur- 
face on either side of the case was com- 
pletely covered with an all-over pattern of 
hand-engraving, the only smooth unen- 
graved surface upon the whole bag being 
the slab left plain for the monogram, and 
upon this the three initialed monogram was 
carried out in very small sapphires. 

x ok x 


Now-a-day wares at the silversmiths in- 
clude fittings for the motor car, and with 
the outdoor season in full swing many a 
remarkable set is encountered on the road 
as well as in the shops. These fittings in- 
clude everything from complete motor res- 
taurants to the daintiest and tiniest of 
sandwich sets or thermos bottles with ac- 
companying drinking vessels. In the larger 
services the silver, china and glass are 
just as fine and just as handsome as those 
used upon the home dinner table, and the 
great cases in which these restaurants are 
so cleverly packed away are made in fine 
materials to correspond. Within a silver 
mounted elephant-hide case was magically 
hidden the finest of French china and hand- 
engraved glass, with a table service of 
silver flatware marked with an engraved . 
coat-of-arms, and all these in numbers 
enough to accommodate a dozen persons. 
From such an elaborate case down to the 
simplest of services every step in matter 
of style or in elaborateness is covered until 
one reaches the very practical sets of un- 
breakable dishes and aluminum knives and 
forks enclosed in ordinary leather boxes. 

THe RAMBLER. 
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REGENT PEARLS 


The beauty of the chic negligeé is enhanced 
by simple, yet refined adornment. Good 
taste demands the finest reproductions of 
the real in all the delicate shades. 
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ANOTHER WINDOW SMASHED 


Man Arrested After Breaking New York 
Jeweler’s Display Window Claims 
He Had No Intent to Rob 
Store 


A great deal of excitement was caused last 
Thursday afternoon when the double plate 
glass window at the store of Caspertield & 
Cleveland, jewelers, 1411 Broadway, corner 
39th St., New York, was smashed with a pav- 
ing stone and Nathan H. Casperfield, part- 
ner in the firm, was injured. At the time 
a tray of jewels valued at $200,000 was in 
the window, but the hole was too high and 
jagged and the thief or thieves could not 
reach them. 

Mr. Caspertield was seated in the store 
near the window shortly after the noon 
hour, when he heard the crash, and was 
thrown from his chair by a blow on the 
head. He was stunned for a moment, then 
rose and rushed to the street where a large 
crowd had gathered. 

Detective Frank Mondo, of the 22nd pre- 
cinct, came at this time and arrested a man, 
who said he was a mechanic of 577 Eighth 
Ave. He had been hemmed in by the 
crowd. He was taken into the jewelry 
shop and questioned by the detective. At 
first he denied all knowledge of the at- 
tempted robbery. Later, when taken to the 
police headquarters, he said he had been a 
stage carpenter at the Metropolitan Opera 
House. It is alleged he said that because 
of domestic trouble, he went out on a spree 
and on reporting for work Wednesday 
morning was told to take a few days off. 
He is said to have then told the police that 
he was walking along Broadway in a de- 
jected mood when he passed the jewelry 
shop and it occurred to him that he would 
be better off in jail than being out of work 
and having unpleasant home surroundings. 

It is also alleged he said that he 
got a stone from the street and hurled it 
through the glass but made no‘ attempt to 
steal the jewels, and waited for the police to 
arrest him. At headquarters the police 
said they did not believe his story. 
The police believe that he intended to rob 
and that he was aided by two others. He 
was locked up on charges of attempted 
robbery and felonious assault. 

When arraigned Friday morning before 
Magistrate Mancuso in the Jefferson Mar- 
ket Court, he was held for the grand jury 
under $25,000 bail on one count, that of 
smashing the window and $5,000 for felo- 
nious assault in connection with the injury 
to Mr. Casperfield. 








TAKES HIS OWN LIFE 


After Attempting to Shoot His Wife, Watch- 
maker, Crazed by Heat, Kills 
Himeelf 


EvaNsviLte, Ind., June 27.—Julius Kirch- 
doerfer, 67 years old, a well-known watch- 
maker of this city, who had been employed 
at his trade for many years, went to his 
home at 716 Oak St., this city, a few day: 
ago, while crazed by the intense heat and 
fired two shots from a revolver at his wife, 
which went wild of their mark. 

The neighbors turned in an alarm to the 
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police station, but before the bicycle officers 
could arrive, Kirchdoerfer barricaded him- 
self in his room and shot himself in the left 
temple. He died a short time after be- 
ing removed to a hospital. 

Kirchdoerfer was a native of Germany, 
but had spent most of his life in Evans- 
ville. 

Besides his widow, he is survived by two 
sons, one of whom was released recently 
from. military service. 








JEWEL ROBBER CAUGHT 


Automobile Bandits Visit San Francisco 
Store and Attempt Robbery, But 
One Is Captured 


SAN Francisco, Cal., June 26.—Continued 
jewel robberies are preplexing both police 
and jewelers as the thieves are becoming 
bolder with each successive attempt to se- 
cure jewelry and diamonds without the 
formality of payment for the value of the 
goods taken. 

Aubert’s Diamond Palace at 2700 Mission 
St., was the latest scene of another bold 
day-light attempt at robbery. During the 
noon hour last Wednesday, while scores of 
people walked by on each side of the street, 
three men in a stolen automobile drove up 
in front of the store and leaving the driver 
in the car with the engine running, the 
other two got out and one of them, who 
was arrested a few moments later, deliber- 
ately hurled a flat-iron through the win- 
dow, smashing the glass. In an instant 


.the man reached through the broken win- 


dow and seized a tray of diamonds valued 
at $5,000 and the pair hurried back toward 
the machine. The moment he heard the 
crash of the broken window, John Aubert, 
one of the proprietors of the jewelry 
establishment, picked up a revolver which 
he kept in his desk and fired several shots 
after the fleeing robbers. The driver. and 
another man succeeded in getting away 
from the crowd which quickly collected, 
but the one who threw the brick was 
tripped up by Joseph Lefkwitz, owner of a 
millinery store across the street from the 
jewelry shop, arrested by Policeman Ed- 
ward Ruggles and booked at the city prison 
on a charge of robbery under the name of 
John Meehan. 


“There I was with a fortune in ‘ice’ and 
those birds deserted me. It was a low- 
down trick,” the prisoner told the police 
later, but even after more than an hour’s 
grilling he refused to reveal the names of 
his companions. When the prisoner was 
seized by the police, the tray of gems 
which he had in his hands was dropped on 
the sidewalk and the diamonds spilled over 
the street. Policemen were kept busy pick- 
ing up stones strewn along the walk and in 
the street. After counting the recovered 
gems, Mr. Aubert reported to the police 
that all but one stone, a diamond valued 
at $200, had been recovered. 

The prisoner said at the city prison that 
he was 44 years old and a mechanic, but 
would say nothing further in regard to him- 
self or his confederates. When searched a 
bottle of arsenic tablets was found in his 
possession and he told Policeman Ruggles 
that he intended taking them. 
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DEATH OF WILLIAM GRIFFITH 





Well-Known Wisconsin Jeweler Dies After 
a Long Illness 


MILWAUKEE, Wis., June 28,—William 
Griffith, widely known in the wholesale and 
retail jewelry trade of Wisconsin, died June 
22 at his home in Berlin, Wis., at the age of 
54 years. He had been suffering for many 
months with a bronchial affection, which 
compelled his retirement from the trade 
more than a year ago. 

Mr. Griffith was born in Waushara 
County, Wis., and moved to Berlin as a 
child, making that city his home for the 
remainder of his life. He learned the jewel- 
ry repair and watchmaking trade and be- 
came an expert in the line. 

At various times he was in the employ. of 
the Rose Jewelry Co., the E. G. Longcroft, 
and the J. M. Heaney stores at Berlin, 
later engaging in the retail business on his 
own account. Mr. Griffith also was a 
prominent figure in baseball, serving many 
seasons as a professional umpire in middle 
western leagues and also as an active man- 
ager and player. 

He was a member of the Knights of 
Pythias, the Knights of Columbus, and 
other fraternal organizations. 

Deceased is survived by his widow, his 
mother, and one brother. 








VETERAN JEWELER DEAD 


Henry M. Shreiner, One of the Oldest 
Pennsylvania Jewelers, Passes Away 
in His Eighty-seventh Year 


LANCASTER, Pa, June 28.— Henry 
Michael Shreiner, one of the oldest jew- 
elers in Pennsylvania, died at his home in 
this city Wednesday, in his 87th year. He 
succeeded to a business in early life that 
was established 100 years ago by his grand- 
father, Martin Shreiner, a famous Lan- 
caster clockmaker, who had made 317 
clocks in his time. 

Henry Shreiner learned his trade with 
Zahn & Jackson, Jacob Zahn being his 
uncle. When that firm, successor to the 
Shreiner business, dissolved, Charles, John 
and Henry Shreiner took charge of the 
business under the firm title of Shreiner 
Bros. When Charles and John died Henry 
took his brother, Benjamin, as a partner, 
and after the latter retired in 1878, Henry 
carried on the store alone, retiring only a 
few years ago. 

His only son is Elmer E. Shreiner, an 
optician, of New York City. 











Market Prices for Silver Bars 
The following are the quotations of sil- 
ver bars in London and New York as re- 
ported june 30, 1919: 


New York Sell- 
ing Price, U.S. 


Date, London. Assay Bars, 
RUNES ey wonkeei vvistaue< 54 5/16 113% 
POMOC ES: <o ¢seieicaecar awe 54 5/16 113 
POMGIZG 5 cca wa ines ereds 53% ° 111% 
PONGGAT” ca ceecuiecieemante 53% 110% 
FUNG tric coe nuudeueess 53% 11054 
Wile Oo eseekueaaananen 53 108% 








W. A. Thompson will engage in the - 
jewelry business at Canby, Minn. 
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Lorgna, 20" 8 14 
size. 10 kt spring- 
ring clasp. 


Lolia, 18" 
size. 14 kt spring- 
ring clasp. 


Ceylon, 154%" 10 
size. 10 kt spring- 


ring clasp. 


Cynthea La Tausca Pearls 


All solid or indestructible qualities 
of La Tausca pearl necklaces will 
hereafter be known and sold under 
the trade name “Cynthea.” In the 
La Tausca Cynthea qualities are 
included — 

Perles d’Orleans 

Cairo 

Lolia 

Calife 

Elva 

Perles de Ceylon 

Sumatra 

Lorgna 

Verda 

Tuscany 





Every La Tausca Necklace sold by a 
retailer. Retailers supplied through 
wholesalers only. 
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Super-Coated Solid Qualities 


Important 


Cairo, 18" 5/12 
size. Diamond 
white gold clasp. 


The word “indestructible” as commonly 
used to denote solid qualities in. pearls does 
not do justice to the La Tausca line. The 
trade name “Cynthea” is chosen to differ- 
entiate the solid from the Roman qualities 
of La Tausca Pearls, and is exclusively our 
own. It signifies the finest known qualities 
of solid pearls, of which many thousands of 
necklaces have been sold to women the 
world over, with unvarying satisfaction, 
because of their beauty and the perma- 
nence of their color and lustre. 


Sumatra, 15%"' 
7/12 size. 10 kt 
spring-ring clasp. 


La Tausca Cynthea qualities are guaranteed 
not to peel or suffer from effects of body 
heat, perspiration or atmospheric action. 


This guarantee applies equally to both 
Cynthea and Roman La Tausca qualities. 


Calife, 15%" 
6/10 size. 14 kt 
spring-ring clasp. 


KARPELES COMPANY 


New York Providence Paris 
Address all communications to Providence 


Verda, 18'' 5/12 
size. 10 kt spring- 
ring clasp. 
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ORALS & 
AMEOS 


of Quality 


To Visiting Buyers 


A hearty invitation is hereby 
extended to you to inspect 
our varied stock of original 
and unique cameos and our 
exclusive coral strands. 


F. VITELLI & SON 


277 Broadway, New York 
The House of Cameos 
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Pennsylvania Retail Jewelers Meet at Allentown 





Members of State Association Hold Fourteenth Annual Convention June 26 
and 27—Interesting Addresses and Discussions Features of the Program 
—Officers Re-elected and Banquet Enjoyed. 

















ALLENTOWN, Pa., June 27.—Inclement 
weather failed to keep down the attendance 
or check the enthusiasm of the jewelers 
who attended the 14th annual convention of 
the Pennsylvania Retail Jewelers’ Associa- 
tion here yesterday and today. 

The convention this year was a two-days’ 
affair. Yesterday was devoted entirely to 
business, last night a banquet was held in 
the Hotel Allen, while today the jewelers 
spent the day in the country. 

During the business sessions yesterday 
interesting speeches were made, various 
important questions were discussed and the 
election of officers was held. An elabo- 
rate program was planned for to-day, but 
unfortunately the rain hindered the carry- 
ing out of the plans. Even in face of the 
steady downpour the jewelers and their 
guests were taken for a short automobile 
ride through the country and finished the 





WILLIAM SUTTON, RE-ELECTED SECRETARY. 


day with a lunch at the Guthville House, 
about nine miles from Allentown. At the 
end of the first session yesterday morning 
the roster showed that over 125 jewelers 
and guests had registered and before night- 
fall the number had increased to about 150. 


Wednesday Night 


A feature not on the program was the 
executive committee meeting held on Wed- 
nesday night at the Hotel Allen. The meet- 
ing was called to order about 9:30 Pp. M., 
with President Charles H. Hambley pre- 
siding. 

During the meeting the convention pro- 
gram was discussed and before the gather- 
ing disbanded the following committees 
were selected: Resolutions, I. N. Deisher, 
chairman; R. T. Ferguson, F. L. Davis and 
W. W. Appel; Audit, W. M. Bode, chair- 
man; C. C. Vogt and W. H. Appel; Nomi- 


nating, Colonel J. Warner Hutchins, chair- 
man, Ira D. Garman and Ira H. Landes. 


Thursday 

The registration booth was opened Thurs- 
day morning at 9 o’clock in the lobby of 
the Hotel Allen, and before the convention 
was called to order more than 80 jewelers 
and their guests had registered. 

When the convention was called to order 
for the first business session at 10 a. M. 





CHAS. HAMBLY, RE-ELECTED PRESIDENT. 


Thursday morning, almost every seat in 
the convention hall was occupied. After 
the invocation by Rev. W. C. Schaffer, the 
jewelers were welcomed to Allentown by 
Frank Beary, Adjutant General of Pennsyl- 
vania, and an Allentown jeweler. 

Following the address of welcome, Presi- 
dent Charles H. Hambly delivered his an- 
nual address, which was as follows: 


ADDRESS OF PRESIDENT CHARLES H. HAMBLY. 


Fellow Members: 

Again we meet for mutual helpfulness, and it 
is with pleasure that I greet you all. I feel 
deeply indebted to the several officers. committees 
and members for their hearty co-operation during 
the past year, which to say the least has been a 
trying one. 

Since last we met tremendous changes have 
taken place all over the country. Presuming that 
the great wat was going to continue for years 
to come, enormous enterprises sprang up and mil- 
lions were invested in war materials on a gigantic 
scale. The eyes of the nation were so centered 
on these wonderful projects that for the moment 
we seemed to have lost sight of the usual things 
that employ the minds of the retail merchants; so 
much so, that had we not had some one to look 
out for our interests during these unusual times 
we would have awoke some fine morning to find 
ourselves so shackled with taxes that it would 
have meant ruination to the majority of jewelers, 
who were not in a position and did not know how 
to cope with the situation. 

Every jeweler in the United. States welcomed 
taxation, as they were well aware of its absolute 
necessity during the great war, and no body of 
merchants displayed a stronger spirit of patriotism 
than the jeweler, who gave up his precious metals 
willingly, contributed generously to every loan, 
besides giving his time and energy in assisting the 
government in every possible manner to such an 
extent that he lost sight of his own interests, 
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Fortunately, however, there existed an organi- 
zation known as the War Tax Committee, a body 
of men selected from the largest and most in- 
fluential jewelry houses in the country, whose 
business it was to keep in touch with the authori- 
ties at Washington, and assist them in working 
out the tax problem in a broad minded and 
practical way. The success of this committee in 
having the tax reduced to 5 per cent was a won- 
derful accomplishment, and we jewelers owe them 
a debt of gratitude which we should be ready to 
pay at any time, should we be called upon to 
assist them in a financial way. 

The officers of our association have been un- 
tiring in their efforts to keep our members ad- 
vised as to the several changes that have taken 
place in the tax ruling. At the same time there 
still remain many questions which seem to bother 
the minds of our members, and Mr. Streeter will 
be very glad later on to give you any information 
along those lines. 

I think you will agree with me that our pro- 
gram for this year is one of the best we have 
ever had, and we owe a vote of thanks to Messrs. 
Landes and Keller, and their committees, for 
their efforts in producing this program, and also 
for handling the entire convention, which I am 
sure you will all greatly enjoy. 

The prospects for many years to come are 
brighter than ever before. Money never was so 
plentiful in the history of the country. Prices 
are high and will go much higher, which is a 
splendid indication, for a rising market is the 
very best indication of prosperity, so take ad- 
vantage of every opportunity, work hard and make 
hay while the sun shines; be fair to yourself and 


IRA D. GARMAN, MEMBER OF EXECUTIVE 
COM MITTEE. 


to your fellow men, so that when the day comes 
you may sit down and look over the past with 
pleasant reflections. 

I thank you. 

The president’s address was followed by 
the reading of the minutes of the last con- 
vention and the annual report of William 
Sutton, secretary. This report showed the 
excellent results of the work of the officers 
during the past year. 

The next report received was made by 
I. N. Deisher, treasurer, and showed the 
organization in excellent financial condition. 

The work of the Research Bureau of 
Harvard University, which is gathering 
data for jewelers under the auspices of the 
American National Retail Jewelers’ Asso- 
ciation was next explained by H. Victor 
Wright of Los Angeles, Cal. Since the 
convention season has opened in the jewelry 
trade this year Mr. Wright has deen travel- 
ing all over this country and Canada, ex- 
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Wedding Rings 


edd wedding rings look alike. In the beginning only an ex- 

pert can tell the difference. Time, with its toll of wear, 
quickly shows the difference between the Wheeler wedding ring 
and the ordinary wedding ring. Your customers don’t know this. 
They look to you to act as their expert. You can recommend a 
Wheeler wedding ring to your customers because you know that 
it is the Wheeler method that makes the Wheeler ring so perfect. 


Wheeler wedding rings are seamless. A method of manufactur- 
ing all our own enables us to condense the metal in Wheeler rings. 
When a Wheeler wedding ring is compared with an ordinary wed- 
ding ring of the same size, it is found to be smaller than the ordi- 
nary ring, although there is fully as much gold in the Wheeler 
ring. But the gold in the Wheeler ring is condensed,—made hard, 
a hardness that shows in the wear, for Wheeler wedding rings 
retain their size long after the ordinary ring has worn smaller. 
Jewelers know that if it is a Wheeler product nothing more re- 
mains to be said. Selling your customers Wheeler wedding rings 
will help build the same kind of reputation for you,—if it comes 
from your store nothing more needs to be said. 


Wheeler wedding rings are made in 22 Kt., 18 Kt., 14 Kt. and 


10 Kt., also in platinum. Hand engraved wedding rings are one 
of our specialties. 


MANUFACTURED AND SOLD BY 


HAYDEN W. WHEELER & CO., Inc. 


2 MAIDEN LANE NEW YORK 


| | OW | ) 


TRADE MARK 
REGISTFRED 


























ALSO SOLD BY 


THE HOEFER JEWELRY COMPANY 
KANSAS CITY, MO. 
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pla‘ning the work the Research Bureau is 
doing and the results members of the 
American National Retail Jewelers Asso- 
ciation will receive in the near future. At 
the conclusion of his talk the association 
immediately voted a subscription of $100 a 
year toward carrying on the work of the 
Research Bureau. The speaker also re- 
ceived many individual subscriptions from 
members of the association. 

After the announcement of the commit- 
tees selected at the executive committee 
mecting Wednesday night, the morning 
session was adjourned. 


THURSDAY AFTERNOON SESSION. 


At 2 o’clock on Thursday afternoon 
President Hambly called to order the clos- 





WILSON A. STREETER, ONE OF THE SPEAKERS, 


ing session of the convention. The first 
speaker introduced was Colonel John L. 
Shepherd. He gave one of his interest- 
ing talks and at the conclusion was roundly 
applauded. 

ADDRESS OF WILSON A. STREETER. 


The next speaker was Wilson A. Streeter, 
vice chairman of the Jewelers’ War Reve- 
nue Tax Committee. He spoke on “The 
Repeal of the 5 Per Cent Tax.” He ex- 
plained the working of the tax law and 
what the committee is doing to have this 
law repealed. 

Mr. Streeter explained that during the 
war members of the jewelry trade were 
not adverse to paying the tax, but after 
the armistice was signed were of the 
opinion that this tax was unfair and un- 
just.. For that reason the jewelers object 
to carrying this burden now that the war is 
over, 

The speaker intimated that if we at first 
hoped that this law would be repealed 
sometime ago, but a change in the attitude 
of the representatives at Washington indi- 
cate that this repeal will not come for a 
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little while at least. He explained that the 
change in the attitude at Washington was 
caused by what the authorities at the capi- 
tol claim, is the advanced cost in running 
the affairs of the government. “However,” 
asserted Mr. Streeter, “we hope that this 
law will be repealed in the Fall. 

“Your conventions all over the country,” 
continued Mr. Streeter, “are passing resolu- 
tions denouncing the injustice and unfair- 
ness of the tax and demanding its repeal. 
This is very fine and proper but don’t let it 
rest with your association and committees. 
Make a personal appeal. That will help 
more than anything any body of men can 
do. When you all return to your homes 
go directly to your desks and write letters 
to your representatives and Congressmen 
in Washington, telling them you are against 
the continuation of this tax because it is 
unjust and discriminatory. Your voice is 
a vote and this will help more than any- 
thing your associations or committees may 
be able to do.” 

Mr. Streeter said further, that he be- 
lieved he expressed the sentiment of the 
entire trade when he stated that the jewel- 
ers are not adverse to paying a 1 per cent 
tax providing all the other industries are 
compelled to do likewise. The saddling, 
however, on the jewelry trade of a 5 per 
cent tax, while other industries pay neth- 
ing, is descriminatory, he asserted. 

The way in which the jeweler is expected 
to make his report was next explained by 
the speaker. “Instead of reporting to the 
collector,” said Mr. Streeter, “each individ- 
ual article sold, we have been informed that 
it is only necessary to report the articles in 
bulk, or, in other words, as one transac- 
tion. However,” he continued, “it is neces- 
sary to keep these individual records so 
that an inspector from the collector’s office 
may examine them at any time.” 

The necessity of turning in these reports 
to the collector, correctly and on time, was 
‘mpressed upon the jewelers by Mr. 
Streeter. He explained the penalties that 
the government imposes for failure to do 
this and impressed the jewelers to comply 
in all respects with the law. 

In closing, the speaker read a letter from 
Meyer D. Rothschild, chairman of the Jew- 
elers’ War Revenue Tax Committee, in 
which it was stated that the payment of the 
April taxes are not due until June 30. The 
Government has also extended the time 
for paying May taxes until July 20. 

Following his talk Mr. Streeter answered 
a number of questions regarding the tax 
The next business on the program was the 
report of the Nominating Committee. This 
report was made by Colonel J. Warner 
Hutchins, chairman, and was as follows: 
President, Charles H. Hambly, Philadel- 
phia; vice presidents, A. C. Keller, Allen- 
town; August Loch, Pittsburgh; Thomas 
j. Apryle, Johnstown; William M. Bode, 
Philadelphia, W. W. Appel, Lancaster; F. 
L. Davis, Philadelphia; J. A. Lewis, Pitts- 
ton: R. H. Landes, Allentown, and A. C. 
Graul, Stroudsburg; Secretary, William 
Sutton, Philadelphia, and Treasurer, I. N. 
Deisher, Reading. The Executive Commit- 
tee chosen is composed of Reginald T. Fer- 
guson, Ira D. Garman, J. P.. Archibald, 
Colonel J. Warner Hutchins, S. Kurtz 
Zook, and H. Weatherhalt. 
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This ticket consisted of practically the 
same officers as served for the past year 
and by a unanimous vote the convention 
declared all candidates re-elected. 

The delegates selected to go to the con- 
vention of the American National Retail 
Jewelers’ Association in Chicago next Au- 
gust are as follows: August Lach, J. P. 
Archibald, Ira D. Garman, R. T. Ferguson, 
Colonel J. Warner Hutchins, P. G. Diener, 
F. D. Beary and W. W. Fisher. 

Secretary Sutton next read a number of 
communications, one of which touched on 
the watch repair department of the jewelry 
store. This letter brought out some in- 
teresting discussions. 


ADDRESS OF LOUIS SICKLES, 


Louis Sickles, past president of the Na- 
tional Wholesale Jewelers’ Association, 
next made a few remarks in which he ex- 
tended to the convention the greetings and 
good wishes of the wholesalers. The 
speaker touched on the labor conditions in 
the country and pointed out to the jewelers 
that as the result of these conditions manu- 
facturers all over the country are working 
under difficulties. 

He warned the jewelers to make a care- 
ful analysis of these conditions and also 
to make a minute study of the want; of 





LOUIS SICKLES, ONE OF THE SPEAKERS, 


customers before buying Fall stock. Mr. 
Sickles explained that merchandise in the 
jewelry trade is high and the prices will 
still continue to soar for some time to 
come. 

Just at this point of the proceedings 
Joseph Wazer, New York, arrived, and was 
presented to the jewelers. The speaker 
made a few impromptu remarks and con- 
cluded by promising to address the jewelers 
at the banquet. 

An interesting and profitable feature of 
the afternoon’s session was a short address 
made by Colonel J. Warner Hutchins. 
Philadelphia. He discussed the subject of 
profits, and during his remarks pointed out 
to the jewelers where thev were not making 
a fair percentage of profit cn most of their 
goods. 

“For instance,’ said Colonel Hutchins, 
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“you will take in an article valued at many 
thousands of dollars, to repair and then 
do the work for little or nothing. The risk 
alone that the jeweler takes in accepting 
such a valuable piece is worth many times 
more than is often charged for doing the 
job. So don't be afraid to tack on a legiti- 
mate profit. Other trades are doing it.” 

“Further,” said the speaker, “jewelry has 
not advanced in price anywhere near in pro- 
portion with other merchandise. Conse- 
quently if the other merchants can sell their 
goods at a greatly advanced price why 
can’t we.” 

Following these remarks Secretary Sutton 
read several letters inviting the Pennsyl- 
yania jewelers to hold their next conven- 
tion in either Philadelphia or Harrisburg. 
After a little discussion it was finally de- 
cided to leave the selection of the next 
meeting place to the Executive Committee. 





HERBERT C. KELLER. CHAIRMAN OF THE CON- 


VENTION COMMITTEE, 


The final business of the day was the 
favorable report of the Auditing Commit- 
tee, which showed the books of the treas- 
urer to be in excellent condition. The 
rendering of this report brought to a close 
the proceedings of the convention. 


The Banquet 


A pleasing aftermath of a busy day was 
the banquet held on Thursday night in 
one of the large dining rooms of the Hotel 
Allen, During the evening the jewelers 
discussed an excellent menu, listened to 
some interesting speeches and indulged in 
dancing. 

At 7:30 the jewelers and their guests filed 
into the big dining room and in a few 
minutes found their places at the tables set 
around the room. After the playing of the 
national anthem the jewelers were enter- 
tained with music furnished by a local 
band and by several vocal selections. 

In the absence of the Mayor of Allen- 
town, the address of welcome was delivered 
by the Hon. Claude T. Reno. Mr. Reno 
was very cordial in his remarks and bid 
the jewelers take advantage of the hospi- 
tality of the city. The speaker impressed 
upon his hearers the historical importance 
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of Allentown and its many points of inter- 
St. 

The newt speaker introduced by President 
Hambly, who acted as toastmaster, was 
Col. John L. Shephard. He delivered one 
of his usual interesting addresses. 

Another interesting speaker was Law- 
rence H. Rupp, chairman of the Democratic 
State Committee. Like a previous speaker, 
Mr. Rupp also touched on the historical 
significance of Allentown. He made many 
other interesting remarks and was keenly 
listened to by the diners. 

The last speaker introduced by the toast- 
master was Joseph Mazer, New York. This 
speaker delivered one of his usual inter- 
esting and spirited addresses. 

After the program had been concluded 
the tables were removed from the room and 
the jewelers and their guests indulged in 
dancing until a late hour. 


Friday 

The jewelers were keenly disappointed 
this morning when they found that it was 
still raining. An elaborate program had 
been planned for the day but owing to the 
rain it was necessary to curtail the best 
part of this program. The Allentown jew- 
elers had planned to take the delegates for 
an automobile trip through the 1,700-acre 
game preserve of General Harry G. Trexler, 
which is located about 11 miles from this 
city. As this trip was mainly in mountain 
passes and through heavily wooded country, 
the steady downpour made it dangerous and 
it was deemed wise to cancel this part of 
the program. 

About 11 a. mM. a caravan of automobiles 
was brought to the Hotel Allen and the 
jewelers were taken to the Guthville House, 
about nine miles from here. After being 
served with a tasty dinner they went to the 
picnic grounds where the deferred report 
of the Resolutions Committee was heard. 
This report was read by I. N. Deisher, 
chairman of the committee, and is as fol- 
lows: 

The Resolutions 


Whereas: The President of the United States, 
in his message to Congress on May 20 last, ‘rec- 
ommended the repeal of the tax on sales levied 
by the Revenue Act of 1918; and 

Whereas: Sales by retail jewelers of the coun- 
try are now taxed at 5 per cent in times of peace, 
thus yielding from their business fully five times 
as much revenue as they were asked to pay at 
3 per cent during the stress and emergency of 
the great war; and 

Whereas: Retail jewelers are affected not only 
by Section 905 of Title IX of the Revenue Act 
of 1918, but deal also in goods taxed under Sec- 
tions 900, 902 and 904 thereof; and 

Whereas: But a few industries out of the many 
in this country are singled out for taxation under 
said Title IX, thus making the excise taxes afore- 
said highly discriminatory and therefore obnox- 
ious, inequitable and contrary to the spirit of 
American institutions; and , 

Whereas: The Pennsylvania Retail Jewelers’ As- 
sociation, in convention assembled, animated by 
motives of true patriotism, believes the time has 
arrived for the Congress of the United States 
to devise and adopt an equitable and uniform 
method of taxation, which shall be wholly fair 
in operation to all the industries of the country; 
now, therefore, be it 

ResotveD: That the Congress of the United 
States, and especially the Committee on Finance 
of the Senate and the Committee on Ways and 
Means of the House of Representatives, are here- 
by earnestly urged to do all in their power to 
have said Title IX speedily eliminated from the 
Revenue Bill aforesaid in accordance with the 
recommendation of the President of the United 
States; and, be it further 
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ResoLvep: That instead of the aforesaid Title 
IX there be inserted in the revenue law a pro- 
vision to collect one-half of one per cent of the 
selling price of every commercial sales transaction 
by any dealer in merchandise of whatsoever kind, 
including real estate transactions, and sales of 
produce, stocks, bonds and certificates of value of 
all kinds in order to obtain the necessary income 
for the benefit of the treasury of the United 
States of America and be it further 

RESOLVED: That copies of these resolutions be 
sent to the two Senators from the State of Penn- 
sylvania and to every Pennsylvania Representa- 
tive in Congress, and that copies thereof be fur- 
nished to the press for publication. 

* * 


Inasmuch as this association has previously gone 
on record against free engraving, be it 

RrsoLvep: That a card be mailed to each 
jeweler reading as follows: “We charge for all 
engraving.” 

* * - 

Whereas: The Pennsylvania Retail Jewelers’ 
Association in annual convention assembled, real- 
izes the vast importance of just legislation that 
discriminates against no class of business, the 
elimination of evils that threaten to destroy the 
profits of and discredit the retail jeweler, the 
necessity of securing a fair return for services 
rendered and the importance of the national or- 





IRA H, LANDES, SECRETARY OF THE CONVEN- 
TION COMMITTEE. 


ganization’s efforts to bring about better mer- 
chandising conditions; therefore, be it 

REsoLvep: That we earnestly request the na- 
tional representatives in Congress and the Senate 
to pass the bill now before them to prevent the 
use of fraudulent time guarantees. 

Resotvep: That we recommend to the retail 
jewelers of Pennsylvania the elimination of ref- 
erence to time guarantees in all advertising and 
selling talks, depending upon their own reputa- 
tion for reliability and the trade mark of depend- 
able merchandise to influence 'the purchaser’s con- 
fidence. 

* * * 

ReEsoivep: That we appreciate the significance 
and ultimate great value of the Research Bureau 
of the national organization and note with much 
satisfaction the progress made by this bureau, and 
express deep gratitude to our national president, 
George A. Brook, and his co-laborers, for the 
splendid results thus far obtained, pledging our 
loyal support for the continuance of the same. 

* * * 


ReEsoLvep: That we must continue to fight for 
a legitimate profit on sterling silver; against the 
retailing manufacturer and jobber; to the trade 
marks for purposes of identification; against free 
engraving; against repairing of watches by watch 
factories; against indiscriminate loaning of 
watches; for just remuneration for repair work 
done. - 

* * * 

REsoLveD: That we realize more clearly than 
ever the wonderful support given to our organi- 
zations and the jewelry craft in general by the 
trade press of our nation. They are our stead- 
fast friends, and in return for the benefits derived 
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we ask all jewelers to give our journals their 
best support. 


* * _ 


Whereas: The jewelers of America have been 
most fortunate in having the services of such a 
man to represent them at Washington during the 
entire period of the war and during the recon- 
struction days to follow; therefore, be it 

ResotveD: That the Pennsylvania Retail Jewel- 
ers’ Association, in convention assembled at Al- 
lentown, June 26 and 27, bear tribute to Meyer 
D. Rothschild, who has so splendidly represented 
our craft during all the period of these last trou- 
blesome years and now during this period of re- 
construction; therefore, be it 

ResotveD: That we do hereby express our ap- 
preciation of his services to his Government and 


--craftsmen, 
fellow-cra a 


Whereas: We, as individuals, firms and corpora- 
tions, have each met to the fullest measure of our 
ablity the spirit of complete and unstinted patri- 
otic co-operation in meeting the tremendous prob 
lems that have resulted from national and world 
conditions during the past four years; and 

Whereas: Our Government, in its wisdom, dur- 
ing this conflict has enacted a law that our par- 
ticular industry must, from Aprii 1, 1919, until 
repealed, pay into the Treasury of the United 
States an amount of tax equaling 5 per cent of 
all sales of our merchandise, such tax to be col- 
lected from the consumer, and 

Whereas: During the period of the war we have 
cheerfuily borne the prior tax of 3 per cent levied 
against us for a like intent; therefore, be it 

REsoLvep: That since the world conflict has 
happily ended, we, the Pennsylvania Retail Jewel- 
ers’ Association, in convention assembled at Allen- 
town, June 26 and 27, 1919, ask the repeal of 
this form of revenue. It is disturbing in its effect. 
undemocratic, for it encourages dishonesty as 
against true principles of business and, therefore, 
does not register the higher ideals of our Gov- 
ernment or business life. 

* * 

ResoLvep: That a copy of these resolutions be 
forwarded to each of our Senators and every one 
of our Representatives in Congress, and to the 
Jewelers’ Vigilance Committee in New York. 


Resotvep: That we again endorse and recom- 
mend to our members the Jewelers’ Mutual Fire 
Insurance Co. and its efficient secretary, A. W. 


Anderson. 
7 * * 


ResoLtvep: That we appreciate the services ren- 
dered our association by our friend, Colonel John 
L. Shepherd, and extend to him our thanks anc 
hope he will continue to attend our conventions. 

* * * 

Resotvep: That the Pennsylvania Retail Jewel- 
ers’ Association endorse the Butterick Publishing 
Co. in excluding mail order advertising from the 
publication. 

* * * 

ResoLvep: That we sense with appreciation the 
hospitality of the jewelers of Allentown, the wel- 
come to the community, the generous entertain- 
ment accorded by General Harry C. Trexler to 
the members and their ladies, and the courtesies 
of the management of the Hotel Allen. 

I. A. DEISHER. 
R. T. Ferguson. 
A. C, GRAvL, 
F, L. Davis. 


Following this report the presentation of 
an umbrella was made to Mrs. Charles H. 
Hambly, wife of the president of the or- 
ganization. The presentation speech was 
made by Joseph Mazer and was appropri- 
ately acknowledged by the recipient of the 
umbrella. This ended the day’s program 
and the 14th Annual convention of the as- 
sociation. 

Convention Notes 
George T. Bentley represented the Elgin Na 
tional Watch Co. 
J * * # 

The Waltham Watch Co. was represented by 
H. L, Shroeder. 

* * _ 

The work of registering the jewelers and guests 
as they arrived at the convention was ably han- 
dled by C. C. Vogt, C. W. Hoover, George Shin- 
del, A, Cohen and James Kuhns. 

* * * 


The organization of a permanent Allentown 
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Irregularities in Shipping Gems by Mail 


Customs Authorities Will Strictly Enforce Rules Requiring Proper Marking 
of Sealed Packages Containing Jewels Shipped by Registered Post 

















On June 20 the Hon. Byron R. Newton, 
Collector of Customs of the Port of New 
York, addressed an important communica- 
tion to the American Diamond Committee. 
As the American Diamond Committee has 
practically ceased to function, and, as it is 
peculiarly within the jurisdiction of the 
American Jewelers’ Protective Association, 
it has forwarded a copy of the letter re- 
ceived from Collector Newton to members 


of the association. The letter is as follows: 
Office of the Collector. District No. 10. 


TREASURY DEPARTMENT 
Unitep States Customs SERVICE 


New York, June 20, 1919. 
American Diamond Comunittee, 
452 Fifth Ave., New York, N. Y. 
Gentlemen: 

I refer to the numerous shipments of diamonds 
through the registered mail which under certain 
restrictions is permitted by the Treasury Depart- 
ment. Many cases have been reported where the 
consignors have failed to comply with the regula 
tions here by failing to mark the package contain- 
ing the diamonds or not having a consular invoice 
accompany the same. 

The United States Attorney for the Southern 
District of New York has uniformly up to this 
time treated such shipments with leniency, but in 
a letter dated the 19th instant he states: 

“T note what you say in your letter in regard 
to the large number of seizures of this class of 
merchandise which have recently been reported to 
this office. This has been the subject of consid- 
eration. While it has been the policy of this 
office, since the promulgation of the Treasury 
Decision 36718, to deal leniently in these matters, 
yet I am coming to the opinion that because of 
such leniency exporters and importers of precious 
stones are employing the means of carriage by 
registered mail because it is convenient and cheap 
and is found to be safe, thinking that the customs 
officials as well as this office will overlook any 
illegality and irregularity with respect to such 





jewelers’ association will undoubtedly result from 
this convention. Allentown is a prosperous town 
with a population of 80,000 people and boasts of 
about 15 successful jewelry establishments. 

* * * 


While the jewelers were threshing out their 
problems on Thursday the ladies enjoyed a vaude- 
ville performance at Keith’s local theatre. The 
ladies were also well represented at the banquet 
on Thursday night and the dinner held on Friday. 

* * * 


Herbert M. Kohn, president of the Natalinc 
Pearl Co., 15 Maiden Lane, New York, was pres- 
ent to greet his many friends. Mr. Kohn made 
a display of Nataline pearl necklaces at the con- 
vention headquarters and always had an interested 
audience. 

* * * 

The convention program was a commendable 
piece of work. The 76 pages included the pho- 
tographs of the officers, past and present, an 
abundance of interesting information on _ the 
jewelry section of the War Revenue’ Act of 1918 
and plenty of advertising. 


* * * 


The Pennsylvania Retail Jewelers’ Association 
has the distinction of having the Adjutant Gen- 
eral of Pennsylvania as a member of its organi- 
zation. He is Frank Beary, and in addition to 
looking after his affairs of the State, has time to 
conduct a successful jewelry business in Allen- 
town. 

* * * 

For the success of the convention credit is due 
the committee in charge of the affair composed as 
follows: H.C. Keller, chairman; Ira H. Landes, 
secretary; C. C. Vogt, C. W. Hoover, George 
Thindel, A. Cohen, James Kuhns, E. H. Wether- 
hold, P. H. Freeman, Carl Beary, Sam Perkin, 
W. H. Appel, H. A. Wittman, A. A. Bixler, 
H. H. Greiner, and Fred Rex. 


means of carriage. I wish you would let it be 
known to the importers of this class of merchan- 
dise who employ this method, that after Aug. 1, 
1919, in all matters of this kind referred to this 
office, whether it be the first instance or the sec- 
ond or the third instance, I shall recommend to 
release the merchandise only upon payment of a 
fine equal to the duty plus a percentage of the 
duty.” 

I accordingly bring the matter to the attention 
of your committee, believing that through you the 
diamond trade can be fully informed as to the 
situation and how violations of the law will be 
treated after Aug. 1 next. 

Respectfully, 
(Signed) Byron R. Newron, 
Collector. 


McKERNAN KILLS HIMSELF 


Chicago Jeweler, Whose Family Troubles 
Precipitated His Failure, Commits 
Suicide While Despondent 
Cuicaco, June 28.—Patrick McKernan, 
also known as “Pat Kerns,’ killed him- 
self this week. He had brooded over do- 
mestic trouble, and also possible (but not 
probable) prosecution on a charge of con- 

cealing assets from his creditors. 

Readers of the JEwELERS’ CiRCULAR WEEK- 
LY are familiar with the history of the case, 
which has been detailed in these columns at 
various intervals for the past year and a 
half. McKernan’s business difficulties came 
as a direct result of trouble with his wife, 
which resulted in legal proceedings. The 
latter culminated in the issuance of an 
injunction forbidding McKernan to dis- 
pose of the business. The creditors then 
stepped in and tried to salvage what they 
could from the badly tangled estate. It 
was not found possible to pay a dividend of 
more than 10 per cent. Meanwhile Mr. 
McKernan had vanished. A wide search 
was made for him, but he could not be dis- 
covered. 

Some months later, after everybody had 
supposed the case was a closed matter, 
McKernan appeared in the office of F. M. 
Hickok, jewelry trade attorney, and con- 
fessed that he had concealed assets in safety 
deposit boxes and elsewhere. When these 
assets were assembled and liquidated, it 
was found possible to pay a second divi- 
dend of 50 per cent, making 60 per cent. 

By his conduct McKernan had placed 
himself liable under the Federal laws, but 
there was no disposition on the part of the 
creditors, the majority of whom were Chi- 
cago concerns, to prosecute him. -Largely 
to prevent and forestall action on the part 
of some outside creditor, it was recom- 
mended to the United States District At- 
torney that mercy be shown McKernan. 
The facts in the case, however, were placed 
in possession of the District Attorney. 

Prior to the suicide McKernan locked 
himself in a room at his home, 1405 E. 55th 
St. and after closing all the cracks 
with paper and rags, placed himself at the 
end of a rubber hose attached to a jet and 
turned on the gas. He was found later 
by members of the family. A coroner’s 
jury returned a verdict of suicide. 
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Platinum Released By the Government 








War Department Announces Sale of Surplus Platinum Collected Under Com- 
mandeering Orders—Sales to Be Made in Lots of Ten to One-Thousand 
Ounces at the New York Assay Office 

















WasuinoTon, D. C., June 30.—The scarc- 
ity of platinum as far as the jewelry trade 
is concerned is practically at an end, an- 
nouncement having been made by the War 
Department Saturday to the effect that the 
Department would now offer its present 
surplus stock of platinum for sale at a 
minimum price of $105 for soft platinum 
and $200 an ounce for iridium, prices and 
orders subject to cancellation without 
notice. 

The announcement, which was slightly 
premature for the time it was made, owing 
to the fact that all the various Government 
departments had not been notified of the 
conditions, comes as an end to negotiations 
which have been going on between the 
Government officers and representatives of 
the jewelry interests for some time past. 
The negotiations were practically all con- 
ducted for the jewelers by Robt. B. Steele, 
chairman of the Jewelers’ War Service 
Committee, and who arranged for certain 
agreements between the refiners and han- 
dlers of platinum which made the action of 
the Government possible at this time. 

According to the announcement Satur- 
day, the sales will be made from the New 
York Assay Office and will be handled by 
the Committee on Sale of Materials, New 
York District Ordnance Office, 1107 Broad- 
way, New York. The minimum offer which 
will be considered by the committee will be 
for a quantity of 10 ounces, and the maxi- 
mum amount that will be disposed of to a 
single purchaser will be 1,000 ounces, unless 
the director of sales deems it advisable to 
grant special permission for a sale of larger 
quantities. 

The platinum will be delivered in the 
form of grains or sponge, and since the 
New York Assay Office has limited facili- 
ties to prepare the product for delivery by 
either mail or express, the deliveries will 
be made wherever possible to the purchaser 
in person, cash being required in advance. 

It was stated to-day that objections had 
been made to that clause which permits the 
sale of more than $1,000 under certain con- 
ditions. 

It is impossible for the jewelry trade to 
appreciate the conditions which practically 
tied up platinum until the war was over. 
The ramifications of the control of the 
metal and the red tape that necessarily had 
to be unwound to make it possible to get 
the metal back in trade and commerce 
under conditions that would be fair to the 
Government and fair to the various indus- 
tries that used it, made a task that was by 
no means a small one and which required 
constant negotiations with as well as con- 
sideration by many officials of various de- 
partments. 

That the matter is finally settled now has 
produced a great deal of satisfaction to the 
representatives of jewelry interests and 
Government officials. It was required that 
the matter had to be settled in a manner 


satisfactory to the jewelry trade bacause 
the jewelry trade has become the main 
market for this precious metal at the pres- 
ent time and the industry was handicapped 
considerably through the fact that the metal 
needed to resume normal manufacturing 
was held up by the Government and not 
put back into trade and commerce from 
which it had been taken by the comman- 
deering orders of last year. 





Robt. B. Steele, chairman of the Jewel- 
ers’ War Service Committee, when seen at 
his office on Monday, confirmed the news 
from Washington contained in the above 
dispatch and gave out the following addi- 
tional information as to the methods to be 
followed in purchasing platinum in a for- 
mal statement which reads: 

“New York, June 30, 1919. 

“While the method to be followed by the 
Government in disposing of its surplus of 
platinum and iridium has been settled upon, 
the final official notice has not been received 
in this city as yet and the details may be 
changed before final decision is made. 

“In order that the jewelry trade may be 
advised in the matter and may govern 
themselves accordingly, the substance of the 
regulations as they now stand is given 
below: 

“1. Sales will be made upon application 
by consumers and dealers in the industries 
ordinarily using platinum and iridium, such 
as chemists, electrical supply manufaciur- 
ers, refiners, dentists, jewelers, etc. 

“2. The selling price will be $105 per 
Troy ounce for platinum and $200 per Troy 
ounce for iridium. 

“3. No sale will be made of less than 
10 ounces nor more than 1,000 ounces to 
any purchaser.. Applications’ for amounts 
exceeding 1,000 ounces must be referred to 
the Director of Sales, Washington, D. C. 

“4. Approved applicants for platinum 
may also purchase iridium to the extent of 
2% of their platinum purchase. 

“5. Sales will be made with the under- 
standing that they are for the relief of the 
industries of the United States and not for 
export. 

“6. Application for purchase may be 
made by letter to Captain R. B. Cable, Jr., 
Ordnance Dept., U. S. A., 1107 Broadway, 
New York City. Upon approval of applica- 
tion a certified check to the order of ‘Zone 
Finance Officer’ must be delivered to Cap- 
tain Cable or his representative. 

“7. Delivery of metals purchased will be 
by order upon the U. S. Assay Office, 23 
Pine St., New York City. 

“8. Platinum or iridium sold will be de- 
livered in the form of sponge, accompanied 
by a U. S. Assay Office certificate of fine- 
ness and weight. It may be arranged if 
preferred to have delivery made in the 
form of granulations by the payment of a 
small additional charge. 

“9. Orders and prices under the above 
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regulations are subject to cancellation with- 
out notice. . 

“While it was desired by the Government 
officials and all concerned in this matter to 
have the sale without any restrictions, it 
was found to be impossible for the Assay 
Office to handle deliveries in smaller quan- 
tities than the minimum of 10 ounces or 
to make deliveries in other than the present 
forms. 

“Tt is also impossible for the Assay Office 
to arrange for delivery by either mail or 
express, so that out-of-town purchasers 
must arrange for deliveries in New York 
City to an authorized agent. ' 

“This sale by the Government of its sur- 
plus of platinum and iridium is the result 
of a number of weeks of negotiation, and 
it is hoped that by rendering these supplies 
available for all the industries using those 
metals great relief will be afforded. 

“Jewelry manufacturers without facilities 
for handling the metals as provided above 
will be able to secure their supplies in con- 
venient forms from their regular dealers 
or refiners,” 








VALUABLE LOOT RECOVERED 
Norfolk, Va., Jeweler Rewards Baltimore 
Police for Getting Burglar with Jewelry 
Worth $4,800. 


Bartimore, Md., June 28.—A reward of 
$250 was paid by Michael Silver, of the 
firm of M. & H. Silver, jeweler, at 436 
Main St., Norfolk, Va., for the arrest of 
Claude Appel, the alleged burglar, who was 
arrested in this city and taken to Norfolk 
on June 22. The reward was mainly paid 
because Baltimore detectives, by sticking to 
the case they had in hand, recovered jewel- 
ry valued at $4,800, which was stolen from 
the Silver store. 

For four days after his arrest Appel re- 
fused to tell the detectives anything con- 
cerning $200 worth of jewelry found in his 
pocket when he was taken from a West 
Baltimore pawnshop. Later he admitted that 
he stopped at a Baltimore St. hotel, but re- 
fused to tell anything further. Appel was 
arrested by Detective Lieutenants P. B. 
Bradley and W. F. Carey and Headquarters 
Detective Sergeant M. S. Pease. 

Bradley and Carey made a systematic 
search of the hotels and on the elevent floor 
of the Hotel Emerson they found a suit- 
case containing jewelry valued at $4,600, all 
of which was identified by Mr. Silver. Mr. 
Silver was so elated over its recovery that 
he handed a check for $250 to the Police 
Department, as “a token of his apprecia- 
tion.” 

The check was passed by the Police 
Board and it was divided among the de- 
tectives and the sergeant. Twenty-five per 
cent. went to the police pension fund, which 
is a customary rule, when rewards are 
made. 

Appel is now in jail at Norfolk waiting 
trial on the charge of burglary. One of the 
features of the case is the fact that for 
five days the suit-case containing the jewel- 
ry remained untouched in the room at the 
hotel. 








Francis Cory has opened a jewelry store 
at Deerfield, Wis. 
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A. JAFFE & SON 


35 Maiden Lane, New York 


DIAMONDS 


I. JAFFE 
H. FRIEDMAN Established 1892 
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Manufacturer of diamond jewelry of the highest class. 
Gems and diamonds and precious stones of every description. 


Main Office and Factory Downtown Office 
6 West48th Street 12&H4- John S treet 
TELEPHONE {i357} BRYANT TELEPHONE {338} CORTLAND 





New York City- 




















Established 1884 


Philip Present & Son 


Importers of 


DIAMONDS 


Represented by 37 Maiden Lane, New York 
LE ROY PRESENT Main Office, Rochester, N. Y. 
MAX LOWENTHAL Amsterdam, 8 Talpstraat 
M. S. ABELSON Antwerp, 29 Boulevard Leopold 












































July 2, 1919. 


HENRY KRYN KILLED 





Well-Known Diamond Cutter of New York 
Meets Death When Automobile Over- 
turns at Rye, N. Y. 


Rye, N. Y., June 30.—A tragic accident 
occurred on Milton Road here early yester- 
day morning which resulted in the death of 
Henry Kryn, well known diamond cutter, 
of 10 E. 39th St., New York, and a resi- 
dent of Rye, and Joseph B. Leake, an im- 
porter of Manhattan, who, like Mr. Kryn, 
was also a resident of this town. The two 
men were killed as the result of the over- 
turning of Mr. Kryn‘s automobile when the 
machine ran into the marsh at a bend in 
the road. 

Mr. Kryn was a prominent resident of 
Rye, had spent the evening at the Ameri- 
can Yacht Club, and had started for home, 
accompanied by Mr. Leake. That was the 
last seen of him until passersby along the 





THE LATE HENRY KRYN. 


Milton Road were attracted by the sound 
of an automobile horn coming from the 
marsh, and this caused an investigation 
which led to the finding of Mr. Kryn’s 
machine upside down. A fire alarm brought 
the firemen to the scene and the car was 
turned over with a derrick and the bodies 
of Mr. Kryn and Mr. Leake recovered. 

It was evident that the diamond mer- 
chant had been killed instantly, and Mr. 
Leake har been suffocated under the car. 
The position of the automobile had caused 
pressure on the horn which sounded the 
alarm, but it was not heard until long after 
the accident had occurred. 

How the accident occurred is a mystery, 
as there were no witnesses, but it is known 
that Mr. Kryn was an expert driver of 
years’ experience and an exceedingly care- 
ful one at that. It is believed that at the 
curve something must have happened to 
the steering gear which caused him to 
lose control of the car. 

The body was taken to his home in Rye 
and the funeral services will be held Tues- 
‘day afternoon at 4:30, from the Episcopal 
church of this town. 
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Mr. Kryn is survived by a widow and a 
brother. His parents lived in Antwerp, 
Belgium. 





The tragic death of Henry Kryn caused 
great sorrow and regret to a large cir- 
cle of friends in the diamond and jewelry 
trade of New York, where he was widely 
known and admired for his many sterling 
qualities. In his death the trade loses one 
of its experts, as well as one of its most 
public spirited and generous hearted mem- 
bers, 

Henry Kryn came by the diamond trade 
naturally, being the son of Jacques Kryn, 
one of the leading cutters of Antwerp. 
After receiving his preliminary education 
he studied the diamond cutting trade as 
a boy in the shop of his father, and be- 
came thoroughly versed in the intricacies 
of the business. Serving first with his 
father’s firm in his native city. Antwerp. 
he later, about 1897, came to America. 
Shortly after, the large cutting shops of 
Jacques Kryn and Wauters Bros. were 
established in this country. He remained 
with the business here, finally taking full 
charge of it. 

In the New York firm, Charles Wau- 
ters, one of the partners, had retired in 
1908, and August Wauters withdrew in 
November, 1912, Jacques Kryn taking over 
his interests. At this time, Henry Kryn 
took over the control of the business here, 
and his father devoted himself to the busi- 
ness in Antwerp. The elder Kryn retained 
an interest in the New York business until 
1916, when Henry Kryn became the sole 
owner, continuing the shop in New York 
and also a branch office in London. 

The deceased, from the time he came to 
America, entered into the spirit of this 
country which he made his home, and it 
retained first place in his thoughts. About 
15 years ago he married Miss Jeannette 
Berry, daughter of the treasurer and gen- 
eral manager of the Adams Express Co., 
who survives him. 

Mr. Kryn in his career in the New York 
jewelry trade, endeared himself to his 
friends and associates by his quiet, modest 
and unassuming manner. Always ready 
to aid in a charitable or public cause, quick 
in the response for donations and help 
wherever needed, he nevertheless kept in 
the background wherever publicity was 
concerned, doing what gooé he could as 
quietly and as unostentatiously as possible. 
He was a thorough sportsman and his hob- 
bies were shooting, golfing and fishing. He 
was a member of the Clover Valley Rod 
and Gun Club and of the Uptown Lunch 
Club of New York, but of practically no 
societies or fraternities or other social 
organizations. 

Among his employes and workmen he 
was most highly esteemed, and the dia- 
mond cutters and polishers of his shop 
voted to close the plant until after the 
funeral, that they might attend the services 
at Rye in a body. 








Mrs. Charles F. Stifft, wife of a Little 
Rock, Ark., jeweler, while attending the 
Rotarian convention, at Salt Lake City, 
dropped dead while attempting to board a 
train returning to the city from a nearby 
outing resort. 
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DEATH OF JAMES D. BERGEN 


Veteran Cut Glass Manufacturer Passes 
Away at His Home in Meriden, Conn. 


MerweEN, Conn., June 25.—James D. 
Bergen, founder of the J. D. Bergen Co., 
and one of the pioneers 
was of the country in the 
cut-glass business, died 
Saturday evening. He 
had been confined to 
his home for about two 
weeks and for several 
days past his death had 
been expected. Mr. 
Bergen had a national 
reputation in the cut- 
glass trade and for 
about 40 years had 
maintained a standing 
as one of the big men of the country in 
that business. From a small plant he built 
up the J. D. Bergen Co. until it became 
one of the leading cut-glass concerns in 
the United States. He was considered an 
authority on the technical details of the 
business and had an inexhaustible store of 
information about its history during the 
past half century. 

He was a prominent figure socially. He 
blonged to the Knickerbocker Yacht Club 
of College Point, Long Island, to the Hard- 
ware Club of New York, and to the Pot- 
tery, Glass and Brass Salesmen’s Asso- 
ciation. Of this last named organization 
he was for two terms president. He was 
also a member of the Amaranth club and 
for years almost a nightly caller at the 
rooms. 

Mr. Bergen was born in Brooklyn, N. Y., 
Feb. 29, 1852. He received part of his 
education at St. Francis Xavier’s College, 
on 16th St. New York city, and at an 
early age became initiated into the trade 
to which he was to devote the rest of his 
life. About 40 years ago he came to 
Meriden and early in 1880 the Bergen & 
Nilan partnership was formed and the 
factory was opened on S. Colony St., oppo- 
site the Kelsey Press building. At first 
the principal business of the young firm 
was the production of the caster bottles, 
then so much in vogue. 

After a time Mr. Bergen purchased the 
interests of his partner. Early in 1892 he 
formed the J. D. Bergen Co, In 1906 the 
business had outgrown its quarters at the 
corner of State and Miller Sts., and the 
company purchased the building formerly 
occupied by the old Meridian Bronze Co. 
at Center and Britannia St. In this loca- 
tion the firm branched out in the manufac- 
ture of many novel lines and increased its 
general output to a very good extent. 

About 10 years ago Mr. Bergen sold out 
to Walter Bradley and went to St. Louis 
to engage in the cut-glass business with 
his son, Tracy. After a short time he was 
forced to return home because of ill health. 

He leaves a daughter, Helen, of this city, 
and two sons, Tracy, of Minneapolis, 
Minn., and Valentine Bergen, of Fall River, 
Mass. 
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The Rose Cloak Co., an eastern con- 
cern, has purchased the Whisler jewelry 
store, Marion, Ind. 
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What would You do— 


Mr. Manufacturer, if, after planning your next line of goods calling for the use of 


PRECIOUS and IMITATION STONES 


you were informed that it would be impossible to supply you with the particular kind of 
stones you had chosen, in quantity, at any price? 


We hope nothing of the sort will happen, but remember, there’s one way in which you 
can protect yourself, and that is BY ORDERING NOW, IN ADVANCE. Really, it is a 
hint worth your most careful consideration. 


H. NORDLINGER’S SONS 


New York, 15 Maiden Lane Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 
































NECKLACE 


Ee RK REG U S. PAT. O 


COVlejizletiaamensiet 
Var Kyugleyliicel by 


j 
O Jt ERGENS C/ANDERSEN @ 


108 20 State St, Chicago. 











Fine 
Cameos 


The Largest High- 
Grade Stock in 


America. 


CORALS 
ANTIQUE ONYX 
SHELLS 


A “Op, 
65 Nassau St. FA FA 
New York ~ a 






































July 2, 1919. 


NEW YORK FIRMS CLOSE 


Great Majority of Manufacturers and Whole- 
sale Concerns of Maiden Lane to 
Shut Up July 3 to July 7 

The majority of firms in the jewelry 
trade of New York have agreed to close 
their offices, factories and places of busi- 
ness from next Thursday, July 3, until 
Monday, July 7, giving their employees an 
extra holiday Saturday, following the 
Fourth, and an opportunity of continuous 
rest of three days in succession. Most of 
the firms did the same thing over Decora- 
tion Day, which holiday also fell on Friday. 

The names of the firms who have agreed 
to close up are so many as to make a con- 
tinuous holiday in the wholesale and manu- 
facturing jewelry trade of New York from 
July 3 to July 7. Jewelers will therefore 
understand why their letters are not an- 
swered or their orders filled in the interim. 

The signers include N. H. White & Co., 
Enos Richardson & Co., Hirshorn, Smith 
& Newman, Louis L. Grey & Co., Wight- 
man & Hough Co., Oneida Community, M. 
Freedman & Co., Manufacturing Jewelers 
Board of Trade, Waltham Watch Co., 
Rogers, Lunt & Bowlen Co., Concord 
Watch Co. American Watch Case Co., 
Ketcham & McDougall, Frank M. Whiting 
& Co., Sloan & Co., J. R. Wood & Sons, 
Benedict & Warner, Ostby & Barton Co., 
Elgin National Watch Co., Roy Watch Case 
Co. Alliance Watch Co., Illinois Watch 
Case Co., D. D. Brokaw & Son, Mabie, 
Todd & Co., Joseph Fahys & Co., Solidarity 
Watch Case Co., North American Watch 
Co., Star Watch Case Co., Jacques Depol- 
lier & Son, Dubois Watch Case Co., Snow 
& Westcott Co. Larter & Sons, Louis 
Manheimer & Bros., J. L. Goldenberg, Ar- 
thur Rosenberg, Altschul Bros., Kantor 
Bros., Jonas Koch, Leon Hirsch, James H. 
Dederick’s Sons, Cooper & Forman, Hay- 
den W. Wheeler & Co., C. G. Alford & Co., 
Adolphe Schwob, W. T. Schneider, Charles 
F, Wood & Son, Omega Watch Co., Hipp 
Didisheim & Bro., Sinnock & Sherrill, 
Jewelers’ Security Alliance, American Opti- 
cal Co., Bayer, Pretzfelder & Mills, Ira 
Goddard & Son, Jewelers’ Safety Fund So- 
ciety, Jewelers’ Protective Union, Carter, 
Gough & Co., B. & L. Veit, Inc., Kasten- 
huber & Lehrfeld, Whiting Mfg. Co., 
Maiden Lane Realty Co., Towle Mfg. Co., 
Henry Ginnel & Co., Ernest Gideon Bek, 
New Haven Clock Co., J. B. Bowden & Co., 
Link & Angell, Wadsworth Watch Case 
Co., Keystone Watch Case Co., H. Nord- 
linger’s Sons, Louis Stern Co., Ernest 
Kaufman, Sturtevant Whiting Co., J. F. 
Sturdy Sons Co., Jung & Klitz, J. W. Rich- 
ardson & Co., William J. Ward Co., Inc., 
Poltock & Seeler Co., Goodfriend Bros., A. 
L. Brown, F. J. Boesse & Co., Inc., Cross 
& Beguelin, Forsythe & Hunt, National 
Jewelers Board of Trade, J. S. Judkins, 
Fowler Bros., Standard Neck Chain Co., 
Albert Lorsch & Co., Inc., Hammel, Rig- 
lander & Co., Korones Bros., L. Kroll & 
Son, Doehrmann & Goldfluss, the Ben 
Spier Co., Untermeyer-Robbins & Co., 
Charles Keller & Co., Isaac S. Meyer, Leys, 
Christie & Co., Potter & Buffington Co., 
Weiss & Kann, Inc., Konijn & Frank, Eich- 
berg & Co., Henry Freund & Bro., L. Heller 
& Son, Inc., Stern Bros. & Co., Oppen- 
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heimer Bros. & Veith, Zach A. Oppenhei- 
mer, W. E. Hayward Co., J. J. Sommer & 
Co., H. C. Lindol & Co., R. R. Fogel & Co., 
Eugene Freiberger, Wm. I. Rosenfeld, H. 
Z. & H. Oppenheimer, the Homan Mfg. 
Co. B. A. Ballou & Co., Yale Jewelry 
Mfg. Co., G. C. Hudson & Co., Kent & 
Woodland Co., S. O. Bigney Co., Rueckert 
Mfg. Co., Gattle & Hunter, Charles Arms- 
heimer & Son, Irons & Russell Co., C. 
Sydney Smith Co. A. E. Van Houten, 
Feingold & Gelb, Inc, T. I. Smith Co., 
Charles F. Langdon, Emile S. Hirsch, Arn- 
stein Bros. & Co., Reichman Bros., Meyro- 
witz Bros., Saunders, Meurer & Co., Wil- 
liam C. Solomon & Co., James J. Loeb & 
Bro., Power & Allan, Inc., Jaskow Bros., 
C. H. Conant & Bro., Mount & Woodhull, 
G. T. Woodhull, George O. Street & Sons, 
Aaron Lauterbach & Bro., Wm. S. Hedges 
& Co., Queen City Silver Co., L. & M. 
Kahn & Co., Laubheim Bros., C. G. Brax- 
mar Co., William Bros. Mfg. Co., W. B. 
Kerr Co., Wm. B. Durgin Co., Gunzburger 
& Gluck, E. C. North, E. I. Franklin & Co., 
Swift & Fisher, R. M. Squire, H. A. Par- 
ker, Wm. Jarvis, Staiger & Sons, Grab- 
horn & Dubener, Benedict Bros., Geo. H. 
Squires, Phelps & Perry, Ludwig Nissen & 
Co., J. Bulova Co., M. J. Schuster, Russell 
& Read, Henius & Co., Inc., Julius King 
Optical Co., Alvin Silver Co. Reed & Bar- 
ton, Theodore B. Starr, Inc., Boyajian 
Bros., Henry Froehlich & Co., I. R. Theise, 
Sussfeld Lorsch & Co., William Barthman, 
Zimmern Rees & Co., C. W. Sommer, 
David L. Gluck, L. H. Keller & Co., John 
Schumacher, E. H. Dean, Julius Wodiska, 
J. Bulova Co., Culbert Co., Parks Bros. & 
Rogers, Inc., Beyer & Rohrback, J. P. 
Harper, Ilgen & Wakefield Co., I. Ollen- 
dorff Co., E. L. Spencer Co., C. Ray Ran- 
dall & Co., H. W. K. Co., Mealey Mfg. Co., 
International Silver Co., C. W. Cokefair. 
King’s Optical Shop, Jackson’s Woman's 
Shop, Lloyd Hats, A Roseman, Louis C. 
Meon, William Nicholson, C. H. Cooke Co., 
Howard & Co., I. Wollstein Co., Inc. R. 
Longman Sons, Goldsmith Bros. Smelting 
& Refining Co., Dieges & Clust, Paul 
Langeofeld, William H. Enhaus & Son, 
Patterson & Starke, Mantz Peyser & Co., 
Bauman & De Jong, Hoffman Bros., E. C. 
North, M. Schorr Co., Crouch & Fitzgerald, 
L. E. Waterman Co. (wholesale depart- 
ment), George W. Welsh’s Sons, Henry E. 
Oppenheimer & Co., Hallam-Rice Co., 
George Cahn, Ben Shires & Co., R. F. Sim- 
mons Co., Manasseh Levy & Co., Gorham 
Co. (Maiden Lane store), F. W. Wool- 
worth Co. 








The Department of Commerce, Washing- 
ton, D. C., has sent out a notice that as 
a result of a first-hand investigation by a 
first-class advertising specialist, the Bu- 
reau has ready a report on “Advertising 
Methods in Cuba.” This bulletin will be 
of great practical value to any American 
who is planning to advertise goods in this 
rich and prosperous neighboring market. 
The author urges that advertising ideas be 
tried out in Cuba before going on to the 
rest of Latin America. Every phase of 
the situation is discussed. Copies can be 
obtained by filling in a form and mail- 
ing it to the Superintendent of Documents, 
Washington, D. C., or from district offices. 


CIRCULAR 


83 


Thomas Willis, Master Engraver, Dies in 
Providence 

ProvipeNce, R. I., June 28—Thomas 
Willis, for many years one of the best 
known master engravers in this city and 
one of the first to establish an engravers’ 
shop as an individual business, died last 
Sunday afternoon at his home on Ocean 
St., after an illness of several years in his 
76th year. Death was due to paresis. 

He was born at Kingston, Canada, Feb. 
11, 1844, but when a small child his parents 
removed to Providence, where he attended 
the public schools. When only 14 years of 
age, the hard times during the financial 
panic of 1857 forced him to give up his 
schooling and seek employment with the 
Providence Tool Co., as an apprentice to 
learn the machinists’ trade. He later went 
to work with a manufacturing jewelry con- 
cern as a tool maker and soon after be- 
came interested in engraving, working with 
a brother who had charge of all the en- 
graving for the manufacturing jewelry firm 
with which he was associated. 

In 1872 the two brothers decided to estab- 


lish an independent engraving shop for . 


themselves and located at the corner of 
Friendship and Page Sts., where after suc- 
ceeding his brother he remained in busi- 
ness for 31 years, or until 1903, when an 
affection of the eyes developed, which ul- 
timately rendered him totally blind. During 
his long business career he always had the 
support and confidence of the leading 
jewelry manufacturers and silversmith. Be- 
sides being an expert engraver he was also 
talented as a designer, an especial feature 
of his designs, which were much sought 
after, being their practicability and adapti- 
bility, both as to pattern and cost. 

Mr. Willis was an active member for 
many years, until failing health intervened, 
of Unity Lodge, Independent Order of Odd 
Fellows; Dorcas Rebekah Lodge and the 
Veteran Odd Fellows Association of Rhode 
Island. He leaves a widow and one son, 
John T. Willis. The latter is associated 
with Leeder & Bernkopf Co., stone dealers, 
of this city. 








Death of W. S. Wilkinson 

SPRINGFIELD, Mass., June 25.—William S. 
Wilkinson, aged 64, one of the leading 
jewelry manufacturers of the country, a 
native of Chicopee, died at his home, 
Mount Vernon, N. Y., Monday afternoon, 
June 16. Death was due to heart dis- 
ease. 

Mr. Wilkinson was born in Chicopee, 
Feb. 3, 1855, and was educated at the 
Friends’ School in Providence. R. 1., and 
later went to Chicago, where for 16 years 
he was with his brother, John, in the 
jewelry manufacturing business. Return- 
ing east, he re-entered the employ of the 
Gorham Co., and was with the concern in 
both the New York and Providence houses. 

He leaves a widow, four brothers and 
two sisters. 








Henry Ostendorf, a prominent Vincennes, 
Ind., jeweler and banker, has been elected 
by the city council to succeed Patrick W. 
Lenahan as a member of the school board. 
Mr. Ostendorf is a democrat and the re- 
tiring member is a republican. 
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TALIERGIO CO. 


82 Nassau St. New York 























BUY FROM THE CUTTERS 














American Gem & Pearl Company 
6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 39, Rue de Chateaudun 








IMPORTER OF 


FROM MINES TO MARKET Precious and 
Semi-Precious Stones 
41 Union Square, NEW YORK 




















ATTENTION MANUFACTURERS! 





Onyx Ring Stones Furnished for any sise 









The finest imitation pearl in the world. e i} Diamond. 
Guaranteed to wear and look as well as i Black Onyx, Coral and Mosrning Jewelry 
the genuine pearl. } ONYX BEADS— CAMEOS 
PE ARL We can match any pearl necklace. The DOUBRAVA CO.,61 Maiden Lane,N.Y. 


FRANK C. OSMERS THE BUYERS’ DIRECTORY 


15-17 West 44th St., New York, N. Y. 
Telephone Vanderbilt 2324 Price $1.00 


The Jewelers’ Circular, 11 John St., New York 
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Henry E. Oppenheimer & Co. 


1 Maiden Lane, New York 


PEARLS and PEARL NECKLACES 



































July 2, 1919. 


THE JEWELERS’ CIRCULAR 








— 
—— 


Banquet Marks Annual Meeting 





Members of Chicago Jewelers’ Association Enjoy Entertainment at Congress 
Hotel and Elect Officers for the Year 
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Curcaco, June 26.—Mere words fail when 
one sets out to convey. to readers of the 
JEWELERS’ CIRCULAR WEEKLY a precise idea 
of the glorious time which was enjoyed by 
members of the Chicago Jewelers’ Associa- 
tion and their invited guests at the annual 
meeting, held Tuesday evening, June 24th, 
in the Gold Room of the Congress Hotel. 
To properly appreciate the affair it is neces- 
sary to have been there. Besides, it seems 
almost impossible to pitch in and write an 
unrestrained account. Such action would 
be treason to the membership of the C. J. A. 
and their assembled guests, especially if a 
copy of the JEWELERS’ CIRCULAR contain- 
ing the effusion should perchance fall into 
wifely hands. 

The meeting had been advertised for the 
Florentine Room, but at the last moment 
it was discovered that the attendance would 
be so large that the Florentine Room would 
not be large enough to hold them all. It 
was therefore. decided to take the Gold 
Room, which is the largest banquet hall 
west of New York, and the same in which 
the annual banquet of the Chicago Jewel- 
ers’ Association is generally held. The 
festivities started about 6:45 p. M. 

About 175 were present. At the speak- 
ers’ table a chair was kept vacant in honor 
of William P. Williams, toastmaster on so 
many occasions, when the members of the 
Chicago Jewelers’ Association have gotten 
together for a good time. Mr. Williams 
died since the annual banquet of the Chi- 
cago Jewelers’ Association, which was held 
in the Gold Room of the Congress Hotel 
Jan. 30. Mr. Williams presided as toast- 
master at this banquet. 

As the banquet started President C. P. 
Dungan proposed a toast to Mr. Williams, 
which was drunk by the entire crowd, 
standing. The spot-light was then turned 
on a certain section of the north balcony 
and Ben Englehardt appeared in the circle. 
He read the following poem: 


BILLY WILLIAMS 


The quip is stilled, the merry jest 
Is hushed in solemn doubt, 

For into the glow of the dreamless west 
A good old pal’s gone out. 


The old accustomed places seem 
So empty now and chill, 

We hear his laugh as in a dream— 
That laugh forever still. 


We hear him jesting as of old 
On many a joyous day, 

And once again we must be told 
That he has gone away. 


That nevermore with him we'll stand 
And chat in friendly cheer, 

Nor grip his fine old hearty hand 
In fellowship down here. 


And voices break and eyes grow dim 
And sorrow walks about; 

God grant eternal rest to him— 
A good old pal’s gone out. 

Then the crimson curtain, which covered 
the stage at one end ofthe banquet hall, 
was withdrawn, and the entertainment 
started. Six wild young women, hand- 


picked by the members of the entertain- 
ment committee from Benson’s Chicken 
Farm, were the performers of the evening. 
They received enthusiastic encores at the 
conclusion of every number. The cham- 
pagne began to flow, and with eternal bone- 
dryness only six days away, those present 
resigned themselves to the enjoyment of 
the present time and place. Even ortho- 
dox members who for years have been ac- 
customed to turn their glasses down with a 
righteous click at every social function, fig- 
ured that they had no chance to get the 





JOHN H. HARDIN, PRESIDENT-ELECT 


habit with prohibition so near, and were 
seen to sipp the bubble water with the 
reckless enthusiasm. 

At a pause in the entertainment, Mr. 
Englehardt, who had previously made his 
debut as the reader of the poem on Billy 
Williams, appeared at the speaker’s table 
and began what seemed to be an introduc- 
tion of President C. P. Dungan. He ram- 
bled along, not saying much of anything, 
but killing a lot of time. Suddenly the 
crowd woke up to the fact that the au- 
dacious fellow was reading Mr. Dungan’s 
speech. The hoax had been arranged by 
the entertainment committee. Mr. Dun- 
gan looked distressed at first, and then, 
catching the humor of the thing, laughed 
as heartily as anybody. When it camnte his 
turn to. bat there was nothing left to say, 
so he thanked Mr. Englehardt for his labor, 
especially in view of the fact that it was a 
warm evening, and all labor was obious. 
Mr. Dungan’s address, had it not fallen 
into profane hands before the meeting, 
would have read like this: 

The past two years have seen large responsi- 
bilities thrown on this association, and that it has 
been able to accomplish its work on behalf of the 
Chicago market and jewelry trade, with its limited 
funds, is a source of great satisfaction. 

The trade probably little realizes the vast amount 


of work which has been accomplished. First of 
all. the War Revenue Tax measures made neces- 
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sary by the great war required this association to 
make extensive study and analysis of the Federal 
Tax Law of 1917 and the new law of 1918. A 
great many bulletins covering the operations of 
both these laws were sent out by the association 
to members and also to the trade at large. Tele- 
phone and mail inquiries were answered almost 
without number and the responsibility of this asso- 
ciation to explain to members and the trade gen- 
erally the intricate features of these two tax bills 
was seriously felt by the officers and directors. 

During the past two years this association, 
through its committees, and through its office in 
the Mallers building, has done much to investigate 
and report to the trade on the new trade accept- 
ance plan, and this important subject was dis- 
cussed by speakers obtained by our committee at a 
number of our monthly meetings. 

During the past two years this association orig- 
inated a standing Arbitration Committee for the 
benefit of the trade, the services of which commit- 
tee have been made available without charge for 
the settlement of minor disputes between jewelers. 
Chief Justice Olson of the Chicago Municipal Court 
and also the American Judicature Society compli- 
mented this association on this progressive step, 
saying that the arbitration of disputes, rather than 
resort to law, not only relieves the congestion of 
the courts but furnishes a system of justice by 
trade experts which are not always available in 
courts of law. The establishment of this Arbi- 
tration Committee gave this association notable 
volume of publicity in the trade papers, which very 
naturally aids in boosting the Chicago market, 

During the past year the jewelry trade of Chi- 
cago was seriously menaced by an attempt on the 
part of the city authorities to require jewelry deal- 
ers to take out licenses and pay taxes under an 
existing ordinance applying to second-hand dealers 
and keepers of junk shops. 

While this association realized that there were 
abuses in the trade with reference to the handling 
of second-hand goods, we felt that this situation 
could be remedied without classing the jewelers 
generally as second-hand dealers or keepers of 
junk shops. 


We accordingly prepared and filed a brief with 
Mayor Thompson and the Police Department, pro- 
testing against any such designation being applied 
to jewelers, and also pointing out that the existing 
ordinance was unconstitutional and not supported 
by the organic law. 

The result of this has been that the Police De- 
partment and the city authorities have so far dis- 
continued their efforts to bring the jewelers under 
the second-hand ordinance. 

However, the committee which was appointed by 
the president considered this situation and realized 
that some sort of an ordinance should be passed to 
prevent the indiscriminate handling of second-hand 
goods, and consequently the elimination of a large 
number of so-called “fences,” and therefore the 
attorney for the association was requested to draw 
up a proposed ordinance to take the place of the 
present drastic law. 

Numerous conferences of the committee were 
held at the office of the association concerning this 
proposed new ordinance. The whole matter was 
then sidetracked by a new blow aimed at the 
jewelry trade here in Chicago. 

This new menace took the shape of a bill in the 
State Legislature, known as House Bill No. 299. 
This bill, which was very quietly introduced, pro- 
posed to amend the organic law relating to cities 
and villages, authorizing these cities and villages 
to license, tax and regulate a large number of in- 
dustries, including all jewelry dealers. 

The president immediately called a meeting of a 
committee of 16 members of this association,. at 
which meeting it was decided that this proposed 
taxation bill was vicious and discriminatory and 
the assistant secretary was instructed to notify all 
members and the _ different trade associations 
throughout the State; he was also asked to com- 
municate with the other trades and industries men- 
tioned in tne bill, and to send a copy of our reso- 
lution to every member of the Legislature and to 
all of the trade organizations in the other lines. 

Greatly to our surprise we found that this tax 
bill had progressed so quietly in the Legislature 
that the other industries did not know of its dam- 
aging character. The result was that this associa- 
tion, through its office in the Mallers building, was 
required to practically originate an organized oppo- 
sition to this tax law. 

Although the new tax bill was already up for 
third reading in the State Legislature, our activi- 
ties resulted in such a tremendous flood of protest 
throughout the entire State that when the bill came 
up for passage it received such poor support that 
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it was sent back to the committee for further con- 
sideration. 

We are now in receipt of information from 
Springfield that this tax bill has been so amended 
that all objectionable features have been removed 
and we are told that we need have no further fear 
about its application to the jewelry business. 

Over a thousand letters were sent out by this 
association on this vital subject and many con- 
ferences were had, and although the work involved 
was tremendous, we feel that by killing this per- 
nicious bill we have saved the members of this 
association and the jewelry trade at large many 
thousands of dollars in taxes and license fees—a 
result entirely pleasing in this day when we are 
otherwise overburdened with taxes and other de- 
mands in our trade. 

While on the subject of taxes, would say that 
our own association was not free from annoyance. 
Through some mix-up in the collector’s office here 
in Chicago, this association was twice penalized for 
quite a large sum of money for failure to file tax 
returns. 

Through our attorney, papers were filed with the 
collector, and after the usual delays, the penalties 
were abated and cancelled by the authorities at 
Washington. 

The general work of the office of this association 
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has done much to boost the Chicago market during 
the past two years. You will notice that this as- 
sociation has received a great deal of favorable 
trade paper publicity from time to time. This has 
not only helped. to keep our association on the 
map as an active organization, but it has called at- 
tention to Chicago, which is the desirable thing 
in connection with such publicity. A big vote of 
thanks is due to all of the trade papers for their 
kindness to us in this respect. This publicity work 
was originated in the office of the association and 
was printed from time to time through the kind- 
ness of the trade paper representatives here. 

The Information Bureau of this association still 
continues to be active. During the course of the 
year quite a number of inquiries from jewelers 
throughout the country have been received, per- 
taining to trade topics. These inquiries have oc- 
curred from seeing the Information Bureau head- 
line in the trade papers, which is carried on to 
boost the Chicago market and give it publicity. 

During the past two years a great many meetings 
of the Manufacturing Jewelers’ Association have 
been held in our rooms in the Mallers building, 
without expense to the Manufacturing Associa- 
tion. They haven’t any stated meeting room, and 
as some of the members of this association are 
members of the Manufacturing Association, we 
have felt it a pleasure to extend the facilities of 
our rooms to that organization. At some periods 
us many as two and three meetings have been 
been held in our rooms. 

While on the subject of our meeting rooms the 
president desires to call attention to our head- 
quarters on the 12th floor of the Mallers building. 
We have one very large room where we hold our 
meetings, which has been fitted up by the assistant 
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secretary in a very attractive manner. A _ large 
number of historical and interesting photographs 
and cartoons adorn the walls, and as this collec- 
tion of photographs and cartoons increases, we feel 
that we will have quite a remarkable history of the 
association in the plain view. The president rec- 
ommends that if any members have not visited the 
association rooms recently that they do so. 

I cannot close this report without reference to 
the wonderful work done by the Liberty Loan and 
Red Cross Committees of this association during 
my administration. Both of these committees were 
headed by Mr. John H. Hardin, and the wonderful 
work accomplished in putting the jewelry trade 
over the top on all patriotic subscriptions for war 
purposes deserves the highest praise that can be 
bestowed. 

The president also calls attention to the notable 
work of the Social Relations Committee in han- 
dling our annual banquet and evening entertain- 
ments. 

The president and officers take this occasion to 
thank all of the members of this association for 
their co-operation during the last two years, and 
also to commend the work of the various gentle- 
men who have served on committees and for the 
generous way in which they have contributed their 
time. This splendid co-operation and this time- 
giving quality on the part of our membership is 
one of the things which has done much to make 
our association one of the finest in the land, and 
while our activities have enlarged during the past 
few years, and consequently while our treasury has 
diminished, we feel that we have been more than 
progressive and have really done more than our 
share for the benefit of the Chicago market and the 
jewelry trade. 


Harry Edward Freund, when introduced 
by President Dungan, told of the great na- 
tional educational advertising compaign 
which has been launched to stimulate the 
sale of jewelry. Mr. Freund said that the 
publicity would be achieved through paid 
advertisements in the press, calling atten- 
tion to the beauty and permanent value of 
jewelry. The proposed advertising cam- 
paign will be conducted on the lines of the 
national advertising put forward by the 


National Florists’ Association, the Cali- 
fornia Fruit Growers’ Association, and 
other organizations. Mr. Freund stated 


that the advertising would be impersonal 
as to firms and lines of jewelry, but would 
cover headings such as the following: The 
necessity of jewelry; Jewelry as an invest- 
ment; Its enduring character as a gift; Its 
beauty and artistic merit as an article of 
personal adornment. It is proposed to 
spend at least $300,000 on this advertising 
campaign, and Chicago members of the 
trade are expected to make liberal sub- 
scriptions to the fund. 

When Mr. Dugan announced that the 
election of officers would take place, the 
business was transacted in one minute and 
a half, since it was all a case of putting the 
O. K. on the report of the nominating com- 
mittee. Nobody expressed the slightest 
desire to drag out the proceeding by put- 
ting a second ticket in the field. The new 
officers of the Association for the coming 
year are: President; John H. Hardin, of 
F, A. Hardy & Co.; Vice-President, S. Y. 
Ball, of Norris, Alister-Ball Co.; Secre- 
tary and Treasurer, Charles T. Ross; Di- 
rectors for two years, Peter T. White, Fred 
G. Thearle, C. P. Dungan, and A. L. Ell- 
bogen. Director for one year, Robert 
Slade, Jr. 

Will F. Juergens asked to take the floor 
for a few minutes, and after a brief speech, 
in which he touched on the faithful leader- 
ship of Mr. Dungan as president of the 
Association for the past two years, the six 
young lady entertainers came into the hall 
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through the main entrance, bearing a 
beautiful silk flag of large proportions Tc 
the tune of “Oh, Frenchy,” the orchestra 
then struck up the following song, copies of 
which had been distributed to everybody n 
Assistant Secretary F. M. Hickok a few 
minutes before: 


Oh! Connie, 

Oh! Connie, Connie, 

We call you Connie ’cause you 
Shoot the bull, 

You are pretty wise we think— 
You are leaving with the drink— 

Oh! Connie, Oh! Connie, Connie. 

You’ve been a damn good president 

And when—You’re through, 

Your going we’ll regret— 

For you've been a grand old good old scout 
And we never will forget. you bet. 


shoot the bull, 


Mr. Dungan was visibly moved by the 
token of esteem. When things had quieted 
down, he said: 

“IT know of nothing the members of this 


association could have given me which 
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would have made a more profound impres- 
sion upon me than this, our country’s flag. 
I never look up and see its bright stars 
against the blue that I do not think of what 
it stands for, and this is more especially 
true in these recent years, when in the midst 
of a world of clashing arms that flag alone 
of all the others has stood for pure and 
lofty principle to the exclusion of every- 
thing in the way of material ambitions, and 
the sacrifice to make those principles ever- 
lasting. The work of conducting the duties 
of my office during the past two years has 
been heavy. Our interests seemed to be 
attacked from every angle under the su, 
and often from half a dozen angles at once. 
However, I am glad that I could serve, and 
I believe that I am a bigger and a better 
man for having shouldered the burden. ! 
have made friends whom I could not have 
made in any other way, and I have learned 
to know and love the friends I already had 
better than ever before.” 

“Connie” was sung once more by the 
entire crowd, with the assistance of the of 
chestra, when Mr. Dungan had concluded 
his remarks. 


Following another spasm of entertai 
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ment by the young ladies, Sol Hess pro- 
duced Sidney Smith, famous creator of 
“Qld Doc Yak,” which appears weekly in 
the Chicago Tribune. Mr. Smith sat in 
the balcony at a table with Mr. Hess, On 
the table was a machine for projecting 
slides. Mr. Smith drew on the glass, and 
the drawings were then presented to the 
crowd on a screen, which was lowered for 
the purpose. President Dungan’s arrival 
on the scene was portrayed with a picture 
of a stork, flying with the usual bundle, 
A legal decision by F. M. Hickok, attorney 
for the Association, was naively illustrated 
with a picture of a junk pile. Others cari- 
catured were George Gubbins, Will F. Juer- 
gens, John H. Hardin, William Drexmit, 
and Manny Adler. Each picture caused a 
roar of laughter. Some were so much to 
the point that it would never do to come 
right out in print about them. 

The lights were then turned low, and the 
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tom-toms of the orchestra began to tom. 
One of the young ladies came prancing out 
and did a Hawaiian dance. She did not re- 
spond to the enthusiastic encore which fol- 
lowed her into the wings. The master of 
ceremonies, a bald-headed viper who 
seemed to be everywhere at once, an- 
nounced that Manny Adler would do a 
“Hebrew hula-hula.” The tom-toms began 
to tom once more, and down went the 
lights. Out came Manny, taking two steps 
backward and one forward. His head 
woggled loosely forward and his hands 
made backward parabolas like the fins of a 
sick fish, all in harmony with the sensuous 
South Pacific cadence of the orchestra. 
Above, he was clad in his undershirt, below 
with palm leaves, with protecting trowsers 
underneath, of course. Around his neck 
were strings of yellow flowers, and on his 
wrist and ankles were bangles and spangles. 
He was Madam Pavlowa, Cleopatra, Cassey 
Chadwick and the Queen of Sheba all in 
one. He justly received the greatest ap- 
plause of the evening. 

The girls then took charge of the enter- 
tainment, deserting the stage. The meet- 
ing then came to a logical close, at the 
decent hour of 9:45 p. . 

Following the meeting John H. Hardin, 
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Canadian Jewelers Hold Convention 








Annual Gathering Held at Hamilton, Ont., June 24 and 25—New Association 
Organized—Officers Elected and Banquet Enjoyed 














Toronto, Can., June 27—The annual 
convention of the Ontario Jewelers’ Asso- 
ciation was held at the Royal Connaught 
Hotel, Hamilton, on June 24 and 25, with an 
attendance of about 300 delegates. The 
chair was occupied by President W. D. 
Connor of Hamilton. 

The principal business of the first day 
was the organization of a new association 
more comprehensive in its character under 
the title of the Ontario Provincial Jewelers’ 
Association, including the manufacturing, 
wholesale and retail branches of the trade. 
A constitution was adopted providing for 
the division of the province into 18 districts, 
each of which will have local branch or- 
ganizations subsidiary to the provincial 
body. H. Victor Wright, of Los Angeles, 
Cal., delivered an instructive address on 
“System in the Jewelry Business.” 

In the evening the delegates and their 
friends were tendered a banquet by the 
wholesale jewelers of Hamilton, the hosts 
being Levy Bros., George H. Lees and the 
Meriden Britannia Co., which was followed 
by a theatre party attended by the ladies. 

At the business session M. C. Ellis, of 
Toronto, spoke on the work of the Ca- 
nadian National Jewelers’ Association. R. 
). Abbs, of Toronto, W. G. Young, of Lon- 
don and H. Hepinstall explained the meth- 
ods of organizing and conducting the district 
organizations. Walter H. Davis, of Hamil- 
ton, followed with an address on the “Do- 
minion Income Tax,” which was discussed 
at some length. 

On Wednesday officers for the new as- 
sociation were elected as follows: Presi- 
dent, W. G. Young, of London; vice-presi- 
dent, R. J. Rodger, Kingston; secretary- 
treasurer, Gordon McLaren, Hamilton. It 








newly elected president of the Association, 
said that indications from every quarter 
point to the fact that this is the time to 
push out with maximum effort to put the 
jewelry industry and the city of Chicago 
as a distributing center therefor on the 
most prosperous basis possible. Authori- 
ties at Washington have emphatically 
stated, said Mr. Hardin, that the present is 
the most opportune time for largely in- 
creased advertising investments in every 
line of business and the argument applies 
with peculiar force to the jewelry trade. 

“Co-operative paid advertising in the pub- 
lic prints is a cure for all ills,” was the way 
Mr. Hardin put the matter. “Prosperity 
ultimately depends upon the consumer. 
Therefore, with this $300,000 fund we pro- 
pose to reach the consumer and educate him 
to a larger use of jewelry products, not only 
because such products are valuable as an 
investment, but because they possess an 
artistic and enduring merit. This national 
advertising campaign should add further 
prestige to the already full measure of our 
great city of Chicago, the greatest central 
market in the world.” 


was decided to hold next year’s convention 
at Toronto. 

The subject of “How Repair Work Can 
Be Made Profitable,” was dealt with by 
George Roden, of Toronto. J. G. Collinson, 
of Dundas, took as his subject “Problems 
of the Workroom.” H. E. Dunéan, of Wal- 
tham, Mass., spoke on “The Commercializ- 
ing of the Watch Sales and Repair Depart- 
ments,” and A. C. Skinner’s topic was “Per- 
centage Bonuses to Employes.” An im- 
portant address on “The Selling of Resale 
Prices by the Manufacturer to the Con- 
sumer,” which was delivered by J. W. Wil- 
lard of the Meriden Britannia Co., will ap- 
pear in a future issue of the JeEwevers’ Cir- 
CULAR. 

The convention closed with a picnic in 
the afternoon to the Driving Park, Dundas, 
where the visitors were the guests of the 
Hamilton Jewelers’ Social Club, where an 
extensive program of games had been ar- 
ranged. 


SENTENCED TO JAIL 











Indianapolis Jeweler Appeals from Convic- 
tion on Charge of Swindling Customer 


INDIANAPOLIS, Ind.,. June 30.—Samuel B. 
Epstein, proprietor of the Franklin Jewelry 
Co., 15 S. Illinois St., was recently sen- 
tenced to the county jail for 10 days and 
fined $50 and costs by Judge James E. 
Collins in criminal court on his convic- 
tion on a charge of obtaining money under 
false pretenses. Epstein announced that 
he would appeal the case to the Supreme 
Court, and he was released under bond 
pending the preparation of the appeal. The 
defendant was found guilty of misrepre- 
senting the value of a watch he sold to 
William Hitt, Dec. 9, 1918. Hitt testi- 
fied that the watch had been repre- 
sented to him as new and in_ good 
condition, but he learned after buying it 
that the works were old and the watch 
would not keep good time. 

The indictment of Epstein by the grand 
jury followed investigation and reports by 
officials of the Better Business Bureau. 

Affidavits charging clerk in jewelry 
store on N. Illinois St., with profanity, 
trespass, assault and battery, carrying con- 
cealed weapons and public indecency, were 
filed in the prosecutor’s office by B. F. 
Royse, upon advice of the Better Business 
Bureau. 








The value of American Chambers of 
Commerce in foreign countries to the 
growth of American foreign trade, is be- 
coming increasingly evident. Recent ad- 
vices received by the National Foreign 
Trade Council from London, Shanghai, 
Rio de Janeiro and Buenos Aires, all in- 
dicate great activity in obtaining the re- 
moval of unnecessary trade restrictions 
and in settling by arbitration any disputes 
that may have arisen from the termination 
of the war. 
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ALLEGED ROBBER HELD 


Man, Said By Police to Have Bad Record, 
Arrested By Newark, N. J., Police After 
Attempted Hold Up at a Jewelry Store 


Newark, N. J., June 28—Lcuis F. Roma, 
who was captured on Tuesday night soon 
after it is alleged he, with a companion, 
tried to hold up Louis Hoffman in his 
mother’s jewelry store at 81 Springfield 
Ave., and who is held in $25,000 for the 
action of the Grand Jury, has a bad record, 
the local police state after making investi- 
gation. They say he has been arrested 
four times in New York and has served 
three sentences for convictions for burg- 
lary and grand larceny. According to the 
New York police records he goes under 
the aliases of “Rome” and “Romani.” 

Although identified by Hoffman, and 
Benjamin Harris, who captured him in the 
store, Roma refuses to admit that he had 
had a share in the hold-up when first 
quizzed by the police. He said that he 
had had no previous criminal record. 
When, however, Sergeant Arnold returned 
from New York with his record and photo- 
graph taken from the rogues gallery, Roma, 
according to the police, admitted that he 
had been arrested four times. 

He is reported to have said that he was 
first caught in 1909 when he was charged 
with stealing a bag of coal. Being but 17 
years old at the time, and his first offense, 
he was discharged. In 1910 he was con- 
victed of breaking a safe, and served time 
in the Elmira Reformatory. Charged with 
grand larceny in 1913, he was found guilty 
and served one year in the penitentiary. 
In 1916 he was again convicted on a simi- 
lar charge and sent to Blackwell’s Island 
for an indefinite term. 

At the latter place, Roma told the police, 
he became a member of the Prisoners’ 
Welfare League. Taking advantage of his 
freedom about the grounds, he said, he 
planned to escape with five of his com- 
panions, who were in cells. They stole a 
gallon of gasoline, a revolver and keys 
from the warden’s house, and had a motor- 
boat ready to carry them to New York. 
The escape failed, he said, because one 
of the prisoners fell down on his part of 
the plan. As a result of this, Roma said, 
his connection with the plot became known 
and he was given an additional seven 
months in jail. 

When Roma was finally arraigned before 
Police Justice Boettner, bail was fixed at 
$5,000. Later Roma appeared with a 
bondsman before Judge William P. Mar- 
tin. The prosecutor asked that bail be 
raised to $10,000. Judge Martin thought 
this too little and fixed it at $25,000. 

The jewelry business at 81 Springfield 
Ave. was started several years ago by the 
father of Louis Hoffman, who was attacked 
in the store on Tuesday. He died last year, 
since which time his wife, Mrs. Leopoldine 
Hoffman, has conducted the business, her 
son, Louis, assisting her. On May 10, a 
little before four o’clock in the afternoon, 
Mrs. Hecffman was struck over the head 
by an unidentified man, who stole $725 
worth of jewelry and made his escape with- 
out being detected. Mrs. Hoffman was 
found lying unconscious behind the counter 
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by Charles Daum, a special policeman. A 
tenpin was lying nearby and is believed to 
have been used as a weapon by her assail- 
ant. She was in the City Hospital six 
weeks and had not yet taken charge in the 
store because of her weakened condition. 

According to the son, about 8 o’clock 
Tuesday two men came in and asked to 
see some jewelry. He turned his back to 
them to get some trays out of a case in 
back of the counter. When he again faced 
them, one of the men pointed a revolver at 
him and the other, showing a “blackjack,” 
ordered him to give up the jewelry. Hoff- 
man says he dropped the trays and with 
both hands seized the revolver, “breaking” 
it. At the same time the other men struck 
him a glancing blow with the “blackjack.” 

At this time Benjamin Harris, of 122 
Clinton Ave., who was passing, heard Hoff- 
man’s cries and ran into the store. He 
seized the man with the “blackjack” by the 
waist and threw him. The scrimmage was 
continued out on the sidewalk, developing 
into a rough and tumble fight. Mr. Harris 
was formerly a football player, having 
played end on the University of Michigan 
eleven in 1908. 

While the men were fighting, Mrs. A. 
Johnny Mack, of 245 Springfield Ave., who 
was passing the store with Harris when 
they heard the cries, seized the “blackjack” 
and wrenched it away from Roma, break- 
ing the strap which was wound around his 
wrist. Mrs. Mack was formerly a para- 
chute jumper at Hillside Park and other 
places and is now employed at the Hill 
Theatre, of which her husband is the man- 
ager. 

Sergeants Ulrich and Arnold, who were 
in the neighborhood, ran to Harris’ as- 
sistance and arrested Roma. During the 
fight the man with the revolver escaped up 
Springfield Ave., knocking over a small 
child as he went. He is described by Har- 
ris as being about five feet six inches tall, 
of husky build and wearing a brown suit 
and straw hat. 3 

Police officials searched for the missing 
man and also a third man, whom they be- 
lieve was stationed on the outside as a 
lookout. 

When Roma was taken to police head- 
quaters he said that he lived at 505 W. 
26th St., New York. Two cartridges were 
found in his pocket by Sergeant Arnold, 
who also found $122 in money, which Roma 
said belonged to an Italian society of which 
he was treasurer. 








THUGS ROB JEWELER 
Henry Badian Waylaid and Diamonds 
Valued at $5,400 Taken From Him 


On Friday another bold gem robbery 
was added to the long list that is keeping 
the Metropolitan police busy. Henry 
Jadian, a jeweler, 72 Bowery, New York, 
was waylaid by two footpads and severely 
beaten with “blackjacks” and robbed of a 
packet of diamonds valued at $5,400. The 
police refused to discuss the hold-up and 
no arrests have been made. 

Mr. Badian lives in an apartment house 
at 203 W. 103rd St., New York, and was 
returning home Friday with the diamonds 
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in his inside pocket. He had just emerged 
from the subway entrance when he was 
struck on the head with a “blackjack.” 4 
second thug grabbed his arms and pinioneq 
them behind his back and then dragged 
him to a nearby apartment house alleyway 
where they stripped him of his valuables, 

Some time later Patrolman Louis Reiger 
passed and heard moans coming from the 
alleyway. He investigated and found the 
jeweler in a semi-conscious state and as- 
sisted him to the W. 100th St. police stg- 
tion. Mr. Badian is still under the care 
of a physician. 








MANUFACTURERS MEET 


Mass Meeting of New York Jewelry Mann. 
facturers Discuss Wage Question and 
Merger of Associations 


A mass meeting of manufacturing jewel- 
ers of New York was held last Wednesday 
afternoon under the auspices of the Manu- 
facturing Jewelers’ Association of Greater 
New York, in the rooms of the National 
Jewelers Board of Trade, 15 Maiden Lane, 
New York. The purpose of the meeting 
was for the discussion of the wage question 
and the establishing of a stronger organiza- 
tion of jewelry manufacturers in New York. 

The real outcome of the gathering will 
undoubtedly result in the dissolution of 
the Manufacturing Jewelers’ Association of 
Greater New York, the Platinumsmiths’ As- 
sociation and the East Side Manufacturing 
Jewelers in Manhattan, and the formation 
of one larger and stronger organization. 

The meeting on Wednesday was well at- 
tended by jewelers from all over the city 
and was called to order at 2 o'clock with 
D. Davidson presiding. There were several 
lively discussions and the meeting ad- 
journed at 5 Pp. M. 

One of the important subjects discussed 
was the wage question. After the meeting 
a representative of THE JEWELERS’ CirRcu- 
LAR was told that the workers in different 
shops are constantly making demands and 
up to the present time all these demands 
have been settled. The manufacturers, 
however, are contemplating new demands 
and in view of this fact are making prepara- 
tions accordingly. 

According to information given to the 
representative of this journal plans are 
now under way to form one large organ- 
ization among the manufacturing jewelers 
of New York. This, it was said, would 
undoubtedly mean the dissolution of the 
three manufacturing jewelry associations 
named above. 

Before the meeting ended, the following 
resolution was adopted: 


Resotvep: That the manufacturing jewelers of 
New York, in mass meeting assembled, resolve 
that it is the sense of those present that mann 


facturers who so desire may increase the wages 
of their workmen and that forthwith a _ strong 
organization be formed with a view of establishing 
just and stable conditions in the jewelry industry 
in this city and throughout the country. 








The building at 643 North Main St., Provi- 
dence, R. I., has been put on the market 
for sale by M. M. Pullman, 25 Carrington 
St. The structure is a three-story brick 
building and can be used for three jewelry 
factories and a store. 
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Hold Annual Outing and Dinner 


Members of Jewelers Association of Boston Merry—Have a “Big Time” and 
Feast at the Ferncroft Inn 

















Boston, Mass., June 24.—The Jewelers’ 
Association of Boston, while composed of 
instalment men, does not believe in en- 
joyment except on the wholesale plan. And 
this without restriction or limitation of any 
kind. This was demonstrated at the annual 
outing at Ferncroft Inn yesterday when 
nearly 60 members and guests converted 
the spacious quarters of the hotel and the 
surrounding grounds into a pandemonium 
of joy. They descended like a cyclone 
upon the hostelry and with gusts of laugh- 
ter and shouts of unrestrained merriment 
shook the roof and walls so vigorously that 
the building inspectors were called in the 
next day. 

The racket began when the members as- 
sembled at Arlington and Boylston Sts., 
Boston, where 10 speedy automobiles were 


extended welcome to the guests and mem- 
bers. 

During the dinner a first class orchestra 
furnished national airs and popular music 
and vocalists rendered several topical songs. 
The few remaining hours were filled with 
more of the same brand of conviviality and 
the return journey was undertaken at 9 
o'clock. 








Providence Jewelers Participate in Alumni 
Reunions at Brown University 
Commencement 


ProvipENcE, R. I., June 28—Alumni of 
Brown University from far and near gath- 
ered here the past week for their annual 
commencement reunions, when former days 
on the hilltop were recalled at the various 








MEMBERS AND GUESTS WHO ENJOYED THE OUTING OF THE JEWELERS’ 


waiting to whisk them to their rendezvous. 
Headed by Mr. Siegel, president, the line of 
cars disregarded all laws relating to speed, 
and completed the first leg of the trip, the 
Santang Inn, about half way, in something 
under 100 miles an hour. Here the occu- 
pants alighted to partake of the refresh- 
ments provided through the generosity of 
Lawrence F. Percival, who has extended 
this hospitality for several years past. 

Having lubricated the internal machinery, 
the jewelers completed the second stretch 
of the journey with even more celerity 
than on the preceding leg and arrived at 
headquarters primed for the fun awaiting 
them. 

It was with regret that the customary 
baseball game between the married and sin- 
gle had to be abandoned owing to the ter- 
rific heat, but the company was compen- 
sated to some extent by the innocent in- 
door games of cards and singing, which 
were kept up until 6:30, the time set for 
the dinner, which was fully up to the high 
standard provided at these functions. 

Eli Siegel, president, occupied the chair 
of honor, and with him at the head table 
were E. C. Fitch and Col. Harry L. Brown, 
of the Waltham Watch Co.; C. H. Beck- 
with, former president; Lawrence F. Per- 
cival, F. S. Sherry, Hyman Freeman, vice- 
President; F. G. Butler and Henry R. 
Arnold. President Siegel proposed the 
toast of President Wilson and the club, and 


class dinners and frolics. At club dinners, 
banquets at hotels, clambakes with sporting 
events at the seashore and private homes, 
these former graduates, among whom were 
a number identified with the manufactur- 
ing jewelry and kindred industries, these 
former graduates met old classmates for a 
day of enjoyment when all care was for- 
gotten and all became boys once again. 
Brown songs resounded and it was the tra- 
ditional Brown spirit that prevailed at all 
these outings, dinners, banquets and gath- 
erings of all kinds. 

Among those present at the 55th reunion 
dinner of the class of ’64 at the Hotel 
Dreyfus was Horace F. Carpenter, of H. F. 
Carpenter & Son, refiners of this city. 

Julius Palmer was one of the 18 present 
at the 42d reunion of the class of 1877 at 
dinner at the West Side Club. The class 
of 1884 held its 35th reunion with dinner 
at the Squantum Club. Among those pres- 
ent being Frank H. Andrews, formerly of 
F. H. Andrews & Co., refiners, and William 
A. Viall, secretary of the Brown & Sharpe 
Mfg. Co. 

The trade was represented at the 34th 
reunion of the class of 1885 by A. Tingley 
Wall, of the A. T. Wall Co. The gather- 
ing was held at the home of one of the 
members at Spring Green, where a Rhode 
Island clam dinner was served. 

Col. H. Anthony Dyer, a director of the 
Tilden-Thurber Corp, entertained the class 
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of 1894 on the occasion of the 25th anni- 
versary of its graduation, at his country 
home at Wickford, where luncheon was 
served and thence to the Hummocks, where 
a clambake was in order. Col. Dyer was 
elected president of the class. 

Seventy-three members of the class of 
1899 met in their 20th reunion. The day’s 
festivities opened with an outing at Oak- 
land Beach Yacht Club and closed with a 
dinner at the University Club in this city. 
Harold W. Ostby, president of the Ostby 
& Barton Co., was present. Alfred K. 
Potter, treasurer of the Gorham Mfg. Co., 
and formerly of the manufacturing jewelry 
concern of E. A. Potter & Co., was present 
at the Agawam Hunt when 37 Brown 
graduates of the class of 1902 held their 
reunion. 

The class of 1904 at its 15th-year-out cele- 
bration at the Wannamoisett Country Club 
had among those present, Newton P. 
Hutchison, president and treasurer of the 
Hutchison & Huestis Co. 

The 14th annual reunion of the 1905 class 
was held as a part of the all-Brown testi- 





ASSOCIATION OF BOSTON. 


monial in honor of soldiers and sailors who 
participated in the world war. Dinner was 
served at the Inn of jim Smith at Paw- 
tuxet and the speakers included Fred B. 
Thurber, superintendent of the Tilden- 
Thurber Corp., who was a Lieutenant in 
the United States Naval Reserves. 

James O. Otis, of Harvey & Otis, and 
George L. Miner, formerly with the Tilden- 
Thurber Corp., were among those at the 
dinner of class 1897 at the Wannamoisett 
Country Club. 

At the annual commencement exercises 
Col. Dyer received the honorary degree of 
Master of Arts. President Faunce in his 
reference said: “Hezekiah Anthony Dyer, 
04, artist of sympathy and insight, citizen 
of unflagging devotion to the common good, 
interpreting Europe to America and trans- 
lating the message of beauty into the lan- 
guage of democracy.” 








The many friends of Arthur Sims, 22 


Maltby Pl., New Haven, were surprised to 
learn of his death, which occurred a short 
time ago. Mr. Sims had been in poor 
health only a week. He had been employed 
by the New Haven Clock Co. for 50 years 
and was foreman in the movement depart- 
ment. He came to New Haven when a 
small child from Bath, England, and most 
of his life was spent in this city. Mr. 
Sims sang in several church choirs at vari- 
ous times. 
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COLONEL CUTLER HONORED 


Prominent Providence Jewelry Manufacturer 
Welcomed Home After Service 
Abroad as Chairman of the 
Jewish Welfare 
Board 


Provinence, R. I., June 28.—Col. Harry 
Cutler, of the Cutler Jewelry Co., an ex- 
president of the New England Manufactur- 
ing Jewelers’ and Silversmiths’ Association, 
president of the Jewelers’ Protective Asso- 
ciation, a New England director of the Na- 
tional Jewelers’ Board of Trade and prom- 
inent in other activities of the manufactur- 
ing jewelry industry, was the principal 
speaker at two large public gatherings 
here the past week. 

The first was at the Strand Theatre last 
Sunday evening when Col. Cutler was the 
guest of honor at a big mass meeting given 
to welcome him home from Europe, where 
he spent several months as chairman of the 
Jewish Welfare Board and a delegate from 
the jewish Societies of America at the 
Peace Conference. Col. Cutler was referred 
to as a world figure and was presented a 
handsome large silver vase, which bore the 
inscription: “True American, faithful jew, 
from the Rhode Island Jewry.” 

The presentation followed an hour’s ad- 
dress by Col. Cutler in which he spoke on 
many war topics and said he was optimstic 
that the treaty to be signed by Germany 
would include many of the things which 
the delegates of the American Jewish Con- 
gress had submitted to the Peace Council. 
The vase was presented by Mrs. Archibald 
Silverman, wife of Archibald Silverman of 
the manufacturing jewelry concern of Sil- 
verman Bros., to Col. Cutler, and be turned 
it over to Mrs. Cutler, who was seated in 
one of the boxes and who promptly placed 
in it a large bouquet of carnations. Among 
the special invited guests were former 
Mayor Henry Fletcher, formerly of Fletch- 
er-Burrows Co.; William P. Chapin, Jr., 
of Chapin & Hollister Co.; David Bern- 
kopf, of Leeder & Bernkopf Co.; Sigmund 
Lederer, of S. B. Lederer Co., and Mrs. 
Cesar Misch. 

“We are very proud to have Col. Cutler 
as a fellow citizen,” said Mayor Joseph H. 
Gainer,’ and we are always ready to 
honor him. He is a ready champion of 
every worthy cause. In the recent war, I 
do not know of any citizen of this State or 
of any other State who has done more 
than he. He is a real American citizen— 
and we are pleased that he has received 
the Distinguished Service Medal. I wel- 
come him back both as the Chief Executive 
of the City of Providence and as a personal 
friend.” 

“IT voice the welcome of Rhode Island’s 
Jewry to its illustrious leader,” said Presi- 
dent Max L. Grant, of the Zionist District 
Organization of Rhode Island. “First it was 
Harry Cutler of South Providence. Then 
the Harry Cutler of the city, State and na- 
tion and now he stands before us today as 
the Harry Cutler of the world, one of those 
men of our time whose contributions to his 
fellow men will be written in the book of 
all time.” 

Much of Col. Cutler’s address was of 
gratitude and of his pleasure at being home 
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again and the reception received from peo- 
ple in all walks of life. He said his triple 
mission overseas had been for the War De- 
partment, as a representative of three and 
a half millions of Jews in this country and 
also in the interest of the millions of non- 
combatants in Europe, but that priority be- 
longed to the Stars and Stripes. 

Regarding the work of the jewish Wel- 
fare Board he explained that it functioned 
for all American citizens regardless of their 
faith and that its work was merged with 
that of the Young Men’s Christian Asso- 
ciation and the Knights of Columbus dur- 
ing the war to prevent any impeding of the 
army’s work. He expressed his belief that 
in any future war in which this country 
might take part that civilian agencies would 
be done away with and that the only name 
above the huts would be that of Uncle Sam. 

Col. Cutler stamped as untrue the charges 
made that the Jews of Poland were Bol- 
sheviki. He said there had been a policy 
there of boycotting and exterminating the 
Jews and that, while he wanted to see Po- 
land a nation, he wanted to see equal rights 
there for Jews in accordance with the pol- 
icy of self-determination of all peoples. 

A warning that Germany, through her 
unitnpaired industries, will seek again 
world domination in trade, after the sign- 
ing of the peace treaty, was sounded Tues- 
day noon by Col. Cutler at the final Rotary 
Club luncheon of the season at the Narra- 
gansett Hotel, at which there was an un- 
usually large attendance. ‘America,’ he 
declared, ‘“‘must adhere to a strict protec- 
tive tariff, as one of the most effective 
means, of combating trade competition 
from the enemy countries.” 

Col. Cutler gave graphic descriptions of 
the wanton destruction which more than 
four years of combat brought about in the 
war zones of Belgium and northern France. 
He told of walking through miles of shell 
holes, where it was impossible to keep from 
hitting the bones of unburied bodies. “It is 
almost impossible to bring back a message 
from the war zones which is adequate in 
its description,” he said. “The human mind 
cannot comprehend the full extent of the 
destruction,” he said. “The human mind 
cannot comprehend the full extent of the 
destruction. If ever in the history of the 
world there was a foundation or a field 
from which every sophistry and every form 
of philosophy could be found, it is in these 
war areas. It covers every thing in which 
human life is concerned, 

“At the beginning of the war, I said 
that America would have to prepare for a 
commercial struggle when peace had been 
restored. Though not a prophet, nor the 
son of a prophet, I am convinced that I 
was not wrong. In France and Belgium 
machinery and production have been entire- 
ly destroyed. There is not a wheel in all 
that devastated area that can be turned. 
America must supply them with the neces- 
sary machinery and raw material. 

“The war has taught us many things. It 
has made us examine our religion, and our 
interpretation of the real values of life. 
We must catch up with the religion insti- 
tuted by the doughboys in the trenches, a 
religion which recognizes the brotherhood 
of man. 

“We can never appreciate to the fullest 
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what a part America has played in Settling 
for all time, we hope, the struggle between 
nationalities for supremacy. I am not pre- 
pared to say whether the League of Ng. 
tions is what we need to stop future wars 
but we must have a judicial body, through 
which and by which the equilibrium of the 
world will be held for all future time, [¢ 
the deluge of blood from the men of free 
nations which soaked No Man’s Land is 
to count for anything, if religion in this 
world means anything, and if the brother- 
hood of man stands for anything, there 
must be an understanding between the civi]- 
ized countries by which international dis- 
putes can be settled without resorting to 
arms.” 








CUTTING AT CAPE COLONY 
Reports from South Africa Tell of Formation 
of $10,000,000 Company to Cut 
and Polish Diamonds 


Some interesting details of the proposals 
made to establish a diamond cutting in- 
dustry at Cape Town, South Africa and the 
intention of the people to have the project 
backed up by the government, are brought 
out in recent letters and dispatches from 
Cape Colony dealing with the agitation over 
the subject. Among these was a letter from 
the London Times correspondent at Cape 
Town, dated May 24, in which he said: 


“The proposals advanced by the pro- 
moters of the diamond-cutting industry in 
South Africa are published tonight in the 
form of a draft contract, which is now the 
basis of discussion with the Government. 
The promoters’ names are not disclosed. 


“The contract requires the Government to 
pass an enabling bill this session, and the 
promoters undertake to form a company 
with a capital of £2,000,000, registered in 
South Africa, for developing the industry, 
the company to erect within three months 
of incorporation a suitable factory with not 
less than 2,000 mills, 10 per cent. of which 
are to be employed for the training of dis- 
abled soldiers. The Government is to have 
the right to nominate an ex-officio director. 

“The Government is asked to guarantee 
the supply monthly ‘of 25 per cent. of the 
total output of rough stones found in the 
De Beers Group mines, and the Premier, 
Jagersfontein, and South-West African 
mines at current market prices, the com- 
pany undertaking to cut not less than 75 
per cent. of the diamonds so supplied in 
its factories within 12 months of equipment. 
The Government may require the com- 
pany to increase its milling capacity if the 
Government desires a larger quantity of 
the total diamond output to be cut and 
polished in the Union. 

“The agreement is to be valid for 25 
years, but is not to constitute a monopoly. 
The Government has already introduced 
an enabling bill, but the terms of the con- 
tract are still under discussion.” 








William Lefeke, Philadelphia, Pa., has 
leased the entire building at 430 Market 
St. After extensive alterations have been 
completed on or about Aug. 1, he will 
occupy the building as a retail jewelry 
store and mail order house. 
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SMALL DIVIDEND LEFT 





Creditors of Henry Gerard to Realize Little 
from His Estate 


Detroit, Mich., June 26.—Following the 
sentencing of Henry Gerard to the federal 
prison at Leavenworth, Kans., and of Mrs. 
Gerard to the Detroit House of Correction, 
it has been announced that the liabilities of 
the Gerard estate are about a quarter of a 
million dollars, and the assets thus far 
discovered total about $10,000. Many 
thousands of dollars of consigned goods 
are not included as they are subject to 
reclamation proceedings. A further search 
for assets will be made. Owing to the 


HENRY GERARD, 


large amount of liabilities and the heavy 
cost of administration of this estate, only a 
small dividend will be declared which will 
be paid some time in July. 

As has already been reported in THE 
JEWELERS’ CIRCULAR, Gerard was engaged 
in business at Mt. Clemens, Mich., when he 
disappeared in September, 1918, leaving be- 
hind liabilities of about $100,000, to cover 
which creditors were able to obtain only 
about $3,000 in merchandise. A petition in 
bankruptcy was filed against him and at- 
torneys for the National Jewelers Board of 
Trade instructed to spare no expense in 
an effort to bring the debtor to justice. 
Gerald A. Doyle, of the office of Selling & 
Brand, attorneys acting for Greenbaum, 
Wolff & Ernst, counsel for the Board, 
spent nearly all his time on the case for a 
period of four months. 

The trail finally led to Leavenworth, 
Kans., where Gerard was located, doing 
business under the name of “W. K. Noble.” 
He was at once arested and he and his wife 
finally lodged in jail in Mt. Clemens, where 
they were held under bonds of $20,000 each. 
When about to be tried he pleaded guilty 
and was convicted and sentenced. 

Gerard had previously been engaged in 
business in Detroit. He went to Mt. Clem- 
ens in February, 1917, where he opened a 
souvenir trinket store. After a time he 
purchased a clothing store across the street, 


CONVICTED OF DEFRAUDING 
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and it was conducted for him by managers 
who acted under his direction. He con- 
ducted a legitimate business and seemed to 
be prospering until June, 1918. In August 
and September he is reported to have 
placed a large number of orders for goods 
on consignment, memorandum and ap- 
proval in various lines. These goods, it is 
said, were shipped to his two stores at Mt. 
Clemens. From Aug. 24 until Sept. 14 he 
conducted a special sale, and then on Sept. 
16 suddenly left Mt. Clemens without tell- 
ing creditors where he was going. 








The employes of Jones & Woodland Co. 
held their 12th annual outing and games 





HIS 


CREDITORS. 


at Fembach’s, Nutley, N. J., on Saturday. 
They were served with an excellent chicken 
dinner, during which they were entertained 
by Joe Frank, who has recently been mus- 
tered out of the service. During the war 
he was one of the leading army entertain- 
ers. FE. Anderson, who has just returned 
from overseas where he saw service, told 
how the American boys received the news 
of the armistice, in the Argonne Forest. 
The “International Duo” rendered several 
very fine vocal selections. Frank Nolan, of 
Boston, Mass., an inspector of material of 
the U. S. Navy, was a special guest. He 
acted as umpire of the ball game and timer 
in the athletic events. Mr. Bishop and 
L. A. Jakes, vice president of the Jones & 
Woodland Co., who motored over from the 
Glenridge Country Club acted as judges of 
the races, for which Mr. Jakes presented 
awards to the winners. There were 100 of 
the employes present. The special feature 
of the afternoon was the ball game between 
the jewelers and the tool-makers, for the 
factory championship. The feature of the 
game was a long running catch by Otto 
Heil center fielder for the tool-makers. The 
game was more interesting than the score 
indicates and was won by the tool-makers 
by a score of 16 to 12. The committee in 
charge was composed of Fred Smith, 
Jacob Schaffer, Edward Kembler and E. 
Wey. 
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JEWELERS GOLF AND BANQUET 





New England Association Has Great Day at 
Racebrook Country Club 


New Haven, June 28—Most of the 
honors of the annual Summer tournament 
of the New England Jewelers’ Golf Asso- 
ciation held yesterday afternoon on the 
links of the Racebrook Country Club, went 
to George L. Sweet, the noted golfer of 
Boston, who carried off two gold medals 
besides winning honors in the first division 
of play, and one “booby” prize. 

The awards which included a number of 
gold and silver medals were announced 
at a banquet held in the ball room of the 
Hotel Taft which officially wound up the 
tournament. 

Scores were as follows: 

First division—winner, Elmer E. Wood, 
New York; beaten fours, J. Parker Ford, 


- Providence; beaten eights, W. j'.. Alsopp, 


beaten fours or beaten eights, W. A. Rob- 
inson, Springfield. 

Second division—winner, Fred Lapham, 
of New York; beaten fours, Geo. L. Sweet; 
beaten eights, A. D. Cook, Boston; beaten 
fours or beaten eights, Thomas Allsopp, of 
Newark. 

Third division—winner, Carl Smith, Bos- 
ton; beaten fours, George True, Middle- 
town; beaten eights, A. G. Manson, Bur- 
lington, Vt.; beaten fours or beaten eights, 
C. Lawton, Charleston, S. C. 

Guest division—winner, Reed Augas, 
Springfield; beaten fours, D. Hall, Wil- 
liamansett; beaten eights, Thomas Asche, 
Chicopee Falls; beaten fours or beaten 
eights, I. G. Richey, New Haven. 

Best gross 72 holes—Thomas F. Nally, 
Springfield, 308; second best, Elmer E. 
Wood, 325. 

Best net, 72 holes—gold medal, J. D. 
Beacham, New York, 298; silver medal, 
Thomas Asche, Chicopee Falls, 342. 

Bartley Doyle cup (booby prize)—G. 
Swett, 408. 

Low gross 18 holes—gold medal, C. Sid- 
ney Cook, Jr., 84; silver medal, Elmer E. 
Wood, 8&4. 

Low net, 18 holes—George L. Sweet, 
gold medal, 79; G. Parker Ford, silver 
medal, 82. 

Low gross, 736 holes—Elmer E. Wood, 
gold medal, 181; C. Sidney Cook, Jr., sil- 
ver medal, 179. 

Low net 36 holes—G. L. Sweet, gold 
medal, 163; J. Parker Ford. silver medal, 
164. 

Handicap vs. Connecticut rating—Wil- 
liam May, 10 down; silver medal, A. M. 
Kohn. 

A general good time was enjoyed at 
the banquet following the tournament, 
Thomas Nally, who claims to be ex-cham- 
pion of the club delivered an alleged hu- 
morous address on the subject of golf. 

The address was received very kindly, 
the severest critic saying that at worst it 
was a good predrouth speech. Thomas 
Allsopp of Newark, the soi disant “unique 
understudy of Harry Lauder” endeavored 
to entertain with a monologue and the 
leading of appropriate songs. 








B. B. Gould will open a branch s° 
Wilsonville, Nebr. 
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From ‘the W. W. W. 
Mail-Bag! 


A successful Jeweler writes us as 
follows: 


“I am having a wonderful sale of 
W. W. W. RINGS. They are the 
best on the market, in my estimation 
—particularly well made and set. 
I am slowly getting clear of my old 
stock of rings and next year shall be 
able to give you even a larger 
order.” 


(Name of Jeweler given on request) 
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BUFFALO, N.Y. 


WHITE, WILE & WARNER 


‘Makers of nationally advertised rings in which the stones do stay 
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24-Karat Club of New York Invades Camp Price 








Annual Outing of Metropolitan Social Organization Held at Pleasure Bay, 
Long Branch, N. J.—Field Games and Shore Dinner Enjoyed 














Camp Price, PLeasurE Bay, Lonec 
Brancu, N. J., June 26.—Secret orders 
sent out by “Major General” J. Warren 
Alford, commanding the 24-Karat Division, 
calling for the annual mobilization of the 
members here yesterday were _ strictly 
obeyed and the program of manceuvers out- 
lined by the other officers, under “General” 
Alford’s command, were carried out with 
exact military precision. The orders of the 
day included a number of original manceuv- 
ers, which called into play both the brain 
and brawn of the members of this well 
known organization, and the entire pro- 
gram from start to finish was executed in 
such splendid style that “Major General” 
Alford and other members of his staff have 
been recommended for special decorations, 
while those who took part in the various 
events at this camp and who proved them- 
selves most worthy were suitably awarded 
on the field of battle. 

Last year the members of the Jewelers 
24-Karat Club, of New York city, departed 
from their usual custom and visited Pel- 
ham Bay, for the annual outing, but this 
year returned to the scenes of other days 
and attacked Camp Price, where a battle 
royal ensued between the member's of the 
24-Kt. Division and the hotel proprietor. 
“Mine Host,” after rushing regiment after 
regiment of clams and lobsters and of 
chicken, watermelon, waffles, sweet potatoes 
and other shore dinner dainties into 
the fray, admitted his defeat when the last 
clam had gone down and the last lobster 
had disappeared. 

All members of the Division were or- 
dered to be on hand promptly at 9 a. Mo. 


shown on the discs. The cardboard hints 
were numbered in accordance with the pic- 
tures and when filled out were collected 
and the result announced during the din- 
ner. A reproduction of the photographs 
as they appeared on the disks distributed 
is shown on page 195, 

The good troop ship Asbury Park landed 
the members of the Division safely at the 





THE WINNER OF THE HAT TRIMMING CON- 


TEST BEFORE THE JUDGES’ STAND. 


Highlands and they were soon aboard the 
troop train, waiting for their accommoda- 
tion. After detraining at North Long 
Branch, the Division, desiring to reserve 
its strength for the battle with the clams 
and lobsters, was transferred to trolley 
cars, under the supervision of “General 
Bob Wire” Steele, and inspired by the 
music of the 24-Kt. Division band (the 
23d Regiment band), was taken quickly to 
Camp Price. Once at the scene of the day’s 








TWENTY-FOUR KARAT DIVISION 
at Embarkation Pier, No. 10, North River, 
in full civilian marching equipment. This 
they did, appearing about 130 strong and 
boarding the transport Asbury Park. 

On the way down the Bay to the High- 
lands, members of the committee distrib- 
uted pasteboard discs, upon which appeared 
the photographs of 14 members of the club, 
as they looked when children. “Can you 
penetrate the camouflage of the 24 Karat 
Club members as they appeared at an early 
age,” was the question put up to the jewel- 
ers on the way to the Highlands. Every- 
body guessed and compared the likenesses 
with a card which gave a hint as to the 
names of the members whose pictures were 


ON THE MARCH TO CAMP 
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activities, the jewelers formed in line and 
marched up to the battle field whereupon, 


being given the command “halt,” were - 
served emergency rations, consisting of 
sandwiches and liquid refreshments. 


The line of march was led by the com- 
manding officers and in the front line also 
marched the sons of “Major General’ J. 
Warren Alford and “Judge Advocate 
Gen. Harry Gum Shoe” Larter, who were 
there to observe how their dads conducted 
the manceuvres, that they might in later 
years be better equipped to, if necessary, 
lead a similar charge under the same con- 
ditions existing last Wednesday. 

After the sandwiches had disappeared, 
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the division was ordered to prepare to en- 
ter the first engagement of the day. This 
was a hand grenade barrage, under thé able 
leadership of “Col. H. Quoit” Benedict. It 
was a long and trying engagement, in 
which many professional quoit pitchers 
met their doom. When the battlefield had 
been cleared of all but the most expert 
grenade throwers, it was found that Dean 
and Higham would have to compete against 
Reginald Reichman, son of Lee Reichman, 
and Louis Nussbaum, in the final contest. 
The first game was won by Reichman and 
Nussbaum, score being 21-4; the second 
game resulted in favor of Dean and Hig- 
ham, after a close contest, resulting in a 
final score of 21-17; the third game, which 
was the final one, decided the champions of 
the day and was finally won by Dean and 
Higham, by a narrow margin. 

This event: was unsettled at the time the 
Mess Sergeant ordered the bugle sounded 














THE MAYOR OF MAIDEN LANE AND DICK, THE 
TRAFFIC COP. 


for the rally around the inviting tables, 
spread on the lawn beneath the shade 
trees. 

After the quoit contest had been started 
“Quartermaster Home Guard” Dickinson 
issued orders for a call for volunteers to 
undertake the difficult task of participating 
in a hat trimming contest. Fifteen, 
more or less inexperienced trimmers vol- 
unteered for the contest and were seated 
in chairs on top of a row of tables. “Q. M. 
G. H. G.” Dickinson then called them to 
attention and issued orders directing them 
to each: select a paper bag, in which was 
found a hat and the trimmings. They were 
then ordered to resume their former seats 
and to proceed to decorate the hats to the 
best of their ability, 15 minutes being al- 
lowed for the contest. When time had 
been called the contestants, lead by a por- 
tion of the band marched around the tables 
on which were seated the judges. As the 
line of marchers, wearing their hats passed 
by, they were weeded out until two re- 
mained and they were called to attention 
before the judges’ stand. After a council 
of war, it was decided that Joseph Mack, 
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We Believe That 


DVERTISING like elec- 

tricity is power, and all 

advertising like all electricity 
is good. 


Extravagance is extravagance, 
and waste is waste. This is 
just as true of advertising as it 
is of electricity. 


To install the wrong machin- 
ery or improperly use the 
right machinery may be just 
as extravagant and just as 
wasteful of advertising power 
as of electricity. 


To get results is not sufficient. 
To get less than maximum re- 
sults per unit of power evi- 
dences waste. 


Extravagance in advertising is 
today producing an enormous 
wastage of power and money. 


The calculating selection of 
that advertising machinery de- 
finitely designed for specific 
purpose will eliminate much 
of that waste by increased 
production per unit of power. 


You should therefore select 
your advertising machinery 
and media as you select any 
other machinery. 


The value of a “national con- 
sciousness” is not to be com- 
pared with the value of a class 
conviction. 


The Quality Group blankets 
the quality consumer market, 
just as the best business papers 
like the Jewelers’ Circular, 
blanket the best retail channels 
of distribution. 


The Quality Group 


347 Fifth Aveuue 


Century Magazine 
Atlantic Monthly 


Review of Reviews 


Harper’s Magazine 


New York City 


Scribner’s Magazine 


World’s Work 
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representative for Kastenhuber and Lehr- 
feld, New York, be awarded the cup for 
the most artistic ability. 

Then came the “feed.” The rations were 
served under the direction of Herbert 
Reichman, who volunteered to take the 
place of his brother, “Lieut. Gen. Lee Mus- 
tard Gas” Reichman, who was called from 
service in this country to transact business 
abroad, just prior to the time that the out- 
ing was held. 

The preliminary contest in the map 
orienting contest open only to regular mem- 
bers of the division, which was in charge 
of “Chief Advocate Gum Shoe” Larter, 
Acting Chief of Secret Service of the Day, 
was started, but the call for mess inter- 
rupted the contest, which was postponed 
until after the dinner. 

This contest consisted of placing together 
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points out of the possible 105, having missed 
only two of the pictures. The list was 
read by “Major General” Alford, as fol- 
lows: 
ESPIONAGE CONTEST 
No. 1—ArtHurR LorscH 
Even at this early age he gave promise of being 
the good sport that he is today. 
No. 2—Rosrt. B. STEELE 
Gave no indication in infancy of the beautiful tone 
which characterizes his basso profundo voice. 
No. 3—Lee REICHMAN 
At an early age developed an unusual vocabulary 
which has continued to grow more 
picturesaue ever since. 
No. 4—Joun SHERWOOD 
Who would have thought at this early age that he 
would become such a case-hardened reprobate? 
No. 5—A.tpueus Brown 
By watchful waiting he has developed into one of 
time’s best customers. 
No. 6—H. P. Dickinson 
At this age he used to say “Let George do it.” It 
would take some “George” to keep up 
with him now. 


Can you penetrate the 
camouflage of these 24 Karat Club 


members as they appeared 


ata very early age 


portions of pictures, made up of sections of 
the 24 Karat Club emblem, the contest be- 
ing so arranged that four complete em- 
blems could be constructed from the pieces, 
which were heaped upon a table. This con- 
test finally narrowed down to the semi- 
finals, in which Gilmore and Untermeyer 
were pitted against each other, under a tie 
score. This contest was won by Mr. Un- 
termeyer. Dean and Niemeyer were the 
other contestants in the semi-finals, Nie- 
meyer winning and being matched against 
Untermeyer for the final contest. Under a 
great deal of coaching from the side lines, 
the finals were finally decided in favor of 
Mr. Niemeyer, and he was awarded the 
president’s cup. 

Before the contest had taken place, how- 
ever, the shore dinner had been served. 
During the dinner telegrams were read 
from Charles F. Brinck, M. Luther Bowden, 
Jr., Lee Reichman and Percy Savory, who 
were unable to attend the outing, and toasts 
were offered to them. 

During the dinner “Major General J. War” 
Alford announced the winner of the guess- 
ing contest held during the trip to the camp 
to be Herbert Reichman, who scored 90 





No. 7—W. J. Warp 
From the time he first put a pencil in his mouth 
he naturally took to keeping the best 
of records. 
No. 8—Harry C. Larter 
When he was young he disliked being bossed 
around. He is getting square with us all now. 
No. 9—WILL1AM I. ROSENFELD 
He showed no tendency in early years to the art 
of developing finery for ladies, but of late 
years has excelled in that regard. 
No. 10—M. LutHer Bowpen, Jr. 
3efore he was a year old he could sing the “Star 
Spangled Banner” backwards. 
No. 11—DeWitt A. Davipson 
At this early age he gave promise of the dignified 
demeanor which we all so much admire 
in him now. 
No. 12—Percy Savory’ 
At the age of four he swallowed a half dollar and 
has been trying to get it back ever since. 
No. 13—Epwin DEAN 
His favorite recitation at the age of three was 
“Twinkle, twinkle, little star, like a 
diamond in the sky.” 
No. 14—Davip KaIser 
As a baby he never cried or made noises of any 
kind. His average now is good. 


The cups were presented to the winner of 
this contest and to the winner of the hat 
trimming contest during the dinner. After 
the dinner had been concluded a contest was 
staged in which teams of two competed un- 
der the direction of “Brigadier General Al 
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Waffles” Brown, carrying shells in the form 
of colored balls from the table to two tri- 
angles and depositing the balls in these 
triangles. The team mates were strapped 


together at the wrists and each told to keep 
If one of the 


his other hand in his pocket. 





ROBT. B. STEELE, PRESIDENT OF THE CLUB. 


contestants of any of the teams removed his 
hand from his pocket he was disqualified. 
The team first succeeding in filling the 
triangle with balls of a designated color 
was declared the winner. This contest sim- 
mered down to a test between Kahn and 














J. WARREN ALFORD, WHO COMMANDED THE 


24 KARAT ARMY. 


Alford, Nussbaum and Reginald Reichman, 
Harry Dickinson and Harry Meyers, and 
was finally won by Kahn and Alford. 

This concluded the day’s sports. The 
bugler sounded the recall, the jewelers 
formed in line and headed by the band 
marched back to the trolley cars and after 
waiting for a short time at North Long 
Branch entrained for home. 
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SIX QUALITIES 
All Shades All Lengths 





PERMANENT GUARANTEE—WILL NOT PEEL, CRACK 
OR DISCOLOR. NOT AFFECTED BY HEAT OR COLD. 
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Can You Help? 





War Department Asks Aid in Getting Employment for Discharged Soldiers 
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An interesting letter to the Editor from 
Arthur Woods, Assistant to the Secretary 
of War: , 

Our campaign for the work of getting 
positions for discharged soldiers and sail- 
ors, has gotten already _away to a 
good start. All over the United States the 
War Department is securing the hearty 
cooperation of all the welfare services, 
chambers of commerce, labor unions, em- 
ployers’ associations, and many national, 
state, and civic bodies, all of whom are at 
liberty to use the machinery of the U. > 
Employment Service towards hooking up 
the discharged men of the Army and Navy 
with a good job. The Department also 
had the patriotic assistance of employers, 
corporations, firms, and individuals, in the 
matter of reinstating their old men in the 
jobs they held before they went to war. 
Between 70 and 80 per cent. of our honor- 
ably discharged soldiers and sailors have 
the offer of their pre-war jobs. The hero 
of to-day is not to become the “hobo” of 
tomorrow. Until every one of these re- 
turning men is back at his old job or a 
better one we have not discharged our 
whole duty towards them, says Mr. Woods, 
who adds: 

“Can you place this letter before your 
valued clientele of employers so that they 
may know the fact that there are registered 
with us at our main office in Washington, 
D. C., the names of a number of honorably 
discharged officers who served in France 
. and elsewhere and who have applied to us 
for assistance in securing proper employ- 
ment fitted to their capacities? On this list 
are a number of experts and technicians of 
all kinds, many of them with years of 
experience. All of them have handled men 
in the field under the most trying condi- 
tions and therefore could de depended upon 
in these more peaceful days better to per- 
form such duties. Practically all profes- 
sions and trades are included, and I am 
writing to ask if the employers in your 
branch of industry will not survey their 
own field in order to ascertain whether or 
not they may have present need for some 
such men as I mention. 

“A word to my office by mail will result 
in a selection of names best suited for the 
opportunity in hand, taken from our care- 
fully classified file. 

“I may add that only about 7 per cent of 
American officers need this assistance and 
of these some two-thirds of the number 
find positions before our assistance is avail- 
able. 

“In this work of placing our soldiers and 
sailors we have been loyally cooperated 
with by the great mapority of American 
employers. In return for this the War and 
Navy departments have prepared a hand- 
some citation which is issued to all employ- 
ers who have assured the departments that 
they will gladly re-employ everybody who 
formerly worked with them and left to 
serve in the Army and Navy during the 
Great War. This citation carries with it 


permission for the holder to display on 
his firm’s service flag the shield of the 
United States as a symbol that he will ful- 
fill his obligations to the men who went to 
the defense of the country at the time of 
its peril. 

“The citation is signed by the Secretary 
of War, the Secretary of the Navy and 
myself, assistant to the Secretary of War. 
It is handsomely engraved and engrossed 
with the name of the recipient. There are 
no strings to it. All we ask is that the em- 
ployer write an application for such a cita- 
tion, stating that he will re-employ his old 
service men, and address me in care of the 
War Department, Washington, D. C. 

“Very truly yours, 


ARTHUR Woops, 
Assistant to the Secretary of War. 








INFRINGEMENT CHARGED 





Equity Suit Started by I. C. Nicholson 
Against Providence Concern Over 
Design for an Emblem 


Provipence, R. I., June 28—A suit in 
equity, alleging infringement of letters 
patent, was filed in the United States 
Court for the District of Rhode Island this 
forenoon by Isaac Clinton Nicholson, of 
Connecticut, against William Loeb, doing 
business under the trade name of William 
Loeb & Co., 150 Chestnut St., this city 

The plaintiff alleges that he is the in- 
ventor of a certain new, original and orna- 
mental design for an emblem, button, ring, 
pin or other articles of similar nature, filed 
in the United States Patent Office at Wash- 
ington, on February 5, 1919, and letters of 
patent issued April 29, 1919. The plaintiff 
further contends that the defendant con- 
cern, “after said letters patent were granted 
and without the license, allowance or con- 
sent of the plaintiff, has made and sold, and 
is still making and selling at Providence, 
articles which embody the invention claimed 
in said letters patent, all to the plaintiff’s 
damage. That defendant was duly notified 
of the said infringement but has continued 
to infringe.” 

The court is therefore asked that the de- 
fendant be decreed to pay to the plaintiff 
the statutory penalty of $250 on all articles 
to which the design secured by the letters 
patent has been unlawfully applied, also 
that the profits in excess of the said penalty 
be paid over to the plaintiff. The court is 
also petitioned to enjoin temporarily, pend- 
ing the trial of the case, and permanently 
enjoin and restrain the defendant from 
directly or indirectly infringing the letters 
patent. 








The Sell Sunnyside Jewelry Co., Spo- 
kane, Wash., has been sold to Dunbar- 
Jones Co., Yakima. Some of the fixtures 
were purchased by business men of Spo- 
kane. 


97 
BURNED TO DEATH 


W. B. Bradley, Assistant Treasurer of the 
Gorham Co., New York, and Wife Die 
in Fire at Their Summer Home at 
Guilford, Conn. 


Guitrorp, Conn., June 30.—Wilbur B. 
Bradley, assistant treasurer of the Gorham 
Co., New York, and his wife, Jennie, were 
burned to death in their Summer home on 
Boston St., here early this morning. 

Flames were noticed by a woman who 
has a tea room across the street. She 
called the firemen, who, believing that the 
house had not yet been occupied for the 
season, began to move out the furniture. 
A neighbor, being awakened by the fire ap- 
paratus, told the men that she knew Mr. 
and Mrs. Bradley had been in the house. 

A fireman went up a ladder and into the 
chamber on the west front. The bed was 
empty but on the floor were Mr. and Mrs. 
Bradley. It was evident that Mrs. Brad- 
ley was then dead, and Mr. Bradley died 
while efforts were being made to move him. 

The house, of colonial type, was built 
about 1750, and had belonged to Mrs, Brad- 
ley’s family. 








Mr. Bradley’s death caused a distinct 
shock to his many friends in the Gorham 
Co., as well as a number of those in the 
silver trade who knew him. 


He was about 65 years of age, was a 
native of New Haven, Conn., and entered 
the Gorham Co. on May 9, 1889, in the 
bookkeeping end of the old retail depart- 
ment at New York. Here he remained 
until he had charge of the department and 
was then transferred to the wholesale de- 
partment, finally becoming general book- 
keeper for the New York branch of the 
Gorham Co. As the business grew his 
work grew in importance, and several years 
ago he became assistant treasurer of the 
Gorham Co., the New York corporation 
which acts as the agent for the Gorham 
Mfg. Co. in Providence. 


Deceased was married about 40 years ago 
to Miss Jennie Schellay, of Guilford. 

Funeral services will be held to-day 
(Wednesday) at the chapel of the Grove 
St. Cemetery, New Haven, where the re- 
mains of Mr, and Mrs. Bradley will be 
interred. 

Mr. Bradley was highly esteemed by 
his associates in business and his death 
comes as a severe loss to them and to his 
employers. Upon receipt of the sad news 
a representative of the Gorham Co., New 
York, went at once to Guilford, Conn. 








The annual convention of the Arkansas 
Optometric Association was held recently at 
the Hotel Marion, Little Rock, Ark. The 
election of officers was the principal busi- 
ness transacted. The optometrists held their 
annual banquet with Secretary of State 
Tom j. Terral and W. W. Diederich of 
the Merry Optical Co., of Kansas City, 
as the chief speakers. Sixty delegates at- 
tended the meeting. F. W. Haurey, Hel- 
ena, Ark., was elected president; Preston 
Castlebury, Pine Bluff, vice-president, and 
Claude L. Smith, Magnolia, secretary and 
treasurer. 
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OPPORTUNITY FOR JEWELERS 


TO BUY MODERN BRICK BUILDING AT A BARGAIN 
643 North Main Street, Cor. Flint Street, Providence, R. I. 


Substantial three-story and cellar brick building; steam heated, gas, and electric lights. 
Size 8! x 42 ft.; light on four sides; floor supported by steel girders; metal ceilings; hard- 
wood floors. Can be readily changed into manufacturing building at small expense. Easily 
be made into two shops of 3,200 sq. ft. each, and one shop of 2,000 sq. ft., with excellent 
store on the front. This building cost to erect at pre-war prices $36,000, and land cost 
$2,400. Small payment down. Offered for sale at less than half the sum. Abundance of 
help available nearby; many car lines passing building; accessible within walking distance 
to post office. 


M. M. PULLMAN, Owner, 25 Carrington Ave., or RICHARD A. HURLEY, Agent, 
Grosvenor Bldg., Providence, R. I. 
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Trade-Marks of the Jeweiri 
and Kindred Trades | 





The work showing actual facsimile reproductions of Trade-Marks 


Contains over 6500 trade-marks, trade names and titles of flatware and toiletware patterns, indexed 
in three indexes and classified in departments for quick reference 





Price $5, Express Paid 0"¢ ¥¢2"’s subscription to the JEWELERS’ Combination Price $7 for Both 








CIRCULAR $3.00 for fifty-two issues. 





Order Now—Render Quick Service to Your Customers by Knowing the Marks 


THE JEWELERS’ CIRCULAR PUBLISHING CO., 11 John St., New York 

















World War Veteran 


Rings, Pins and Buttons 
eo for Army and Navy 
iif Ask Your Jobber for Prices 


Manufactured by 


EXCELSIOR MFG. CO. 


Patented Serial No. 275,258 113 Point St. Providence, R. I. 


ELK TEETH 


Every size, shape and nature-colored to be had. 
All genuine teeth unmounted. After 20 years’ 
handling them I have many good shippers right 
from the fields. Can supply any factory or manu- 
facturing jeweler on short notice. Have many 
beautiful pairs of nature-colored tips always on 
hand, sent on selection to responsible jewelers 
and manufacturers of emblems. When ordering 
name about the sizes and number wanted. As ARREAUD & GRISER 
low as the lowest at wholesale rices. Faceted 
and cabochoin stones of all kinds on memo. All 465 John St., New York 
the colors in synthetic sapphires cf fine quality. 


Rough inerals for cutters. Lion, cat and PRECIOUS 
noes Dg gg er ion, cat an LAPIDARIES ences. 


L. W. STILWELL 2ex¢s328 EMS in Unique Cuttings 
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Opening Sessions of Empire State Convention 


Members of New York State Retail Jewelers’ Association Gather in Annual 
Meeting at Saratoga Springs—Interesting Addresses Delivered, Commit- 
tees Appointed and Social Evening Enjoyed. 




















SaRATOGA SprinGs, N. Y., July 2.—The 
annual convention of the New York State 
Retail Jewelers, which is being held at the 
Grand Union Hotel, this city, is now well 
underway and the attendance at the ses- 
sions of the convention held thus far has 
been excellent. A number of addresses, 
both interesting and helpful to the retail 
jeweler, have been delivered and matters 
of trade interest considered. The selection 





HUFNAGEL, PRESIDENT. 


EDWARD H. 


of Saratoga Springs as the meeting place 
for the convention is a most fortunate one, 
and the surroundings of this well-known 
resort are being thoroughly enjoyed by 
the convention delegates. Over 150 dele- 
gates and guests have already registered. 
Excellent weather conditions have favored 
the jewelers thus far. 

Monday forenoon was devoted to the re- 
ception and registration at the hotel, of 
the delegates and guests, at which time 
tickets, badges, etc., were distributed. The 
executive committee meeting was held at 
11 o'clock. 

The executive committee meeting was 
called to order at 12 o’clock, noon, and 
was in session ‘for one hour. The conven- 
tion program: was reviewed by the com- 
mittee. 

Monday Afternoon 

When the convention was opened at 3 
Pp. M., an hour later than scheduled, there 
were just 100 names on the roster. 


ADDRESS OF WELCOME BY ACTING MAYOR 
SCHWARTZ. 

In the absence of Mayor Harry E. Pettee, 
the welcoming address was delivered by 
Acting Mayor J. A. T. Schwartz. He dwelt 
on the beauty and healthfulness of Sara- 
toga Springs and hoped the jewelers’ stay 
would be enjoyable and profitable. 


Charles L. Sunderlin responded, thank- 
ing the Acting Mayor for his cordial wel- 
come and assured him that the jewelers 
and their guests would make the most of 
their stay here. 

President Edward H. Hufnagel, next de- 
livered his annual address. 


ADDRESS OF PRESIDENT HUFNAGEL. 


In past years it has been customary for the 
retiring president to review the accomplishment 
of work done during his tenure of office and to 
forecast the immediate future. 

This year, however, marks the dawn of a new 
era. There are no precedents which we may fol- 
low. Such wonderful strides have been made in 
transportation, communication, invention and en 
terprises of every kind, that we must adjust our 
selves to the changed conditions. 

Money values have shrunk fully 50 per cent in 
the past five years. Jewelry makers are pressiny 
hard for higher wages and have secured an increase 
of 20 per cent within the past week. These things 

















EMIL SCHEER, VICE PRESIDENT. 


have a bearing upon the social improvements, 
which must take place if we are to avoid anarchy, 
socialism and Bolshevism, which have almost rent 
Europe asunder during the past four years. 

We business men have the power within our 
hands to bring about a lasting peace, if we will 
devote some of our time and thought to the great 
labor problems which confront the country at the 
present time, instead of limiting ourselves entirely 
to booming business and securing pecuniary profits. 
One way in which this can be accomplished is by 
establishing cordial and friendly relationship with 
our employes. 

The day of developing automatons is past. The 
man who is working hard and is unable to do 
more than support his family, feels that it is un- 
fair that another should monopolize all of the 
luxuries and pleasures, while he lives in hovels 
and squalor. The industrial worker is not going 
to remain content with the “status quo” of the 
pre-war period. Explanations will avail little, if a 
more equitable adjustment of the living problems 
are not changed to meet the new conditions. 

What we need to do is to give our fellow work- 
ers a broader outlook on life. The being, doing 
or getting anything worth while comes only as an 
overmastering desire. If we desire to bring about 
improved conditions, we can do so by. setting our- 
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selves to the task. Let us make our daily work 
interesting, not only to eurselves but to those de- 
pendent upor us for leadership. Let us inspire 
those with whom we are associated, with fresh 
sources of interest continually, thus taking the 
dull monotony out of their labor. 

The paramount question confronting industry 
today is the human relation problem. We must 
meet this subject squarely and solve it justly if 
we are to enjoy the peace which was so dearly 
purchased on the battlefields of France. The 
theme of this message will be elaborated upon by 
the speakers who will follow. 

I trust that the messages which they bring will 
crystallize into action on our part and make us 
more optimistic and enthusiastic association men. 

We may look forward to several years of un- 
precedented prosperity. 

My hearty thanks are exetnded to all of you 
who have supported me so generously while iv 
efice and my best wishes are extended for your 
prosperity and happiness. 


At the conclusion of President Hufnagel’s 
address, ex-President Benjamin T. Ash 











ALFRED 0, BALD, SECRETARY. 


called attention to the question box which 
will be conducted at this convention. He 
invited everyone present to write out some 
question and deposit it in the box. These 
questions, he said, would be taken up later. 

The postponement of the questionnaire 
was made necessary because of the delay in 
starting the convention. 

Charles T. Evans next delivered an ad- 
dress entitled, “The Retail Jeweler of Yes- 
terday and Today.” It is published in full 
on pages 125 and 126 of this issue. 


ADDRESS OF EUGENE TANKE., 


Following this address Eugene Tanke, 
Buffalo, was introduced. He spoke on 
“Store Finance,” and illustrated his re- 
marks by using a blackboard. The speaker 
advised jewelers to turn over stock as 
often as possible. To do this he said they 
must keep their stock up to date and in 
good order. He also urged that the 
jewelers keep up a repair department and 
make it as efficient as possible. He said 
jewelers are too close to their problems and 
advised them to get away from their busi- 
ness more often. 


ADDRESS OF EMIL W. KOHN. 


The next speaker introduced was Emil 
W. Kohn, who spoke on “The Reconstruc- 
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tion of Jewelry.” His address will be 
found on page 145 of this issue. 

Following Mr. Kohn’s address, an an- 
nouncement was made by J. E. Canfield, a 
member of the reception and entertain- 
ment committee, that an invitation had 
been extended by the State Reservation 
Commission to all the jewelers and guests 
to visit the mineral water baths and 
springs here. 

This announcement was followed by the 
introduction of Charles C. Ward, of 
Yonkers. He spoke on “Vocational Train- 
ing.” His address appears on page 147. 

Following Mr. Ward’s address President 





EUGENE TANKE, WHO TALKED ON “STORE 
FINANCE.” 


Hufnagel announced the appointment of 
these committees : 

Resolutions—G. A. Frisch, chairman; F. 
P. D. Jennings and William McDougall. 

Nomination—Eugene Tanke, chairman; 
Benjamin T. Ash and Charles Sunderlin. 

Trophy—J. A. Scherer, chairman; A. P. 
Nahmens and F. C. Parshall. 

Auditing—Ernest Frost, chairman; Wil- 
liam H. Behrens and Charles Kausch. 

The next business on the program was 
the submitting of the reports of !ocal asso- 
ciations. All these reports indicated that 
association work is progressing throughout 
the State. 

The first report was made by F. P. D. 
Jennings, of Albany, who stated that there 
is a very cordial feeling among all the 
jewelers. He intimated that the Albany 
jewelers are all enjoying good business. 

H. Falkenstein, reporting for the Bronx 
jewelers, stated that this association, al- 
though only a young organization, boasts of 
a membership of 100. He reported that 
the association has frequent social gather- 
ings and in this way promotes good fellow- 
ship and co-operation. 

The next report was made by Jerome A. 
Scherer, secretary of the Buffalo Retail 
Jewelers’ Association. This report is as 
follows: 

BUFFALO REPORT. 


We have our annual banquet, our Summer fam- 
ily outings and our regular monthly business meet- 
ings, which are fairly well attended. Our member- 
ship is 40, which fer Buffalo ought to be larger, 
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but things urgently necessary, ofttimes move very 
slowly. Though jewelers not members have been 
invited with circular letters by the secretary, also 
personally by many members, there are just some 
people that you can do nothing with. In spite of 
these facts, however, these people are getting the 
benefits derived from the associations—local, State 
and national—but toward which they contribute 
nothing. 

It is this indifference, the stream “that all’s 
well,” that so many jewelers allow themselves to 
be carried along and never stop to consider that 
the hard work of the jewelers’ associations is re- 
sponsible for these results. 

We appreciate the benefits the association has 
done for the retail jewelry trade and may their 
efforts be rewarded with still greater success in 
the future as it has in the past. 

We report that our local association some time 
ago spent a good sum of money and valuable time 
cf our leading jewelers to fight the fake auctions, 
but failed because the authorities were not with 
us. But we are much pleased to report now that 
there has been a shake-up in our police depart- 
ment. The new captain from the downtown pre- 
cinct approached one of our leading jewelers, ex- 
pressing his desire to clean up the fake auctions. 
This was brought up in our last meeting and our 
president appointed a committee to co-operate with 
the authorities to clean up one of these menaces 
to the jewelry trade and the public. 


The convention next heard the report of 
the Retail Jewelers Association of Greater 
New York and vicinity. This report was 
submitted by William McDougall, secre- 
tary, and is as follows: 


REPORT OF THE RETAIL JEWELERS’ ASSOCIATION 
OF GREATER NEW YORK AND VICINITY 


Mr. President and Brother Jewelers: 

It gives me pleasure to report that the Retail 
Jewelers’ Association of Greater New York and 
Vicinity is still in the running and endeavoring 
by every means in its power to help each other 
and improve the condition of the trade generally. 

As we all know the jewelry industry during 
the war was specially picked out as being strictly 
a non-essential, thereby creating in the public mind 
a feeling detrimental to our business. 

To offset that condition our association felt it 
incumbent upun itself to endeavor to show that 
the jewelry trade was composed of citizens whose 
patriotism was 24 karat pure and who had a right 
to exert taeir prerogative to make a living, in 
common with all other industries. 

Our association contributed to a fund to ad- 
vertise the Liberty Loans on two separate occa- 
sions, and although other patriotic jewelers con- 
tributed also, still the Retail Jewelers’ Association 
of Greater New York and Vicinity had its signed 
name first on the list of contributors, the ad- 
vertisement appearing in the morning World and 
the New York Times, occupying a half page. 

Another matter which caused us serious con- 
sideration was the platinum situation, as you know 
the Government put a ban on platinum and the 
public were led to believe it a patriotic duty not 
to purchase articles of jewelry either wholly or in 
part composed of platinum. 

Then the armistice was signed and the ban on 
platinum lifted; our city association immediately 
got busy and was instrumental in collecting a fund 
in which all branches of the trade participated to 
advertise the fact to the public at large that plati- 
num was again available for the manufacture of 
jewelry and could be freely purchased without any 
compunction whatsoever. 

I believe that advertisement appeared three or 
four times in our leading city papers and was no 
doubt a great boon to retail jewelers, by, to use 
the vernacular, putting the public wise. 

There is still another very important matter in 
which every honest legitimate jeweler is vitally 
interested and that is the method of standard- 
izing the stamping of jewelry, whether platinum, 
gold or gold filled. 

Our genial vice-jresident, Henry Smith, sent out 
to every member of our association a question- 
naire containing certain querics on the subject 
and received a large percentage of replies, from 
which he was able to compile some valuable data; 
in fact Mr. Larter and other jewelers were deeply 
interested and thought well of the project. 

Our membership at present stands at 105, and 
I am glad to say that during the past year we 
have succeeded in adding to our roster several 
of the largest and most influential jewelers in our 
community, three of whom now belong to oui 
board of directors, no doubt through the per- 
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suasive personality of our worthy 
Emil Kohn. 

Trusting that our efforts to improve our busi- 
ness will bear fruit and assuring the New York 
State Jewelers and all other kindred associations 
that we are always ready to co-operate, aid and 
assist in any way, shape or form, that will tend 
to elevate our worthy profession. 

Gentlemen, I thank you. 

Ws. G. McDoveatt, 


president, Mr, 


C. E. Sunderlin, reporting for the Ro- 
chester Retail Jewelers Association, spoke 
as follows: 


ROCHESTER REPORT. 


The New York State Retail Jeweélers’ Associa. 
tion convention was held in Rochester, July 1, 2, 
3, 1918. We had a very successful convention, but 
attendance was not large on account of the short- 
age of help due to war conditions. The ladies’ 
auxiliary, which was recently organized, assisted 
materially in the entertainment of the guests. 

No regular meetings of the association were 
held in July, October or December. The October 
meeting was omitted on account of the influenza 
epidemic. With a membership of 32 we have an 
average attendance of 15 for the year. The small- 
est attendance, 10 members; the largest attend 
ance, 24 members. 

Upon the invitation of L. M. Campbell our 
June meeting was held at Canandaigua, 24 mem- 





CHAS, E, SUNDERLIN, MEMBER OF THE NOMI- 
NATING COM MITTEE, 


bers being present, making the trip by auto. We 
had a very enjoyable and profitable meeting, ob- 
taining two new members, making Canandaigua 
100 per cent membership. 

Our association is in a flourishing condition, 
each member taking a lively interest in the trade 
discussions. All members report a good, healthy 
increase in business during the past year and are 
looking forward to a big holiday trade. 

Another encouraging report submitted 
was one made by Ernest Frost, Syracuse. 
He reported that for the third time the 
Syracuse jewelers had formed a local as- 
sociation. The latest organization was 
brought into being on March 10, 1919, and 
now has a membership of 23 members. 
The association meets once a month, and, 
Mr. Frost reports, is doing good work. 

The last report submitted was made by 
Charles T. Evans, on behalf of Utica. He 
merely reported that although the Utica 
association has been inactive for sometime, 
the jewelers still continued to co-operate 1” 
every way possible. 

The submitting of these reports was the 








July zs 1919, 


concluding business of the day and the af- 
ternoon session was adjourned at 5:30 Pp. M. 

At 4 o'clock yesterday afternoon the 
ladies after attending the convention, en- 
joyed an automobile ride around Saratoga 
Lake and through several beautiful private 
estates in this vicinity. 

The jewelers and their guests were en- 
tertained last night at the Casino, Congress 
Park, which is just oposite the convention 
headquarters. There were singing and in- 
strumental selections, followed by danc- 
ing. - ; 

The Tuesday morning session opened at 
10:30 a. M. H. Victor Wright was the first 
speaker introduced. He delivered an ad- 
dress on the work of the Research Bureau. 


- 





WHO AD- 
DRESSED THE CONVENTION. 


EX-PRESIDENT CHAS. T. EVANS, 


His remarks were similar to those at other 
conventions where he has been a speaker 
in the interests of the Research Bureau. 
He outlined the work of the Bureau and 
told the jewelers that they would soon begin 
to see results. Mr, Wright went into the 
subject, telling the jewelers of the work 
that has been done in preparing data which 
will enable them to systematize their book- 
keeping and in other ways aid them in their 
business. 

Next came the address of Miss Isabelle 
M. Archer, fashion writer for THE )EWEL- 
ERS’ CIRCULAR, who spoke on “Jewelry in 
Relation to Dress.”. Miss Archer’s speech 
made an excellent impression on the con- 
vention. Her address will be published 
next week. 

Two other addresses were scheduled for 
the morning session, one being on “Pub- 
licity,” by A. R. Hatmaker, Schenectady, 
and the other on “Group Insurance,” by 
James E. Kavanagh, vice-president of the 
Metropolitan Insurance Co. Mr. Hatmaker 
said that advertising means bigger profits. 
He called attention to the fact that jewel- 
ers’ advertising should be artistic. Mr. 
Kavanagh discussed the advantages of 
group insurance. 

The questionnaire, under the direction of 
Benj. T. Ash was again postponed until 
Wednesday and the convention adjourned 
at 1:15 p. mM. 
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The afternoon the delegates will leave the 
convention hall for Lake George, for a three- 
hour sail, during which time a buffet sup- 
per will be served and dancing enjoyed. 

Wednesday morning the time will be 
given over to the official business of the 





EMIL W. KOHN, WHO ADDRESSED THE CON- 
VENTION. 


convention. At this time reports of vari- 
ous standing committees will be received. 
The reports of the officers will be given, 
officers for the ensuing year will be chosen, 
the place selected for the next convention 
and other business matters transacted. In 





EX-PRESIDENT BENJ. T. ASH, WHO HAD CHARGE 
OF THE QUESTION BOX. 


the evening a banquet and ball will be held 
in the Grand Union Hotel. 








The Texas Optometrical Association 
held a two-day session at the Hotel Galvez, 
Galveston, Tex., recently. Several papers 
on various phases of optometry were read 
and an interesting entertainment program 
given. The convention was well at- 
tended. 
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TRADE CONDITIONS. 


Reports from various quarters of the jewelry 
trade indicate one of the most active, if not really 
the most active, demand for this merchandise that: 
has ever been experienced in the city of Indian- 
apolis. A canvass of practically all of the leading: 
jewelry houses shows gains of from 50 to 75 per 
cent. over the amount of business done up to: 
the same time the previous year, and in one note- 
worthy instance, the business of one local jeweler 
was as great from January to June 1 as the en- 
tire business done in all of 1918. The more ex- 
pensive goods are experiencing the greatest de- 
mand, although trade in other lines is very satis- 
factory. In the finer lines of jewelry the demand 
is especially heavy for rings, bar pins, brooches, 
flexible bracelets and sautoir watches. Jewelers 
are looking forward to several consecutive seasons 
of unexampled prosperity. 





Henry Ostendorf, a jeweler of Vin- 
cennes, Ind., was recently elected a mem- 





BURRITT, MEMBER OF THE EXECUTIVE 
COM MITTEE. 


Ss. D. 


ber of the board of school trustees of this. 
city. 

Retail stores in Indianapolis will begin 
closing at 5 p. M. for the first five days of 
the week, from July 7 to Aug. 29. The 
Saturday half holiday plan will go into 
effect on July 12 and will continue until 
Saturday, Aug. 30. 

Several gold and silver watches, a tray 
of gold band rings, a tray of gold bracelets 
and one of gold lockets, were taken recently 
from Thurlow Shoemaker’s store at Clay- 
pool, Ind. A number of finger prints were 
taken by the officers, which will aid in the 
identification of the thieves. 

A plate glass window and several hun- 
dred dollars worth of cut glassware, 
watches and other jewelry were destroyed 
in the jewelry store of J. G. Laupus, Sey- 
mour, Ind., when an automobile got out of 
control of a woman driver, and tore 
through the show window of the store. 

A pretty wedding ceremony was cele- 
brated at the SS. Peter and Paul Cathed- 
ral,, Indianapolis, when Miss Mary Eliza- 
beth Freaney, daughter of Mr. and Mrs. 
P. J. Freaney, was united in marriage with 
Harry Wright Evard, son of Mr. and Mrs. 
j. E. Evard. Young Evard is one of the 
popular younger jewelers of the city. 
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The Near-Jeweler THE growing men~- 

a Menace to we pene a ae — 

2 y trade is the in- 
the Trade crease of those who 
have been somewhat aptly termed “dealers 
in near jewelry,” but by others “near jew- 
elers,’ though neither of these definitions 
would bear strict analysis. In the first 
place, it is not in itself the quality of 
the jewelry that these people sell that does 
the harm, but the misrepresentations under 
which it is sold, and secondly, the misrep- 
resentations put the man away from the 
position of a “near jeweler.” He is, in fact, 
far from “near.” But these parasites on 
the jewelry trade, for parisites they are in 
every sense of the word, continue to thrive, 
and as the years go on their stores take 
on an added dignity of appearance that 
helps in the deception of the public. 

At first, working in cheap, flamboyant 
style with circus-like advertising and win- 
dow displays, they attracted principally the 
ignorant, whom they fleeced with their mis- 
representations and their overcharges. Now 
many of them have windows that would do 
credit to a real and reputable jewelry 
house with stores excellently furnished and 
in good taste, and with low-voiced, well 
spoken salesmen replacing the bulldozer of 
former years. And, what is more, now the 
misrepresentation is much more deft and 
subtle. The windows contain what appear 
to be genuine bargains that act as bait to 
attract the victim within the store. Once 
in, the clever salesman shifts the attention 
of the would-be purchaser to articles on 
which more profit can be made. By mis- 
representing weights of stones and char- 
acter of goods, these salesmen are often 
able to sell to even intelligent people worth- 
less trash in the way of jewelry or second- 
hand watches at prices that no legitimate 
jeweler would ever dream of charging. 

And the misrepresentation now is gener- 
ally done, not in the haphazard, slap-dash 
way of the past, but cleverly and deliberately, 
in many cases the clerk or proprietor acting 
under the advice of a lawyer, who lets them 
know how far they can go without actually 
transgressing the statutes, provided to 
cover such cases. In this way they are able 
to sell cheap plated lockets for the price of 
14-karat gold because the quality of the gold 
is not mentioned; to sell watches who saw 
their best days 15 and 20 years ago (and 
then graduated through pawnshops into the 
stock) at prices that would have been fair 
for the movement when new and in a good 
case. The watch is not sold as new, but 
the customer never dreams it is second- 
hand; the article is not sold as plated, but 
the customer never doubts the quality after 
looking at gold articles; the stone is not 
sold as genuine, but the price is such as to 
make the customer assume it is. In other 
words, the customer is deceived, but the 
misrepresentation has not come through the 
actual words of the salesmen and the 
swindling merchant is immune from the 
law. 

The harm these swindlers do is two-fold; 
first and foremost is the deception of the 
public, the cheating of the customer, but 
even more important from the standpoint 
of our trade is the black eye that it gives 
to the jewelry business as a whole. The 
appearance of these stores is now such 
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that the ordinary customer cannot differ- 
entiate between them and a real jewelry 
store, and he feels that a jeweler has 
swindled him and ergo jewelers are not 
to be trusted. 

This is the hardest blow that jewelry mer- 
chants that he may deal with in the future 
can possibly receive, because without the 
confidence of the customer the jeweler is 
handicapped as is the merchant in no other 
line. The real jeweler, from day to day, is 
trying to build up the reputation of his 
own store and of his industry; he is trying 
to establish the position of the jeweler be- 
fore the community as a man honest before 
all others. The “near jeweler” by his 
nefarious practices strikes at the very 
foundation of the jewelry trade and does 
it by methods which make it hard to prose- 
cute him directly under the criminal 
statutes. 

Something should be done, and done at 
once, to remedy this condition. Is the sub- 
ject not worthy of the investigation of the 
big trade organizations of our industry? 





F the letters which 


Many Books + : . 
on Gems for ; aS eee 
CIRCULAR receives 

Jewelers 


from subscribers ask- 
ing for information on trade topics, fully 
25 per cent relate to the subject of gems, 
and of these letters one-half make requests 
for information as to articles on specific 
gems or works dealing with the subject of 
gemology in some way. 

We are always glad to supply such in- 
formation and are pleased to see the in- 
creasing interest the jewelers are taking in 
the subject, though we must confess we 
are somewhat surprised to find that many 
jewelers are totally ignorant of the works 
that have been published on gems from 
time to time, and are unable to get them 
because they know neither the title nor 
the author of the work. 

There is no man in the jewelry trade in 
business as a dealer or a salesman who 
can afford to neglect the subject of gem- 
ology, or afford to be ignorant of what has 
been published on the subject of gems. 
There is no more important side of the 
jewelry business, nor one in which the pub- 
lic expects the dealer or salesman to know 
more about than is included in the so-called 
gem side, and the jeweler who cannot talk 
intelligently upon gems and show his 
knowledge not only from a jewelry but 
from a scientific, or particularly mineral- 
ogical standpoint as well, always runs the 
risk of losing the confidence of those who 
may prove to be his most profitable cus- 
tomers. 

The retail jeweler, particularly, therefore, 
should impress upon his clerk that the 
most important thing he can do for himself 
and for the development of his ability as 
a salesman, is to learn all he can on the 
subjects of precious and imitation precious 
stones. Many jewelers in the past obtained 
their information. directly from their trade 
experts, and many of these older men paid 
little attention to the text books of their 
day covering gems, because in most cases 
the text books were written by scientists 
who took up the subject purely from a 
mineralogical standpoint and treated it not 
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from a jewelry angle in any way, Their 
works often emphasized and dilated Upon 
matters in relation to gems of no interest 
to a jeweler, while the most important 
points in regard to the mineral from jt, 
standpoint as a gem were entirely ignored 

However, this is not true of the works 
of recent years, particularly the works of 
the latter part of the last century and the 
first part of this, The gem experts, par. 
ticularly of England, American and Ger. 
many have written works especially for the 
jeweler, while the scentists have begun to 
learn to look at the subject from the jew. 
elry as well as the mineralogical stand- 
point. 

Among the first of the works dealing in 
gems from the jeweler’s standpoint were 
those of Edwin W. Streeter, the London 
jeweler, whose work on “Gems and Pre. 
cious Stones” went through many editions, 
but since this time, many other jewelers 
with scientific training and scientists with 
jewelry training, have taken up the subject 
and the works of Clairmont and Hopkins in 
London in educating their fellow British 
jewelers cannot be over-estimated in its im- 
portance, while on this side of the water the 
work of M. D. Rothschild, particularly 
through his “Hand Book of Precious 
Stones,” and W. R. Cattelle, through his 
works on “Precious Stones,” “The Dia- 
mond” and “The Pearl,” brought the jew- 
eler’s side of the subject to the fore, while 
treating the gems from the technical stand- 
point as well. 

Since these works there have been the 
articles of Prof. Frank B. Wade, who 
though a mineralogical instructor, has made 
a careful study of gems from the stand- 
point of the jeweler, and whose articles in 
THE JEWELERS’ CirCULAR have been repub- 
lished in book form under the title of 
“Diamonds,” and “A Text Book on Pre- 
cious Stones.” 

Of course, the great work on “Precious 
Stones,” for many years was that of Dr. 
Max Bauer, but for a long time the work 
was available only to those that could read 
German until the English translation by 
L. J. Spencer of the British Museum, ap- 
peared in 1904. Although this English 
translation is said to be out of print, it 
can no doubt be had in the public libraries 
and from second hand book dealers, and 
jewelers should urge their clerks to consult 
this great work whenever possible, while 
purchasing for their own use the American 
works referred to, with such additional 
work as that of “Gem Stones,” by G. F. 
Herbert Smith, and the works of the fore- 
most American author on gems, Dr. George 
F. Kunz. 

Dr. Kunz’s great work, “The Book of 
the Pearl,” like the big work of Dr. 
Bauer on “Precious Stones,” may in 
most cases, be obtained from the public 
library by those that cannot afford the 
original, but his smaller works, and pat- 
ticularly his recent works on “Superstition 
and Sentiment Connected With Precious 
Stones,” may be obtained through any 
bookseller. 

There are a large number of other works 
on gems beside those mentioned, some deal- 
ing with single stones and some with preci- 
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68 Nassau St., sailed for Europe on La 
Lorraine, yesterday. 

The New York Pawnbrokers’ Sales 
Dealers’ Association have postponed their 
meetings during the months of July and 
August. 

Sam Cohen, 22 Eldridge street, and H. 
Berham, of the same address, have just re- 
turned from service over seas with the 
United States army. 

Chas. Kalldin, for many years salesman 
with the Alvin Mfg. Co., 54 Maiden Lane, 
is now associated with Morris Shongut, 
dealer in diamonds, of 171 Broadway. 

Steven Varni, of the Espositer & Varni 
Co., 45 John street, left Saturday for an 
extended tour of the Europan diamond 
markets. He sailed on the Rochambeau. 

L. Gottlieb, 47 Maiden Lane, was recently 
honorably discharged from the United 
States army and has resumed his business 
at the above address as jobber of watches 
and jewelry. 

George H. Rover, formerly of the firm of 
Cluthe & Rover, 625 West St., Brooklyn, 
has received his discharge from the aviation 
service and is back in this country again 
after a year abroad. He is planning to re- 
sume business in his own name in time for 
the Spring trip. 

The Miller Novelty Co. was incorporated 
last week under the laws of this State with 
a capital of $30,000. This new incorporation 
will deal in jewelry novelties in Brooklyn 
with the following incorporators: Edward 
A. Miller, Jerome Fischer and Joseph B. 
Stern, all of 764 39th St., Brooklyn, N. Y. 

Selian Hebald, son of Julius Hebald, 
jeweler at 178 Bowery, has received his 
degree of Doctor of Medicine from the 
College of Physicians and Surgeons, Co- 
lumbia University, and has obtained an 
appointment as interne in the Jewish Hos- 
pital of Brooklyn, where he is at present 
located. 

Wolfsheim & Sachs were incorporated 
last week to manufacture jewelry cases, 
etc., in this city. According to the charter 
of incorporation the capital is $350,000 and 
the incorporators are: E. M. Sachs and 
Sylvan Wolfsheim, both of 35 Maiden Lane, 
and I. D. Sachs, 603 W. 111th St., all of 
this city. 

Under a charter of incorporation granted 
at Albany, N. Y., last week Wertheimer, 
Plehn & Levy have authority to deal in 
jewelry ornaments, etc. The capital is $25,- 
000 and the incorporators are: E. K. 
Wertheimer, 974 St. Nicholas Ave.; Nathan 
Plehn, 530 W. 157th St., and Nat Levy, 250 
W. 128th St., all of this city. 

Among the incorporation charters grant- 
ed during the past week was one of Abra- 
ham Newman with authority to conduct a 
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jewelry business in this city. The capital 
is placed at $1,000 and the incorporators 
are: Abraham Neuman and Lena Neuman, 
both of 179 Essex St., and Moritz Roth- 
stein, 451 E. 171st St., all of this city. 

The Bronx Retail Jewelers’ Association 
was well represented at the New York State 
convention, held at Saratoga Springs, this 
week. President Hugo Falkenstein made 
the trip by automobile with his wife and 
son. Mr. Wiener W. Schneiderman, Mr. 
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will take place at the next monthly meeting, 
which will be held Wednesday evening, 
July 23. 

The will of Edward Holbrook, president 
of the Gorham Co., who died at his coun- 
try place at Stamford, Conn., last month, 
was filed for probate in the Surrogate’s 
Court in New York County on Friday. 
While the value of the estate was not dis- 
closed with the petition for the probate of 
the will, it was stated that the State inheri- 
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Gertler and Mr. Alpers, also members of 
the association, also attended the affair. 

George Bell, 4 East 42d street, was elec- 
ted a director of the Forty-Second Street 
Property Owners’ and Merchants’ Associa- 
tion, an organization formed last Wednes- 
day morning at a meeting of prominent 
property owners, tenants and business men 
of 42 street and vicinity. The meeting was 
held in the Astor Trust building. The 
headquarters of the association will be at 
50 East 42d street. 

The semi-annual meeting and election of 
officers of the Greater New York Trade 
Watchmakers’ Association was held last 
Wednesday evening, at the regular meeting 
rooms, 175 E. Broadway. Steven Wolf 
acted as chairman. The secretary read the 
minutes, after which two new members 
were accepted into the organization. The 
treasurer made his semi-annual report, 
which showed the association to be in sound 
financial condition. The officers to serve 
for the ensuing year are: J. Greenberg, re- 
elected president; L. Gelfer, vice-president ; 
M. Sanford, treasurer; Joseph Berlin, re- 
cording secretary, and Morris Cohen, finan- 
cial secretary. The installation of officers 


tance tax will be $500,000, which indicates 
that the estate will be in excess of $10,000,- 
000. The Federal inheritance tax will be 
in excess of that sum. Mr. Holbrook gave 
to friends and relatives $125,000 in addi- 
tion to the bequests to his wife, son and 
daughter. His business associates and 
friends get from $1,000 to $2,000 each, and 
many of them are named in the will. Mrs. 
Frances S. Holbrook, the widow is the 
largest legatee. She gets $1,000,000 in se- 
curities to be selected by her, the town 
house at 65 E. 52d St. and the country 
place at Stamford, the total value being $1,- 
250,000, in addition to the residuary estate, 
which, it is believed, will amount to more 
than $5,000,000. john S. Holbrook, son, of 
106 Prospect St., Providence, R. I., receives 
a trust fund of $150,000, the principal of 
which is to go to the son’s children on his 
death, and a cash bequest of $750,000. His 
wife, Grace S. Holbrook receives $2,000. 
Lilian de Valincourt, the daughter, of 
Neuilly, Francé, receives the same trust 
fund as her brother and a cash bequest of 
$25,000 less than he got because this sum 
had been-advanced to her for jewelry. Her 
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husband, Guillaume de Valincourt, gets 

5,000. The only public bequests are $10,- 
000 each to the Stamford Hospital and the 
Rhode Island Hospital and $5,000 to the 
New York Polyclinic Hospital. John A. 
Bolbrook, brother, of Ashland, Mass., gets 
$10,000 and his wife receives a house in 
Ashland and $2,000. Mrs. Ellen E. Hol- 
prook, widow of Alfred C. Holbrook, a 
brother, gets $5,000 and $3,500 for a house 
in Ashland. Mrs. Catherine Holbrook, 
widow of Gilbert, brother, receives $2,500. 
The Rhode Island Hospital & Trust Co. is 
named as trustee of the trust funds for the 
children and the trustee is directed not to 
divert any part of the income to form a 
sinking fund to replace loss to the principal. 
The executors are the widow, son, and 
Merritt E. Haviland, an attorney. 

Geiza B. K. Toth, designer and modeler 
of platinum jewelry, has opened a tempo- 
rary office at 339 E. 68th St. | 

L. Kroll & Son, 30 Maiden Lane, deeply 
regret to announce the death of Miss Eliza- 
beth Quinn who has been one of their most 
valuable assistants for a number of years. 

Among those who have signed the peti- 
tion to close their places of business on 
Saturday, during the months of July and 
August, in addition to the list already pub- 
lished, are the houses of L. M. Kahn & Co. 
and Oppenheimer Bros. & Veith. 

The Star Sheffield Plating Ware Co., Inc., 
is the name of a concern which has been 
incorporated under New York State laws 
to engage in the gold and silverware busi- 
ness in this city with a capital of $1,500. 
The incorporators are J. M. Goldfarb, 493 
Sutter Ave.; Samuel Schneider and Joseph 
Schwartz, both of 481 Hinsdale St., all 
Brooklyn, N. Y. 


Nathan Rosen, who has been foreman of 
Chas. M. Levy’s factory for 30 years, has 
recently started in business with his 
brother, Isidor, and his son, Lester. I. 
Rosen has spent the last 20 years in the 
same employ as his brother. The new firm 
has established quarters at 47 Maiden Lane, 
under the style of N. Rosen & Co., and is 
devoting itself exclusively to the manufac- 
ture of high-class rings. 

The corner stone of the new United 
States Assay Office, at Wall and Nassau 
Streets, was laid yesterday. Secretary of 
the Treasury Carter Glass, ex-Secretary 
William G. McAdoo, and Verne M. Bovie, 
Superintendent of the Assay Office, deliv- 
ered addresses. Secretary Glass officiated 
at the exercises, which were witnessed by 
most of the leading bankers of the city. 
After the ceremonies daily newspapers, 
coins of the United States and other docu- 
ments were placed in the cornerstone by 
Secretary Glass. The new building will be 
eight stories in height, five stories under- 
ground and three above. 

A judgment by default for $15,000 has 
been entered in the Supreme Court against 
the Reed & Barton Co., for the rent to the 
Store and basement of 320 Fifth avenue 
from the period from September to De- 
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cember, 1918. The suit was brought by the 
New York Business Buildings Corpora- 
tion to recover the full rent under a lease 
running to 1925 at $40,000, on the ground 
that Reed & Barton Co. attempted to sur- 
render the lease last August and the 
plaintiff refused to accept it, but the court 
allowed only for the period to Jan. 1, last. 
The suit was not against the Reed & Bar- 
ton Corporation of Taunton, Mass., and 
New York, but against a New York com- 
pany of that name. At the office of the 
Reed & Barton Corporation on Fifth Ave., 
it was stated that they knew nothing about 
the suit. 


Because of the refusal of the plaintiff 
to appear at the trial, on the ground that 
he was ill, Supreme Court Justice Green- 
baum has directed a judgment for $3,305 
against Harry C, Arnow in a suit against 
Abraham Suderoyv, to recover commis- 
sions, on the counterclaim made by the 
defendant that he owed nothing to Arnow 
but that the latter was indebted to him in 
this sum. It is expected that Morris 
Cukor, attorney for Arnow, will apply to 
have the judgment vacated and the case 
tried on its merits. Arnow sued for $6,- 
925 on four causes of action. He alleges 
that the sum sued for was due as _ his 
share of the net profits of the business 
and the selling price of diamonds and 
jewelry in excess of the price stipulated by 
the defendant. Suderov contended through 
Eugene I. Gootlieb, that between 1911 and 
1913 the plaintiff sold goods amounting to 
$79,649, on which he was entitled to $5,945, 
but that he received $2,720 on the sum 
due, owed for $472 for jewelry retained, 
held $4,417 out of the proceeds of sales, 
and was liable to half of a loss of $3,283, 
making the debt $9,251 and the net sum 
owed the defendant $3,305. When the case 
was called for trial the plaintiff's attorney 
insisted that he was too ill to appear. The 
court appointed Dr. Robbins to examine 
him and the latter reported that he was 
able to appear. Arnow and his attorney 
failed to do so and the judgment against 
him was directed. 


The ladies’ auxiliary of the Bronx Retail 
Jewelers’ Association held a lunch package 
party Tuesday evening, June 24, at Ebling’s 
Casino, 156th street and St. Ann’s avenue, 
which was attended by about 100 jewelers 
and their wives and daughters. The Ladies’ 
Auxiliary was formed recently for the pur- 
pose of arranging social gatherings every 
now and then, and by this means keeping 
the members interested. Mrs. Hugo Fal- 
kenstein, wife of the president, is chair- 
lady of the entertainment committee. Mrs. 
A. Schneiderman heads the auxiliary. 
The affair started promptly at 8:30 Pp. M. 
Dubin’s Orchestra, always present at these 
gatherings, began playing, and the members 
and guests were soon dancing. This con- 
tinued until about 10:30, when Mrs. Fal- 
kenstein called attention to what later 
proved to be one of the most pleasant 
and profitable features of the evening. 
On each of the invitations sent out it was 
stated that the gentlemen would be admitted 
free, but all ladies were requested to bring 
lunch in a box in which she also put a 
card bearing her name. Mrs. Falkenstein 
then announced that the packages would be 
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auctioned off to the men. This was done, 
each package selling for $1 or $1.50. The 
men, after having purchased the boxes, 
opened them to see whose names were on 
the cards, and then invited the ladies to 
share the luncheon. About $75 were real- 
ized for the auxiliary fund in this way. 
Ten new members were accepted into the 
auxiliary. Florence Fisher, niece of A. 
Landau, then entertained with vocal selec- 
tions. Sam jacobson also gave a song and 
dance, which was greatly appreciated by 
those present. Fred C, Gick, with Frank M. 
Whiting & Co., 15 Maiden Lane, enter- 
tained by playing the piano. Dancing was 
then resumed and refreshments served. 
President Hugo Falkenstein then called for 
order and announced Maurice E. Cox and 
Blanche Marston, who gave a very grace- 
ful exhibition one-step. At 1 a. m. “Home 
Sweet Home” was played and the guests de- 
parted. 








Harrisburg, Pa. 





TRADE CONDITIONS. 


At the present time local manufacturing jewel- 
ers unanimously declare business to be slow. On 
the other hand, retail trade is excellent. Owin 
to June weddings and commencements the sale o 
silver and diamonds is considerably greater than 
other lines of trade. 





H. C. Claster and son, Joseph, were in 
New York last week on business. 

Albert Pack and family have moved to 
their cottage at Perdix for the Summer. 

Mr. Horton, of the International Silver 
Co., Meriden, Conn., was in the city the 
past week on business. 

All of the local jewelry stores, following 
the plans for the Summer months, were 
closed Tuesday afternoon. 

George Hutman and family have gone to 
Mount Gretna to spend the Summer. Mr. 
Hutman and his daughter, Mary, will com- 
mute to Harrisburg each morning. 

Mr. and Mrs. Charles B. Commings have 
announced the marriage of their daughter, 
Charlotte, to Jack Court, Brooklyn, N. Y. 
Miss Commings returned from France re- 
cently, where she served as a trained nurse 
in the war zone for two years. 

In last week’s issue of THE JEWELERS’ 
CircuLar there was a note about eight 
gypsies atempting to rob the cash register 
in the store of F. E. Commings. Two gyp- 
sies were in the store and asked for coral 
beads. The jewelers paid very little atten- 
tion to them and they soon left the store. 

Mrs. Frank E. Commings, 14 N. 4th St. 
entertained at dinner in honor of her birth- 
day anniversary, which occurred Saturday, 
june 21. The color scheme was pink and 
roses were used entirely in decorating the 
table. On a reflector stood a cut glass 
pedestal, covered with silver, on which was 
a birthday cake with the age of the hostess 
in pink candles. The beautiful decorations 
were the work of the hostess’ son, Burton 
E. Commings. The family and a few rela- 
tives and friends were present and Mrs. 
Commings was the_recipient of gifts and 
cards of greeting. 








John N. Etheridge, 1719 7th St., N. W., 
Washington, D. C., is making improvements 
in his place of business. He recently in- 
stalled a large safe. 
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James A. Costello, 721 Sansom St., is on 
a buying trip to New York. 

S. Freilich, who conducted a pawn shop 
on 8th St. above Arch St., died last week 
from blood poisoning caused by picking a 
pimple on his neck. 

Martin W. Abrams, a jeweler, of 711 
Sansom St., has returned from the Pacific 
Coast and has been demobilized. Mr. 
Abrams was in the service of the United 
States Army for the past year. 

A number of Philadelphia jewelers at- 
tended a party given by I. Pritsker, a jew- 
eler, of 637 South St., last week in honor 
of the graduation of his son from school. 
The party was held at Garrick Hall. 

Earl Gier, formerly a jeweler, of South 
Bethlehem, has returned from France after 
serving two years with the 55th Infantry 
Band of the 7th (Regular) Division. Mr. 
Gier’s sister is employed by Bechtel & Co., 
729 Sansom St. The young man has not 
yet decided whether he will reopen his 
South Bethlehem store. 

Harry Gram, formerly employed in the 
silver department of Aisenstein & Gordon, 
has reached Norfolk with the rank of chief 
yeoman after having enlisted almost two 
years ago as an ordinary seaman. Gram, 
who expects to be mustered out of the 
service within the next month will resume 
his old position in this city. 

Mr. and Mrs, Joseph Spiegelman, the 
former being connected with D. Atlas & 
Co., 721 Sansom St., will leave for New 
York this week, and will sail a few days 
later for Holland. Mr. Spiegelman, who 
is taking the trip abroad in the interests of 
his firm, expects to purchase diamonds 
in Antwerp and Amsterdam. 

Among the Philadelphia jewelers who at- 
tended the annual convention of the 
Pennsylvania Retail jewelers’ Association 
in Allentown last week were Joseph D. 
Bechtel, C. H. Hambly, William Sutton, 
Wilson Streeter, J. Warner Hutchins, 
Charles Muth, Frederick Muth, R. T. Fer- 
guson, F. C. Bode, Robert Coates and Louis 
Sickels. 

Following a ballot members of the 
Wholesaler Jewelers’ Association of Phila- 
delphia decided to close their places of 
business, enabling their employes to enjoy 
a three-day vacation from the Fourth of 
July until Monday morning, July 7. Robert 
Coates, secretary of the association, sent 
out postcards with a blank to be filled in 
and the membership, with scarcely a dis- 
senting voice, was so strong in favor of 
closing and so prompt in answering that 
Mr. Coates was enabled to announce the 
result three days after the first cards were 
mailed, 

Herman Leroy Collins, author of the 
“Girard” column in the Philadelphia Press, 
told an interesting anecdote last week re- 
garding Richard A. Lewis, said to be the 
oldest living jeweler in this city. “Mr. 
Lewis was formerly in the firm of Caldwell 
& Co.,” “Girard” writes, “and he is a mem- 
ber of the Union League. Mr. Lewis him- 
seld told me that he came from Boston to 
Philadelphia more than 60 years ago. He 
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had been a clerk in the leading jewelry 
shop in Boston. The most memorable one 
thing which he ever did was to sell a silver 
watch to Daniel Webster. ‘I was rather 
proud of the sale,’ said Mr. Lewis, ‘but the 
firm was not so elated because the great 
Daniel bought the watch on credit and he 
was none too good pay.’ Since Webster 
died in 1852, that sale must have occurred 
at least 67 years ago.” 
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ous stones in general, but all of the above 
should be considered by the jeweler and his 
clerk in seeking to aid in their education 
on gems and add to the knowledge they 
have from practical experience, because 
they are available, and practically all that 
is contained in these works is of use in their 
business. 

We will be glad to aid any jewelers who 
have any difficulty in getting these works 
either from their booksellers or their public 
libraries, and will be glad to supply a list of 
many additional works that relate directly 
or indirectly to the gem subject. 











Samuel W. Weinhaus spent last week in 
New York buying goods. 

John j'. John, Charleroi, is making some 
improvements to his store at that place and 
is enlarging the optical department. He 
has a modern establishment. 

With the advent of July the 5 p. m. clos- 
ing hours will be generally observed this 
and next month with a large majority of 
the stores closing at 1 p. m. Saturdays. 
There is no question but that the early clos- 
ing is popular, 

A rubber stamp was originally provided 
by the American Jewelers’ Protective As- 
sociation for making the outside of pack- 
ages as above. Such stamps can be pro- 
cured at cost on application to the secre- 
tary of the association. 

It is advisable that the necessity for ab- 
solute compliance with the above regula- 
tions be brought to the attention of all 
members of the trade, and especially to 
the attention of all people abroad who are 
shippers, or who are likely to become ship- 
pers of precious stones and pearls to this 
country, 

Motion pictures are being exhibited in a 
number of moving picture houses of Pitts- 
burgh, showing the trade tourists of the 
Chamber of Commerce of Pittsburgh, who 
toured eastern Ohio recently. Sam F. Sipe 
is prominent in the film as shown here. 
The pictures show views of each city visited 
and the trade tourists in action. 

Ralph Heeren, who has been visiting rela- 
tives and friends here, is preparing to leave 
for the Isle of Pines and is taking an auto- 
mobile with him, which he bought while 
here. Mr. Heeren has been very success- 
ful as a farmer, and Harry H. Heeren, who 
recently went to Florida, is also reparted to 
be making good in that direction. 
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Pittsburgh jewelers are to be invited to 
join the Pittsburgh Chapter of the National 
Institute of Credit, which is being organ- 
ized here for the purpose of giving men a 
credit education. The classes will be: con- 
ducted at night and those taking the course 
will be privileged to attend one to four 
nights a week. The full course, however, 
will require two years, four nights a week. 

The American Jewelers’ Protective As- 
sociation suggests that dealers send every 
one of their correspondents abroad a cir- 
cular letter advising them that in every in- 
stance of pearls, precious stones, or other 
dutiable goods sent by them in sealed pack- 
ages to the United States, the Treasury 
Regulations require (1) that a copy of the 
consular invoice be enclosed in the pack- 
age; (2) that the package be plainly marked 
“Dutiable, Subject to Examination by 
United States Customs Officers.” 

Pittsburgh jewelers, at least some of 
them, to whom the subject was broached, 
felt that prohibition will be a good thing 
for the jewelry trade. Several of the lead- 
ing jewelers here admitted that it will mean 
money to the working man for luxuries, 
which he has not had before, but will mean 
nothing to the very wealthy, except the loss 
of intoxicants. There is a feeling, however, 
in most quarters, that the jewelers will get 
their share of the money that will be saved, 
when prohibition is working well and par- 
ticularly those merchants who cater to the 


masses, 











A large number of buyers were in the 
city last week visiting the local fac- 
tories. 

Joseph Finberg entertained the Boy 
Scouts Friday at his Summer home at 
Touisset. 

Frank Mossberg has disposed of his 
interests in the Mossberg Co. and in- 
tends to start a new concern which will 
engage in metal stamping. 

The Twilight League is furnishing 
good entertainment for the jewelry em- 
ployes. The team from the Bay State 
Optical Co. is leading the League. 

The S. W. Card Mfg. Co., of Mans- 
field, has announced that it will give a 
bonus to the help. The amount in- 
creases in accordance with the number 
of years they have been employed. 

The Bushee factory building has been 
purchased by A. S. Ingraham and Joseph 
Finberg. The building has been the 
home of many successful jewelry plants 
and was built in 1870 by Albert Bushee. 

The appeal case of Michael Jedlinski, 
who was sentenced in the lower court to 
six months in jail for the larceny of 
gold from the factory of the George L. 
Paine Co., will come up at the next ses- 
sion of the Superior Court. 

A farewell banquet was given Monday 
evening, June 23, to about 40 members 
of the State Guard, who are being mus- 
tered out of the service. Among the 
prominent men who appeared in uniform 
were Harold E. Sweet, of the R. F. Sim- 
mons Co., and Samuel Einstein. 
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Ask your jobber for the new 


SANGAMO SPECIAL 


Complete Watch 


16 Size 23 Jewels 


Adjusted 6 Positions 


Fitted in a 25 year gold filled 
case to retail for 


30.2 


For a year or more we have 
been working on this new 
model, which contains not only 

the features found so superior in the former 
SANGAMO SPECIAL but has been improved by the 


adoption of the new II]linois Motor Barrel. 


This new model, which is fitted and timed in the case 
at the factory, will be sold ONLY as a complete watch. 


As our production of the SANGAMO SPECIAL 
will be limited we suggest the advisability of placing 
orders with your jobber at once. 


ILLINOIS WATCH COMPANY 
Springfield 
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302 Heyworth Bldg., 29 E. Madison St., 
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Chicago Notes. 


M. Iralson, diamond broker, has returned 
from a trip to New York. 

Hal Eyster of Seattle, Wash., spent sev- 
eral days in Chicago last week. 

I. Plax, manufacturing jeweler, left last 
week for a short business trip through the 
east. 

Fred Willet, of the E. & J. Swigart Co., 
Cincinnati, was one of the visitors in this 
market last week. 

Harry Parkinson, representing eastern 
manufacturers, left last week for a trip 
through the south. 

Jas. M. Curley and J. J. O’Grady, of the 
local Waltham office, are in the east on 
‘business this week. 

W. T. Nelson, of Nelson Bros., Marion, 
‘O., was among the retail jewelers visiting 
this market last week. 

Carl P. Kionka has returned from a tnp 
to Michigan where he mixed a little fish- 
ing with the regular business. 

Wm. Helbein, of Helbein, Schwarzstein 
& Co., New York, has been in Chicago this 
week to visit the Chicago office. 

Mr. Seligmann, of the Seligmann Jewelry 
'Co., Seattle, Wash., spent a few days here 
‘last week after a visit to Attleboro. 

“Bob”. Bowles, of the Oneida Com- 
‘munity’s Chicago office, spent several days of 
last week in Milwaukee on business. 

Mr. Hass, buyer for “The Whitehouse,” 
San Francisco, left for home last Friday 
after visiting Chicago several days. 

A. E. Gregory, auctioneer, is spending a 
few weeks in Philadelphia with his family, 
who are spending the summer there. 

Joe Regan, of the Baldwin-Miller Co., 
Indianapolis, made a business trip to Chi- 
cago last week and visited. with his friends 
here. 

Fred B. Hovey, Chicago manager for the 
National Jewelers’ Board of Trade, has 
returned from a business trip to New 


York. 


Harold K. Green, representing Weidlich 
Bros. Mfg. Co., who has been visiting his 
parents here, left Sunday for a trip in Ohio 
and Pennsylvania. 

Emil Noel, diamond broker, left last week 
on an automobile trip with his family to 
Mioqua, Wis., where he will spend a month 
fishing and taking a rest. 

Aaron Cohn, representing the Newport 
Novelty Co., spent a few days here with 
the trade last week on his way East, after 
an extended Western trip. 

Eli Gutmann, of L. Gutmann & Sons, 


Cincinnati, spent several days in Chicago 
last week, leaving in time to play his regu- 
lar Saturday golf on the home links. 

Emil Braude, of Emil Braude & Bro., 
left last week for Breedsville, Mich., where 
he will spend a few weeks on the farm, 
incidentally fishing a little during the time. 

Briggs & Reid, auctioneers, who recently 
closed out the stock and fixtures of the 
Buchannan store in Petersburg, Va., are 
now conducting a sale for Tom Brown in 
Quincy, II. 

Considerable additional space is being 
taken in the Garland building by Norris, 
Alister-Ball Co., and extensive changes 
and improvements in arrangement are be- 
ing planned. 


T. M. Obsboum has become associated 
with S. Grossman in the manufacturing 
jewelry business in the Masonic Temple. 
The company has taken the style of the 
Kenmore Jewelry Co., and is an incor- 
porated concern. 

L. A. McFarland, of the Oneida Com- 
munity, Ltd., was in Chicago last week after 
completing a trip through the territory of 
W. E. Scanlon, Des Moines, who has been 
compelled to remain home on account of 
sickness in his family. 

Kristian Falkenberg, Walla Walla, 
Wash., accompanied by his wife, spent a 
few days in Chicago last week on their way 
East. Mrs. Falkenberg will spend several 
months in Boston but her husband expects 
to return in a few weeks. 

A. L. Fuller, the Chicago manager, and 
O. F. Samuelson, F. J. Speelman, C. F. 
Haber, W. J. Farrell, salesmen for the 
Towle Mfg. Co., have just returned from a 
trip to Newburyport, where they attended 
a meeting of all Towle salesmen. 

Ed Nerney, of the Bay State Optical Co., 
returned to Attleboro last week after a 
visit to the Chicago office. Fred Burgess, 
factory representative, visited the whole- 
sale trade here last week as he was return- 
ing from a trip to the Pacific coast. 

Chas. M. Slemmons, widely known in 
the trade, is now head house salesman with 
Norris, Alister-Ball Co. Mr. Slemmons 
was with the Illinois Watch Co. for many 
years and has a very extensive acquaint- 
ance with jewelers throughout the country. 

Bernard J. Drach, who has been with 
Swartchild & Co., of this city, is now a 
member of the sales force of the Block, 
Weinfeld Co. Mr. Drach will represent 
this house in Illinois and Michigan and 
will start on his initial trip about July 10. 

E. A. Barker, Bemidji, Minn.. spent a few 


days here last week. Mr. Barker, with his 
wife, was motoring from New York to his 
home. He attained the rank of Senior 
Lieutenant in the Navy service but is now 
returning to take up his business in Bemidji. 

Among the jewelers visiting here re- 
cently were: Sam Kruger, Witchita Falls, 
Tex.; H. P. Hobbs and wife, DesMoines, 
Ta.; J. N. McPhail, Wallace, Idaho; J. 
Hoffman, Rockford, Ill.; Frank Bangs, 
Salina, Kans.; and Harry Martin, Kahoka, 
Mo. 

Friends of Otto C. Hanisch, western rep- 
resentative for the Geo. H. Fuller & Son 
Co., have just learned that on a fishing 
trip at Catalina Islands, off Southern Cali- 
fornia, Mr. Hanisch was married to Miss 
Clara Scott and that they are now traveling 
through the northwest on a honeymoon 
trip. The groom has been with the Fuller 
house for more than 20 years and is well 
known throughout the West. 

Right now there is a considerable amount 
of agitation in Chicago on the “Own Your 
Own Home” campaign. John H. Hardin, 
of F. A. Hardy & Co., newly elected presi- 
dent of the Chicago Jewelers’ Association, 
is one of the leaders in the campaign, to- 
gether with other influential members of 
the Chicago Association of Commerce. In 
the jewelry trade one of the first to make 
a personal demonstration is George E. 
Brosseit, credit manager for L. H. Shaefer 
& Co., 31 N. State St. Mr. Brosseit pur- 
chased a handsome residence in Irving Park 
last week. 

G. Edward Trebing, Sr., manager of 
Moore & Evans, Inc., is very proud of the 
record made in service by his son, G. Ed- 
ward, Jr. who has just returned from 
France. The young man _ served five 
months on the Mexican border and enlisted 
at once when war was declared on Ger- 
many. In France he was Ist sergeant 
with Headquarters Co. of 132nd Inf. Dur- 
ing his year in France his action brought 
three recommendations for citation and 
before he was discharged received one of 
them for “galantry in action.” During the 
battle of Consovoye Wood on Oct. 10, he 
was in charge of the line of communica- 
tion to headquarters. Five times this line 
was cut by the German barrage and each 
time Edward Trebing, Jr., crawled out and 
repaired the wires. In the Argonne For- 
est he went 42 days without having his 
clothes off. 








H. M. Snyder formerly at New Windsor, 
Ill., is now at Woodhull. 
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Julius Newman and wife will go to 
Atlantic City early in July for a few 
weeks’ stay. 

L. E. Gutfreund and wife have re- 
turned from a three weeks’ stay at Ex- 
celsior Springs, Mo. 

Goodman King, a director of the Jac- 
card Jewelry Co., has been named as a 
member of the committee of the Cham- 
ber of Commerce to meet Epitacio Pes- 
soa, president of Brazil, on his visit to 
St. Louis. 

F. F. Henrichs, clock man for the J. 
Bolland Jewelry Co., was stricken with 
apoplexy while at work recently and 
died the next morning at his home. He 
was also formerly with the Merrick- 
Aehle-Hutchinson Co. 

J. H. Crompton, of the Erber-Cromp- 
ton Mfg. Co., has returned from a trip 
through southeast Missouri, and has 
started on a trip through southern II- 
linois. Frank Hoevel, of the same firm, 
has returned from Kansas to replenish 
his stock. 

Lieutenant Fay Bass, formerly in busi- 
ness at Mexico, who sold out when he 
entered the service, has received his 
discharge and is preparing to again em- 
bark in business, but has not selected a 
location. He was in St. Louis during 
the past week. 

H. W. Kellersmann, of the Hoyt 
Jewelry Co., has started on a trip 
through Kansas. C. M. Fairley has re- 
turned from a fishing and hunting vaca- 
tion at Versailles, Mo., and has started 
on a two months’ trip through Texas 
and the southwest. 

Miss Honoria Burke, for the past 10 
years with the Brooks Jewelry & Optical 
Co., was married Wednesday at St. 
Agnes Church to Edward J. Keefe, who 
is connected with the Great Lakes naval 
establishment. Miss Gladys Hemmel- 
son is her successor with the Brooks 
firm. 

A boy, 19 years old, of this city, 
and now under: arrest, has confessed, 
the police say, that he and another 
youth robbed the Friedman Jewelry & 
Loan Co., at 15th and Market Sts., two 
weeks ago. Two women, to whom it is 
claimed the boy gave wrist watches which 
were part of the loot, have also been 
arrested. 

George Oberting, of the St. Louis 
Clock & Silverware Co., is away on his 
vacation. <A. L. Blankenmeister has 
started on a trip through Missouri and 
Kansas. Lawrence Oberting has started 
through Arkansas and the south, and 
Roland Ungermann has started through 
Illinois. Miss Laura Schallas, of this 
firm, is to be married July 12. 

The Gutfreund-Arnold Jewelry Co., 
which recently enlarged its quarters in 
the Holland building, finds itself com- 
pelled to expand again. This time its 
space will be practically doubled. It 
now occupies five rooms and five more addi- 
tional rooms are to be taken. The firm 
will take possession of the additional 
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rooms in a few days. S. I. Arnold has 
gone east to buy furnishings and equip- 
ment. 

A reception and ball was given Satur- 
day night, June 21, at Moolah Temple 
by the Knights of Ivanhoe Commandery 
in honor of Herman Mauch, in recogni- 
tion of his election by the Grand Com- 
mandery as its Grand Commander. Mr. 
Mauch, who is a retail jeweler in this 
city, is a past commander of Ivanhoe 
Commandery and a past potentate of the 
Shrine, and has served on various civic 
bodies. 

Mrs. Louise A. Jaccard, widow of D. C. 
Jaccard, former head of the Mermod, 
Jaccard & King Jewelry Co., died last 
week in Kansas City, where she had 
made her home with her sons. Her 
body was brought here, and the funeral 
took place from an undertaker’s chapel. 
She was buried in Bellefontaine Ceme- 
tery. She was 77 years old and was the 
mother of Eugene, Walter and Ernest 
Jaccard, proprietors of the Jaccard 
Jewelry Corp. at Kansas City. 

R. E. Huesgen, of the Bauman-Massa 
Jewelry Co., has returned from a three 
weeks’ vacation in Wisconsin, and will 
leave July 10 on a trip through Illinois, 
Indiana, Iowa and Wisconsin. H. T. 
Bante is getting ready to start through 
Tennessee and the south. C. Welzmiller 
will leave for Oklahoma and Kansas, and 
Edward Weil for Texas. Joseph Arnold, 
formerly with Albert Bros., Cincinnati, 
O., will hereafter travel for the Bauman- 
Massa house in his old territory, Ohio, 
Michigan, Indiana and West Virginia. 

The following out of town jewelers 
were in St. Louis during the past week: 
C. .E. Conklin, Chanute, Kan.; Mr. 
Williams, of Williams & Greaker, Tay- 
lorville, Ill.; R. D. Worrell, Mexico; John 
Schneider, O’Fallon, Ill.; R. N. Monag- 
han, Gillespie, Ill; H. W. Foerste, 
Okawville, Ill.; Ellis Webb, Piedmont; 
T. Ben Turnbaugh, Caruthersville; J.,A. 
Bainbridge, Marion, Ill.; John Koetting, 
Ste. Genevieve, Mo.; W. E. Newland, Bol- 
ton Jewelry Co., Fulton; V. W. Munn, 
Centerville, Iowa; W. B. Van Huffel, 
Wentzville, Mo.; Fred Simon, Collinsville, 
Ili.; Harry E. Gewe, Nashville, Ill.; Jacob 
Bersche, Waterloo, III. 

The jewelry business in St. Louis will 
be practically suspended from Thursday 
evening, July 3, to Monday morning, 
July 7. Jewelers will join with other 
branches of business in giving their 
employes three days’ vacation, on ac- 
count of the Fourth of July coming on 
Friday. The Wholesale & Manufactur- 
ing Jewelers’ Association took the initia- 
tive. A closing agreement was circu- 
lated which was signed by the following 
firms: Eisenstadt Mfg. Co., St. Louis 
Clock and Silverware Co.,- Bauman- 
Massa Jewelry Co., J. W. Cary & Co., 
W. F. Kemper Supply Co., E. F. Dunker 
Silver Co., H. S. Aller, Sol Loewenstein 
Jewelry Co., Hoyt Jewelry Co. Weid- 
lich Jewelry Co., Brooks Jewelry & Op- 
tical Co., Sartor & Kroeger Jewelry Co., 
R. Loewenstein & Co. A. R. Brooks 
Mercantile Co., Maschmeyer & Richards 
Silver Co., Weiss & Fassett Diamond 
Corp., and Reeves Jewelry Co. 
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trip. 

All traveling men of D. Jacobs Sons Co, 
are now on the road. 

George Detmering, who has been travel- 
ing in Iowa, spent a couple of days this 
week in Chicago. 

I. Oppenheimer, after four years off the 
road, has returned to the point where he 
is carrying time-tables in his pocket and 
dragging porters around in cities he for- 
merly visited, having assumed charge of 
the diamond department of Wallenstein, 
Mayer & Co. He has been off the road for 
four years. Mr. Oppenheimer has also 
become financially interested in the Mayer 
Company. 

W. L. Wilhelm, wife and son, of Ports- 
mouth, O., were recent visitors in Cincin- 
nati. Others recorded here were: Mr. 
Cohen, Hellier, Ky.; Ed Galbraith, Spring- 
field, Tenn.; john P. Selbert, Frankfort, 
Ky.; Julius Goodman, Memphis, Tenn.; 
George Deck, Blanchester, O.; D. G. Rob- 
inson, Stamping Ground, Ky.; Ed Kahn, 
Somerset, Ky., and F. C. Kamman, Sey- 
mour, Ind. 

The plant of the Herschede Hall Clock 
Co., McMillan St. and Essex P1., is to be 
doubled. Plans have been approved for the 
addition of another floor to its present ‘ 
one-story structure. The contract for the 
addition has been let. Preliminary work 
was Started last week. The plant is now 
300 by 150 feet. Frank Herschede, presi- 
dent, said when he let the contract that or- 
ders had been accumulating so rapidly for 
several months that a building program 
was imperative. 

Organization plans are under way for 
a new jewelers’ association in Cincinnati. 
A meeting of several prominent manufac- 
turers and jobbers was held secretly at the 
Hotel Gibson Monday night, June 23, and 
every effort has been made to keep the 
move from becoming known. Another 
meeting is scheduled for next week when 
an announcement is expected to be made. 
It is rumored that the new organization 
will take over the present Wholesale Jewel- 
ers’ & Manufacturers’ Association of the 
Chamber of Commerce. 

The Clemens Oskamp Co., whose build- 
ing on Vine St., has been purchased by a 
clothing firm, has closed a five-year lease 
for the Admiral cafe building on Main St., 
opposite the Postoffice. The lease is at 
$500 a month and contains the privilege 
of extending it for another five years. 
Numerous changes are to be made in the 
property, including the installation of a 
new store front. The concern will occupy 
the first and second floors and lease the 
upper floors of the building to the Shoe 
& Leather Club. The company has been 
in its present location on Vine St. over 50 
years. 

Antonio Cirino, an Italian, graduate of 
Columbia University and the Rhode Island 
School of Designing, where he is now a 
jewelry design instructor, has been named 
to head the jewelry designing course to be 
established in the Cincinnati public schools. 
His appointment at a salary of $2,400°a 
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ear has been approved by the Board of 
Education upon recommendation of Super- 
‘ntendent of Schools Randall J. Condon. 
Cirano studied French design when at the 
American Embassy at Paris. The new 
course will be started in September. Cin- 
cinnati jewelers have agreed to enter 75 
of their employes in the course, which is 
to be the first in this section of the country. 











C. S. Craven spent several days in Chi- 
cago last week. 

George Newman, of the Jaccard Jewelry 
Co., is in Colorado. 

F. H. Morgan, of the C. B. Norton Jewel- 
ry Co., has gone to Michigan on a vaca- 
tion trip. 

J. W. Trowbridge, of the Harris-Goar 
Mfg. Co., has returned from a business 
trip to Galveston, Texas. 

S. B. Franklin, who was in the motor- 
truck service of the army, is now with 
Craven’s Diamond Shop. 

Eugene Conklin, of Chanute, Kans., is 
making a motor trip to St. Louis and Chi- 
cago. He stopped over in Kansas City for 
a day. 

Mr. and Mrs. George H. Edwards and 
family will leave on a motor trip to Estes 
Park, Colo., where they will remain several 
weeks. 

W. H. Andrus, formerly with F. C. Cal- 
houn in Pawnee City, Nebr., stopped over 
in Kansas City last week on his way to 
Poplar Bluff, Mo. 

Henry William Porter and Miss Ellen 
Roak Boag were married Saturday, June 
28, in River Forest, Ill., a suburb of Chi- 
cago. Mr. Porter is a member of the 
Porter & Wiser Jewelry Co. 

Persiser F. Smith, 67 years old, for many 
years a traveling salesman, died June 24 at 
the Research Hospital. He is survived by 
his widow and two daughters, Mrs. Charles 
Stephens and Miss Margaret Smith. 

Miss Helen Louzelle Scott, daughter of 
Dr. and Mrs. Samuel Willis Scott, and Cap- 
tain Eugene Gilbert Jaccard were married 
Wednesday afternoon, June 18, at the home 
of the bride’s parents, 2614 Benton Boule- 
vard. The ceremony was performed by 
the Rev. Morris L. Turk of Westminster 
Congregational Church. 

All of the striking jewelry workers have 
returned to work, their demand for a 20 
per cent increase in pay having been 
granted by the employers. Some of the 
men were out seven days. Those of the 
Meyer Jewelry Co. were out four days 
when the raise in pay was allowed. June 
1 the workers demanded a working week of 
44 hours instead of 48, which was granted 
without protest by the manufacturing 
jewelers, 

Among the recent visitors in the city 
were: F, A. Devlin, Turon, Kans.; J. R. 
Hendricks, Big Heart, Okla.; R. L. Mc- 
Guire, Tulsa, Okla.; W. G. Coplin, Paola, 
Kans.; F, H. McClintock, Garden City; J. 
R. Blanchard, Snyder, Okla.; Ralph H. 
Hillhouse, Elliott, Ia.; Prentice Walls, Ap- 
Pleton City; Otto Burkland, Moberly; W. 
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H. Andrus, Pawnee City, Nebr.; M. S. 
Wasserman, Tulsa, Okla.; C. E. Morrison, 
Great Bend, Kans.; George Stairs, Wichita, 
Kans.; J. O. Stott, Paola, Kans.; E. J. 
Barrett, Ponca City, Okla.; Robert Brown, 
Tyrone, Okla.; Mr. Ober, Minneapolis, 
Kans.; F. W. Olmstead, Anthony, Kans. ; 
A. Muhlheim, Ellis, Kans.; M. Woods. 
Newton, Kans.; Harry Lander, Lawrence, 
Kans.; Carl Madison, Ottawa, Kans.; J. 
H. Whiteside, Liberty; B. P. Weir, Horton, 
Kans.; A. J. Carruth, Herington, Kans.; 
W. K. Harris, Neosho Falls, Kans.; C. L. 
Frost, Odessa; C. H. Dotson, Platte City, 
Mo.; Charles Weber, Lexington; C. A. 
Whitney, Wichita, Kans.; W. S. Noble, 
Drexel; J. W. Bishop, Claremore, Okla.; 
George Bedell, Glasgow. 








Evansville, Ind. 





Hovey H. Tislow, well known retail 
jeweler of Petersburg, Ind., was a recent 
business visitor in Evansville. 

Walter O’Bryan, son of Mr. and Mrs. R. 
B. O’Bryan, of Evansville, is back in his 
old position with a well-known jewelry 
firm at Columbus, Ind. He spent a year in 
France with the American Expeditionary 
Forces and returned from France a short 
time ago. 

Major Wallace C. Dyer, formerly an 
optician in this city, who has been in the 
United States Medical Reserve Corps for 
the past two years, is expected to be 
mustered out of the service within a short 
time and will return to Evansville to re- 
sume his practice. 


The will of the late Meyer E. Kilbert, 
retail jeweler of Main St., was filed a few 
days ago in the Vanderburg county pro- 
bate court here. The will left $150 in cash 
to Mr. Kilbert’s only daughter, Mrs. Bertha 
Kilbert Porter, of Chicago, but the bulk 
of the estate went to his widow, Mrs. Ber- 
tha Kilbert, of this city. 

William B. Carleton, former State sena- 
tor, and local correspondent for THE 
JEWELERS’ CirRCULAR for the past 15 years, 
has accepted an invitation to deliver the 
oration at the Fourth of July celebration 
at Sebree, Ky., on July 4, which will be 
held under the auspices of the Masons, Odd 
Fellows, Knights of Pythias, Modern 
Woodmen of America and the Woodmen 
of the World. 

Miss Margaret Thuman, daughter of J. 
L. Thuman, well known retail jeweler of 
the West Side, this city, was awarded the 
$100 award at the High School commence- 
ment of the Central High School here a 
few nights ago. The prize was offered by 
some unknown friend of the school to the 
senior class for outside reading. Miss 
Thuman is mighty proud of the honor that 
winning the prize brought to her. There 
were 151 in the graduating class this year. 

Chris Hewig, traveling salesman for 
Bitterman Bros., wholesale jewelers of 204- 
206 Main St., who is traveling through the 
Southern States in the interest of his firm, 
has written a most affectionate letter to the 
local authorities in charge of the matter 
of raising money for a memorial for Mrs. 
Mattie E. Grill, who for more than 35 
years was a teacher in the public schools 
of Evansville. Mr. Hewig inclosed a dona- 
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tion in his letter and spoke of the fact that 
he formerly was a pupil in Mrs. Grill’s 
room and said her teaching had a great 
influence on his entire life. 

Steps are being taken to form a com- 
pany to build and operate a pearl button 
factory at New Harmony, Ind., on the 
Wabash River, a few miles west of Evans- 
ville. There are plenty of mussel shells to 
be found in the Wabash River, and the 
camps are said to be unusually busy this 
season because of the high prices that are 
being paid for shells. The factory at New 
Harmony will give employment to a con- 
siderable number of men and girls. It is 
expected that the contract for the plant 
will be let within a short time. 

Miss Rose Berman, only daughter of 
Isaac Berman, retail jeweler and diamond 
dealer of Upper 4th St., 318 Fourth St., 
this city, and Arthur Fisher, secretary and 
business manager of the Evansville public 
schools, were united in marriage at the 
New Vendome Hotel here on Tuesday 
evening, June 24, at 7:30 o’clock. The 
ceremony was performed by Rabbi Max J. 
Merritt, of the Washington Avenue Tem- 
ple. There were many out of town guests 
at the wedding. Following the ceremony 
there was a reception and banquet. Jack 
Berman, the brother of the bride, was the 
toastmaster at the banquet. Mr. and Mrs. 
Fisher have gone on an extended bridal 
trip to Salt Lake City and the Yellowstone 
Park and after Aug. 1 will be at home to 
their friends at the New Vendome Hotel 
before taking possession of a home of their 
own, 








The world knows that the Treaty of 
Peace was signed, and there can be but 
few in our great cities in America who do 
not know of the truly marvelous “scoop”— 
for, indeed, it was nothing less than that— 
made by the L. E. Waterman Co. Even 
those accustomed to unusually efficient ad- 
vertising methods confessed to a feeling 
of complete amazement when, within a few 
hours after the news had been given the 
world that the Treaty of Peace had been 
signed at Paris, they found on the bill- 
boards of New York a great 24-sheet poster 
faithfully depicting the signing of the 
Treaty and carrying at the bottom the cap- 
tion, “The pen that signed the Treaty that 
ended the war.” Every detail of this mo- 
mentous and epoch-making event was car- 
ried out with historical accuracy; the 
representatives of the various Govern- 
ments are readily picked out because of 
the care that had been used in obtaining 
the most recent photographs of the various 
delegates present, in order that they might 
be correctly reproduced. Seated at a 
horse-shoe shaped table, in the Mirror 
Room at Versailles, Uncle Sam is depicted 
in the act of passing a Waterman’s “Ideal” 
fountain pen to John Bull. At the right of 
John Bull, King Albert of Belgium is 
shown. At the left, Premier Clemenceau, 
and so on about the historic table the va- 
rious personages are shown in their official 
uniforms. Within three hours after the 
notice that peace was officially announced, 
every available billboard space throughout 
the United States, in all of the principal 
cities of the big country, was covered with 
showings of this peace poster. 








Will Stammers, Selma, a jeweler who 
does not visit Los Angeles often, was here 
a few days ago. 

“Billy” Roman, representing  Pitzele, 
Hamburger & Mills, New York, is here 
calling on the trade. 

J. H. Filbert, formerly located in the 
southern section of the city, has opened a 
store on W. 7th St. 

Mr. Davis, of the firm of Baker & Davis, 
Oxnard, has returned home after a few 
days’ stay in Los Angeles. 

Charles E. Perham, San Pedro, is taking 
a vacation and has gone to San Francisco, 
driving his new motor car. 

Walter H. Murray, jeweler and engraver, 
has taken up the sale of mining stock and 
reports doing excellent business. 

William Robinson, formerly with Peter 
Gordon, Jerome, Ariz., has returned from 
military service in Europe, but has not yet 
engaged in business. 

Ed Grelck, Hollywood, has installed a 
manufacturing plant and is now able to 
take care of nearly all his repair and new 
work in his own shop. 

George Robles, who for some time past 
has been on Hill St., has opened a new 
store on Broadway next to his former loca- 
tion on the same street. 

A. J. Dutton. San Luis Obispo, spent a 
few days here last week. He formerly was 
in business in this part of the State, and 
was greeted by many old friends. 

James A. Montgomery has gone to Ar- 
rowhead Hotel, an attractive mountain re- 
sort in the foothills of the San Bernardinc 
Mountains, to take a short rest and enjoy 
the baths. 

William Baird, Yuma, Ariz., who recently 
spent a weck in and about Los Angeles, 
purchased an extensive stock of stationery 
and school supplies to add to his presen: 
line of jewelry. 

Samuel Rinehart has moved to a new 
location on the east side of Hill St., be- 
tween 5th and 6th Sts., a few doors from 
his former place of business. He is fitting 
up a handsome store. 

Captain H. L. Fredericks, an old-time 
Santa Barbara jeweler, visited Los Angeles 
last week for the first time in about two 
years. He has been in business in Santa 
Barbara for more than 20 years. 

O. H. Sturges, formerly in the gold 
jewelry department of S. Nordlinger & 
Sons, has quit the jewelry business and 
gone into the music business. He was 
some years ago employed in this latter busi- 
ness in company with his father and 
brother. 

Koke, Slaudt & Livermore, the new firm 
of manufacturers’ agents, have moved into 
larger and better quarters than those they 
first selected, and are now in Suite 913 
Broadway Central building. They have 
recently filed a petition for articles of in- 
corporation. 

The wholesale jewelers will probably 
close on Saturday, the 5th of July, as well 
as Friday, the 4th, thus giving their em- 
ployees a three-day holiday. This policy, it 
is thought, will be adopted by the wholesale 
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houses and many of the large retail con- 
cerns in other branches of business here. 

F. A. Priesmeyer, manager of S. Nord- 
linger & Sons, is planning another trip 
east. His mother, who has been visiting 
him and his wife, will accompany him to 
his old home in Chicago, where the mother 
will stop. His wife will accompany him to 
New York, where he is going on a business 
trip. 

George V. Lippold, who has been for the 
past few years at 752 S. Hill street, has 
moved to 718 West 6th street. His son, 
Robert J. Lippold, optometrist, who oc- 
cupied the store at 752 South Hill street 
with him, has moved to the northeast cor- 
ner of 4th street and Broadway, where hé 
is in the store with D. S. Goldberg & Son, 
jewelers. 

L. B. Spielman, of the watch department 
of S. Nordlinger & Sons, is back after ati 
absence of six weeks in the East, during 
which time he visited his mother in Hagers- 
town, Md., and made short stops in New 
York, Philadelphia and Baltimore. He came 
home by way of Seattle, Portland and Sat 
Francisco. 

Among the out-of-town jewelers who 
have been here recently are J. H. Padgham, 
Santa Ana; J. H. Blanchard, Ocean Park; 
Mr. Cole, of Cole Bros., Whittier; Ray 
Finch, Covina; A. Young, El Monte; James 
Rasmussen, of the Bartlett Jewelry Co., 
Ventura; Mrs. George L. Dietrich, Fuller- 
ton; Mr. and Mrs. H. E. Denton, Santa 
Maria, and A. Lindo, Chino. 

Carl Entenmann, of the Carl Entenmann 
Jewelry Co. has gone East and expects to 
be absent until the end of July. He will 
stop first at St. Louis and afterward go 
to New York, Newark and Providence, to 
visit the manufacturing centers and ac- 
quaint himself with business conditions 
there. It is the first time he has been East 
in nine years. His shop is now working 
overtime in order to keep up with orders. 

Dayton & Lee, 514 Title Guarantee Build- 
ing, 220 West Fifth street, are taking 
turns in canvassing the towns of south- 
ern California in the interests of the 
time-recording clock, the agency for 
which they have recently received. They 
report having met with very encouraging 
success. They have recently placed their 
clocks in some of the large business places 
of this city, and also in some of the smaller 
towns of scuthern California. 

Walton & Co., proprietors of the “Opal 
Store,” 422 South Broadway, have decided 
on a change of policv in the management 
of their business, and instead of maintain- 
ing a large central store on Broadway, will 
maintain a number of smaller but well- 
equipped stores in different localities—one 
in Hotel Maryland, Pasadena, one in the 
Belvedere, Santa Barbara, one in the Co- 
ronado Hotel, Coronado Beach, ard one 
in the Westlake section of Los Angeles. 
The hotels mentioned all belong to the 
highest class of hostelries in southern Cal- 
ifornia, and are principally patronized by 
wealthy tourists. 

A number of years ago S. Nordlinger & 
Sons presented to the South Coast Yacht 
Club a fine ship’s wheel clock as a per- 
petual trophy to be contested for annually. 
The contest for this year took place on a 
recent Sunday over a 60-mile course off the 
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coast of Los Angeles county. It was won 
by the sloop l’ite, owned by B. P. Weston, 
Mr. Weston will receive from Nordlinger 
& Sons a replica of the trophy, it being their 
custom to give the winner each year sych 
a replica. The trophy itself is of copper 
bronze with a back and footboard of ma. 
hogany, and an eight-inch silver dial with 
raised black figures. The clock strikes 
ship’s time as it is struck aboard vessels at 
sea. 

Chas. K. B. Aumock, formerly for years 
with S. Nordlinger & Sons, but now living 
on a ranch which he owns near Anaheim, 
recently met with a serious accident while 
motoring. Accompanied by his wife he was 
driving in the country, and while passing 
a cross-road another machine, driven by a 
man who was looking in another direction, 
struck his machine fairly in the middle, 
throwing both Mr. Aumock and his wife 
out. Three of Mrs. Aumock’s ribs were 
broken, and Mr. Aumock suffered the frac- 
ture of his collar bone. His machine was 
damaged to the extent of $500. The young 
man and woman in the machine that struck 
him were from Riverside. Neither was 
seriously injured. Mr. Aumock is gradually 
recovering from his injuries, but plainly 
showed the effects of his suffering when 
here a few days ago. 

George W. Lewis, alias “Willie Cooper,” 
a colored man, has been arrested in Dallas, 
Texas, and has been indicted here by the 
county grand jury on a charge of burglar- 
izing the store of Montgomery Bros, re- 
cently, when several valuable watches, a 
folding clock and a mesh bag were taken. 
Ifour watches and the folding clock have 
been recovered from five different pawn 
shops in this city as the result of the work 
of the detectives. In his room, tucked 
under the mattress of his bed, the police 
alleged, were found a pawn ticket and a 
photograph of himself, both of which had 
been torn to fragments. The detectives as- 
sembled the parts of the photograph, and a 
copy of it sent to Dallas was identified as 
Lewis, alias “Cooper.” It is said that he is 
a married man and that his wife had re- 
minded him that she should have a present 


‘on their wedding anniversary which oc- 


curred soon. A deputy sheriff has started 
for Dallas to bring him back. 

A few weeks ago a number of the em- 
ployees of the optical department of the E. 
W. Reynolds Co., wholesalers, with several 
other friends, held a stag party at the home 
of H. V. Care, traveling representative of 
the Reynolds Company. The event proved 
so enjoyable that another party similar in 
character but including a larger number 
of persons was held on Saturday night at 
Moose Hall. The committee of arrange- 
ments comprised H. V. Care, chairman, and 
S. O. Richey, Philip N. Hanson, and E. J. 
Phillippi. Others present were: R. E. Mer- 
ville, manager of the optical department of 
the Reynolds Company; N. Stevens, Earl 
Taitt, R. D. Wetmore, James Morton, J. A. 
Charvet, George A. Pryor, president and 
manager of the Co-operative Optical Co.: 
Fred Reeve of the jewelry department of 
the E. W. Reynolds Co.; H. V. Everly, of 
the Everly Optical Co., and numerous 
others. The entertainment comprised @ 
Dutch lunch, music and a cabaret entertain- 
ment. 
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Ben Schloss, representing A. Wallach & 
Co., New York, is visiting the local trade 
this week. 

Abe Isaacs, of the Keystone Jewelry 
Co., is motoring with his family through 
the southern part of the State. 

Fred Roth, president of M. Schussler & 
Co., 704 Market St., has returned from a 
two month’s vacation spent in Santa Bar- 
bara, Cal. 

Sam Kierski, of the local firm of Lee & 
Kierski, is leaving in a few days for an 
automobile trip through the Tahoe and Yo- 
semite regions. 

Ernest Mueller, Eureka joweler, left the 
early part of the week for his home in the 
northern part of the State after an enjoy- 
able six weeks spent in touring central Cal- 
ifornia. 

Charles Weinshenk, Sr., of Chas. Wein- 
shenk & Son, 704 Market St., is traveling 
in the northwest at present, and his son is 
taking entire charge of the office in his 
absence. 

On account of the number of robberies 
in San Francisco and vicinity, members of 
the trade are advised to keep valuable jew- 
elry out of display windows for the time 
being, at least. 

Constant J. Auger, prominent San Fran- 
cisco jeweler, was among the delegates to 
the Rotary Club convention who left a few 
days ago for the meeting place at Salt 
Lake City, Utah. 

Ned E. Hirst, who gave up his business 
recently in Lordsburg, N. M., is now lo- 
cated in Pocatello, Ida. He can be com- 
municated with in care of L. F. Molinelli, 
jeweler of that place. 

Frank G. Will, a prominent jeweler of 
Albany, Ore., stopped for a few days in 
San Francisco, calling on his various 
friends in the trade on his way home from 


‘ an eastern purchasing trip. 


A. W. Huggins, president of A. I. Hall & 
Son, who is gifted with an exceptionally 
good voice, is taking part in the coming 
production of “Elijah,” which is to be held 
in the Greek Theatre at Berkeley, Cal. 

Word has been received from E. V. 
Saunders, local manager of the Inter- 
national Silver Co., that he will attend the 
annual jinks at the Bohemian Club Grove 
before returning to his duties in San Fran- 
cisco. 

Eugene Becker, jeweler, at 3212 E. 14th 
St. is enlarging his store and improving 
the interior with new fixtures, showcases, 
etc. A new front is also being built, which 
will add greatly to the appearance of the 
establishment. 

A. L. Sinclair, of A. I. Hall & Son, ex- 
pects to start out soon on his annual Fall 


‘trip, calling first on the trade in southern 


California and then making the rounds of 
the northwestern centers with the Larter 
line in which he specializes. 

According to a recent announcemen! to 
the trade, Leon A. Lazarus, who recently 
closed out his store on Market St., has pur- 
chased the entire jewelry stock and fixtures 
of J. Macowsky, at 784 Market St., and 
will continue the business there. 
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Ben Cassiday, of A. I. Hall & Son, left 
on June 18 for the Portland office, making 
the northern trip by steamer. This week, 
Mr. Bauer of the home office, Mr. Rogers 
of the Los Angeles office, and Mr. Cohen, 
of the Seattle office, will start on their 
vacations. 

The following jewelers were numbered 
among San Francisco visitors last week: 
Mr, Wallace, formerly of Pomeroy & Wal- 
lace, Salem, Ore.; W. C. Anderson, East 
Auburn; W. C. Lean and Howard Stack- 
pole, both of San Jose; A. M. (Doc.) Dins- 
more, Ferndale. 

Hirschman & Co., prominent retail jew- 
elers of San Francisco, will move to a tem- 
porary location at 356 Post St., opposite 
Union Sq., soon, remaining -there until 
permanent quarters are secured later in 
the Fall. According to the management, 
the removal sale now going on is exceed- 
ing all expectations. 


Jewelers of central California will be 
glad to learn that Howard Haley, A. I. 
Hall & Son representative, is recovering 
from recent injuries, sustained when the 
automobile in which he was driving in 
Berkeley, Cal.. a few days ago, turned 
turtle. Mr. Haley says he expects to be 
able to resume calling on the trade 
shortly. 

Due to the recent raise in prices of jew- 
elry and materials, western jewelers have 
been strongly advised by the manufacturers 
and their representatives to stock up in 
anticipation of a still higher advance. It 
is the opinion of many of the leading manu- 
facturers’ representatives in San Fran- 
cisco that higher prices on merchandise are 
practically assured, and that retailers are 
making a mistake in waiting for a possible 
reduction. 

Miss Viola Miller, of the Hall organiza- 
tion, returned this week from a two weeks’ 
leave of absence, taken in order to prepare 
her trousseau for her wedding, which is 
scheduled to take place soon after the first 
of July. Fred Roseborough, leading 
jeweler of Concord, Cal., is the lucky man. 
Arthur Klingele is becoming rapidly ac- 
quainted with the Los Angeles trade, and 
is sending in a splendid order list. His 
San Francisco friends are hoping that he 
will be well enough to return to head- 
quarters before long. 

According to the latest communications 
from A. G. Benard, sales manager of A. I. 
Hall & Son., who is touring the Orient this 
Summer, the passage from San Francisco 
te Japan was extremely cold and rough. 
The entire party is in Japan at present, and 
Mr. Benard states that Frank Chan, the 
Chinese courier, reached the Island of 
Nippon in a state bordering on collapse, 
due to a chronic state of “mal de mer” dur- 
ing the crossing. Chan’s idea of the trip 
may be summed up in the following terse 
style: “Lotten Boat!” 

Due to the increasing business, the man- 
agement of A. I. Hall & Son has found it 
necessary to add several new employes to 
the already large staff, and several re- 
arrangements were effected in the matter 
of office equipment, etc. P. Johnson, popu- 
lar member of the Hall force, is busy these 
days keeping San Francisco and Oakland 
retailers in touch with the latest arrivals 
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in jewelry. He expects to leave within a 
few weeks on his annual outing. Mr. John- 
son is much elated over the return of his 
son, who has been in the United States 
navy for more than a year, and who ar- 
rived at his home in Oakland on June 19. 

A case that promises much in the way 
of public interest, has arisen in Brawley, 
Cal., out of the arrest of the manager of 
the jewelry store owned by Frank Frey, 
a returned service man. Frey alleges that 
the books of the concern show that the 
manager is short in the sum of approxi- 
mately $2,300, and he has brought the 
criminal action as a preface for a civil 
action for the recovery of the amount. 
The manager, who is very popular among 
the people of the city, states that the 
charges are trumped up and untrue; that 
the books of the store, which were audited 
up to the moment he turned the place over 
to the owner, show an even balance. The 
friends of the manager claim that Frey 
first accused his manager of being $1,200 
short in his accounts and sought a com- 
plaint from the district attorney’s office, but 
this action was refused until an audit of 
the books should disclose beyond a doubt 
that a crime had been committed. . The 
manager's answer to this contemplated 
action was a civil suit for the collection of 
$300 in salary alleged to be due him. Frey 
then countered by the above-mentioned 
criminal action. The preliminary hearing 
of the criminal charge will be held in 
Brawley as soon as C. B. Conlin, the attor- 
ney for the defense, returns from a vaca- 
tion trip. 








Omaha. 





M. Nielson, of Harlan, Ia., has sold out 
to E. Lebeck. 

P. M. David, of La Mars, Ia., has sold out 
to Felix Berner. 


William A. Moore representing William 
Dixon, New York, was calling on the trade 
last week. 

Miss Emily Allen, bookkeeper for the A. 
F. Smith Co., has gone on a two weeks’ trip 
to Chicago. 

Albert Ed Lohn has returned from a 
fishing trip to the Sandhills, and reports 
splendid success. 


Miss Mary Washburn, daughter of J. M. 
Washburn, of the Byrne-Duff Jewelry Co., 
was married last week to Earl Smith, Mun- 
cie, Ind. 

The Flitton Optical and Jewelry Co. has 
sold its jewelry department in their South 
Omaha store, to P. David, of Iowa. The 
optical department will still be continued 
by the Flitten Optical Co. 


Out-of-town jewelers in Omaha last week 
included: Chas. Foley, Nebraska City; J. G. 
Mines, Wayne; George Kohles, Erling, Ia. ; 
R. H. Seaman, Broken Bow; George 
Gillespie, Randolph; Harry H. Stone, Shen- 
andoah, Ia.; A. B. Magnusson, Schuyler; 
John Ayers, Osceola; J. J. Sindelar, Jr., 
Howells; L. R. Adams Craig, Mo.; J. T. 
Linder, Oakland, Ia.; R. M. Herre, super- 
ier; W. H. Hille, Beemer; H. Tinsley, Har- 
lan, Ia.; J. T. Herre, Fremont; John Ring, 
Hooper; John Carson, Cresco; L. S. Rob- 
inson, Glenwood, Ia.; A. L. Benler, Ainsley. 





116 THE JEWELERS’ CIRCULAR July 2, 1919, 


The Purple Ribbon is 
your advertisement 


The Purple Ribbon around each South 
Bend Watch does its most effective work 
for you, the jeweler. 


Primarily, it is your advertisement. It 
forms a part of your displays. It attracts 
your customers and it links your store to 
every bit of national advertising that is 
put behind this now famous trade-mark. 


Thousands of jewelers, recognizing 
these facts, are requiring absolutely that 
every South Bend Watch on display in 
their stores must always have its Purple 
Ribbon in place so that they may get the 
fullest value from every page of adver- 
tising that features “The Watch with the 
Purple Ribbon.” 


SOUTH BEND WATCH COMPANY ~ 
SOUTH BEND, INDIANA. 


For Years, Makers of Standard Railroad 
W atches. 




















That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tur 
JEWELERS’ CIRcuLAR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 














Meeting the High Cost of Doing Business 





Written Expressly for The Jewelers’ Circular. 




















A CERTAIN business man had his busi- 
ness so well organized and running 
so smoothly that it required very little 
of his personal attention. Rarely did he 
spend more than a few hours a day in his 
store. Some days he did not visit it at all. 
Profits were always very satisfactory. In 
fact they were pleasing. It looked as though 
he had an easy income for life. 

Then came war conditions and one thing 
after another connected with the running 
of the business increased in cost. The cost 
of doing business continued to mount but 
profits did not keep pace with this increas- 
ing cost. Instead of a few hours a day it 
became necessary to spend all the working 
hours in the store—sometimes to spend 
overtime there. 

This constant attention, however, did 
keep up the profits. It did enable him to 
meet the high cost of doing business. If 
satisfactory profits are to continue, every 
business man must give his business the 
same intelligent attention that this man 
gave to his. 


Wages and Salaries 

Wages and salaries are becoming a more 
and more serious problem. The ending of 
the war did not solve it. Instead it made 
it more acute. It makes no difference 
whether the increases in wages and salaries 
paid takes the form of special high cost of 
living bonuses that are temporary in nature 
or are made permanent increases the money 
must come out of the business. Either a 
greater margin of profit must be included 
in the prices charged to patrons or the em- 
ployes must earn more money. It may be 
necessary to resort to both measures. 

Experiments recently made in increasing 
telephone rates to meet salary and wage 
increases demonstrates that the increased 
costs of doing business cannot all be met 
by the simple method of increasing selling 
Prices, Other ways must be found. 


Introduce Machinery 


In so far as possible machinery must be 
used for doing work that was formerly done 





by hand. Today there is scarcely any work 
that cannot be done either wholly or in part 
by machinery. There are all sorts of ma- 
chines for doing office work. There are 
measuring and other labor saving machines 
for the other departments of the business. 
Many of these machines are built in sizes to 
fit special demands of businesses of all 
sorts and all sizes. 


It is not even necessary to purchase new ~ 


machines. Used machines prove very satis- 
factory for those operations where a con- 
stant use of the machine is not necessary. 
These machines make it possible for the 
employes to accomplish more than they do 
without them. Often they accomplish so 
much more that, even after salaries have 
been increased, the net cost of doing the 
work is lower than it was when no ma- 
chinery was used and labor cost less. 
Advertise More Extensively 

There is nothing that saves labor more 
than does advertising. A great deal of the 
work of the sales people can be done by 
advertising, by using printer’s ink, displays, 
etc., in such a way as to break down, in so 
far as possible, all sales resistance, to create 
a desire on the part of the patrons for the 
service or the goods offered for sale. 

Displays, demonstrations, printed and 
‘written advertising are used today far 
more extensively than ever before. If this 
was not the case, few concerns would be 
able to do business with the short working 
days and the high salaries and wages now 
in vogue. The use of advertising can still 
be increased with profit to a very consider- 
able extent. 

It is not necessary to go to the printer or 
to the newspaper in order to advertise. A 
greater use of letters mailed direct to the 
patrons will pay nearly every business in- 
stitution. Machinery has placed the use of 
such advertising within the reach of even 
the smallest business man. 

If he does not want to have this work 
done outside his establishment, he can pur- 
chase at small cost a little machine that will 
duplicate letters rapidly and in a neat and 


workmanlike manner. These letters can be 
mailed at frequent intervals to the list of 
customers and prospective customers. The 
result is an increased volume of sales with 
no greater effort on the part of the selling 
force. 

The more information given in this man- 
ner to the customers the less time the sales 
force will have to devote to explaining 
goods or service and the greater the volume 
of sales each sales person can make. 

Use the Telephone and the Mails 

The telephone and the mails can be made 
to do a great deal of work that is now being 
done personally. Letters can be used to 
keep the business before the attention of 
the people as it could not be kept in any 
other way. The telephone can be used to 
save a great deal of time and effort. 

Many a personal visit is made to trans- 
act business that could be transacted much 
more quickly and just as effectively over 
the telephone. Calls are made before mak- 
ing an appointment over the telephone with 
the result that time and effort is lost through 
finding people out or being interviewed by 
some one else. The telephone can be used 
to save the time of both the business man. 
and that of his employes, Today the time 
of each is more valuable than it ever has. 
been before and more worth saving. 

Save Labor and Increase Business 

Every change that is made must be tested 
by the labor it will save and the business 
it will get. It is not necessary to experi- 
ment. Find out how the proposed improve- 
ment has worked out for others, 

There is not a machine on the market 
that has not been used by some one. Find 
out how it has cut down expenses for the 
present users. There is no method of ad- 
vertising that has not been tried out by 
some other concern. Learn what results 


they have secured. Much of this informa- 
tion can be secured through the careful 
reading of the trade papers. 

There are labor saving, time saving, busi- 
ness building methods that can he used 
that require only the application 


f com- 
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Give Your Windows 
a Chance to Help 
Sell Your 


Merchandise 


‘Goods Well Displayed Are Half 
Re Sold—This old saying was never 
: =< _| so true as now. Your show win- 


awneer dows should pay your rent. Are 


STORE FRONTS your windows making good? 


Let us show you how a specially designed Kawneer Front will 
draw buyers to your store. Write today for Portfolio of Designs 


Kawneer Mfg. Co., 1508 Front St., Niles, Mich. 

















SOMETHING NEW 


Fill Your Wants for a Low Priced Watch 


THE INVENTIC 


The best low-priced guaranteed watches on the market today. 
A lever escapement movement, made on the simple Roskopf sys- 
tem. Every watch is guaranteed against defective material and 
i construction. <A good time keeper; nothing on the market to equal 
i this, at the extremely low price. 
| Order Now! 
No. A471. Nickel case, white dial, each 
No. A472. Nickel case, black dial, each 
No. A474. Nickel case, with luminous radium dots and hands, black dial, each.... 
No. A477. French grade, raised metal case, white dial, each 


No. A475. Nickel case, luminous full, radio silver dial and hands, each R 
No. A476. Nickel case, black dial with luminous full radio hands and figures, each 2.25 





165 Madison St. 


Between Fifth Ave. and La Salle St. 
Promeumend.talot? ple En 
(THE HOUSE YOU CANT FORGET? Clonee, M2. 


Wholesale Jewelers and Opticians 
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mon sense to show that they will result in 
increased profits for the business. These 
methods should be adopted at once. No 
methods should be adopted that will not 
stand the test of sound common sense. 
Common sense, real hard headed common 
sense is always the best preliminary test 
to apply to aJl new things. 





Jewelers’ Circular Selected as the 
Most Instructive and Most Useful 
Medium of the Jewelry 


Industry 





(He value of trade papers and _ their 
proper and appreciative use are splen- 
didly demonstrated in the action just taken 
by Harrods, the great department store of 
London, which has subscribed to 30 trade 
papers covering the various lines of mer- 
chandise represented by departments of the 
store. Realizing the vast amount of valu- 
able news matter and merchandising ideas 
presented in American trade journals the 
management of Harrods determined to re- 
ceive the benefit of these by subscribing to 
a selected list of periodicals. 

Therefore copies of 90 different papers 
were secured and submitted to a test cal- 
culated to determine without prejudice 
those meeting with the greatest favor. It 
should first be understood that the business 
is operated under the direction of four di- 
vision managers, who of course receive 
their instructions from someone higher up. 
These divisions are, first, General Pro- 
visions, including everything of this nature 
from groceries to perfume and toilet prepa- 
rations; second, Hardware, has also glass, 
china, toys and pictures; in the third di- 
vision, known as Furnishings, there are fur- 
niture and many other articles for interior 
decoration, such as draperies, as well as 
antique and church furniture; in the fourth 
division, Draperies, are found linens and 
cotton goods, human hair, motor coats, 
gloves and children’s shoes. There are, of 
course, many other items listed in each of 
the divisions, but those named have been 
selected merely to give an idea how mer- 
chandise is classified in Harrods. 

The papers were sorted according to the 
fields covered and sent to the manager in 
whose division the merchandise in question 
is handled. On the cover of each book was 
pasted a slip of paper bearing the name of 
the division manager and those of the vari- 
ous buyers working under his direction. 
After each person carefully examined all 
the papers devoted to the goods in his di- 
vision he indicated on the slip that he had 
gone over the magazine, and he also desig- 
nated his choice of the lot. 

The vote resulted in the selection of the 
following papers: 
Women’s Wear 
Dry Goods Economist 


American Perfumer 
Pottery, Glass and 


Patrician Brass Salesman 
Toilet Requisites and Playthings 

Druggists’ Sundries U. S. A. Pure Food 
Vogue Journal 
Toys and Novelties House Furnishing 
Baker’s Review Journal 
National Grocer Optical Journal and 


Boot and Shoe _ Re- Review of Optometry 
corder Advertising and Selling 





(Continued on page 121) 
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Encouraging a “Thirst” for Jewelry 

W HEN the fatal day arrives for the 

United States to go dry many new 
thirsts will be cultivated. Prominent 
among these will be a “thirst” for jewelry. 
Many customers who hitherto invested their 
money in other ways will now turn their 
surplus into watches, diamond rings and 
all other forms of jewelry. The jeweler 
cannot start too early to invite purchases 
from those who will now have accumula- 
tions of surplus money never before en- 
joyed owing to the existing circumstances. 
There should be an increased trade notice- 
able among the masculine gender. The pur- 
chase of watches long since delayed should 
now come to head. The trade of men 
should be cultivated and advertised for. 
In this connection a brief newspaper copy 
suggestion is given. One that will fit right 
in with the times: 


| 
| 
| 
| 





Gentlemen— 
Step This Way, Please! 


you haven’t seen Miller’s assort- 
ment of “practical jewelry for men” 
you've missed something. 

Watches that only need watching from 
the outside; rings that ring with value; 
scarf pins that pin admiration; tie clasps 
as genuine as hand clasps and—lots of 
other handy and inexpensive articles. 

Yes, Gentlemen—step this way! The 
visit will prove worth your while. 


Miller’s Jewelry Service 
1105 Main Street. 








a 





Summer Selling Plans 


667} URING the summer period,’ an- 
nounces a small jeweler, “I show 
a tendency towards displaying white 
goods. Even though I am a jeweler I try 
to make my windows appear as cool as 
possible. I believe in the connection of 
thoughts such appeals bring about. I am 
sure by ‘cooling off’ my window—even in 
this small way—I associate ideas that im- 
pel summer attention to my offerings.” 
His hot weather exhibits find displays 
of pearls, white ivory and many summer 
dishes set on snow white table cloths. He 
obtains a very “cool looking” display by 
arranging a few mayonnaise dishes and cut 
glass serving dishes on a small table 
draped with a spotless linen cloth. These 
articles are used during the summer more 
than any other season and the “fresh 
appearance” aids their sales. Chafing 
dishes also go good, he says. Occasionally 
a small exhibit of thimbles are included 
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in the outlay as thimbles are in demand 
during the outdoor period. 

Vases always make a fine summer dis- 
play, especially when they’re filled with 
sprays of real flowers. One of the “coolest” 
exhibits this dealer tried was a semi-circle 
of vases filled with flowers in the center 
of which appeared a tiny fountain. No 
signs were visible, the very exhibit speak- 
ing for itself. 


Selling Men’s Diamond Rings. 
Should the jeweler carry space in a men’s 
club paper, or in some medium devoted al- 
most exclusively to men this appeal might 
prove very timely: 





There’s a Kick in It! 


rr. the way one of our highly 
esteemed customers expressed his 
satisfaction over the diamond ring he 
bought from us last week. 

His words will be found demon- 
strated in all our offerings. Not only 
have our diamonds a true “kick” to them 
but also our snappy scarf pins, lodge 
emblems, pocket pencils, cigarette cases, 
match boxes—in fact, everything. 

Nothing dull—nothing gawdy. Just 
a line of smart values in jewels and 
gems including watches and gifts suited 
for ladies. 


Weyman, Briggs & Weyman 
Hartford, Conn. 











Linking Up Sparklers With “The Fourth.” 

For a still more attentive advertisement 
of a brief nature, this small square of 
text can be run: 


Sparklers 


O matches needed excepting love 

matches. 

Dazzling, brilliant, lasting. Guar- 
anteed to be as pretty at night as 
in the day. Safe in “children’s 
hands” as in adults. Absolutely 
harmless. 

These “sparklers’—good for the 
Fourth and all other times—at Hen- 
derson’s, the Jeweler, 902 Wethers- 
field Square. 














The jeweler wishing to make another 
appeal might try this: 





One Thing Hot Weather 
Can’t Affect 


Jewelry 


O matter how-high the thermometer 
might climb, or how low it may 

drop—your jewelry is the same. 

Nothing effects its value—not even a 
“dry spell.” - 

The cool appearance of jewelry in 
hot weather is really comforting. 

Henderson’s 
992 Wethersfield Sq. 


SBA et SILO Bn WW 2 Tie SND a PTE NE 


eae Pal ee Pe nn Nee savers and 











palaanceenerions Rents 
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Crystal-ware 


for the Connoisseur 


Discriminating buyers 
prefer 


Tutbill Crystal 


because it is as perfect 
as human endeavor can 
make it. 


It establishes prestige 


and encourages new 
patrons. 


Write for full particu- 
lars. 


Tuthill Cut Glass Co, 


Middletown, N. Y. 








Hall Clocks 


We offer for early delivery an 
unusually - 7 assortment 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 


or 
Westminster and Canterbury 
Chimes on seven tubes 


or 

Westminster and Whittington 
Chimes on nine tubes 

in Period design cases in both 
Bungalow and full size 

CATALOG UPON REQUEST | 


Awarded Grand Prize at Pan-Pac. Int. 
Exposition, 1916 


The Herschede Hall Clock Co. 
McMillan and Essex Place 
CINCINNATI, O., U. S. A. 

Pacific Coast Rep., A. I. Hall & Son, 150 Post St., San Pranciece, Cal. 

















SAMPLE CASES 
TRAYS and TRUNKS 


No. 721—Climax Folder. 


WITH ADJUSTABLE PARTITIONS 
WRITE FOR SAMPLE 


Complete Outfits for Jewelry Salesmen 


Buerkert Mig. Co. 


PROVIDENCE, R. I. 
































Trade-Marks of the Jewelry 
and Kindred Trades 


The Jewelers’ Circular Publishing Co., 11 John Street, New York 
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Jewelers’ Circular Selected as the 

Most Instructive and Most Useful 

Medium of the Jewelry 
Industry . 





(Continued from page 119) 





JEWELERS’ CIRCULAR American Carpet Jour- 
Drygoodsman nal 
Hardware Age Glovers’ Review 
Sporting Goods Dealer Sweater News 
Trunks and Leather Music Trade Review 
Goods Nugents Bulletin 
The Upholsterer The Motor Age 
Wall Paper News The Milliner 
It will be noted that there is very little 
duplication and that the papers cover a wide 
range of activity. For one department store 
to subscribe to 30 different trade papers is 
in itself unusual in the annals of mer- 
chandising, and sets an example that might 
with profit be followed by many another 


store. 








Cultural Preparation for South 
American Trade 





By the Rev. Joun F. O’Hara, University of Notre 
Dame, in Associated Advertising. 
HERE are several considerations which 
make a strong argument for cultural 
instead of the exclusively technical prepa- 
ration, Latin-American trade experts who 
have been distressed by the boorish 
provinicalism of men who have gone out 
with excellent lines of goods and ruined 
the chances of their firms and other Amer- 
ican firms seeking business in Latin-Amer- 
ican markets. 

The Latin-American character will not 
change violently, and social considerations 
will always be a determining factor in 
trade relations. The cultured representa- 
tive of American industry will do more to 
remove prejudice and the haunting fear otf 
American hegemony than all the assur- 
ances of American statesmen and all the 
publications of the Pan-Americn Union, 
great though their usefulness may be. 

The student who has read half a dozen 
of the comedies of Caldéron de la Barca, 
and has had his reading directed intelli- 
gently, can attend a zarzuela or an opera 
with his customer—and will have him at 
his mercy so far as orders are concerned. 
His mind will be clearer and his sales- 
eloquence more effective, because less ob- 
trusive. He will learn something of the 
reposeful efficiency of the South American 
merchant. 

If you want the sympathy of your cus- 
tomer, you must acquire similar tastes. 
Enthusiastic appreciation is the state of 
mind to be cultivated; enthusiastic appre- 
ciation and urbanity—the quality of the 
dweller in the urbs, the city—are the qual- 
ities that will win the heart of the South 
American gentleman. A thorough review 
of the colonial history of South America, 
for instance, will do more to safeguard the 
salesman against wounding the susceptibil- 
ities of his customer than the reading of 
any number of chapters on Latin-American 
habits and customs. 
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Western Jewelers Increase Repair 
Prices to Meet Rising Costs 

















N average increase of 25 per cent. on all 

the repair and manufacturing items of 
the schedule of the Manufacturing Jewelers’ 
Association, of Detroit, went into effect this 
month. While the increase on some items 
is lower than 25 per cent., and higher on 
others, the average boost is about 25 per 
cent. 

The increases affect the prices charged 
retailers for manufacturing and repair work 
and was caused by the main fact that the 
association has granted members of the 
jewelry workers’ union here a 44-hour 
week, instead of a 48-hour week. 

This action was taken in conformance 
with the action of the central body—the 
Central Mfg. Jewelers’ Association—cover- 
ing the middle western cities, with head- 
quarters in Chicago. The action fore- 
stalled any action on the part of the union 
workers tending toward the calling of a 
strike this Summer. 

New York jewelry workers are now op- 
erating under an even lower time schedule 
—40 hours per week—and it is the belief 
here that the Detroit manufacturing con- 
cerns may soon adopt the 40-hour week. 

Increasing costs of materials also entered 
into the making of the new price list. The 
old price list adopted over a year ago was 
disregarded entirely, and the new prices 
were based upon what it actually cost the 
manufacturers in materials and labor— 
plus a fair business profit. 

The price list, which is here attached, 
will be of direct interest to all jewelers 
in Michigan, Indiana, Ohio and other neigh- 
boring sections served by the Detroit mar- 
ket. 

Charles H. Tesch, secretary of the De- 
troit association, said that the new price 
list, which is already in effect, was working 
satisfactorily to both manufacturer and re- 
tailer. 

The price list follows: 


BEaDs. 
Restringing same cord or chain....... 50c. and up 
Restringing pearl beads, knot between each 
Pe en ee ee $3 and up 
Restringing metal beads on fox tail........ $0.75 
BRACELETs. 
New joint or plated catch, each............ $0.75 
Mew gold catch.........cccccccccscvcsseess 1.50 
NOW GOld JOUNBoicn.cc cc csccwcscsscecde $2 and up 
WRISTLETS, 
Repair one: linkis..:<4- 0:0 osveiesieese tee eeeees .50 
One new Spring........ccccccececcececeecs 50 
TR PORNORN Carcarss skids os Shee meerawen eens .50 
GN OO Rela a6 dice co se ed's vise isso cet deers .60 
RAO OM ID ir o0.s 9.0.6 40:4 eis aid a aleteieciee ses 90 
Put gold lug on each side..........+..--00e: 1.75 
BroocHeEs. 
GOA SABER CANONS, 6: occ 50 6tcs oe beciesees $1. and up 
Plated safety catch soft solder.............. «35 
Plated safety catch hard solder, setting stones 
CHEER. ce ccercccccccercvee cer re eT 9 
Gold pin stems, .......+-cccccessscoes 50c. to 1.50 
TJated pin, joint and plain catch, set......... 65 
Hard solder joint catch and pin setting, 
SEOTEE CRI nc cca cc cde cceccseescosescoees 1.00 
Hard solder one place, and refinish.......... PY 


CGE JOHAE NAVE COMME oie. 6.05 ois oie ck cdiec Soeee 85 
Tendant swivel loop gold............ $1.25 and up 
Pendant swivel] loop filled............. 75c. and up 
Gold la Valliere loop.......... ..... 65c. and up 


La Valliere filled loop.............cccccee. P 
Pearl wings small, drilling and cement. .50c. and up 
Medium pearl wings, drilling and cement, 

. 75c and up 
Medium pearl wings, drilling and cement.75c. and up 


Cotorinc. 

Watch case, roman finished.......... $1.50 and up 
Mesh bags, roman colored........... $3.50 to $7.50 
Coloring pair of cuff links.:............... 35 
Coloring: TOE icons 5 bacitdackccs 50c. and up 
Coloring ring, rose or romance............. 35 
Coloring single ring, English................ 25 
Coloring gold beads................. $1.50 and up 
CORBET GEOCRr iic Si ocics dan-dcs cxaswneee 50c, and up 
Additional SOGOU) CROW 5 5550 2ceixceiccnen 1.00 
INOUE Gao o 6b. ics Leesan ame $1:25 to 2.50 
One new claw (setting ertra)...........6.. 75 
Six new claws (setting extra)....,....... oe 2.50 
Eight new claws (setting extra).............. 3.00 
Platinum prongs on application. 
CHENG Hee tings. Stiortncedvoctacvaeteen 35 
Pane MGW SGM iss: 0 x55 6 hi sci diale sole SE 1.50 
New 14k high Tiffany top and set stone: 

Mb CRIM 6s cis. sic sinieuibe cehe con ecmeiadnin - 1.40 

SS CMM 5. silos SiS esse ceo ne phiecaurnens 1.60 

SE CORR ried cee ing Heed hcnc sete ceeces ket 

F: CORREIA 0 6ci0td donzcdcccaapeeee - 2.00 
UG. COMERS so nck adiot hehe 2.25 
OS CORRE ink cecdonsccceteseeneeun 0 

14 carat white gold tops, 25 cents additional, 


any size. 
Stone SETTING. 
Setting stone in clamps, single or in lots. .35c. each 
Setting stone in heavy clamps or fancy 


SCHHING 2... ccccceccceccscccaccces --50c. and up 
Setting stone in gypsy ring, hammered in.75c. and up 
Setting milligrain gold................8. $1 and up 
SUR CURIE 56: hs05:8- 5:6. 6 ca cnns damon 75c. and up 
Setting imitation half pearl or foil back...... 25 
Each agqieg@e @06 i605 ..cs.ceseecd dodecdea 15 
Setting genuine half pearls, each....... 30c. and up 
CEMCHE PORIE <o65c 6d ein ciald nce akins wid eeoes .25 
Additional pearls, cemented, each........... a 
Drilling and cementing, each................ 35 
Setting cameo in ring or scarf pin..... 60c. and 
Setting cameo in brooch................ $1 and up 

PLatinum Work, 
Sizing platinum ring, smaller................ -50 
WV GEAINIG iia. s/aidla ag dagiaiome catalina ecneaee warns 1.00 


If platinum piece is to be returned an extra 
charge of 50 cents will be made. 


One size larger, plain shank................. 1.75 
Two sizes larger, plain shank.............. 2.50 
Three sizes larger, plain shank............... 3.25 
New platinum tips, each.............0. eee | 
SOE GE MS Mian s.3 ccdsdcncseecueedeseccumes 3.00 


Other work hased on metal and labor. Prices 
on application. 
ALL SILVERWARE 


handled with prices based on time and materials, 


EarRINGS. 
One new gold: ate abies i vec cckavicds .50 
Pair of gold stock nuts, nut fitting extra..... 1.00 
One NEW GON MONG vies eds ce vccccancdcecte ody. ae 
TW QUE OONe ois 5c 6 cs ie ctcccateides weaears 1.25 
New gold posts and nuts.............+0- $2 and up 
Refilling one ring on Wire.............eeeeee 35 
Refilling four rings on wires.............0-% 1.25 
Pair pierceless earwires, 10k............+e00% 2.25 
Pair pierceless earwires, 14k........cceceee 2.75 
Pair drop earwires, stock....;....... Fa cfecne Gee 
Linx Buttons, 
NCW GOhG BOGRiaie 6.0.5 i. seaside sc ossenucueaceuer 1.00 
Now gale GON es Sedan 368k sacs tusedes $1.25 and up 
New filled post and bean, soft solder......... 50 
1 solder and polish button. ..........eeeeeees 35 
E GOlGE GHG LOCO a oi oacseviekdeccscdietnes -50 
1 solder and recolor both buttons............ .65 





Silas says: “Linger with leisure now and you will walk with want later.” 


i 
i 


a ae ERC a, enn WREST 
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. SAL? Sta-Sharp Pencil 


leads that a, . Always SHARP—never needs to be sharpened. A twist of the finger 
Sta-Sharp to te >. makes writing point available; another twist safe from 
the last quarter inch. Ss “ breakage wl i se. T 
Simple to refill—and eco- ; a ge when not in use. remendous 
nomical. Beautifully chased in 10 = : 
and 14 kt. solid gold, sterling, gold and ea a Big profits for Jewelers. 
silver filled. =a — 


selling appeal—young and old want it. 


Get your attractive easel-displayed assortment NOW. 


From your jobber or from us. 


SALZ BROS., Mfrs., ” “ifn 








TELLS TIME IN THE DARK 


ESKA 


LUMINOUS DIAL 


LALA Aubilbh bind 


No. 9100JC Very fine white grained French ivory manicure set as illustrated above, 
note the popular Marquise design, best quality steel fittings, patent buffer, all put up in 
Hends end num- a greuine leather roll. Our special cut price net $4.75. For a line of other bargains 
see our Silent Salesman catalogue No. 46, illustrating Watches, Clocks, Jewelry, Silver- 
erals treated with ware, Talking Machines, Leather goods, Cut Glass, Holiday goods, and Specialties of all 
kinds. This is our only Salesman and skozld be consulted before buying elsewhere, 


e radio-lumineus JOSEPH HAGN Co., eon Sa * 


material. Stands 
six inches high. 


niore! cose. 8's |! | NON-TARNISHABLE FLANNEL 


loud and clear. For Silverware, Watch Cases, Cutlery, Bags and Rolls 


WHITE AND ALL COLORS 


Fully Guaranteed Deliveries: Stock Shades—Immediate; Special Shades—3 to 4 Weeks. 


$2.15 Myron B. Levy Co., Inc., "2? Hh Rieeweer Street 
_ MEDAL and BADGE MFG. CO. 


Manufacturers of Liberty Rings, 
Club and Society Emblems, also 
Society Jewels for the Trade 


ESKA MFC. Cco., BALTIMORE, MD. Bi aps > Send for our new class pin 
For the convenience of dealers in Greater New York, we — 
— 16-18 MAIDEN LANE, 


maintain an office at 9 Maiden Lane. 
Tel. Cortland 3672 NEW YORK CITY, N. Y. Pat. April 16, 1918 


Such as is here depict- 
edin genuine photo- 
graphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by ete meee roe ype the yor poles 
care as work brought in, and you can safely expect to B 
receive the same courteous treatment which has for so =F AS IT LEFT US 
w= J a =e Pop pe = eae. Our — = OURS IS THE HOUSE THAT 
right. e add only a fair and Jegitimate profit to the “ ss IVERS THE GOODS” 
AS IT REACHED Us actual cost of the job. We don’t believe in killing the : DELIVER 2 
.« goose that laid the golden egg—we expect you to come back, and so treat you accordingly. Every piece of workis absolutely guaranteed to be right. Send 
today—NOW —for free circular and price list, or, better still, favor us with atrial order. Youll be glad to know us. Send for prices on special work, 


=> BECKER-HECKMAN CO. (Grit0.%.) CGaicAGo 
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LockETs. 
1 new joint and rec Sa re Ree ree yee ie 
3 new joints and recolor..................4. 1.50 
New rivet .-.cccece cette cece cee cere eeees 25 
New plated catch... -+- 0+ esse esse eee eee eees 50 
New gold « BARE iaa sit tatseni are weet Aaa ie 
New Ting .--. ec ec e cece cece eee cece ecceees .40 
New gold riug and recolor.........+.. 65c. and up 
New filled one SOP re rr ee 75 
New gold GE 6 cs has eetesateeweees $1. 50 and up 
Mesx Bacs. 
New rivet ....-scec cece cccceceencecceccees 25 
Repair mesh german silver bags..... 50c. and up 
Repair mesh and silver plates....... $1.75 and up 
1 new joint and soft solder..............04. 5 
2 new joints and soft solder................ 1.25 
1 new knob, s¢ ft solc BD io oie aonato nie mate eae By 
Sterling, gun metal and gold bag prices on 
application. 
Pires AND CANEs, 

New silver ferrule.............+6..- $1.25 we up 
Gold ferrule, medium sized.........s++eees 2.50 
Foss. 

NS WIEVET: as - :6:0:0 <u'sie si einie-eaivinls ws ace nlera.eieie)sle 25 
RANE PLING soa 2 c/o 059 wie 0's wicinisisivinsia sea eeie ee 25 
SPECTACLES. 

1 hard solder... ....ceceeccecreccccccccccvce 35 
Stubs. 

New gold S[ PROD yas 54:0 ue as Hae ek $1. 50 and 3D 
Straightening spir Vi CNS Ve ear RE en hee .50 
Watcu Case. 

New single joint... ...cccccsccsccccsevesss 1.00 
WAS WINV OUTED o.6:6 v5 oc. 01 iw Wieie a iors ooeeieisel aie 2.50 
ORNS Se Cee war ae ee eee Te ear .60 
Dae CATS 5 «aes oie 6.8 rats eniasal swlSsanasio-aiaiaiere’ 1,00 
NeW WAR cs. osc csas 05 sbi pete e teen ee eees 1.00 
Gold shield to cover engraving........ $1 and up 

e CHAINS. 
1 hard solder ordinary neck chain........... 35 
1 hard solder an rope chain....... eee 50 
Additional solders, including coloring, each.. 35 
Wew end link on neck chain... ....ccceceee 35 
New end link on heavy chain........ $0.60 and up 
ScarF PINs, 
New: gold scarf pith. ...ccccccseccccccnceeee 1.25 
Reintorced scarf pins extra. 
New filled scarf pin and soft solder......... sas 
New filled scarf pin and hard sclder........ -50 
Coloring after soldering, extra......eeseeeee 25 
RinGs 
WORM REY Hlth SOIGET 6.4 ¢-< os oid 5 Sala o eases 35 
PRON PROITIINAL SOLACE y 6/0 sa. 6405+ srl sieeewleroees 25 
Sizing light gold ring, smaller..........se04- -40 


Ordinary sizing, green or white gold, smaller .50 
A charge of 25 cents extra will be made if 
gold is to be returned. 
Sizing heavy odd stone rings, etc., smaller, 
50c. and up 


Sizing silver ring with stones in smaller..... PY fe) 
Sizing, small, narrow ring, 1 size larger...... -60 
Each additional full size. ......cccccccsccces .20 
1 size larger in gents’ or wedding ring.75c. and up 
Additional sizes, each...............-25¢, and up 
Making over plain wedding ring out of old 

BN HOR ISHOO a 5 5c 2, sin aise esviars si4 wie aeleaes 1.50 
Making plain 19k signet ring out of gold 

ICH GON CO «osc oiveieiais ass soy es 0500 PRO, ONGCUp 
New onyx and 1 raised gold initial......... 3.00 
New onyx or initial Ns JORG oe ¥ 4-05.59 c aes 1.75 
Chasing or engraving extra. 
New gold spring for inside of ring...$1.50 and up 
Lower half shank, light weight............-- 1.25 
Medium full shank........cecceeccececscee 2.00 
MNES, TOU, SHAMIE  o <-o.50:410 oreiei0e oie 50's $2.50 and up 
1 Jap or block letter, raised.......0.080000% 1.50 








Friends are a business asset. To only be 
friendly when we can use them is to stamp 
ourselves as of a despicable type. A true 
friend is one who does not hesitate to go 
out of his way to do a favor, and that, too, 
without expectation of reward. 

A business man who lacks in public- 
. Spiritedness must not expect that the public 
will not have much use for him. 
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In A Corner By Ourselves 


“Some men expect success to 


chase them round the block.” 








By Robert Francis Nattan 




















Sie are perhaps more people engaged in selling than in 

any other occupation. Successful selling requires brains, 
energy and education. Technical equipment is also desirable 
when it does not hamper the salesman’s selling ability or dwarf 
his vision. It enables him to know his goods thoroughly and 
to talk about them intelligently. This is what might be termed 
scientific selling in the strict sense of the word, because science 
means knowledge (Latin, Scientia), and knowledge of the mer- 
chandise and the ability to present its merits in the most con- 
vincing manner are the two great essentials of successful sales- 
manship. 


ALESMANSHIP is taught in the schools, notwithstanding 
the opinion of many that this is impracticable. Salesman- 
ship schools cannot, of course, give men the facility which comes 
only from practice, but they can teach many useful things. They 
can give helpful suggestions and, therefore, should be encour- 
aged, not deprecated. You may have noticed that the successful 
vaudeville artist is the individual who knows how to “sell” him- 
self to his audience. He does this by making himself different 
from others. He may use some peculiar expression or perform 
some peculiar antic in his monologue which “trade marks” him. 
We remember such a fellow and say he is original. People say 
he has personality and personality in salesmanship is a great deal. 


O matter what you are selling, avoid stereotyped expres- 
sions. Parrot-like language such as is used by thou- 
sands of other salesmen, will not make your discourse distinctive. 
The supermen of to-day are the men who do things differently— 
the men who think profoundly and devise a plan of their 
own, a mode of expression that is different and that characterizes 
them apart from the line of imitators. 

Leaders are men who are not too lazy to think for them- 
selves. They originate, devise, plan, execute and act without 
hesitancy. They give out and get back. They work hard at 
business and play ined at play. ‘They are not four-flushers at 
either game. 

Most failures to-day are due to an expectation of some- 
thing for nothing. No man can expect to get back what he does 
not give out. An employer or an employee who gives out loyalty 
is entitled to loyalty in return. Loyalty is not obtained at cut 
prices to-day, nor was it ever obtained in such a way. Neither 








(Continued on page 127) 
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Summer Suggestions 


OME jewelers might take the notion that 

the idea of advertising in a summer sea- 
son would be simply casting their money 
into the dashing stream. Why not advertise 
when the business is dull? Why wait until 
the rush season comes to invite the public 
in your store? Many of them are going to 
seek you anyhow at that time. When you 
most need their patronage you will find 
that they will not come unless there is that 
very pressing invitation to do so. You can 
feature many novelties. 

Do you feature birthday gifts, wedding 
anniversary remembrances and novel lines 
that can be made a part of the summer 
demand? 

Outings are increasing in popularity. 
Why not take on a line of novelties that 
will appeal in a special way to the trade 
seeking trips, via motor car, railway train 
or boat? Nothing that can be sold? Well, 
there are useful articles that can and will 
be taken if these are in stock and offered 
for sale. The idea here is to add some- 
thing for a camping outfit. Now it does 
not have to be either gold or silver; it can 
be glass, porcelain, even a less costly arti- 
cle. Its use will be found one of the strong 
pulling points for its sale. 

But the public will not know about this 
line unless you inform them. They will 
not think of seeking you for summer novel- 
ties unless you advertise the fact. Of 
course you have your mailing list. You can 
send out announcements. But your pub- 
licity must have that significant appeal that 
will make it pull. If it does not arouse 
more than ordinary interest in the minds 
of the readers you have lost an opportunity 
and the effort is of no value to you. 

The public will not seek you in the hot 
months to any degree unless you give 
them a reason, and this is so vital for your 
own good that it is necessary for you to 
give it that distinct thought and*that larger 
measure of concern that will at least make 
it worth your investment. Go after the 
customers who’ are to be coached along 
with that extra hint that will make them 
anxious to buy needs that might other- 
wise have escaped them. They want re- 
minders that are of the practical and the 
forceful kind. 

The jeweler who is going to study this 
question with a special interest is going 
to make good. He is going to make sales 
and to make new customers, and to keep 
the old ones pleased by this more progres- 
sive idea. Let him specialize on some lines 
for the summer months, and let him do so 
with the plan so well worked out as to 
make it a real help toward the larger de- 
mand that can be made with a greater 
degree of thought for the summer. You 
do not have to be original, but you will 
have to be progressive. 








“Say, my boy, where’s your Pa?” 

“Down in the field with the pigs—you 
can tell Pa because he’s got his hat on.” 
—Exchange. 


JEWELERS’ CIRCULAR 








A $25,000 Fraternity Emblem 


Lge can imagine the attention attracted 

by the display of a $25,000 consistory 
emblem in the show window when the or- 
der represented by it was in convention. 
Such a piece was 
made and shown 
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sists of watches just a trifle larger—tladies 
watches. The third ring should include the 
medium-sized thin watch, and the fourth 
ring the largest size watch carried, This 
display, which any jeweler can arrange 
makes an excellent display and invites 
purchasers, Fitted within the innermost 
ring—the one of small watches, baby 
timepieces, and the like—is this sign, artisti- 
cally printed: 


A watch to fit every pocket and q 
price to fit every pocketbook, 


Another simple exhibit that sold both 
watches and chains was used by a jeweler, 
who arranged a bust in the window, bor- 
rowed from a clothing store. This bust 
had on a man’s vest, with an excellent 
watch chain ex- 
tending from 





by Carl L. Rost 
of 25 Illinois 
St., Indianapolis, 
Ind., recently. 
The design rep- 
resents a Scottish 
Rite double eagle 
emblem and_ is 
said to be the 
most expensive 
Masonic emblem 
in the world. 
The illustration 
shows it in half 
size. The double 
eagle is made up a fe 
of 914 diamonds . 
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pocket to pock- 
et. About it 
were various 
watches and 
their prices. 
This sign ac. 
companied the 
whole affair: 


A watch and 
chain make good 


“In-vest-ments” 


For the nar- 
row window the 
watch - and-chain 
display will lend 
itSelf successfully 








and 48 rubies. 
The claws of the 
eagle and the hilt of the sword are made 
of rubies. In the center of the eagle is a 
brilliant diamond weighing five and three- 
one-hundredths carats. In each of the 
spread wings there is a four-carat dia- 
mond. When the Shriners’ convention 
was held in Indiana during a whole week 
this display was shown in the jeweler’s 
window every day. 

The eagle is four and a half inches high 
and five and a half inches wide. The 
large jewel in the center is valued at 
$2,250, those in the wings at $2,150, while 
the smaller diamonds are appraised at 
$2,000. One hundred and ten and a half 
carats were used in the entire piece. 


How to Sell More Wrist Watches 
HE soldier has found the wrist watch 
an essential just as he has found the 
phosphorescent night watch indispensable. 
And the workman depending on accurate 
hours in these days of Government regula- 
tion and bonus rules has found it necessary 
to depend upon only the best timepieces. 
Time has meant everything to the United 
States during the past two years, and from 
boy to grandsire the need of good watches 
has been recognized. Many soldiers who 
have worn wrist watches in wartime will 
always wear them and the soldiers have 
educated the civilian to wear them. 

One simple method of giving good watch 
publicity without the services of a high- 
priced window dresser is found in this easy 
but effective layout. The window is cleared 
of everything, and then a “ring” of the 
smallest sized watches in stock is made. 
The next ring, laid out on the exhibit win- 
dow floor, or hung on a tilted board, con- 


Have a fairly 


large placard 
painted, with these words: 


What do you carry at the end of your chain? 


The sign, if neatly framed with a thin 
strip of black wood, will stand out much 
better. It should be suspended from the 
window top by means of gold watch chains 
—a very easy matter to arrange. Then 
from the bottom part of the sign several 
more chains should hang, each with an ex- 
celient watch on one end and a suggestive 
ornament on the other—a cigar cutter, 
knife or identification disk. The display, if 
desired, could be simplified even more by 
merely having a rod extending across the 
window from which a supply of chains hang 
down, each one having attached on the end 
a small round piece of cardboard. On these 
cardboards further “letter talk” could sup- 
plement the main sign, reading: 

What Do You Carry at the End of Your 
Chain? 


One of the circular pieces might read: 

Is It Something You Have to Adjust 
Each Day? 

Another: 

“hg It Have to Be Set Each Hour? 

r, 

Is It Something for Service or Just for 
Ornament? 

Even this: 

Do You Wear 
Grandfather Did? 

Then a nice watch of a reasonable price, 
plainly exhibited, would deserve this sign: 

This Is What You Should Have—a De- 
bendable, Useful, Up-to-Date Watch That 
Will Match with the Very Best. 


It Just Because Your 
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The Retail Jeweler of Yesterday 
and Today 





Address delivered before the 10th annual convention of the New York State Retail Jewelers’ 
Association, at Saratoga Springs, June 30, 1919, by Charles T. Evans, New York. 
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N discussing the subject I have chosen for 

my address, it is not my intention to 
trace the history of the jewelry business 
from its foundation to the present time. 
Neither do I intend to mention specifically 
each matter of business custom which I 
think has been changed since the organiza- 
tion of the association. In fact I do not 
intend to mention conditions as they form- 
erly existed at all, but will spend a few 
minutes considering with you, the particu- 
lar points in which I believe the retail 
jeweler of today is a better business man 
than he was 10 years ago, and will leave to 
you the task of contrasting in your own 
mind just how those conditions compare 
with the manners and customs of the up-to- 
the-minute retail jeweler of to-day, who has 
made merchandising his principal occupa- 
tion and his repair department an adjunct 
thereto, whereas 10 years ago, in most 
cases, the conditions were reversed. 


It is not my idea to attempt to justify 
the existence of the Retail Jewelers’ Asso- 
ciation, for we have long since passed the 
experimental stage, and through the many 
accomplishments for trade betterments have 
long since established the association as a 
part and parcel of our business. The work 
of the Jewelers’ War Revenue Tax Com- 
mittee, and the Vigilance Committee, in 
which we all have just pride and apprecia- 
tion, was made possible through the fact 
that our trade was organized and that 
sentiment could be indicated promptly from 
all sections of our country on any subjects 
of mutual interest. The educational fea- 
tures of our conventions have been suffi- 
cient in themselves to justify the existence 
of the association, and through these fea- 
tures many of our members have been 
shown the way to a profitable conduct 
of their individual business. At the same 
time, they have been developed into better 
competitors, because knowing their costs 
they have priced their merchandise accord- 
ingly. It has always been my theory that 
most so-called price cutters are such, 
through a fancied belief that they are better 
merchants than their fellows; that they buy 
closer, or have less rent, or they have a 
better turn-over than their competitor. 
Education has changed all this. Every 
merchant is desirous of getting the best 
possible returns on his investment, and 
once shown the light, or made to think 
along proper lines, the results achieved will 
be to make him a better man to have in the 
business. It has been interesting to me to 
observe among my many friends in the 
trade the progress they are making in their 
individual business, and it seems only 
justice that those who have given liberally 
of their time in furthering the interests of 
their brother jewelers, should have pros- 
pered in the conduct of their own business. 





Experience gained within the four walls 
of a store will not get you very far. In 
science, literature and art, progress has 
been made by building on the foundation 
which is the creation of another’s brain, 
and in this way, the final results are much 
greater than would otherwise be possible. 

There are more retail jewelers who peri- 
odically visit the markets than ever before. 
This in itself indicates enterprise of the 
right sort. These jewelers come armed 
with a memorandum book in which are 
entered many points on which they wish 
information, or articles for which they have 
call, and which they have not previously 
carried in stock. In talking with men of 
this type, one finds them fully alive to the 
possibilities of their busness, and alert for 
any information which can be utllized in 
their business. The times have been un- 
usual to such an extent that it is almost 
impossible for a retail merchant who fol- 
lows the market even indifferently, to avoid 
making a profit. However, it is a pleasure 
for me to be able to say that the retailers 
I have met are all keenly alive to the neces- 
sities of watching merchandise costs and 
seeing that their sales carry a profit based 
on the prices of today. The future need 
not alarm any man who is fair to himself 
as well as his customer. 


When first organized the retail associa- 
tions devoted a great deal of time to pass- 
ing resolutions which were designed to in- 
dicate the view point of the craft, and with 
these resolutions most of us sympathize. 
Criticism has been made that the associa- 
tions pass approximately the same line of 
resolutions each year, and inquiry has been 
made why this is so. To my mind it merely 
indicates consistency to reaffirm one’s 
position on uncorrected abuses. However, 
many years ago the retailer, recognizing 
matters in his own line which could be 
changed to advantage, set about these desir- 
able reforms. 

As a result we find jewelers have well 
conducted accounting departments where 
records are made which not only show 
what has been done, but point the way to 
better business in the future. Bookkeeping 
used to be considered an expense, only, and 
was entrusted sometimes to a young boy 
or girl, or else was performed by the pro- 
prietor in odd moments or after the store 
was closed. In other days it had no value 
except to indicate the accounts due to the 
business and owed by it. The Government, 
through the Federal Trade Commission, 
several years ago, pointed out the necessity 
for better merchandising methods in the 
retail trade, and this has been followed by 
the demands of the several tax laws inci- 
dent to the great war and its costs. Some 
things which we regard as a burden are 
oftentimes of great benefit to us. There is 
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no doubt but that many jewelers have 
learned for the first time just what they 
are earning as the result of maintaining an 
institution which plays as important a part 
in a community’s life as a retail jewelry 
store. 

Jewelers today discuss overhead in an in- 
telligent manner and understand the dis- 
tribution of expenses so that the most 
profitable survey of the business is possible. 
They understand that what they take out 
of the business weekly, is salary, and should 
not be considered as a profit of the busi- 
ness. Many a man has served a lifetime in 
his business and had very little to show for 
it. The merchandisers of today are mak- 
ing gains each month and year, because 
the selling price established includes the 
original cost of the article to the jeweler, 
plus his percentage of overhead, plus his 
profit. Jewelers have also learned how to 
finance their business, and thus have gotten 
away from the worries incident to January 
first and July first. Retailers have learned 
to finance themselves through the facilities 
afforded by their local banking institutions, 
and are therefore in a more strategic posi- 
tion regarding their buying. Years ago, 
occasionally, we heard of retailers being 
controlled. While this condition naturally 
exists to a certain extent today, it is no- 
where near as common. If you are in a 
solvent condition and worthy of credit, 
your bank will gladly assist you to an 
amount depending upon your ability to re- 
pay. Jewelers have also learned how to 
finance other propositions such as real 
estate. Many stores today own their own 
store buildings, either outright or else it is 
gradually being paid for. Many of our 
fellows are placing some of their profits in 
investments in their own city, thus identify- 
ing themselves with the solid men of the 
city, and coming to be recognized as men 
whose judgment and initiative are to be 
respected. 

For some years past, I have urged the 
establishment of a bank credit, and to my 
mind it is one of the most desirable actions 
one can take to insure his future in busi- 
ness. Emergencies arise in every business 
requiring funds. Do not wait until that 
time to establish your bank credit. Do it 
now, while you do not especially need it. 
Then, when you are ready to buy your 
building, you will find that you will meet 
with a ready response from your bank or 
one of its connections to assist you in the 
handling of the proposition. 

The retail jeweler today has his business 
well organized. It used to be impossible 
for him to be out of the store any time 
during the year. Now we find things mov- 
ing along just as satisfactorily when he 
is away, because the store is department- 
ized, and every man knows his duty and 
fulfiils it whether the owner is present or 
not. In most establishments unusual efforts 
are put forth when the owner is away to 
keep things up to standard, and in most 
instances a gain in sales is the result when 
he takes a vacation. Develop a store policy 
and have your customers understand that 
your personal guarantee is back «f the 
statement made by any one of your sales- 
men. 

The retail jeweler of late years has be- 
come one of the active business men of 
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his city. He is named on important com- 
mittees and he is always active in promot- 
ing the general welfare of the city in which 
he earns his living. Organizations such as 
the Rotary and Kiwani Clubs have awaken- 
ed many of our jewelers, but most of all, 
the credit should go to the association 
which has aroused him to the possibilities 
of his own particular business, and afforded 
him the encouragement of the experiences 
of others in the same line of business. 
There is less reason for failure in business 
today than ever before, because business 
men have the benefit of the experience of 
others handed to them through the clearing 
house afforded them by the trade press and 
the various convention addresses. Then 
again there is !ess ruinous competition, be- 
couse the cost of doing business has been 
so impressed upon every one engaged in it, 
that the percentages are a matter of com- 
mon knowledge and act as a safeguard 
against the failure of the individual from 
poor management, and also against his in- 
juring a competitor by taking business from 
him, at a cut price. 

It is customary in all well-regulated 
business houses to take an occasional inven- 
tory in order to verify the impressions re- 
garding the progress made during the 
period elapsed since the previous inventory. 
Many men follow the same course with 
themselves and honestly and truly set down 
a list of their personal assets and liabilities, 
in which are included items not found in a 
balance sheet, but worthy of careful con- 
sideration just the same. It is not unusual 
to find in deliberative bodies of the highest 
type that the subject under discussion will 
be lost in the maze of oratory and rhe- 
toric which has led the debate away from 
the proposition under consideration. Then 
it is that some one asks that the resolution 
originally presented, be re-read in order 
that the minds of all may be concentrated 
on the particular matter in hand. And so, 
I am going to ask you to consider with me 
the ideal business man as I see him, and it 
there is contained herein one suggestion 
that will start a thought in one of you, I 
shall be satisfied. Wherein lies the strength 
of the retail jeweler of today, and what 
are the qualities which he possesses that 
he did not possess 10 years ago? His 
strength lies in the fact that he has de- 
veloped those qualities which he had in 
other days, but did not utilize to the fullest 
extent. First of all, there is ability. We 
hear much about native ability; that sales- 
men, like poets, are born, not made. Many 
good business men will tell you that there 
is no such thing as teaching a man to sell 
goods. The same man would doubtless in- 
sist that your God-given ability could not 
be intensified, but I contend that business 
men generally, including our craft, are big- 
ger, brainier and abler than in any year 
previous to the present one. Our jewelers 
know more about business in general as 
well as more about their own particular 
branch of business. The retail jeweler is 
aggressive. He is ambitious for success, 
and still greater success. As he progresses 
onward and upward in the business world, 
he finds that his mind is more alert to pos- 
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sibilities and opportunities. He is not con- 
fined in his activities to the four walls of 
his own store, but you will find him active 
in other lines of commercial activity in his 
own city or town. You find him today on 
the directorates of banks and manufactur- 
ing concerns, not only because he owns 
stock, but because his opinion regarding the 
policy of the company is valued, and his 
expression of ways and means to further 
the company’s interests often assist mate- 
rially its progress. Confidence in one’s 
self, coupled with faith in God, country 
and humanity, constitutes two of the essen- 
tials necessary for a complete existence. 

The retail jeweler today is enthusiastic 
over the subject of education. In other 
days a dealer hesitated to do anything for 
an employe that would make him more 
valuable, for fear that he would have to 
pay him more money, or he would go to a 
competitor, or else that he would go in 
business for himself. Today this is all 
changed. Jewelers gladly assist their young 
people to become just the most efficient 
assistants possible, and profit by the splen- 
did co-operation which is the natural return 
on such an investment. Remember this, 
that no one ever became rich who depended 
upon the product of his own brains and 
hands. It is he who is able to organize 
systematically the working power of his 
associates that goes the furthest on the road 
to success. The retail jeweler has learned 
to lead his sales people in right paths, and 
to avoid nagging and fault finding. De- 
velop that co-operation that makes work 
a pleasure, and encourages employes to 
work just as faithfully in your absence as 
when under your supervision. Kindness, 
thoughtfulness and appreciation will usually 
bring out the best qualities in a man. 
Charles M. Schwab, the Master Salesman 
of all times is authority for the statement 
that a man who will not respond to en- 
couragement is hopeless. And, by the way, 
it will pay you splendid returns if you will 
read articles by such men as Mr. Sehwab, 
ol organization and direction of men. There 
is a certain amount of psychology in every 
transaction, and the larger and broader 
your view point becomes the more likely 
you are to present matters in the proper 
logical and psycological form to obtain the 
desired results. Many stores make a specialty 
of hiring and firing employes. This does 
not lead anywhere, but a store following 
such methods is going around in a circle, 
which is gradually getting smaller. Con- 
sider if you will this statement, that chang- 
ing employes is largely a matter of chang- 
ing faults. Develop your force along the 
lines indicated by your store policy. Have 
your personality dominate the atmosphere, 
and convey the idea that your name on the 
box means something. It guarantees safety 
to the purchaser and satisfaction to the re- 
cipient. Retail jewelers know more about 
their goods than they used to. They ask 
more questions regarding merchandise than 
they did in the other days. They go to 
factories and see goods being made, and 
are thus able to discuss the subject intel- 
ligently with their customers, many of 
whom have a natural curiosity to know 
how goods are made, and how the differ- 
ence in price is to be accounted for. It is 
not satisfactory to a customer who inquires 
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the reason for a comparatively high price to 
be told that “we need the money,” How 
much better to give a clear and distinct ex. 
planation regarding the reasons for the 
price. There are many of the old-fashioned 
virtues such as honesty, truthfulness and 
patience which all retailers possess, that jt 
is not necessary to enlarge upon. One qual- 
ity we should develop is loyalty, We 
should be loyal to our friends in the trade 
from whom we buy our merchandise, and 
we should train our associates to be loyal 
to us. I would not keep in my employ a 
man who was dissatisfied with the house or 
his job. No man is capable of doing effec- 
tive work, who is not wholeheartedly in 
sympathy with the house and its policy, 
Encourage those who indicate a tendency 
to stay by you. Every year such a man is 
worth more to you if he keeps awake and 
tries to be more efficient. As to that, it is 
largely up to you. Do not spend so much 
time waiting on trade yourself, or in at- 
tending to details, but have a certain time 
every day when you consider ways and 
means for making business better. Train 
your employes in the right way by having 
occasional “get-together” meetings with 
them, and by issuing circular letters on new 
goods; selling talks and so on. 

Determination to see things through is re- 
sponsible for the success of many of our 
retail jewelers. Studying business condi- 
tions, understanding the barometers of 
trade, and looking into the future, has en- 
abled many to plan their business so that 
it has been a steady, upward climb. Get- 
ting underway is sometimes difficult, but 
the habit of pushing always in the right 
direction becomes a habit after a while. To 
be able to look into the future, one 
must have a well-developed imagination, 
for “imagination precedes and is the cause 
of all achievement.” Chasing rainbows may 
not always prove a profitable occupation, 
but to my mind, the optimistic spirit which 
enables one to see better days ahead as a 
result of the efforts of to-day, has an in- 
spiration to go forward that takes him over 
many of the hard places in life, flying. In 
fact, some of the bumps are skipped alto- 
gether. 

Genius is said to be the ability to 
do hard work, and to my mind we should 
include the statement that genius is based 
altogether upon imagination. Nothing in 
life is accomplished without imagination. 
Read, study and consider business in its 
larger aspect. Get away from your own 
particular line and consider business in gen- 
eral; the fundamentals as it were. Then 
when you take up your own problems you'll 
have a different viewpoint entirely. All 
stores are more or less alike, and yet all 
are different in some respects. It is the 
personality of the owner or directing force, 
which establishes the differences which is 
so marked. Try and develop a store per- 
sonality. 

This certainly means work for you. It 
means training yourself and your associates. 
Take the time to do it. When your fall 
goods are coming in have your staff stay 
some evening and discuss the goods, ask 
questions and establish a genuine interest i 
the display. Profit by the knowledge you 
have gained to make this the best year you 
have ever had in business, 
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Devartment of Commerce that the shoe busi- 
ness, especially in women’s lines, is doing phe- 
nomenally well—that both volume and _ profits 
are the greatest ever known. The millinery and 
musical instrument lines are both doing unusually 
well, and the automobile industry, although under 
restrictions last year, has now recovered so that 
it is today doing about 80 per cent of normal. 
It is estimated that by Fall that industry will 
be going ahead full force even though on a 
higher cost level and with a luxury tax to pay. 
The demand for woolen garments at wholesale 
has taken quite a spurt in the last two months, 
and the outlook in that line for this Fall is very 
promising indeed. Even cotton demands, not- 
withstanding such fluctuations as have occurred 
in the price of the raw staple, is stronger than 
ever. It is very apparently going to be more a 
question of delivery than of prices as the season 
advances. From the latest information I under- 
stand that the price of steel in bulk is almost 
certain to go up, while Europe being stripped of 
copper during the war will soon be in the market 
for hundreds of millions of doilars worth of that 
metal—a fact which will advance its price and 
help to stimulate additional mining. 

As to the crops, the Winter wheat is estimated 
at nine hundred million bushels, the price of 
which is guaranteed by the Government at $2.26 
per bushel. This crop will bring around one 
billion eight hundred million dollars. The Spring 
wheat crop is estimated at this time at one billion 
two hundred and fifty million bushels. Corn, 
barley and other grain crops all bringing high 
prices are reported to be in excellent condition. 
With food prices continuing on a high plane the 
amount of moneys paid for crops within the next 
year will amount to about three billion five hun- 
dred million dollars. 

And now at last I come to the jewelry busi- 
ness, which I fear some of you are thinking I 
have entirely forgotten. Such, however, is not 
the case. I have tried to impress upon you the 
fundamental strength of the business situation so 
as to bring home more clearly to you just what 
you may expect commercially in the future. It 
is unnecessary to rehearse the various phases we 
have gone through in our line during the last 
four years. Each year stands out in your mem- 
ory as one better than the other—each one since 
1915 breaking all previous records. 


AS to private industry, I am informed by the 


But there are certain points which I think you 
ought to remember about our business, all of 
which indicate greater sales and higher prices. 
The first is that while labor wages in other in- 
dustries have gone up from 85 to 125 per cent 
our line has averaged down to date about 50 
per cent. Many thought this Spring that labor 
prices would drop with the return of the soldiers 
to private life. From the strikes which have 
gone on since last November, and from the un- 
varying acquiescence of the manufacturers to the 
laborers’ demands you can gather the unlikeli- 
hood of that taking place in the future. It is 
recognized today that labor in Europe is being 
paid as much and more in most lines than here 
in America, although before the war the Ameri- 
can scales were always much higher. Doesn’t 
this bring home to you the though that the 
jewelry workers might ask for even more wages 
in the future than they get today? 


Again, look at what has happened in the dia- 
mond industry. You are aware that many small 
stones are cut in Holland. The workmen are so 
independent and have asked such high wages— 
I understand the advances have averaged around 
100 per cent in the last six months—that the 
prices on finished goods have advanced 30 to 
40 per cent from that reason alone. Such of the 
larger stones from '%4 carats up as are cut in 
New York (of the stones imported, 70 per cent 
are cut over here) are being made by men re- 
ceiving the highest wages paid skilled labor. 
Already in the larger sizes there have been ad- 


vances of 20 per cent since Jan. 1 and you may 
look for more before many months pass. 

A second point is that dessite apparent plenti- 
tude in a number of jewelry lines, the tremen- 
dous demands are out of proportion to the pro- 
duction. The wealthy, having patriotically bought 
their share of Liberty Bonds, are now going to 
indulge their taste and appetites for the beau- 
tiful, the artistic and rich treasures offered by 
the merchants of the country. The working 
peopl,e seeing good wages ahead and feeling also 
that they have done their patriotic duty, are 
going to obtain all the luxuries for which they 
liave envied the affluent in the past. 

Without exception every jeweler I have asked 
has stated that every month this Spring has run 
ahead of last Spring—and that, too, during those 
“first six months after the armistice,” of which 
so many business men were afraid. Your ex- 
perience was unquestionably the same. You there- 
fore can well afford to buy early, enough goods 
to cover at least the amount of last Fall’s busi- 
ness. Beyond question you will continue to run 
ahead every month, with the result that such 
purchases so far from being too much will not be 
nearly enough to cover your needs. My friends, 
the jewelry business in general as a result of the 
activity in other lines to which I referred before, 
is going to be very much ‘better this Fall than last. 
Again, you are going to have the greatest business 
you have ever experienced. 

Jewelers, wake up, prepare yourselves! The 
man who has not learned his lesson of prepared- 
ness in the last two years, lacks the vision neces- 
sary to commercial success. Don’t let fears of 
dropping markets blind you to the opportunities 
daily presenting themselves to you. Remember 
the prophetic words of J. Pierpont Morgan 20 
years ago: ‘Don’t be a bear on America; the 
man who is, goes broke!” There will be no ma- 
terial drop in any market values until the price 
of food falls far below its present level. The un- 
usual demand for food stuffs of half-starved Eu- 
rope will prevent any material lowering of those 
prices for at least a year. And even when food 
does come down, prices in other lines will recede 
very slowly. In my opinion, it is a question 
whether they will ever return to the pre-war level. 

Under such circumstances no man can afford 
to gamble against the falling price by not buying 
all of his wants in plenty of time. The profits 
lost on sales missed will far outweigh any saving 
made in trying to obtain merchandise a little 
cheaper than your competitor through a drop in 
the market. 

Apropos of buying cheaply, let me read an ex- 
cerpt from Secretary Redfield’s speech on May 20 
before the Purchasing Agents’ Association of New 
York. “Consider for a moment the value of the 
reverse as a public servant of the so-called close 
buyer. I have met him myself many a time as a 
traveling salesman and have sometimes wondered 
how long employers ‘could retain at the job the 
man whose closeness of buying seemed an indi- 
cation of a closed mind to anything except the 
cents or fractions that he could get off a specific 
quotation. Again and again I had seen opportuni- 
ties for profit made to pass such a buyer on the 
other side and go to him who had a keener sense 
of the mutuality of transactions.’ In every fac 
tory there come opportunities to serve customers 
in unexpected and helpful ways. I doubt if it is 
quite human nature when these occasions arise 
to remember him who has always taken the last 
ounce. On the other hand I recall certain large 
concerns whose names would be accepted by you 
as standards of business practice. whose vision has 
not been confined to the immediate day or hour, 
but has looked to the future, who while acquiring 
minute knowledge cf their affairs have not deemed 
suspicion either safe or wise, whose business 
training and instinct have taught them whom and 
when to trust, and who have felt that in any large 
and permanent relations the interests of the buyer 
and the seller had much in common.” 

Don’t be ever ready to doubt your friends’ hon- 
esty of purpose when you happen to see articles 
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quoted at specially low prices by others. The man 
who has treated you well for many years is just 
as good a friend. today as ever. If he asks a little 
more for his merchandise, it is because he prob- 
ably paid a little more when he last purchased, 
I doubt not but what he is marketing his mer- 
chandise just as cheaply acs any newcomer can 
or doés. And then, too, remember Secretary 
Redfield’s words that it isn’t always the so-called 
“close buyer” who obtains the best values. Re- 
member, your wholesaler can favor you in many 
ways other than price, if he feels that you are 
liberal with him. Often words of advice dropped 
in friendly chats between you when you are on 
intimate terms with him are worth dollars on 
dollars to you and easily outweigh the small ap- 
parent advantages obtained by the calculating 
scrupulously exacting buyer. 

We are living in big years, my friends, in one 
of the most epochal periods of the history of 
civilization. These are the days to broaden your 
vision of things, to expand yourself mentally, 
individually, even as the world is doing in the 
mass. Don’t look at life through a double-loop, 
with your spiritual eyes so close to your work that 
you can’t get the right perspective. 

America today is the workshop, the granary, the 
bank and the trust company of all the world. 
She has indeed come into her own. The altruistic 
spirit shown by her entry into the world war 
has enlightened other peoples as to the real nature 
of her citizens. No nation enjoys the confidence 
of others in so great a measure. 

With every facility at our disposal which nature, 
fortune and the power of man can give us, let us 
try to realize and take advantage of the tremen- 
dous times which are before us. With minds alert 
and spirits willing we will assure for ourselves 
continued prosperity for years to come. 

(THE END) 





In a Corner by Ourselves 
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is success attained without a quid pro quo. 
It demands full payment in the form ‘of 
work, study, concentration. 


PHE just employer gives the job to the 
prepared man, the man who has 
studied, sacrificed, worked and achieved. 
The man who expects promotion without 
due preparation, that is, without having 
worked for it or studied for it, belongs to 
the Bolshevistic autocracy and not to 
American democracy. The words of a 
great captain of industry should not be 
forgotten, “The aristocracy of the future 
will be the aristocracy of men who do 
things.” The untrained mind of the future 
will have little chance of attainment or 
achievement. ; 

It lies within the power of every mortal 
created by a just God to train himself ac- 
cording to his peculiar God-given aptitudes 
and faculties. The punishment that comes 
from neglect to make the most of one’s 
talents is always a just one. 





Worth While Thoughts 


He that loses five shillings not only 
loses that sum but all the advantage that 
might be made in turning it into dealing 
which, by the time a young man becomes 
old, will amount to a considerable sum of 
money. 

Beauty and folly are old companions. 

A cunning man is overmatched by a 
cunning .man and a half. 

A plowman on his legs is higher than 
a gentleman on his knees. 

Good sense is a thing all need, few have 
and none think they want.—Ben FRANKLIN. 
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Practical Publicity for the Retailer. 








Written expressly for The Jewelers’ Circular by Robert Francis Nattan. 
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Lowering the Cost of Doing Business by 
Advertising 

| pte ge ee advertising lowers the cost 

of doing business. An enterprising 

jeweler, a short while ago, told the writer 

that he had reduced his cost of doing busi- 

ness during the past year, 15 per cent. by 





THE FOLLOWING NOTES 
Represent Titles of Popular Songs 
CAN YOU GUESS THEM? 
Beautiful Birthstone Doublets 
and Horoscope Card 


WILL BE GIVEN TO EVERY ONE SENDING 
IN THE CORRECT ANSWER 


MUSICAL JEWELRY ADVERTISING 
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BERTL’S SHOW WINDOW 
THEN YOU WILL 
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NORBERT BERTL 


THE POPULAR 


JEWELER AND DIAMOND EXPERT 


MY SIX WINDOWS ARE MY DEST 
SILENT SALESMEN 


JSERVING 3 GENERATIONS OF SATISFIED CUSTOMERS 


44-46 SPRINGFIELD AVENUE 


HALF BLOCK ABOVE COURT HOUSE 
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TIMELY AD FROM A MUSICAL PROGRAMME. 


advertising, so satisfactorily had his ad- 
vertising methods increased his volume of 
business. It is not mecessary for the 
jeweler to have a large disbursement de- 
voted exclusively to newspaper advertising. 
His newspaper advertising should form 


the greater part of his advertising cam- 
paign unless the retailer is situated in a 
city where rates are positively prohibitive, 
which is rare. 
Reinforcing the Newspaper Advertising 
Strengthen your newspaper advertising 
by well written, direct advertising, and by 
the distribution of worthy literature now 
to be had for the asking from manufac- 
turers. The old style of circular letter 
today is almost useless. Letters must have 
real selling power in them. Not every 
man can write such a letter. The retailer, 
who pays a good letter specialist for such 
service and who works in co-operation 
with him in a merchandising way, will get 
good results. Timely window displays are 
a necessity. Immaculate cleanliness, dain- 
tiness of display and timely, dignified, 
tersely written window cards will always 
prove helpful. 


Select Your Merchandise with Care 

Study every article carefully before you 
place it in the window. Is it worthy? 
Think what effect it will have on the on- 
looker’s mind. Remember that your aim 
is to make your establishment stand out 
as something entirely different from the 
average department store and other con- 
cerns carrying jewelry. You cannot af- 
ford to jeopardize your reputation by car- 
rying questionable merchandise. 

You must impress the public with the 
fact that you are not only a specialist in 
jewelry, but one who knows the technical 
and artistic side of the industry, and also 
that you know how to select merchandise 
that is most pleasing and which gives most 
value for the money. 


Legal Definition of Good Will 
Eight years ago, in, what was the first 


address on retail jewelry advertising de- 
livered before the convention of the Amer- 





bring irreparable loss. 





Unscrupulous methods no doubt have brought finan- 
cial gain, but with this financial gain went a loss which 
no money can ever repair—the loss of good will—and the 

oorest man in the world is a man who loses the good 
will of his customers, his clients, his patients or his fel- 
low men. Even from the financial standpoint question- 
able merchandising or advertising methods eventually 
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ican National Jewelers” Association 4 
Richmond, Va., the writer gave the legal 
definition of good will, as defined by the 
courts, as follows: 

“An advantage acquired by an establish. 
ment beyond the mere value of the capital, 
stock, funds, or property employed therein, 
in consequence of the general public pat- 
ronage and encouragement which it re. 
ceives from constant or common celebrity 
or reputation for skill or affluence, or pune. 
tuality, or from accidental circumstances 
or necessities or even from ancient par. 
tialities or prejudices.” 

This definition, given by a learned judge, 
is worth thinking about. The more we 
read it and think about it, the more we 
realize its applicability to the jeweler and 
the more we realize how careful jewelers 
should be in their merchandising and ad- 


Our Spring showing of diamond 
jewelry surpasses in beauty and 
worth any previous display hy this 
house. Included are creations of 


exclusively individual design by 
America’s foremost craftsmen— 
set with gems which conform to 
the high Nordlinger standard. 


Those who appreciate fine jewelry 
will enjoy a réview of this elabo- 
rate display. We invite your in- 
spection on your next Broadway 
shopping tour. 


1919—the semi-centennial of the 
House-of Nordlinger. 


29 fond 
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HALF A CENTURY OF DIGNIFIED DEALING. 


vertising methods. As I said at that time, 
good will is actually created by the jeweler 
in his own individual way through the in- 
strumentality of honest advertising and 
effective store service. A man _ cannot 
maintain good will without constantly 
nourishing it by giving the best service and 
continuing the most upright methods. 

Not so long ago a well known jeweler, 
who has become successful, said to me, “I 
often wonder if it pays to pursue the long 
method to success by going along in a 
strictly honest, conservative way. I won- 
der all the more when I see so many re- 
tailers reaping a harvest by methods which 
I would not and could not adopt.” 


Unscrupulous Methods Finally Result in 
Irreparable Loss 


Unscrupulous methods no doubt have 
brought financial gain, but with this finan- 
cial gain went a loss which no money caf 
ever repair—the loss of good will—and the 
poorest man in the world is a man who 
loses the good will of his customers, his 
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patients or his fellow men. Even from the 
financial standpoint questionable merchan- 
dising or advertising methods eventually 
bring irreparable loss. 

The Associated Advertising Clubs of 
the World, the retailers’ organizations 
throughout the country, are always on 
guard to protect the interests of the con- 
cern worthy of confidence and respect, and 
the way of the merchandising transgressor 
will be more difficult in the future than it 
ever has been in the past. 


How He Got the Graduation Gift Business 

Here is an excellent suggestion from 
Louis Sundlun, Pawtucket, R. I, one of 
whose attractive announcements is illus- 
trated below. Mr. Sundlun purchased two 
class books from the local high school and 








In selecting a commencement gift thera is 
nothyig more appropriate than a good piece 
of jewelry. A small but worthy gift carries 
with ita great deal of sentiment and the ©& 
recipient will cherish and remember it for a . 


Buggestions jons 
for the Boy Graduate for the Girl Graduate 
Water Cigar Cases Srocelet Watch 
, , Y 
Beads 
ob 


Gold & Silver Bets 


Cameo Ring 
Perfume Bottle 
Earrings 


‘There are many other suggestions here that aré beautiful dnd aseful and will bold 
thefr worth indefinitely. 


On Exhibition in Our Window 
dad: of class 1919 Pawtucket High School. How many of these do you 


vidos) b a 
know? We have the address of e: member of this year's graduating clase. Gitte 
‘will be delivered at any time the purchaser may desire. 





LUPIEN’S PRIZE CONTEST 
“A 91800 ain Bond a $10.00 aly Bond 


that will entitle the bolder to any @ | that whl eatitic the bolder to any ten 
teen dollar article ip this store. @ollar article io this store. 


‘That will entitle the holder to any 
‘Ove dollar article in this store. 


SUBJECT: 
Writing An Essay on the History of Pawtucket, R. I. 


QUALIFICATION: 
‘The person satering this contest ufust be @ popil of a schoo! in the vicinity of 


Pawtucket, Contral Falls and ), must pot be over 21 years of age, and the 
eanay must cot have over $00 words, and all essays must be addressed to Lupien's 
Prise Contest and reath us not later thas Jove 30th, 10 A. 

‘The topte of the essay must pertain to something containing the history of 
our Otty of ~ 

Te judging this eseay, originality and neatness are to be greatly considered. 
Judges wil be ennounced later 











Always Buy It With This Name of Quality 


A eunpiuN, ‘ A @. LENOIR, 
Jeweler. Optometrist. 


Jewelers and Opticians. 


24 BROAD ST., PAWTUCKET 














ADVERTISES AWARDS TO GRADUATES FOR 
BEST ESSAYS. 


from these cut the individual photos of the 
students and pasted them on attractive small 
cards with an easel so that the entire indi- 
vidual photos of the class (108) were shown 
in the window. 

He printed two lists of suggestions, one 
for the boy graduate and the other for the 
girl. These were printed on an attractive 
long card. In the center of the window 
was another card bearing the inscription, 
“Class of 1919, Pawtucket High School. 
How many of these do you know? We 
have the name and address of each pupil 
and we are ready to send the gifts pur- 
chased in this store at any time.” 

A copy of the advertisement illustrated 
was also pasted in the show windows. 


THE JEWELERS’ 


A prize was offered for the best essay 
giving a history of the city. The show 
windows were continually crowded with 
parents and children. As many of the on- 
lookers were acquainted with the graduates, 
exceptional interest was taken in the event. 

In a communication to the JEWELERS’ 
Circutar, Mr. Sundlun says, “I wish to 
state that the idea of the photos was taken 
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described in the issue of May 14, gives one 
an idea of the development of this business. 
Terse personal histories are given of the 
careers of Lester S. Lawrence, Wm. S. 
Lawrence and Guy L. Lawrence, and sev- 
eral members of the staff. It is a wise 
policy to remember the staff in advertising 
of this kind. The saleshelp will be pleased 
and so will their friends. Their interests 








LAWRENCE BROTHERS 





Cordially Invite You All to the Opening of Their 
New Store, In HILL ARCADE 








Good Friday, April 18h, From 6 to 10 P.M. 


THIS WILL BE AN EVENT OF DISTINCTION. In fact we are very anxious to ha in and look 


ve 
that have been carefully gathered from the four corners of America and which represent the highest type of the jeweler's art. 


Store Will Be Closed During The Afternoon 


Good Music and Flowers eo 











Watches 
That are attractive and at attractive prices. We carry all standard makes, 
such as the Howard, Hamilton, Elgin, Waltham, Illinois Hampden and South 
Bend. In the cheap watches we carry the full line of Ingersoll’s. 
Military Watches for the soldier boy or cadet, prices $11.50, $12.50, $15, 
$25 and $50. 
Ladies’ Wrist Watches in gold or gold filled, $15, $20, $25 and up to $1,000 
each. These are very hard to get and we advise you to select yours now fi 
that Graduation Gift. 


Rings 
The largest stock carried in Central Illinois. Wedding Rings, in all sizes and 
either Gold, White Gold or Platinum: $5.00 up to $40.00. Emblem Rings 











to the wonderful busuness friendships we have made and retained. 





Lester F. Lawrence at work in the first store, 


1896. This was the start of Lawrence Bros. display of 1899. 








Our Stock This Spring is Unusually Complete 


Look for the We Live in a 
- Presse = | i All Lines. We Can Show You An Assort- — — 
Ty . ° Lad 
rae ment of Merchandise Selected With Care and tcaniae 
mut arcaoe | at Reasonable Prices. het |_ mitt ancape 
Diamonds Ladies’ Jewelry 
Make Her Dreams Come True. Every REAL Woman young, and, uncer- That is Snappy and Up-to-Date. Lace Pins Fancy Neck Chains, Cameo 
tain, dreams of possessing « besutiful diamond ring purchased from Law- Brooches, Diamond Ear-Drops, Diamond Bar Pins. 
rence Bros. If you're looking for perfect diamonds, select it from us. Prices . , 
S35.eh 90800, $75.00, $100.00, $125.00, $150.00, $200.00 and up to Gents’ Jewelry 
The beautiful color and brilliancy of our diamonds is superb, and wll be dis- banka —m Nap yaaa aa aeaaea tha 
played to you in our daylight display room. 
Clocks 


LOOKING BOTH WAYS 


Looking back to our small beginning 22 years ago, and remembering gratefully the large measure of success which has come to us, we acknowledge our indebtedness 


We fee! that our purpose and aims—to make the name—LAWRENCE BROS.—signify the highest in Jewelry A hip—h changed, nor will they, 
as long as we continue in business. What our dominahing ides has done for us it will continue to do, and we shall held fa napl you, our custom. 
ere and good friends, would not have it otherwise. 





Lester and Will Lawrence, proud of the window 


LAWRENCE BROTHERS, Galesburg’s Jewelers 








Seth Thomas Mantel Clocks in 24 designs. ALARM CLOCKS in all the 
good makes. Prices $1.75, $2.00, $2.50, $3.00 each. 


Cut Glass 
‘That is Real. Hundreds of beautiful designs. No extra charge for packing 
—thown im our new basement room. 

Silverware 
‘Solid Silver or plated display im our basement room. 

White Ivory 








Sungle paeces or in sets—on display m our new basement display room. 














As we progressed. This is « picture of the Law- 
rence Store in 1904, located at 350 East Main street, _ 

















BUSINESS DEVELOPMENT TOLD IN 


from an article printed in a recent issue of 
THE JEWELERS’ CIRCULAR.” 

Judges in the contest included the princi- 
pal of the school and two teachers. 


A Full Page Good Will Builder 


A reproduction of a full page announce- 
ment used by Lawrence Bros., Galesburg; 
Tll., whose new store was illustrated and 


THIS FULL PAGE ADVERTISEMENT. 


in the business will be enlivened by the 
firm’s manifest interest in them and con- 
sequently the general prestige of the con- 
cern will be increased. 
Advertised Awards for Music Lovers 
The annual music festival held in Newark, 
N. J., recently, afforded Norbert Bertl an 


(Continued on page 152.) 
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U/ 
rere is no more reason for a 


woman’s having only one watch 
than there would be for her having 
only one pair of shoes. 


Wadsworth, through national ad- 
vertising, is pointing out to women 
the style factor in watch-wearing, 
the “jewelry element” if you please. 


Certainly this constructive pro- 
motion of interest in watches for 
women must result in increased sale 
of watches for women. 


THE WapswortH WATCH Case Co. 
DAYTON, Ky. 

New Nork OFFICE CHICAGO OFFICE 

17 MAIDEN LANE ; 31 N. State St. 
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AvutnHor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, we are submitting 
this article for the purpose of, interesting the 
younger generation in the selection of watch- 
making as an occupation. Among the mechanical 
occupations, watchmaking stands pre-eminent as 
a clean, profitable business, eliminating the monot- 
onous routine of many other lines. The watch- 
maker has invariably been honored as the highest 
example of human mechanical skill. All kinds of 
plain and complicated timepieces, as well as deli- 
cate precision instruments of every description come 
within the scope of the watchmaker’s ability. It 
would be impossible to operate our vast industrial 
system without the aid of accurate timepieces. 
Strictly speaking, the name “watchmaker” is a 
trade misnomer, as watchmaking generally com- 
prises the manufacture of watch movements. How- 
ever, the name, “watchmaker,” in the jewelry busi- 
ness, is invariably applied to one who repairs 
watches, and a competent watchmaker or watch re- 
pairer should be able to make practically any part 
of the different kinds and models of watches now 
in use. 

If the remarks contained iin this article are ‘‘old 
stuff,” to the competent workmen, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of June 4.) 


QuEsT1IoN—Assuming that the plates and 
all other parts of the inovement are clean 
in good condition, how shall we proceed 
to clean and examine the balance hole 
jewels and ‘endstones? 

ANSwerR—In a previous article we de- 
scribed the making of a set of jewel push- 
ers; we can now make good use of these 
tools. We will also require a small brass 
block to rest the balance cock on while 
removing the jewel screws. The thick- 
ness of this block should be just enough 
to raise the cock level. A round block 
about the size of a five-cent piece with 
several recesses cut into it to accommodate 
the various models of movements will be 
easy to make and will form a useful ad- 
dition to our set of tools. The balance 
cock should be rested on the brass block 
and held firmly down with the index finger 
of the left hand. Then the jewels screws 
may be quickly and easily removed. If 


we drill a hole about three-sixteenths of 
an inch in diameter in the center of the 
brass block, we may rest the balance cock 
upside down on the block with the jewels 
directly over the hole. Then, with a jewel 
pusher of suitable size we quickly push the 
jewels out of their seat. The block may 
also be used for pushing out the foot 
jewel and endstone. To clean the jewels 
conveniently, we should have a pair of 
jewel-holding tweezers, which are simply a 
pair of tweezers with a slight depression 
cut in the blades to enable us to hold the 
jewels securely while cleaning and pegging 
out. The jewels should be thoroughly 
scrubbed with benzine, then dried with a 
soft cloth and pegged out carefully. Then 
they should be examined carefully with a 
strong glass; if not thoroughly clean re- 
peat the operation. The endstones should 
be carefully examined to determine if there 
are any pit marks caused by the action 
of the balance pivots. If so, the endstones 
should be discarded and new ones fitted. 

QuEsTION—Assuming that the plates and 
all parts of the watch are thoroughly clean 
and bright and have been carefully looked 
over to remove all particles of sawdust, 
lint, etc., how shall we proceed to assemble 
the movement? 

ANSWER—The lower plate should be 
rested on an assembling block, and the 
winding pinion and bridge placed in posi- 
tion. A small amount of oil should be 
applied to the winding pinion before plac- 
ing the bridge in position. Then drive the 
screws in and be sure that the heads of the 
screws are flush with the top of the bridge. 
If they are not, they should be replaced 
with screws that fit properly. Many watch- 
makers use “any old kind of a screw” that 
will hold the plates or bridges together. 
This is decidedly “botch work” and should 
not be considered if we wish to become 
first-class workmen. “Any old kind of a 
screw” will hold the movement together, 
and in many instances will not affect the 
time-keeping qualities of the watch, but it 


is certainly detrimental to the appearance 
of a watch and should not be considered 
under any circumstances, especially when 
properly fitting and well finished screws 
may be obtained at such a trifling cost, 
Assuming that the winding pinion and 
bridge are in position, then insert a bench 
key in the pinion and see if it turns freely. 
Then place the plate in a movement box 
with the dial-train side exposed. The wind- 
ing and setting wheels and main wheel may 
now be placed in position. A small amount 
of oil should be applied to the plate and 
the yoke to lubricate the main winding and 
the interwinding wheel, but no oil should 
be applied to the intersetting wheels; it is 
unnecessary, and is liable to spread to the 
dial train, thereby causing serious trouble 
later on with the time-keeping qualities 
of the watch. The yoke may now be placed 
in position, and the yoke screw driven in 
place. Then try the action of the winding 
and setting train by inserting the bench 
key in the winding pinion. The action 
should be smooth and free; the shipping 
lever should also work freely and should 
hold the yoke firmly in place when the 
intersetting wheels are thrown into position. 
In some movements it is necessary to place 
the minute wheel previous to placing the 
yoke in position. In a previous article we 
advised stoning off the winding and set- 
ting wheels to remove burrs, etc. The 
benefits gained from this operation will 
be apparent now, in the smooth, free ac- 
tion of the winding and setting mechan- 
ism. We will next place the plate on an 
assembling block with time train side ex- 
posed and proceed to place the wheels in 
position. Then place the pallet, fork and 
arbor in position in the top plate. A small 
amount of oil. should be applied to the 
impulse face of the pallet stones; usually 
the amount of oil that can be retained on 
the impulse face will be sufficient. The 
pallet, fork and arbor should be held lightly 
in position against the top plate with a 
pair of tweezers, then turned over and 
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placed on the lower plate. Usually, when 
the top plate is in Position on the pillar 
posts nearest the mainspring barrel, and 
the center staff pivot is in its jewel hole; 
the pallet, fork and arbor will be retained 
in position sufficiently so that the tweezers 
can be removed. Then the movement may 
be raised from the bench a few inches, so 
that the line of vision extends directly be- 
tween the plates. With a pair of very 
thin-blade tweezers, we shall proceed to 
place the various pivots in their respective 
jewel holes. This is rather a “ticklish job” 
for the student, but just remember one 
thing; don’t try to force any part in place. 
Often, the pallet stones are resting on the 
escape wheel teeth; too much pressure may 
loosen one or both of the pallet stones, 
thereby causing considerable extra work 
in resetting same. Again, the end of the 
fork may be resting on the end of one of 
the banking screws; too much pressure in 
this case may result in bending the pallet 
arbor pivot or in chipping the hole jewels. 
The proper position to assume when as- 
sembling the movement is to grasp the as- 
sembling block around the edge between 
the thumb and second finger with the index 
finger resting lightly on the top plate of 
the movement. As each successive pivot 
is dropped into position the plate may be 
forced gently together. As soon as the 
plate appears to be clear down against 
the pillar posts, then grasp the third or 
fourth wheel with the tweezers and move 
the wheel back and forth to determine if 
all parts of the train seem free; usually, 
if all parts fit freely the entire train may 
be moved back and forth easily. If such 
is the case, then place one of ‘the pillar 
screws in position and drive it in. The 
block may now be rested on the bench, 
and the other pillar screws placed in posi- 
tion and driven in. Then place the click 
and ratchet wheel in position, first apply- 
ing a small amount of oil to the under 
side of the ratchet wheel. The mainspring 
barrel may next be placed in position, using 
the special pliers as described in a previous 
article, for this purpose. Then the barrel 
bridge may be placed in position and the 
screws driven in. We will now place the 
movement in a movement box with the dial 
side exposed and fit the cannon pinion and 
hour wheel. The cannon pinion should 
fit tight enough to carry the hands safely 
without any list motion; also the hour 
wheel should fit freely on the cannon 
pinion. Then the dial may be placed in 
position and the dial screws driven in. If 
the center staff and fourth pivot do not 
appear to be in the center of their respec- 
tive holes, this trouble may be quickly 
remedied by resting the movement edge- 
wise on the bench and driving the dial in 
the required direction, using a boxwood 
punch applied to the edge of the dial for 
this purpose. A light blow is all that is 
required to force the dial in any direction, 
and there is no danger of cracking or chip- 
ping the dial if we are careful. 

Assuming that the holes have been prop- 
erly centered, we may now fit the hands. 
The seconds hand should be fitted on first 
and should be pressed down as close to 
the dial as possible without actually drag- 
ging on the dial. It should fit on the 
fourth pivot securely and at the same time 
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we should be able to move the hand 
around on the pivot (which is necessary 
when setting the seconds hand to time) 
without any danger of bending the pivot. 
The hour and minute hands should be 
driven in place with the aid of a punch 
used in the staking tool. This is exceed- 
ingly good advice for the student and 
also for some of the older workmen, as 
a great deal of trouble and annoyance 
is caused by improperly fitted hour and 
minute hands. A hole punch should be 
selected that will fit loosely around the 
main post of the cannon pinion, also a hole 
punch that will fit loosely around the min- 
ute hand post of the cannon pinion. Then 
a stump with a slight round bottom hole 
in the center should be selected. The 
stump hole of the staking tool die should 
be accurately centered and the stump placed 
in position. Then the hour hand should 
be placed on the hour wheel, and the end 
of the center staff rested on the stump. 
With the hole punch previously selected, 
the hour hand may be pressed down on 
the hour wheel accurately. Likewise, the 
minute hand may be pressed into place by 
using the smaller hole punch. Usually, 
the hands may be pressed on, but there is 
no objection to driving them on if the end 
of the center staff rests on the stump, and 
the stump safely clears the center jewel. 
When fitting the hands in position, they 
should point to XII, as it is much easier 
to “line them up” in this position. If the 
hands are properly fitted, there should be 
merely a slight amount of freedom between 
the hour and minute hand. Excessive play 
between the hour and minute hands should 
never be allowed, as much trouble is caused 
by neglecting to give this apparently un- 
important point careful attention. This 
point is especially important when working 
on very thin model movements, where the 
space between the dial and the glass is 
necessarily limited. And never, under any 
circumstances should dial washers be used 
to take up excessive play between the 
hour and minute hands. The use of dial 
washers simply amounts to botch work, 
and we have never seen the watch in which 
it was necessary to use dial washers. 

QueEstIon—How much oil should be used 
and in what manner should it be applied 
to the various parts of the movement to 
insure proper lubrication? 

ANSWER—The problem of proper oiling 
of the movement is a very important one 
and too much attention cannot be given 
to this point. For oiling the various parts, 
we shall use a two-point oiler; a gold point 
for placing the oil and a fine needle point 
for forcing the oil down into the balance 
hole jewels. The gold point should be 
slightly flattened and curved in order to 
retain a small amount of oil on the ex- 
treme end of the point. Assuming that 
we have a drop or two of clean fresh oil 
in the oil cup, we shall pick up as much 
oil as can be retained on the extreme end 
of the oiler and apply it to the balance 
hole jewels. Then the steel point should 
be inserted in the hole which will cause 
the oil to run through to the endstone. 
All cap jewels should be oiled in this man- 
ner. Next, we shall apply oil with the 
gold point to the train hole jewels. If 
the oil cup of the jewel is about half full, 
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we shall have the proper amount of oil 
for the jewels. Any surplus may be quickly 
removed by using a small wedge of soft 
pith in the tweezers. Never, under any 
circumstances should oil be applied to the 
intersetting wheels, the dial wheels or the 
roller jewels. Quite often we observe 
watches in which the intersetting wheels 
and dial wheels appear to have been oiled. 
Perhaps it was not placed there purposely, 
but the usual cause of such apparent care- 
lessness is, that too much oil was applied 
to the mainspring, main winding wheel, 
interwinding and ratchet wheels. After the 
movement has run a certain length of time 
the oil will gradually work away from 
these parts and extend to the intersetting 
wheels, minute wheels, etc. We have also 
observed watches in which the roller jewel 
has either been oiled purposely or the 
oil has crept up the lower part of the 
staff from the foot jewel. It is obvious 
that with proper oiling these troubles can 
be avoided. The principal point to bear 
in mind when oiling the movement is, 
don’t overdo it. 

QuEsTION—Assuming that the movement 
has been properly oiled, what further work 
is necessary to complete our cleaning job? 

ANSwER—The balance should next be at- 
tached to the cock. In performing this 
operation, it is best to lay the cock top- 
side down on the bench, then place the 
balance pivot in the jewel hole, with the 
stud approximately in position. Then the 
hairspring should be placed between the 
curb pins. It will then be an easy matter 
to insert the stud in the stud hole and 
secure the screw. The cock with balance 
attached may now be picked up carefully 
with the tweezers and placed in position 
on the top plate. After the cock has been 
secured then examine the movement care- 
fully to observe if it is in beat. With 
no power on the train, the roller jewel 
should hold the fork exactly in the center 
of the space between the banking pins or 
screws, when the balance is at rest. If 
it is not in the center, this condition can 
be readily attained by moving the hair- 
spring collet slightly, on the staff in the 
required direction. Fingermarks on the 
plate or any part of the movement should 
be wiped off with a clean buckskin buff 
moistened with benzine. The mainspring 
should then be wound up about half a 
turn; if the escapement and all parts are 
in good condition the movement should 
assume a good motion. The dust band 
may now be placed on, the. movement and 
the movement placed ‘in the case.. The 
winding square on the stem should be 
slightly oiled before placing same in posi- 
tion. .Then the movement may be fully 


.wound up and our cleaning job will be 


completed. Further repairs, such as fitting 
new balance staff, jewels, etc., will be con- 
sidered in our next article. 


(To be continued.) 








Fixing the Blame 





“Can you keep a secret, Peggy?” 

“T can; but it’s just my luck to tell things 
to other girls who can’t."—Boston Trans- 
cript. 
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The Mariner’s Compass 





Some of the Laws of Magnetism 


Written Expressly for The Jewelers’ Circular by H. Chaponniere 




















N taking up in these columns the impor- 
I tant problem of the study of the mari- 
ner’s compass, my object has been to con- 
sider, in the ‘irst place, the hypothesis of 
magnetism, because, having entered upon 
the enterprise of the examination of any 
phenomenon whatsoever, with a view to its 
industrial application, the first necessity is 
to know the origin and the formation of 
this phenomenon. These first fundamentals 
obviously do not constitute all the useful 
knowledge of which we have need. It is 
necessary for us to observe, experiment 
with and finally to know the extent of the 
generalization of this phenomenon. 

Observation consists in examining a phe- 
nomenon with care and determining the 
circumstances of its production. 

Experimentation consists in observing the 
same phenomenon under special and pre- 
pared circumstances. Experimentation is 
characteristic of the philosophy designated, 
for this reason, experimental science. 

Generalization consists in summarizing 
all the results obtained by experimentation. 
This exposition constitutes physical law. 

These are the different fundamentals, 
new and but little considered by the horolo- 
gist, which we shall, as rapidly as possible, 
pass in review, first one and then the other, 
without going too deeply into them. 

As magnets we distinguish substances 
that possess the property of attracting iron 
and some other metals, such as nickel, co- 
balt, chromium and maganese. 

The attractice force of magnets is exer- 
cised at all distances and in traversing the 
entire substance. It decreases as the dis- 
tance is augmented, also undér the influ- 
ence of heat resuming almost its initial 
value when cooled again to its original 
temperature, if, however, a certain limit has 
not been exceeded. 

A substance endowed with the qualities 
of a magnet does not possess at all its 
points the same attractive strength. The 
ends of a magnetised rod have a maximum 
power and this power decreases progres- 
sively in intensity in proportion as we 
move away from these extremities towards 
the central portion of the rod, where it 
loses all power. This region, when the 
magnetic power is no longer perceptible, 
is designated by physicists as the neutral 
line, while the portions in the vicinity of 
the ends, where the attractive force attains 
the maximum of its intensity, have been 
designated the poles. 

The example above given relates to a 
magnet that is theoretically ideal; we often 
encounter, unfortunately for the construc- 
tors of compasses, magnets that do not 
respond to these conditions. In these mag- 


nets there are provided alternate opposite 
poles between the extremity poles; these 
are secondary poles or consequent points. 
Sometimes they are in equal numbers, at 


other times in unequal numbers. The rea- 
sons for the formation of the consequent 
poles have never been exactly determined, 
so that it would be possible to arrive at a 
practical means of avoiding them. The 
cause is generally supposed to be a fault in 
the texture of the substance. I have advo- 
cated, for the verification of this hypothesis, 
the examination from the standpoint of 
electrical resistance, of normal magnet- 
ised rods and rods with consequent points. 

Magnets with secondary poles should, 
under all circumstances, be avoided because 
they constitute an impossible obstacle to 
the construction of regular instruments. 

Take the case of a mariner’s compass 
made with a needle composed of normal 
magnetised rod and compare it with a com- 
pass strictly identical in construction, but 
with a needle made from a rod having 
consequent points; the results of observa- 
tions made with these instruments of the 
same type, the same model, will not be the 
same. 

These secondary poles or consequent 
points are the first difficulty that the laws 
of magnetism offer to the constructors of 
mariner’s compasses. They are recalled in 
encountering others and the deceptions that 
they have encountered in their path have 
been numerous. 

They require a high degree of persever- 
ance to overcome the multifarious difficul- 
ties that present themselves, one not alto- 
gether to their inexperience in the study 
of magnetism, but to an equal extent to the 
irregularity in composition of the materials 
employed. On account of conditions in the 
treatment of metals, of alloys, only made 
conscientiously enough in times of peace, 
the manufacturer was very fortunate to 
receive a part of the portion due to him 
and not to have the faculty of again formu- 
lating the requirements that he had the 
right to demand, in regard to quality. 

We have spoken above of the mag- 
netised needle without stating what was 
the form of making this magnetised bar. 
The needle is a magnetised bar, consist- 
ing of a thin blade, cut into a very much 
elongated lozenge form. It is a movable 
magnet, consequently it is equipped, at its 
center of gravity, with a little recess, pro- 
vided with a little device that makes it 
possible to set it on a pivot about which 
it can oscillate. 

This arrangement of the needle allows 
us to effect, experimentally, the distinc- 
tion of the poles of a magnetised bar. If 
a magnetised needle is set on a vertical 
pivot and left to itself, we note that after 
a number of oscillations it becomes sta- 
tionary in an exactly determined direc- 
tion. It we remove it from this posi- 
tion, we note that it returns invariably to 
its original position and a second and im- 
portant observation in the experiment is 
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that it is always the same end that occu- 
pies the same place. One turns perceptibly 
towards the north and the other towards 
the south terrestrial pole. If we mark the 
true ends of the needle with distinctive 
signs, the better to recognize them, by dif- 
ferent colors or by the signs, such as N 
and S, the first of which is the initial of 
the cardinal point North and the other 
that of the South, we have now con- 
structed, by our simple experiment,, a very 
primitive instrument, but already enabling 
us to determine two directions on the 
terrestrial globe; we are confronted by a 
primitive mariner’s compass. 

In this very imperfect form this instru- 
ment will provide us with a means of more 
complete studies. If we bring near the 
north pole of our needle the north pole of 
a similar needle, or of any magnetized bar 
whatever, we shall note an active re- 
pulsion. Let us repeat this experiment 
with the north pole of the needle and of 
the bar we observe same results. This 
experiment is of the greatest importance; 
that which follows is none the less so. 
Let us bring the south pole of the mag- 
netized bar near the north pole of our 
compass needle: we shall observe a dia- 
metrically opposite phenomenon; an active 
attraction. These observations facilitate 
the deduction of an important generaliza- 
tion and we conclude that the reciprocal 
actions between two magnets, are sub- 
ject to this law. Poles of the same desig- 
nation repel one another and opposite poles 
attract each other. 

If we compare the earth, as Lilbert 
assumes, to an immense magnet, the mag- 
netic poles of which would be located 
respectively approximately to the geo- 
graphical poles, in accordance with the law 
above stated, the geographical north pole, 
attracts in reality the south pole of the 
needle of the campass. 

Let us take, for a new experiment, a 
perfect magnet, hang the poles well de- 
termined at each of its ends, a neutral 
line at its central point, being moreover 
without any consequent points. Break this 
bar into a number of fragments we shall 
find that each fragment composes a new 
magnet plainly determined with North and 
South poles, as well as a neutral line. 


This experiment goes to confirm the hy- 


pothesis of the formation of the secondary 
poles advanced above and attributing it 
to lack of continuity in the metal’s texture. 


A steel displaying flaws, according to 
the trade term, that is to say crevices 
caused in working the metal, has as an 
evident consequence, according to this ex- 
planation, the formation of consequent 
points. Now, as a perceptible fissure in 
the texture of a metal, causes an increase 
in electrical resistances, the means that I 
suggested and to which I have referred 
above is plainly logical for verifying the 
homogeneity of the metal necessary in 
making needles and thus effects the regu- 
larity of the magnetic force of the compass 
needles manufactured industrially. 

This experiment with the broken magnet 
warrants us in considering that magnets 
are made up of an endless number of in- 
finitely small magnets or magnet ele- 
ments, 
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ne publication of the United States 

Bureau of Standards, from which the 
following matter is reproduced, has been 
recently issued in response to requests 
received by the Bureau of information 
concerning invar, and describes some of the 
most important properties of nickel steels 
jn general, but with particular reference to 
that alloy, which owes its name to its ex- 
tremely small thermal expansion at ordinary 
temperatures. The account is largely a 
compilation of results obtained during the 
last 25 years by various investigators. 

Ferronickels were first made commer- 
cially in France in 1885, and our knowledge 
of them goes back to a publication by 
Stodart and Faraday in 1822. 

In 1889 James Riley, of Glasgow, de- 
scribed before the Iron and Steel Institute 
his epoch-making investigation which dis- 
closed the remarkable mechanical proper- 
ties of nickel steel. His tests were made 
on a series of alloys containing various 
amounts of nickel up to 49 per cent., which 
had been prepared for him in France by 
the inventor, Marbeau. At the conclusion 
of Riley’s lecture J. F. Hall, of Sheffield, 
announced that he, too, had for some time 
been experimenting with nickel steels; and 
he supplemented Riley’s statements by de- 
scribing the superior qualities which these 
steels had exhibited when made into vari- 
ous articles that were subjected to severe 
treatment. 

Later in the same year Hopkinson dis- 
covered that a sample of 25 per cent. nickel 
steel furnished to him by Riley, was practi- 
cally non-magnetisable at ordinary tem- 
peratures, the permeability being only about 
1.4 and the induction proportional to the 
magnetising force. It retained its non- 
magnetic condition while being heated up 
to 700° or 800° C., and it did not recalesce 
on cooling from a high temperature. But 
when the temperature was reduced to a 
little below 0° C., ferromagnetic properties 
appeared, which were strongly intensified 
by further cooling. Moreover, cooling to 
below—50° C. with solid carbon dioxide 
effected such a transformation that, when 
the specimen was returned to 13° C., it 
was found changed from a non-magnetisa- 
ble to a decidedly magnetisable sub- 
Stance; and it remained magnetisable 
on heating until 580° C. was reached. In 
the neighborhood of this temperature it 
again became non-magnetisable and con- 
tinued so on cooling to the temperature of 
the room. 

By these experiments Hopkinson showed 
' that the material can, at ordinary tempera- 
tures, exist in either of two quite different 
states, both of which are stable. In pass- 
ing he pointed out that the same kind of 
thing can be seen in a much less degree 
at a higher temperature with ordinary steel. 

Early in the following year (1890) Hop- 
kinson described the result of further ex- 


periments on wire of the same material. 
Among other things he showed that the 
heat treatment which caused such remark- 
able changes in permeability produced cor- 
responding changes in the electrical resist- 
ance and in the elastic properties. For ex- 
ample, changing from the non-magnetisable 
to the magnetisable condition changed the 
electrical resistivity at room temperature 
from 72 to 52 microhm-cm’ and the ultimate 
tensile strength from 50 tons weight per 
square inch with 32 per cent. elongation to 
87 tons weight per square inch with 7.5 
per cent. elongation. 


A few months later Hopkins brought out 
still another paper, in which he described 
the magnetic properties of a graded series 
‘of steels containing from 1 to 73 per cent. 
nickel; and in June of the followin year 
(1891) he pointed out that the transforma- 
tions of the 22 per cent, and the 25 per 
cent. alloys from the non-magnetisable to 
the magnetisable state by cooling to 100° C. 
were accompanied by such increases in 
volume that the densities on return to room 
temperature were found lowered by about 
2 per cent. 

Systematic studies of the methods of 
manufacture of nickel steels and_nickel- 
chrome steel, suitable for military pur- 
poses—armour plate, cannon, etc.—were 
carried out on an extensive scale by the 
metallurgical plants of Europe and America 
during the decade 1890 to 1900. The metal- 
lurgists and engineers associated with cer- 
tain works, notably those of Hadfield in 
Sheffield and the French firms of Saint- 
Etienne and Commentry-Fourchambault 
d’Imphy, made a series of elaborate investi- 
gations of the properties of nickel steels, 
including many combinations of nickel with 
iron; the effects of carbon, manganese, and 
other elements ; and the changes due to heat 
treatments. These studies are set forth at 
length in the papers of A. Abraham (An- 
nales des Mines, 1898), and particularly in 
that of A. Dumas (Annales des Mines,, 
1902), metallurgist of the Société de Com- 
mentry-Fourchambault, who’ has made the 
most thorough and complete metallurgical 
contribution to our knowledge of nickel 
steels. 


These investigations showed that the pure 
ferronickels—i.e., those containing little or 
no carbon—were of very different prop- 
erties from the nickel steels. Dumas also 
showed that it was not practicable to manu- 
facture without adding manganese, which 
element, in proportions 0.30 to 0.70 per 
cent., appears necessary to obtain a forge- 
able material, which may be made in either 
the open-hearth or the crucible furnace. 
Dumas notes that, in general, nickel gives 
a fibrous texture to steel, increases its 
tenacity, ductility, and resistance to shock 
and to oxidation, and to a less degree im- 
proves its hardeness. 
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CLASSIFICATION. 


Osmond, in a series of contemporaneous 
investigations on the interrelations between 
the compositions, thermal treatment, metal- 
lography, and physical properties, was able 
to give the first clear rational explanation 
of the latter in terms of the transforma- 
tions in the nickel steels. This has per- 
mitted a ready classification of the nickel 
steels which will be mentioned later. 

During 1895 Benoit, then director of the 
International Bureau of Weights and 
Measures, in the course of calibrating a 
length standard of steel containing some 
22 per cent. nickel and 3 per cent. chro- 
mium, discovered that the linear coefficient 
of thermal expansion at ordinary tempera- 
tures was more than 18 x 10° per degree 
centigrade, or about as great as that of 
average bronze—that is to say, consider- 
ably greater than that of either iron or 
nickel. Somewhat over a year later Guil- 
laume found the expansion of a bar of 30 
per cent. nickel steel to be about one- 
third less than that of platinum, which 
has a coefficient of only 9 X 10-°. 

In the hope of obtaining alloys of very 
small expansivity by increasing the pro- 
portion of nickel, Guillaume, with the co- 
operation of the Société de Commentry- 
Fourchambault, carried out an elaborate 
study of nickel steels of varied composi- 
tion. This resulted in the discovery of 
alloys having coefficients of linear expan- 
sion at ordinary temperatures ranging from 
a small negative value (about—0.5 x 10-°) 
to a rather large positive value (about 20 < 
10-°). The dimensions of the alloy con- 
taining about 36 per cent. nickel along with 
small amounts of manganese, silicon, and 
chromium, in. all about 1 per cent., were 
found to remain almost invariable with 
ordinary atmospheric changes of tempera- 
ture. For this reason, Guillaume, at the 
suggestion of Prof. Thury, named it “In- 
var.” The alloy containing 46 per cent. 
nickel and 0.15 per cent. carbon was found 
to have nearly the same expansivity as 
the glass of incandescent  electric-light 
bulbs, and has consequently been used to 
replace platinum for the sealed-in wires, 
under the name of Platinite. 

As Hopkinson had previously found from 
measurements of magnetic induction, so 
Guillaume found from measurements of 
thermal expansion that nickel steels do not 
follow the usual law of mixtures, but pre- 
sent marked anomalies. 

These discoveries of Riley, Hopkinson, 
Dumas, Osmond, and Guillaume formed the 
starting point of many important investi- 
gations which have resulted not only in 
accumulating much data on the properties 
of nickel steels, but also in developing 
theories for explaining their peculiarities. 

Invar is a nickel-steel containing about 
36 per cent. nickel, together with about 0.5 
per cent. each of carbon and manganese, 
with metallurgically negligible quantities 
of sulphur, phosphorus, and other elements, 

It is made either in the open-hearth fur- 
nace or-by the crucible method. It melts 
sharply at about 1425° C. Abkeve some 
200° C. to its melting point invor may be 
considered to consist of a homogeneous 
solid solution of iron, nickel, and carbon. 
Below 200° C. and at a temperature de- 
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pendent on its history and exact composi- 
tion it undergoes a reversible transtorma- 
tion of such a nature that for any sample 
the transformation may be incomplete. 
This condition of thermochemical insta- 
bility gives rise to both slowly changing 
and quickly changing values of its physical 
properties—changes which are particularly 
manifested in the expansion. 

The alloy invar can be forged, rolled, 
turned, filed, and drown into wires; and 
it takes a beautiful polish, giving an ex- 
cellent surface on which fine lines may be 
ruled. In general, it should be worked 
slowly.. It will withstand without spotting 
the corrosive action of water, even when 
immersed for several days. Its density is 
about 8.0 gm. per cm.*; its electrical re- 
sistivity is of the order of 80 microhm 
/em., or about 8 times that of pure iron; 
and its temperature coefficient of electrical 
resistance about 0.0012 per degree centi- 
grade. It is ferromagnetic, but becomes 
paramagnetic in the neighborhood of 
165°C. 

The mean coefficent of linear expansion 
between 0 and 40° C. is of the order of 
one millionth for the ordinary invar, and 
samples have been prepared with even 
small negative coefficients; the amounts of 
carbon and manganese present appear to 
exercise considerable influence on the ex- 
pansion. Small quantities have been 
manufactured with a coefficient (+ 0.028— 
0.00232 t) 10°, equivalent to a change in 
length of 0.4 mm. in 1 km. between 0 
and 20° C. This was for one alloy con- 
taining 0.06 per cent. carbon and 0.39 per 
cent manganese, the other elements being 
negligible. About 200° C. the expansion 
of invar is nearly that of Bessemer steel. 

Invar is subject to changes in length due 
to “after effects” following cooling from 
a high temperature, and to changes in 
length following even slight alterations in 
temperature. For example, at 15° C. the 
elongation of 1 m. is 0.07 to 0.08 “ per day 
after forging and 0.03 “ after annealing to 
40° C. After a long rest at room tempera- 
ture (10 to 20° C.) the contraction setting 
in after bringing the metal to a higher tem- 
perature is completed in about one-half 
hour at 100° C. and only after several days 
at 40 C°. The range of transitory length 
variations following temperature changes 
is given approximately by the formula— 


A L/L =--0.00325 . 10-*t 


which holds for temperatures between 0° 
and 100° C. | 

Invar also gradually elongates with time, 
forged and drawn material behaving some- 
what differently in this respect, so that 
there is a determinable, seasonal correction 
to be applied to its length when used as a 
length standard. This effect may be re- 
duced, but not entirely eliminated by 
special heat treatments consisting in an 
annealing process extending over several 
weeks carried out at successively decreas- 
ing temperatures. 

_Invar also shows marked magnetostric- 
tion phenomena, or changes of length ac- 
companying changes in strong magnetic 
fields. 

The invar from a single melt will not, in 
general, be of absolutely uniform proper- 
ties throughout, the expansion variations 
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not being more than + 0.03 . .10-°, so that, 
in determining lengths to one part in ten 
million, it appears safe to use the same 
expansion formula for all the pieces from 
a given melt. 

The mechanical properties are about as 
follows: Tensile strength 35 to 60 kg. per 
square millimeter, or 50,000 to 985,000 
pounds per square inch; elastic limit 5 to 
21 kg. per square millimeter, or 7,000 to 
30,000 pounds per square inch; elongation 
40 to 50 per cent.; reduction of area 40 
to 65 per cent.; scleroscope hardness 19; 
and Brinell hardness 160. 

The applications of nickel steels depend 
naturally upon their properties, or to the 
group to which they belong; and the prop- 
erties of each group suggest possible ap- 
plications of those steels within that group. 
The steels of the first group, usually con- 
taining less than 5 per cent. nickel, have 
a high elastic limit .and high tensile 
strength. Steels with a large nickel ccn- 
tent are very hard, take a good polish, re- 
sist oxidation, and have a higher elastic 
limit and tensile strength than carbon steels 
of the same hardness; so they may replace 
carbon steels where hardness is the prop- 
erty desired. 

Further increase of nickel lowers the 
elastic limit and tensile strength, but 
greatly increases the elongation. Nickel 
steels of this third group are very resistant 
to shock, and may be used in machine parts 
which are designed to receive violent 
shocks. Steels of this group cover a wide 
range of expansion coefficients and anoma- 
lous variations of the elastic modulus. 
They are used in the manufacture of clocks, 
watches, and scientific instruments; and 
also for measures of length, measuring 
tapes, etc. 

Invar is being used extensively for 
length measures. It has proved to be an 
excellent material for tapes. The United 
States Coast and Geodetic Survey has 
found invar tapes far superior to steel tapes, 
it being possible to measure a base line 
more rapidly and with greater accuracy 
than with steel tapes. The advantage arises 
mainly from the low expansion of invar, 
measurements being made in daylight with 
very small corrections for temperature. 
This Bureau has found that invar tapes 
which have been properly manufactured 
vary less than one part in 500,000 after six 
months’ use in the field. There have been 
cases where invar tapes changed length be- 
tween calibrations, but in practically every 
instance the cause could be traced to lack 
of proper treatment during the production 
or use of the tape. 

French investigators have constructed 
length measures of invar in the form of 
wires instead of tapes. Tapes are more 
trouble to handle in a breeze, but wires 
twist and introduce errors in measurement 
which are not evident. The United States 
Coast and Geodetic Survey have found that 
wind caused little delay in the use of tapes, 
while the errors due to twist in wires were 
appreciable. 

The low expansion of invar has been used 
to advantage in the construction of instru- 
ments requiring fixed distances between 
points to be independent of temperature, 
such as the bar between microscopes of a 
comparator for length standards. 
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Industrial measuring machines con- 
structed of 56 per cent. nickel steel avoid 
temperature corrections in testing the 
dimensions of steel gauges and machine 
parts, since this alloy has about the same 
thermal expansivity as ordinary steel. In 
addition, it is more stable and less subject 
to corroosion. 

Platinite, a nickel steel with about 46 per 
cent. nickel, has the same expansion as 
platinum, and has taken the place of plat- 
inum for sealing-in leads in electric-light 
bulbs. Nickel steel with the same expan- 
sion as glass is also used in mounting lenses 
of optical instruments, diminishing the possi- 
bility of strain in the glass. 

The application of invar and related 
nickel steels to the construction of clocks 
and watches has resulted in a.great increase 
in the accuracy of instruments for measur- 
ing time. Invar, or a nickel steel with a 
low expansion coefficient, has made possible 
the compensated clock pendulum without 
mercury, resulting in convenient design and 
greater accuracy. 

The use of nickel steel with a low co- 
efficient of expansion in balance wheels of 
chronometers has made possible good com- 
pensation over a fairly wide range of tem- 
perature instead of for two definite tem- 
peratures. 

The abnormal variation of elastic modu- 
lus with temperature has been utilized in 
the manufacture of watches by making the 
hair spring of nickel steel with a little 
chronium to raise the elastic limit. A fair 
degree of compensation is obtained quite 
cheaply in this manner. 

Clocks with torsion pendulums require 
little driving power, and are constructed to 
run 400 days on a single winding. Com- 
pensation is obtained by making the torsion 
pendulum of nickel steel. 

The high electrical resistance of 25 per 
cent. nickel steel has also been of commer- 
cial importance. The steel called ferro- 
nickel is employed in the construction of 
rheostats. 





How to Kill an Association 
HE Association of Optometrists and 
Opticians of Quebec, Canada, publish 
in their journal an interesting, and it would 
seem, a very effective recipe for bringing 
about the complete extinction of an asso- 
ciation. This is the way to do it: 

(1) Don’t come. 

(2) If you do come, come late. 

(3) If too wet or too dry, too hot or too 
cold, don’t think of coming. 

(4) Kick if you are not appointed on a 
committee, and if you are appointed never 
attend a committee meeting. 

(5) Don’t have anything to say when 
called upon. 

(6) If you do attend a meeting, find 
fault with the proceedings and work done 
by other members. 

(7) Hold back your dues, or don’t pay 
them at all. 

(8) Don’t do anything more than you 
can possibly help to further the associa- 





tion’s interests; then, when a few take off . 


their coats and do things, how! that the 
association is run by a clique. 





| 


THE JEWELERS’ CIRCULAR 


“Poison! I might have taken it!”’ 


UT she doesn’t take it because the little Ingersollite Locater 
glows in the dark and is a night-time danger signal. Prevents 
accidental taking of poison. 


That’s only one of the many uses for these little glow-at-nights that 
people put on light chains, key-holes, telephones, furniture—anything 
they want to find or avoid in the dark. 


Ingersollite Locaters come in three styles—Pendant, Tack and 
Adhesive—coated with a substance containing real radium which 
insures a glow that lasts for years. 
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You can cash in on this advertising with the splendid display case 
shown at the right, which is sent free with a trial carton of 3 dozen 
each of Pendants, Tacks and Adhesives. Every order brings with 
it proofs of advertising and window card in color. Order the No.3 E 
assortment today. 


Robt. H. Ingersoll & Bro. 
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[Answers are dee solicited from our vendions to the questions published on this page.] 
No attention paid to communications unless accempanied by full name and address of the writer. 


Question No. 3682,—Casting in Cuttle 
Fish Bone. Can you inform me of any 
book that gives a thorough treatise on 
casting in cuttle fish and sand? I have 
Overton’s book “How to Make Jewelry” 
‘and Rose and Cirinos’ “Jewelry Making 
and Design,’ but both are very brief on 
the above subjeect. I would like to get 
some general hints on cuttle fish casting, 
on the advisability of using old gold in- 
stead of new in making the casts, the 
proper kind of air vents to make, methods 
of marking and fastening casting molds to- 
gether, temperature of gold in pouring, 
ete.f C.A.S. 

ANSwEeR—Having gotten some good cut- 
tle fish, not too porous or “crumbly,” take 
two pieces of a suitable size for your 
model, face flat on a sandstone or emery 
paper or sand paper which has been fast- 
ened to a flat board. Press in three 
wooden pegs in the face of one piece, first 
pointing the pegs so that the “peg” side- 
piece of cuttle fish will now press easily 











- hiece Mould 


into the other half. In order to make it 
easier in fitting together the edges are 
sawed or filed off, also so that the sides 
come together flush. Now having fitted 
the two pieces together, with the pegs in 
snug, remove and press in model about 
half way in the blank half, then carefully 
fit on the peg side and press firmly. Re- 
move and cut your runway and “gate,” 
also scratch a few lines for air vents. 
The run should be almost as deep as the 
thickness of model, and the vents merely 
scratches on both halves. The gate must 
flare out so as to make it easy for pour- 
ing into. Now remove the model care- 


fully and blow out any particles that may 
have become loosened and smoke the two 
“faces” over an oil lamp. This fills up the 
pores of the cuttlefish and ensures a 
smoother casting. Tie the two halves 
together with iron binding wire and attach 
to your charcoal in a suitable manner for 
for easy pouring. Old gold is usually 
best, as the alloys are mixed. Keep a few 
grains of pure zinc handy to add just be- 
fore pouring. This makes a more fluid 
casting, care being taken not to add too 
much zinc or your cast will be too brittle 











q 





for setting; about 6 grains of zinc to 
eight or 10 dwts. of gold is sufficient. The 
gold should be well melted, using a little 
borax or sal ammoniac, and should be 
poured just before it commences to set- 
tle. Add the zinc at this moment. To 
cast claw or cramp rings the head is em- 
bedded in a third: piece of cuttle fish and 
the shank in the two halves, using, of 
course, the wooden pegs where necessary 
to properly fit the mold together. Bear in 
mind the model must be a little larger than 
the object wanted, as there is generally a 
little shrinkage in casting. With these in- 
structions, patience and experience gained 
by experimenting, you should be able to get 
results. 


Question No. 3683.—Preserving Gold 
Color While Soldering.—Please tell us 
how to solder gold rings without turning 
them black.—H. & Co. 

ANSWER.—Use an anti-oxidizer. The 
simplest to make and the most efficient, con- 
sists of about two teaspoonfuls of boracic 
acid in an ounce of wool alcohol. Exact 
proportions are unnecessary. The article 
to be soldered is simply painted over with 
this mixture, and then heated sufficiently to 
fuse the boracic acid. Then proceed with 
the soldering in the regular manner. The 
work should then be “boiled off” in the 
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regular pickle, of one part sulphuric acid 
to twenty parts water. If the operation 
has been conducted carefully throughout, 
very little polishing will be required. 


Question No. 3684.—Soft Soldering 
Flat Pieces of Metal Together. Please 
advise me of the quickest and easiest way 
to soft-solder pieces of flat metal together. 
I have trouble in soldering emblem goods 
parts together without smearing solder on 
the edges of the piece. 10 3 

ANSweER—In soft-soldering such parts 
together, you can make an excellent job 
by coating the parts with soldering fluid 
or paste, and then apply a piece of tin-foil 
between the plates. Trim the edges of 
the foil off around the edges, then clamp 
together firmly and heat over the lamp 
until the foil melts. If the surfaces are 
properly fitted, an almost 
joint may be made in this manner. The 
bright looking lead foil, which comes as a 
lining in tea boxes, is preferable to tin-foil. 
You can no doubt obtain it from any tea 
store. 


Question No. 3685.—To Recover Silver 
from a Wornout Plating Solution. How 
can I economically recover silver from an 
old plating solution? M. L. 

ANSwER—Silver can easily be recovered 
from old solutions by means of Liver of 
Sulphur. Prepare a strong solution of 
Liver of Sulphur; about three ounces to 
the pint of water. Add this solution to the 
old silver solution while constantly stirring 
same. The silver will be precipitated as 
Silver Sulphide. Be sure to add sufficient 
of the Liver of Sulphur solution to pre- 
cipitate all of the Silver; no harm will 
result if you nse too much of the Liver of 
Sulphur solution. Allow the solution to 
settle for a few hours, then syphon off the 
clear water, add clean water and repeat 
this operation several times. The resultant 
precipitate should then be placed on a filter 
paper and alloewd to dry. This is pure 
Silver Sulphide and can be readily sold 
to refiners. 


Question No. 3686.—Test for Silver, 
How can I determine if an article is real 
silver, and also the approximate purity of 
same. J. G. 

ANSWER—Experienced workmen can 
usually determine if an article is genuine 
silver by the appearance, also by cutting 
into the sample with a graver. A very 
good test is to apply C. P. Nitric Acid. If 
it is real silver the acid will produce a 
brown stain; if it turns green it is not 
silver. Another and more delicate test is 
to prepare a test solution composed of 32 
parts distilled water and 16 parts C. P. 
chromic acid. Scrape clean the sample 
ycu wish to test, and rub the exposed part 
on a touch stone. Apply some of the test- 
ing solution to the metal which has been 
rubbed on the stone, then rinse the stone 
in clean water. If the sample is genuine 
silver a red mark will appear on the stone, 
but if it is not silver no red color will 
show. The finer the quality of the silver, 
the more intense will the red mark appear. 








J. E. Carmichael, Council Bluffs, Ia., has 
been succeeded by Percy Parker. 
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Genevas, 70c a doz.; $7.00 a_ gross. 
Miconcave, 60c a doz.; $6.00 a_ gross 


Less cash discount of 6% 


Send Them to Us for 
Refining and Selling 





We will also continue to carry a full line of the genuine 
K. K. Brandé of crystals at our usual price. 





Genevas or Miconcaves, 50c a doz.; $5.40 a gross. 
Less cash discount of 6% 


TO CLOSE OUT (While they last) 


Other Japanese Brands—Genevas or Miconcaves 
3 gross assorted, $3.80 a gross 
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Maximum returns—because we 
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AMERICAN PLATINUM WORKS 


225 Railroad Ave. 
NEWARK, N. J. 


When ordering state Brand wanted 
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Sand (Assay) Crucibles | “Equal to the best ever imported” 
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Made in JERSEY CITY, N. J., by the 
Joseph Dixon Crucible Company saan 5 & RAYMOND, INC. 
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Soldering Aluminum by the Ilford 
Process 





THE problem of the soldering of alumi- 
num is constantly increasing in im- 
portance, because of the present steadily 
growing demand for cast ‘articles of the 
light metal. Now there is an opinion that 
js very widespread, unfavorable to the good 
soldering of aluminum. It is surprising 
to find a considerable number of workmen, 
skilled in working aluminum, who are still 
of the opinion that the metal and its alloys 
cannot be successfully soldered. There are, 
nevertheless, solders, both British and for- 
eign, for which, with good reason, efficacy 
is claimed. 

The National Alloys, Ltd. of the Altior 
Smeltery, at Ilford, Essex, has manufac- 
tured for four or five years, as a specialty, 
an aluminum solder that solders, and that 
without any flux whatever being necessary 
or desirable. 

The important point in this kind of sol- 
ders is that the surfaces to be soldered 
‘must be perfectly clean and the heating 
flame absolutely free from soot or imper- 
fectly consumed carbon; it is also neces- 
sary that the temperature required for the 
soldering be obtained. 

The Ilford solder requires a temperature 
somewhat higher than that for others. But 
jit has been found and proved by experi- 
ence that solderings made at a low tem- 
perature are but short lived and that, as a 
general rule, the lower the temperature the 
less durable is the soldering. 


A very simple method of proving this 
statement is to solder two pieces of alumi- 
num or alloy of that metal together and 
keep this immersed in. water. This test 
will reveal the poor quality of solders that 
appear perfect. Most of the solders sub- 
jected to this immersion test will hardly 
withstand it one week. Only the “Altior” 
brand has been able to resist it for twice 
that period. The Ilford firm also manufac- 
ture a superior brand, “Sal,” made exclu- 
sively by them under rights secured by 
patent since 1909. 

The “Altior” solder is unsurpassed for 
all filling and repair work, and it is cur- 
rently employed for such purposes. 

But for work of superior importance, 
‘ either in repairing or filling, the “Sal” 
brand, which is more expensive and calls 
for more special processes, is without 
doubt, according to all accounts, the most 
durable and the strongest aluminum sol- 
der that has so far been produced. Its 
durability is more than twice that of the 
“Altior” brand; in fact, it may be regarded 
as equal in durability to aluminum or its 
alloys. The strength of the soldered part 
is much greater than that which has not 
been soldered. 

The electric conductivity of work prop- 
erly done is not diminished, which proves 
the perfect imperviousness of the crystals 
and how safe and reliable the soldering is. 

The National Alloys, Ltd., of Ilford, Es- 
sex, England, are open to consultation. 
Users of aluminum can obtain from them a 
sample of solder, and themselves ascertain 
and verify the qualities claimed for the 
Processes of this firm. 

Experiments have been made at the fac- 
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tory in the presence of persons doubtful of 
the strength of the process, and they have 
had to acknowledge the absolute truth of 
the claims made by the firm. 

A customer of the National Alloys, who 
for several years had used the Ilford proc- 
ess, informed the company that he had 
found another solder that could withstand 
the test by water for several months. A 
sample piece was sent to the company. At 
the end of a certain time, it was decided 
to break it; the soldering was secured with 
the aid of two rivets. 





Drilling Machine 


DRILLING machine, on which Swiss 
patent No. 78972 has been granted to 
Uhlmann & Co., of Tramelan-DRessus, 





Switzerland, is of unique construction in 
that the rotary motion is imparted to the 
shaft in which the drill is held by means 
wheels, 


of a transmission of friction 









































centered in such manner that the speed 
and direction of rotation of the shaft in 
question can be changed, without any 
change in the speed or direction of rota- 
tion of the pulley operating the machine. 

The accompanying diagram shows, by 
way of an example, one method of accom- 
plishing the object of the invention. 

Fig. 1 is an elevation, while Fig. 2 is a 
sectional view following the line A-B in 
Bug. 1: 

The example shown is a small vertical 
drill, on the frame a, on which is fixed 
the table b, designed to support the work. 
The frame has two horizontal arms a’ 
and a”, in which is adjusted the vertical 
shaft, C, which bears, at its lower end, the 
drill bit d, secured by means of the chuck, e. 
To enable the drill to be brought into con- 


. 
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tact with the work, the shaft C can be 
shifted in its bearings in the direction of 
its axis, with the aid of a lever f, subject 
to the action of a withdrawing spring g, 
which tends constantly to move the lever 
f and the shaft c, in an upward direction. 

On the shaft c there is mounted a roller 
h, the latter being connected to the shaft 
by means of a key i, engaging with a longi- 
tudinal groove 7’ in the said shaft, so that 
it can slide in the groove. As a result, the 
roller can be moved lengthwise of the drill 
holding shaft, but as to rotation is a fixture 
on it. The roller h is impelled by friction 
by means of the plate r, which is in one 
piece with the grooved pulley m, that is 
operated by a transmission cord. The axis 
n of this pulley is mounted in the frame a, 
perpendicularly to the drill holding shaft; 
it is movable in the direction of its axis, 
in the frame, by means of a nut o, which 
can be locked by means of a locking nut 
o’. This arrangement permits of the regu- 
lation of the strength of contact between 
the plate k and the roller h. The arrange- 
ment for controlling the friction furnishes 
the great advantage that the control of the 
speed and the direction of rotation of the 
drill holding shaft, can be quickly and easily 
changed, irrespective of the speed and 
direction of rotation of the operating 
pulley, m. As a fact, to the extent that the 
roller is moved following the radius of the 
plate k, from the center, toward the cir- 
cumference of the latter, it will be evident 
that the speed of the roller will be in- 
creased. The contrary effect is produced 
when the roller is moved from the circum- 
ference toward the interior of the plate, 
the speed of the roller is then reduced. 
Besides this, if the roller is moved beyond 
the center of the plate, the tool holding 
shaft wiil be caused to turn in a direction 
opposite to that in which it previously 
moved, allowing the operating pulley m to 
turn constantly in the same direction. 

The machine includes means for directing 
and keeping the roller # in any one of the 
positions above indicated. For this purpose 
a socket p is freely attached to the sleeve 
r of the roller h, and is kept on the latter 
by means of a nut s screwed on to a part 
threaded on the sleeve r. In a lug ¢ 
equipped with a button, which serves the 
sleeve of the socket p, is fastened the lower 
end of a rod u. The upper end of which 
passes freely through an opening made in 
the arm a’ of the frame a. A _ locking 
screw, v, with a knurled button v’ adjusted 
the arm a’ of the frame'a. A _ locking 
locked in the position desired, so that the 
roller h is kept in the place assigned to it. 








Every day brings a new light. 


“Do good by stealth and blush to find it 
fame.”—Pope. 


Sympathy is the safeguard of the human 
soul against selfishness.—Carlyle. 


A clever man turns great troubles into 
little ones and little ones into none at all. 


Achievement does not depend so much 
upon the sizé of the deposits you have in 
the bank as upon the amount of capital you 
have in yourself, the effectiveness with 
which you can use it, and the power you 
can bring to your vocation. 
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A Complete Workshop 


with dust collector, drill, sand blast, furnace and blower, ingot 
and blowpipe with annealing table. Can be operated by your 
electric light. Runs with ball bearings and 

uses very little electric current. Does only 

the best work and will last a lifetime—You 

get it complete as 

shown— just turn 

your current on at 

the lamp socket. 





The Jewelers’ BLOWER 


to melt with, to 
use with the 


“TAKES UP 
11S OWN 
WEAR” 


Many 
Sizes to 
Choose 











LEIMAN BROS. °8 soHn st. NEW YORK 











Equip Yourself by the 
Experience of Others 


John Wanamaker has said 
“Every man in business will 
have to go over a hard road 
and find out its turnings for 
himself, but he need not go 
over this road in the dark, if 
he can take with him the 

™ light of other men’s experi- 
ence.” 





CONCORD WATCH CO. 


Manufacturers of 


Swiss Watches of Merit 


PRICES THAT PLEASE 
(5 Maiden Lane New York 











So it is with Bradley students who are possessed of 





the light of the experience of the teachers under whose 
instructions they gain the knowledge of all the crooks 
and turns and short cuts to the goal for which they are 
aiming. 

Only a short time required to complete the course. 

Common education will carry you through. 

Thousands have taken Watchwork, Jewelry and En- 
graving the Bradley way. It may be there is a Bradley 
student in your town who will be glad to tell you all 
sbout the methods pursued at Bradley Polytechnic In- 
stitute. 

Get the Bradley way! It will increase your earning 
capacity from one to two hundred per cent. 


Address a post card to 


Horological, Dept. C, Peoria, Ill. 


asking for our latest catalogue. 











Phone Cortlandt 3520 


Eagle Torch and Regulator Works 


MANUFACTURERS OF 


TORCHES and REGULATORS 


For melting, welding and soldering 
PLATINUM and other Metals 


74 CORTLANDT STREET 
NEW YORK 
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The Art of the Jeweler 





Address Delivered at the Convention of the New York State Retail Jewelers’ Association 
at Saratoga Springs, Monday, June 30, 1919, by Emil W. Kohn, of Theo. 
A. Kohn & Son, New York. 
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MHE love of personal adornment is in- 
herent in human nature. The most 
primitive and barbaric tribes, as well as the 
most advanced and cultured peoples, are 
equally swayed by this primal passion. — 

It requires no great flight of the imagina- 
tion to fancy that the moment the first 
woman became conscious of the presence 
of the first man she determined to make 
herself attractive in his sight. She did 
not know that “beauty unadorned is 
adorned the most.” What did she do? 
She gathered small colored seeds or berries, 
and stringing them together became the 
possessor of the first bead necklace. When 
the man saw the woman thus arrayed he 
was captivated and delighted. It may be 
presumed that on the approach of Winter he 
suggested that the woman get some clothes. 
She assured him, however, that the necklace 
kept her as warm as toast. 

When our wives and daughters tell us 
that furs keep them warm in Winter and 
cool in Summer, they display the same 
interesting characteristic. In this paradox 
we perceive a profound truth. It is this— 
that woman is willing to suffer physically, 
to sacrifice bodily comfort, for the sake of 
personal adornment. This is the tribute 
utility pays beauty. 

In modern times woman has gained her 
political and intellectual freedom. She has 
declared in public and in private that never 
again will she be the slave of man. May 
I venture to predict, however, that she will 
nevertheless remain a slave—the willing 
slave of fashion. The woman who declares 
that she would rather be dead than out of 
fashion merely expresses a thought in every 
woman’s mind. As it is man’s more or less 
happy privilege to pay the bills, he may at 
times express displeasure. That man, how- 
ever, who is permanently and chronically 
displeased or indifferent to milady’s pretty 
hat or becoming gown, is a brute, and 
should be caged with the other wild 
animals. 

To be contented with the thoughts and 
the things of yésterday is to stand still, and 
stagnation breeds decay. To be sensitive to 
new ideas is to be youthful, if not young. 
Woman's desire to possess jewelry that is 
new and fashionable and beautiful is an 
evidence of growth, and growth is the law 
of life. 

Now it is the jeweler’s happy function to 
encourage, aid, and abet woman in this 
laudable desire. 

When we reflect that in ancient and 
medieval times the rarest metals and most 
Precious stones were employed in jewelry, 
and that during the glorious period known 
as the Italian Renaissance, the goldsmith 
was regarded as an artist on a par with 
the painter and the sculptor, the thought 
arises: “How have the mighty fallen.” 

Michael Angelo, one of the greatest 
Painters and sculptors, was apprenticed, at 


the age of 13, to Ghirlandajo the goldsmith. 
Leonardo da Vinci, another famous sculp- 
tor and painter, was apprenticed, as a youth, 
to Verrochio, who was himself a celebrated 
goldsmith, sculptor and painter. Brunel- 
leschi, the architect of the dome of the 
cathedral at Florence, studied jewelry and 
goldsmithing, and it is stated that at a later 
period he constructed clocks and other 
machinery. Benvenuto Cellini, another dis- 
tinguished artist of that period, was sculp- 
tor and goldsmith. We read that from 1523 
until 1540 he lived in Rome, and was occu- 
pied entirely with his work as a goldsmith 
and silversmith. 

How can we apply their example to our 
present-day problems? Times and con- 
ditions have changed. To-day material- 
ism and commercialism go hand in hand, 
and much that is fine and beautiful is lost 
or destroyed. Are you willing to see your 
art degenerate and perish, or will you take 
your part in a renaissance—a new awaken- 
ing? 

Anybody can be a trader in jewelry. As 
a merchant or shopkeeper you meet the 
competition of department stores, druggists, 
furniture and hardware stores. Will you 
fight them on their ground, or will you fol- 
low the other alternative and choose a 
ground of your own, where they are dis- 
qualified? Choose the latter course. 

It is my earnest conviction that the future 
welfare of the jeweler depends on the sub- 
ordination of the commercial to the artistic 
side of his business, and I urge you to de- 
velop your business in that direction. 

Be an expert in precious and semi-preci- 
ous stones, and regard your occupation as 
an art or profession. The jeweler who is 
qualified by training and experience to ren- 
der this distinctive service need have no 
fear his future is secure. 

The remodelling of jewelry, or the re- 
mounting of diamonds, requires a knowl- 
edge of the material to be employed and 
the form or design to be expressed. Just as 
the painter employs canvas and paint as a 
medium of expression, so the jeweler em- 
ploys gold and platinum and precious 
stones. I have already referred to the 
necessity for authoritative knowledge re- 
garding stones—their qualities and values. 
As precious stones are the most valuable 
element in jewelry, they are to be regarded 
as the central figure in any composition, to 
which all else is secondary. 

To plan jewelry, we must study compo- 
sition, the elements of form. If you have 
creative ability as a designer you are ex- 
tremely fortunate. Most of us have to be 
content to adapt old existing forms to our 
purpose. 

Come into contact with your patron. 
Study her personality as well as her person. 
To succeed in making an appropriate orna- 
ment there must be a sympathetic under- 
standing of and with your patron, a meet- 
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ing of minds. An ornament may be beauti- 
ful, but inappropriate. The short lady of 
generous, ample proportions, and her tall 
and slender sister require different types 
of jewelry. Note the complexion, the con- 
tour of face, the color of her eyes and of her 
hair. Some stones discredit complexions. 
Study color effects, the laws of contrast and 
harmony. 


If your patron has a mistaken idea, and 
desires ari inappropriate or inartistic or- 
nament, advise and guide her in the right 
direction. A blow with a hammer will 
make an impression, but it is difficult, if not 
impossible, to secure an order from a be- 
wildered or unconscious person. Be gentle, 
courteous, and tactful. 

Allow me to digress for a moment in 
reference to an important detail. A church 
or cathedral is designed to be a place of 
worship, and to inspire lofty thoughts and 
feelings. In like sense, but in lesser degree, 
the architecture of a jeweler’s store should 
be designed to create the right atmosphere. 


Your store window is the epitome and 
concrete expression of your entire establish- 
ment. The newest and most distinctive 
pieces should be shown there so that 
the passer-by may be attracted, and capti- 
vated. New and distinctive jewelry makes 
its own appeal, and the desire for possession 
naturally follows. The problem of where 
and how to find the means of its procure- 
ment is frequently solved when some long- 
discarded ornament comes to the rescue. 

Too much attention cannot be paid to 
the arrangement of your stock. Of course, 
it is but the frame of the picture, but re- 
member that many a frame sells the pic- 
ture. Just as a poor setting discredits a 
fine stone, the appropriate setting reveals 
its full beauty and value. Your store is 
the setting for your entire stock, and should 
enhance the beauty of its contents. 

When an article of diamond jewelry is 
brought to you to be reset, request permis- 
sion to remove the stones before preparing 
sketches. This is a wise precaution, and 
when granted, may be regarded as an evi- 
dence of good faith, with a reasonable cer- 
tainty for securing the order. Few of the 
New York City houses will knowingly enter 
into competition for special orders. Further- 
more, it is regarded as dishonorable to com- 
ment unfavorably or to estimate the cost on 
other jewelers’ designs. 


With the exception of straight bar pins 
and simple ring settings, the better class of 
jewelers make no two pieces alike, and will 
not duplicate a stock article. If you dupli- 
cate an ornament, it ceases to be distinctive, 
and thereby loses some of its value and 
charm. In view of the high cost of skilled 
labor, it will not be expedient to reset 
diamonds unless they are of fair size and 
quality. 

The service I have described is neces- 
sarily costly, and it is wise to estimate the 
approximate cost at the first interview. This 
rule prevents misunderstanding, and may 
save you annoyance and wasted effort. 

Do not encourage the false impression 
that you can furnish works of art at the 
price of oil chromos. It can’t be done. 
Be assured that you can win and hold an 
appreciative clientele by being a worthy 
follower of the jeweler’s art. 
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Refiners 


Gold 
Silver 
Platinum 





HANDY é& HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 














HINTS FROM HERPERS 





THE ABOVE DESIGN PRODUCED WITH 
OUR MATERIAL 


AN INQUIRY BRINGS FULL INFORMATION 


HERPERS BROS. 


SETTING MAKERS 
EST. 1865 


18 CRAWFORD ST. NEWARK, N. J. 











Rex Roller Removers 


Are guaranteed to do the work; have one on 
your bench for the next difficult job. 














Made Up in Three Styles 

This set consisting of three stumps and stakes of 
various sizes will handle all classes of work Foreign 
or Domestic regardless of style or size. 
A-6 Price, $1.75 
As illustrated will handle as large a range of work 
as is possible with a single tool. 
A-7 Price, $1.75 
Same style as A-6 with smaller stump and stake for 
Bracelet sizes only. 

For Sale at All Jobbers 
These tools are warranted against breakage result- 
ing from any cause except abuse, or if for any other 
reason they should prove unsatisfactory I will 
repair or replace without charge. 


H. G. WILSON 


Elgin Illinois 











New Haven Tambour No. 14 


Wm. Hobbs Clock Co. 


Incorporated 


10-12 Maiden Lane, New York 


Wholesale Distributors 


Seth Thomas Clock Co. 
New Haven Clock Co. Sessions Clock Co. 
Waterbury Clock Co. Wm. L. Gilbert Clock Co. 
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HE general conditions of the country 
T are peculiar during the reconstruction 
months. There are hundreds of men un- 
employed, principally soldiers, while on the 
other hand, we are members of a business 
which can give employment to hundreds. 
However, they must be skilled. One trou- 
ble that must be rectified is there are too 
many near clerks and incompetent so-called 
bookkeepers and not enough artisans. 
Now, idle hands spell mischief and we 
should do something constructive to help 
the situation. Why not induce some un- 
skilled men to take up the profession ot 
horology ? 

A man who becomes a watch or clock 
maker has a life trade. He can at least 
always earn a living. Now he will have no 
trouble getting a good position. The great 
war has stopped the supply of foreign 
watchmakers. A Yankee has always been 
noted for his mechanical genius. Let him 
now come forward and take possession of 
this lucrative trade-profession. 

Most successful jewelers started at the 
bench. Napoleon told his privates that they 
all carried a Marshal’s baton in their knap- 
sacks. So it is with every watchmaker. 
He may some day be a merchant jeweler 
or member of the firm of some progressive 
jewelry house. 

Jewelers are more considerate of their 
watchmakers. They are not selling as 
formerly, so many cheap watches that are 
troublesome to repair. Jewelers are de- 
feating the department stores and mail- 
order houses by refusing to repair the 
cheap, so-called timepieces these firms un- 
scrupulously unload on the public. An- 
other thing, jewelers are generally charg- 
ing more for repairs, thus enabling them 
to pay better wages to their watchmakers. 
In good times and bad watchmakers have 
steady year-round work. In bad times they 
often start small repair shops of their own. 
Watchmakers never got higher wages than 
today and they are justly entitled to big 
pay. In many stores they do and should 
get bonuses, days off, vacations, manager- 
ships and partnerships. 

Many watchmakers go into business for 
themselves. That’s as it should be. A few 
succeed, many fail. The many splendid 
mechanics that fail are not down and out. 
They go back to their high-grade profes- 
sion with a better understanding of the 
jeweler’s troubles and a more sympathetic 
attitude toward their employers. They 
realize that it is somewhat of a gift and 
entails much hard work to be a leader, a 
merchant. They often understand that 
they are much better off practicing their 
trade-profession than trying to struggle 
along on limited capital, assuming all the 
worries and responsibilities of a store- 
keeper, 

Now, what is the remedy? What can 
we jewelers do to stimulate an interest in 
this wonderful science of horology. How 


can we get more men interested in making 
themselves useful to society by learning 
this well-paid trade, which is not over- 
crowded? It seems to me to be a national 
issue. In constructively attacking the prob- 
lem, I recommend the employment of a 
paid field secretary. I think this conven- 
tion should go on record by urging our 
National Society to take this matter up. 
Such a paid field secretary could help pay 
his salary by getting in new members. He 
could also attend to other jewelers’ prob- 
lems. 

The conditions are ripe for such work. 
No jeweler can devote enough time to this 
to make it succeed. A government appro- 
priation could be secured so far as soldier 
students were concerned. Think what a 
start we have when the Government will 
pay soldiers while learning. A short in- 
tensive training course could be started. 
Civilians, especially young men, could be 
interested in horology by well-directed ad- 
vertising. 

The field secretary could prepare and 
distribute literature under correct guidance 
of our high and trade school students 
throughout the country. Literature of a 
little different character could be distrib- 
uted at army convalescent hospitals, so that 
the Government vocational surveyors could 
be induced to present horology to the sol- 
diers. These wounded hero soldiers in the 
main don’t know what field of endeavor 
they want to enter. We have the very best 
sedentary occupation to offer. 

Just now, as some three million men are 
leaving soldiering and coming back into 
civil life, we should think of them first. 
3ut our country is forming a new volunteer 
army. There are hundreds of trades 
offered our new soldiers. A field secretary 
could see to it that horology has a promi- 
nent place. Most foreign armies have 
their own watchmakers. Why not ours? 
Men don’t always stay in the army. These 
soldier watchmakers of the future could 
easily be absorbed in civil life. 

We jewelers all know that the old ap- 
prentice system is a thing of the past. 
Therefore, we must turn to our schools. 
Foremost amongst these stands Bradley 
Polytechnic Institute. I am _ sure this 
school would welcome co-operation with 
our National Jewelers’ Association. Quot- 
ing from a recent letter from Bradley, it 
seems its capacity is unlimited. At present, 
there are but 51 horology — students. 
Twenty-one are soldiers, four of whom are 
disabled. 

If such a course is pursued as here ad- 
vocated in regard to making this a national 
issue, placed in competent paid hands, the 
present horology schools will soon grow. 
By becoming closely allied with the jewel- 
ers, these schools will turn out more prac- 
tical men. Some arrangement may be 
worked out whereby jewelers belonging to 
the National Association through their 


CIRCULAR 


147 


state societies may have first claim on 
graduate students, thus making it still more 
advantageous for jewelers to join State 
Associations. 

In conclusion, brother jewelers, we have 
a wonderful opportunity to popularize and 
elevate the practice of horology. It is 
true that such a course as here outlined 
may entail some work and expense, but we 
of the Empire State should blaze the trail. 





The Watchmakers’ Wage 


Correspondent Asks: “Why Should the 
Jeweler Make 100 Per Cent on the 
Watchmaker ?”’’ 


GALVESTON, Tex., June 27, 1919. 
Editor JEWELERS’ CIRCULAR: 


I WAS somewhat interested as well as 

amused reading the article in April 16 
issue, “What is to be the Watchmakers’ 
Generally Accepted Wage?” 

The writer of the article seems to be de- 
lighted with the suggestion of the “one 
jeweler” to place skill and years of acquired 
knowledge on the same basis as a common 
commodity on which the jeweler makes 100 
per cent profit. 

In former years, the jeweler did not 
consider watchmakers as an investment. He 
needed a man to do the customers’ watch 
repairs and was content with having the 
man look after his stock of watches and 
wait on the trade for his profit. Personally, 
I know of one instance where the watch- 
maker received all he made at the bench 
and the jeweler furnished the material. 

It is true the wages then were not as 
high as at present nor was the cost of liv- 
ing as high. 

Why should the jeweler make 100 per 
cent on the watchmaker ? 

Let us take the barber, for example. He 
allows his men 60 or 65 per cent of the 
gross receipts. The men have no outlay 
for tools except a pair of scissors, a razor 
and a strop, while the watchmaker has to 
furnish his set of tools, which cost from 
$250 to $500. 

I am not in sympathy with Bolshevism, 
for I have proven by deeds to be a loyal 
citizen of the United States, but I wish to 
say to my fellow workmen—“demand all 
you are worth—you are entitled to make 
a good living for your family and lay aside 
enough in Victory Bonds for a time when 
your eyes will not enable you to work on 
watches, particularly bracelet watches. I 
hope they will not make them any smaller 
than.7% ligne. 

I agree with the jeweler from Missouri, 
that we need a readjustment and that is 
for all the practical watchmakers in the 
United States to form a Union. I believe 
the watchmaker should do watchwork, the 
jeweler jewelry work and engraving and 
the optician optical work exclusively. As 
it is, a combination man is wanted to do 
a little of everything. He must be a good 
salesman, play the cornet and speak several 
different languages, to say nothing about 
some jewelers who take in for repairs type- 
writers and phonographs. Perhaps these 
fellows will take in automobiles in the near 
future, so we better start to learn that trade 


too. E. J. K. 

















The Best Watch Glass 
Ever Made 














While 
Our Stock 
Is Complete 
PRICE LIST a 
Per Doz. Per Gross Gross 
K.K. GENEVAS (Hunting)..... $0.50 $5.40 $60.00 


K.K. MICONCAVES (Open face) .50 5.40 60.00 
K.K. NEW EMPIRES (Open face) .90 9.50 


K.K. LENTILLES (Open face)... 1.20 13.00 
All of the Above Prices Subject to a Cash Discount of 6% 


VAN & VAN 


Importers of K.K. Watch Glasses 


3146-48 State St. CHICAGO, ILL. 
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91 Page St., Providence, R. I. 


Our Modern Methods 
Produce ue 8 
Results 
%, 30 Years’ 
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BLACK SHIELD PRODUCT 


are sure to please; give them > 
a trial! ue 


Black Shield Mainsprings 
Black Shield Watch Glasses 
Black Shield Oils 

Tools, Materials, Supplies of all kinds. 





Select them 
from our supplement—sent free to the legitimate trade. 
If you have not received one, write for it. 


SWARTCHILD & COMPANY 


World’s Largest Jewelers’ Supply House 


29 E. Madison Street CHICAGO, ILLINOIS 

















DON’T 


Throw your worn out 
Tiffany Rings in the 
melting pot. Send them 
to us. We will make 
them look like new for 
75c. and up. 
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M. J. STERN & BRO. 


51 Maiden Lane New York City 
Special Jewelers to the Retail Trade 





LOUIS AUBERT JEWELERS? 
BIENNE SAWS 


Switzerland 
Production: ‘25,000 gross per month. Guaranteed 
Swiss Manufacture 











Ohe Buyers’ Directory 
Price, $1.00 
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| for the bank, office and school. 


Write us for full information 


373 Washington St., Boston 
31 North State St., Chicago 
Established 1842 





The finest Tower Clocks in the world are made by 
“4 The E. Howard Clock Company of Boston. 


“4 a very complete line of substantial and accurate clocks we = 


THE E. HOWARD CLOCK CO. | 
309 Broadway, New York | 


Also 


— 
Graphite 


Safety .. | 
J. & H. BERG Bagh Et 




















Headquarters for | 


Gold and Silver Plating 








Mesh Bag and Jewelry 
Repairing at Moderate 
Prices. 














Trade-Marks°:-' 


of the Jewelry and Kindred Trades 


tewelers’ Circular Pub. Co., 11 John St., New York 


A Louis Morenfeld 


51 Maiden Lane, New York 












































TRADE CONDITIONS. 

For the first time almost within the remem- 
even the oldest manufacturing jeweler 
f July finds all the manufacturers run- 
ning full time with orders ahead that will keep 
them busy for weeks and even months to come. 
Contrary to the usual custom that has prevailed 
for many years among the manufacturing jewelers 
of this city and the Attleboros there will be no 
eneral closing down for vacation periods this 
nena during July. Heretofcre the firms have 
closed for one or two weeks, or more, according 
to the general condition of the business of the 
individual concerns. This year, however, the 
manufacturers are So rushed with orders for Fall 
and holiday deliveries that vacation periods will 
be eliminated. Practically all of the concerns 
will close down next Thursday until the following 
Monday, during which time inventories will be 
taken, trial balances cast and machinery over- 
hauled and boilers inspected. Manufacturing 
jewelers continue to be embarrassed in their ef- 
forts to keep production up to the demands of 
the trade by the scarcity of help, which, with the 
almost unanimous adoption of the 48-hour week, 
and the unusually large volume of orders that 
have been placed, is a serious handicap. The 
conditions prevailing at the conclusion of the 
war has, in a great measure, for the time being 
at least, wiped out the seasonable buying of 
jewelry, and the buyers are in the market in 
numbers far exceeding any previous period in the 
history of the industry. 


brance of 
the first ° 





Philip Wunderle, enameler, is removing 
from 102 Friendship St. to larger quarters 
at 130 Fountain St. 

Gannon & Scott is the style of a new 
refining concern that has started in busi- 
ness at 12 Calender St. 

Mr. and Mrs. Ralph G. Ostby have 
closed their town house and are at War- 
wick Neck for the Summer. 

William C. Dart and family left for their 
Summer home at Saunderstown last Fri- 
day, where they will remain the season. 

The Nicholson File Co. has declared a 
dividend for the current quarter payable 
July 1, to stockholders of record of June 23, 

Arthur W. Barrus, with the Gorham 
Mfg. Co., and wife, are at their cottage on 
Junction St., at Bayside, for the Summer. 

Mr. and Mrs. George Briggs, Jr., and 
family are occupying a house on Ocean 
Road at Narragansett Pier for the Sum- 
mer. 

William S. Stone, assistant secretary of 
the Gorham Mfg. Co., and family, are oc- 
cupying their Summer cottage at Beach 
Terrace for the season. 

Max Granitz of the Rhode , Island 
Jewelry Co., and wife, left last Thursday 
morning by automobile for a trip to New 
York and Atlantic City. 

McMillan & Kennison, Inc., at 9 Calen- 
der St, manufacturers of ear wires and 
other specialties, has been succeeded by 
W. E. Kennison Co., Inc. 

Governor Beeckman issued a proclama- 
tion on Friday making Saturday, July 5, 
a bank holiday and urging all banks to 
close their doors on that day. 

Announcement has been made from the 
local Internal Revenue office that the 
time for filing returns for retail jewelry 
a for May has been extended to July 


The case of B. S. Tada against the T. F. 
Hunt Mfg. Co., which was on the calendar 
of the Superior Coutrt for trial on Wed- 
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nesday was called and passed for re-assign- 
ment. 

Edward B. Hough, of Wightman & 
Hough Co., has returned from Yorks 
Camp, Me., and with his daughter is oc- 
cupying his country place at Buttonwoods 
Beach. 

The French Ivory & Metal Co., of this 
city, has changed its name and style to the 
French Ivory & Metal Corp., according to 
a certificate filed at the office of the Secre- 
tary of State. 

James C. Doran & Sons have been 
granted a permit to make extensive altera- 
tions and improvements in the seven-story 
brick manufacturing building at Chestnut 
and Elbow Sts. 

B. A. Ballou & Co. Inc., has been 
granted permission to erect a one-story 
concrete and steel addition to its manufac- 
turing business block, corner of Dyer, 
Orange and Peck Sts. 

Mr. and Mrs. William A. Viall the past 
week announced the engagement of their 
daughter, Miss Virginia Viall, to Colin 
G. MacLeod, son of Mr. and Mrs, Frank 
N. MacLeod of this city. 

Judge and Mrs. A. K. Cohen of Boston 
have announced the engagement of their 
daughter, Miss Selma Cohen to Max E. 
Bernkopf, son of David Bornkopf of Lee- 
der & Bernkopf of this city. 

The monthly meeting of the directors of 
the Manufacturing Jewelers’ Board of 
Trade will be held at the rooms of the 
association in the Turks Head building, 
on Friday afternoon, July 18. 

The Welfare Jewelers’ Stone Setting Co., 
113 Friendship St., is being conducted by 
Luciano H. Pastore, Filippo Cola and An- 
thony Sanchirico, according to their state- 
ment filed at the office of the city clerk. 

Silverman Bros. are to make extensive 
alterations in their factory building, 226 
Public St. The Gorham Mfg. Co. has ob- 
tained permission for the erection of an ad- 
dition to its garage at the Earl St. extension. 

Michael J. Houlihan was appointed last 
Tuesday as receiver of the Willemin Mfg. 
Co. of this city by Presiding Justice Tan- 
ner of the Superior Court in place of the 
former receiver, Thomas Chantler, who re- 
signed. 

Benjamin Buckingham and Albert W. 
Claflin were members of the committee in 
charge of the first annual outing of Suhrab 
Grotto, Mystic Order, Veiled Prophets of 
the Enchanted Realm at Rocky Point last 
Friday. 

The Iodine Antiseptic Pen Co., Inc., to 
manufacture pens in this city was granted a 
charter last Tuesday by Secretary of State 
Parker, under the laws of Rhode Island. 
The incorporators are Montafix W. Hough- 
ton, John F. Giles and Henry Hood. The 
capital stock is $50,000. 

The City Council Committee on Fourth 
of July has awarded the contract for the 
42 silver cups, to be given as prizes for the 
various athletic games in connection with 
the municipal celebration of Independence 
Day, to the Tilden-Thurber Corp. The 
cups to be presented are valued at $230. 

A rescript was handed down in the Su- 
perior Court on Wednesday by Justice 
Barrows in the case of the E. M.- Dart 
Mfg. Co. against the Screw Machinery 
Products Corp. This was a bill for specific 
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performance of an agreement to sign a 
lease. The prayer of the bill is granted 
subject to an allowance for the cost of a 
raised floor. The court directs that a de- 
cree may be entered without costs to either 
party. 

Presiding Justice Tanner in the Su- 
perior Court on Wednesday, gave a hear- 
ing in the case of the Metals Corp. against 
the Universal Optical Corp. et al. on the 
respondents’ demurrer to portions of the 
bill of complaint and on respondents’ mo- 
tion to strike out certain paragraphs of the 
bill of complaint. The demurrer was over- 
ruled and exceptions noted and the mo- 
tion to strike out was denied and excep- 
tions also noted. 

Walter McManus, 18 years of age, was 
arrested Tuesday morning soon after it 
was alleged he was seen to enter the coat 
room of Whittier & Tanner Diamond & 
Jewelry Co., diamond jewelers, corner of 
Westminster and Snow Sts. He was 
charged with the larceny of a $1 bill from 
a pocket of one of the coats hanging in 
the room. In the Sixth District Court the 
following morning he pleaded guilty to the 
charge and was fined $10 and costs. 

Luigi Chiavarini, against whom an in- 
dictment was returned last Monday by the 
grand jury in the Superior Court, pleaded 
not guilty the following day to the charge 
of embezzling $4,230 from the Progressive 
Ring Co. in September, 1918, and bail of 
$3,000 was furnished for trial later. The 
Assistant Attorney General stated that the 
actual amount of property alleged to have 
been wrongfully appropriated by the de- 
fendant, who had been foreman of the 
plaintiff’s factory, amounted to $8,000 or 
$10,000. 

Among the jewelry buyers reported in 
the city during the past week were the 
following: Ben Lewenthal of Fred and 
Ben Lewenthal Co., Inc., New York City; 
M. Wolff and S. Schem, of Wolff Bros. 
& Co. New York City; Max Singer, of 
New York City; A. B. Stralser, Detroit, 
Mich.; H. D. Stevens and Miss A. M. Fox 
of Strawbridge & Clothier, Philadelphia; 
Norman Auerhahn, of A. H. Bendheim & 
Co., New York City; Al Hochman, of the 
American ‘Sales Forces, Baltimore, Md. 
Mr. Oppenheimer, of Oppenheimer Jewelry 
Co., Baltimore, Md.; H. C. Arnow, of H. C. 
Arnow, Inc. New York City; Miss 
Imdorsky, of Hochschild, Kohn & Co.,, 
Baltimore, Md. 

After internment for more than a year 
at Fort Oglethorpe, Ga., Fritz Rapp and 
Otto A.. Winkler, two Germans who were 
arrested here by Special Agent Tom 
Howick of the Department of Justice as 
being dangerous enemy aliens, have been 
paroled. Winkler reported to Agent Ho- 
wick on Saturday last in this city, but 
Rapp, on his way from Fort Ogle- 
thorpe, stopped off at Philadelphia and re- 
ported to the Department of Justice there 
and was ordered to report to Agent 
Howick. Before their internment Rapp 
was employed by the -manufacturing jewel- 
ry concern of F. Speidel Co., 162 Clifford 
St., this city, and Winkler was employed 
by the W. A. H. Wells Co., of Edgewood. 

Among the registrations at Green Inn 
at Narragansett Pier for July are Mr. and 
Mrs. Ralph S. Hamilton, Mr. and Mrs. 
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THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder 


for all sizes of scarf- 
pin wire, Guaranteed. 


L a 


tea hers ears. 


SAFETY CATCH 
For Brooches, etc. 
Can be applied to any 
work where pin tongues 
are used. 


Open. Closed. Open. osed. 


Descriptive Circular on Application, 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N. ¥. 
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for ear studs, scarf-pins, 
etc. 


O. Bernstein 


12 Expert 
Watchmakers 


guarantee you 
Prompt Service—Quality 
American, Swiss and all Kinds 
of complicated Watches 
repaired 
You Can Promise Your 
Customers Service 
If you send your watches to 


BernSteinWatch Co. 


Watchmakers to the Trade 


5 No. Wabash Ave. 
Kesner Bldg. 


N. Stein 








Watch Repairing 


for the Trade 


All Work Guaranteed 
FORD J. LA BARR 


1312 Heyworth Building 
29 East Madison Street 
CHICAGO, ILLINOIS 








John Daley Pays Cash! 


Send me your old Gold, Silver, Platinum 
and discarded Jewelry. I buy Diamonds, 
Pearls, Sapphires, Onyx, Amber, Antique 
Jewelry Sets, Cameos, Garnets, Entaglios 
and entire stocks. 


JOHN DALEY 


Bank 654 6th Avenue 
References NEW YORK 





, EB. Gor. 
38th St. 





CHICAGO 








Watch Repairing for the Trade 


is our sole business, 
perfectly satisfied 
customers our sole 
aim. We can and 
will cure all your 
Watch repair trou- 
Ables. Try us. 

Write for our Price List 


Rotberg Watch Co. 


Expert Watchmakers 
1420 Masonic Temple, CHICAGO 








EXCLUSIVE DESIGNER 
of High Grade Platinum Jewelry 


for Manufacturers and Jewelers desiring 
something original and better 


LEON MINDELL 


1312 Heyworth Bldg. CHICAGO, ILL. 











Let me take care of your 


WATCH REPAIRING 


on Swiss, American and complicated watches. 
A trial order will convince you of my superior 
workmanship and ability, 


T 
sidiann 6752 J. LIMAN 116 Messow Bt. 


Mail order work promptly attended to. 








MAIER & SOHN 
Manufacturing Silversmiths 
and Platers 


All kinds of silverware repaired and refinished 
in first-class manner. Mesh bags made like new. 
617 Mallers Bldg. CHICAGO, ILL. 





Expert Watch Repairing 


We can care for your watch repairing de- 
partment promptly, carefully and _ satisfac- 
torily. All work guaranteed. 


THE SUPERIOR WATCH REPAIRING £0... 


116 Nassau St. 








J. R. RUTKAY & CO., Inc. 


49 Maiden Lane, New York 


Expert Watch Repairing 


Chronometers and Repeaters Our S 
Prompt Attention to All Mail — 


W. H. Swenarton 
(Ex-Examiner A. #. Patent Office) 
Counsel in Patent Causes 
2 Rector Street, New York 
Patents Trade-Marks 














DO THE FINEST 


REPAIR WORK FOR THE TRADE 


On Swiss and American Watches. Mail 
Order Work Promptly Attended To 
Nassau Watch Repairing Co. 


102 Fulton St., Room 211, New York 
Tel.: Cort-3360 











se o 
St. Louis Watchmaking School 

Established Thirty Years 

If you really know how thoroughly we prepare 
you to fill a good position in a first class Jewelry 
Store, you would come to see us at once, and 
learn the practical work as must be dene in a 
first class Jewelry Store. 
Write for our Catalog at once. 


ST. LOUIS WATCHMAKING SCHOOL, St, Louis, Me. 
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Trade-Marks 


of the Jewelry and 
Kindred Trades 








Containing 366 pages of trade. 
mark information. Handsomely 
bound in cloth. Size 7x10% inches, 

Over 6,500 trade-marks and trade 
names and the names of flatware 
and toiletware patterns. 

Illustrates by actual facsimile re- 
production the trade-mark ag 
stamped on the manufactured arti- 
cle. An essential feature to positive 
identification as a_ similarity in 
trade-marks often exists. 

Three alphabetical indexes and 
classification into departments 
make reference easy. 

Sold only to Subscribers of or with a 
year’s subscription to THE JEWEL. 
ERS’ CIRCULAR. 


Price, $520 


Express Prepaid 


Combination Price $7.00 for 
Trade-Marks of the Jewelry and 
Kindred Trades and THE JEWEL- 
ERS’ CIRCULAR one year’s sub- 
scription ($3.00)—fifty-two issues. 





Includes a digest of the National 
Stamping Law, governing the reg- 
istration of trade-marks, Essay on 
Marks of Gold and Silversmiths, 
Historical Sketch of Makers’ 
Marks and other articles giving a 
fundamental knowledge of trade- 
marks in the United States and 
foreign countries. 

An authoritative reference book 
for every Jeweler, Manufacturer 
and Jobber, having occasion to 
look up trade-marks or trade-mark 
information. 

First Edition 1896—Second Edi- 
tion 1904—Third Edition 1915. 


The Jewelers’ Circular 


Publishing Company 
11 John St. New York 
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James Otis, Mr. and Mrs, Mayer Harz- 
berg and Mr. and Mrs. Jacob Sharten- 
a. and Mrs. Frank N. Young and 
family are at their cottage on Twelfth Ave., 
Buttonwood Beach, for the season. 

Miss Barbara Russell Stone, daughter 
of William S. Stone, assistant secretary 
of Gorham Mfg. Co., was married last 
week to Willis K. Hodgman, Jr., of Taun- 
ton, Mass. 

Lieut. Lawrence Bixby, who has been 
spending a few days with his father, Major 
E. Merle Bixby, superintendent of the sil- 
verware department at the Shepard Co., 
at their Summer cottage at Buttonwood 
Beach, left last week for France, where 
he has been ordered by the War Depart- 
ment. . 

Herbert M. Fellman, son of Harris Fell- 
man, of Main St. Woonsocket, has re- 
ceived his honorable discharge from the 
naval reserve forces of the United States 
after more than a year of service during 
which he was on a mine sweeper search- 
ing for German mines along the coast. 
After a period of rest he will resume his 
work as a jewelry designer. 

Antonio Cirino, a graduate of the Rhode 
Island School of Design, where he won 
several prizes and honors for jewelry de- 
signing, has been appointed by the Board 
of Education of Cincinnati to conduct a 
special course in jewelry designing in that 
city, in which the jewelers have agreed to 
enter at least 75 of their employes. He 
was co-author with Augustus S. Rose of 
the Rhode Island School of Design, of 
“Jewelry-Making and Design.” 

Major Charles S. Coulter, who, at the 
outbreak of the world war was head of the 
credit department of the Tilden-Thurber 
Corp., has probably one of the most. envia- 
ble war records of any Rhode Island officer 
overseas. At present he is attached to 
headquarters of the American Army of 
Occupation in Coblenz and is finding time 
to edit a divisional newspaper there. He 
has been in all of the big drives, serving 
as a line officer and on detached service. 
Major Coulter familiarly known to his 
friends as “Sid,” has had a habit of bob- 
bing up at the most unexpected places in 
France, and later, in Germany. Col. Harry 
Cutler, of the Cutler Jewelry Co., of this 
city, who recently returned from Europe, 
where he was making investigations as 
chairman of the Jewish Welfare Board, 
met him in the occupied area just before 
he sailed for America. 

Additions which will expand the pres- 
ent floor space nearly 135,000 square feet 
and which will cost approximately $400,000, 
are to be erected to three buildings at the 
plant of the Brown & Sharpe Mfg. Co., 
Promenade St. Excavation work has al- 
ready been commenced. The additions will 
be made to the pattern shop and cleaning 
shed buildings and No. 5 factory. Plans 
for all three of these pieces of work have 
been drawn, the contracts awarded, the 
work to be done on the percentage plan. 
All three additions will be of brick and 
reinforced concrete construction. Of the 
three, the additions to be made to build- 
ing No. 5 will be the largest. A portion 
of this will be six stories in height and 
the remainder three stories, and the total 
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floor space will approximate 67,000 square 
feet. The three-story addition will be built 
on the pattern shop, the extension being 98 
by 144 square feet in size. The roof will 
also be provided with facilities for lumber 
storage. The addition to the cleaning 
shop will be two stories high, 140 by 180 
feet in size. Tunnels connecting other 


buildings with the new additions will also 
be built. 











TRADE CONDITIONS. 

The volume of business transacted during the 
month of June by the retail jewelry trade is with- 
out doubt the largest in history. The wedding 
gift purchases during the period were far larger, 
both in number and amount of money involved, 
than ever before. Ordinary jewelry buying like- 
wise reached a high level, despite the high prices 
and the imposition of the Government 5 per cent 
tax. The active state of trade is continuing and 
jewelers look for a good months’ business in July. 





Thomas J. Dale, jeweler and optometrist, 
Kenosha, Wis., returned June 23 from Mt. 
Forest, Ontario, Can., whither he had been 
called by the death of his mother, Mrs. R. 
J. Dale, which occurred June 16. Only 
two months ago Mr. Dale lost his wife by 
death at Kenosha. 

Eight-hour legislation affecting all classes 
of employment in Wisconsin has _ been 
killed for this session of the State Legis- 
lature. The Assembly on June 25 killed the 
so-called Skogmo Bill, providing for a 
basic eight-hour day on condition that it 
should be approved by a State-wide refer- 
endum, scheduled for 1920. 

The annual meeting of the Milwaukee 
Manufacturing Jewelers’ and Jobbers’ As- 
sociation will be held Wednesday evening, 
July 9, at the office of Kuesel Bros. Co., 
206-210 Enterprise building. Officers for 
the new year will be elected and plans laid 
for a broader scope of activity in the di- 
rection of trade improvement and better- 
ment. 

Francis Cory, who has been connected 
with the retail jewelry store of W. K. Suli- 
ver, Elkhorn, Wis., for several years as 
expert jeweler and watchmaker, has pur- 
chased the stock and business of the estate 
of Arthur Mayne at Deerfield, Dane 
county, Wis. Mr. Mayne died several 
months ago and his widow has been con- 
ducting the business since that time. 

The annual convention of the Wisconsin 
Association of Optometrists, the member- 
ship of which contains the names of many 
retail jewelers of the State, will be held 
at Wausau, Wis., on Monday and Tuesday, 
July 14 and 15. The semi-annual meeting 
and examinations of the Wisconsin State 
Board of Examiners in Optometry will be 
held at the State Capitol, Madison, on 
July 8, 9, and 10. 

To satisfy a judgment of $177 against 
the J. Copeland Wholesale Co., Minneapolis, 
for wages due E. O. Touchette of Fon du 
Lac, Wis., a former traveling salesman, 
Sheriff E. R. Zamzow of Fond du Lac 
county conducted a public auction June 23, 
of Mr. Touchette’s samples, consisting of 
watches, cuff links, scarf pins, and other 
articles of jewelry, as well as men’s and 
boys’ clothing. Mr. Touchette covered the 
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Wisconsin territory, calling on retail cloth-. 
iers and general mechants. 

The attendance award at the weekly 
luncheon of the Kiwanis Club of Milwau- 
kee on Wednesday, June 25, was a gen- 
tleman’s wrist watch valued at $20, donated 
by George M. Rank, of the Rank & Mot- 
teram Co., retail jewelers, E. Water and 
Wisconsin Sts. By a strange co-incidence, 
the winner was Charles D. Waugh, a 
widely known optometrist of Milwaukee, 
who was attending his first meeting since 
joining the club. 

Joe Goldman, retail jeweler and dealer 
in phonographs, for many years located at 
459 Eleventh Ave., will move about July 10 
or 15 to new quarters at Fourth Ave. and 
Mitchell St. Mr. Goldman is conducting a 
special removal sale to move old stock and 
broken lines so that he will be able to re- 
open with a brand new stock throughout. 
The new location is at the heart of the 
main business district of the south side 
which has been developed within the last 
five or six years into one of the most 
active business communities in Milwaukee. 

The L. D. Dana Jewelry Co., Antigo and 
Marshfield, Wis., will double the size of 
its Marshfield establishment within the 
coming month. The adjoining store unit, 
until now, occupied by H. A. Bulmer, op- 
tometrist and optician, has been taken over 
on a long-term lease and will be remodeled 
to make it part of the jewelry store. At 
the same time the original store will be 
renovated throughout, giving the Dana 
company practically a new store which will 
be one of the handsomest and largest in 
northern Wisconsin. 

Danger of vital changes in the present 
Wisconsin anti-trading stamp law passed 
for this session of the State Legislature 
when the Senate on June 25 killed, without 
even a roll-call, the so-called Buck bill, 
which aimed to amend the act of 1917 to 
the effect of virtually nullifying its pro- 
visions. Jewelers of Wisconsin, together 
with other retail merchants, made a vigor- 
ous fight against this attempt to tamper 
with the existing law, which was placed on 
the statute books two years ago after a 
campaign of more than six years by the 
retail interests for the purpose of eliminat- 
ing an increasingly heavy burden of over- 
head imposed by the parasitical trading- 
stamp system. 

The important event of the week in retail 
jewelry circles in Milwaukee was the 
formal opening of the new store of the 
Rank & Motteram Co., at the southwest 
corner of E. Water and Wisconsin Sts., in 
the Mack Block. The stock was moved 
Saturday and Sunday, enabling the Rank & 
Motteram Co. to make the transfer with 
the loss of only a single business day. The 
entire week of June 23 to 28 was desig- 
nated as “Opening Week” and it brought 
large crowds of shoppers and other visitors 
each day. By moving to the Mack block, 
the Rank & Motteram Co. takes occupancy 
of the greater part of the former location 
of the Bunde & Upmeyer Co., since No- 
vember, 1917, located at West Water Sa. 
and Grand Ave., in the Plankinton Arcade. 
The new Rank & Motteram Co. store has 
been rebuilt, refinished and re-equipped 
throughout, so that it is new in fact as well 
as name, and wholly modern in all respects. 








TRADE CONDITIONS 


Business conditions in New Orleans are very 
satisfactory notwithstanding the season is one that 
is not usually a very good one as it is the month 
for the usual exodus to the country and seaside. 
Many June weddings and school closings have 
kept things going lively but aside from these there 
is good business being done. There is reported 
to be a very strong demand for cut glass. Some 
dealers say they are almost sold out. Cut glass 
seems to be in vogue for weddings at this time. 
this in spite of its high cost. 





A. B. Dennis of Leesville, La., was a 
visitor récently. Charles Partin of Me- 
ridian, Miss., was also in this city recently. 

Harry Koritzky, accompanied by Mrs. 


Koritzky, will spend a few weeks in 
Browns’ Wells, Mississippi. They are now 
en route. 


P. M. Stein, who sold out his Canal St. 


store some months ago, will leave with his 
family in a few days for Hendersonville, 
N. C., and later will go to the Adirondacks. 

Louis and Gabe Hausmann of Haus- 
mann, Inc., will see the Willard-Dempsey 
fight. They expect to leave today for To- 
ledo by way of Chicago. Seats have been 
secured at a cost of $60 each. They will 
go by way of Chicago. After the fight Mr. 
Louis Hausmann will go to New York ona 
trip for business and pleasure. Mr. Gabe 
Hausmann will return by way of Chicago 
to take charge of the store. 

Alfred J. Krower, of Leonard Krower & 
Son, says that not only has it been neces- 
sary to employ a number of new men and 
women to take the places of those who 
struck, but to take care of the increasing 
business still more were required. New 
office fixtures have just been installed in 
the extended office space. Charles Cohn, 
who had been ill several days, has returned 
to the office. Charles Le Blanc of the 
office force, who also had been ill, has re- 
turned; O. Gomez has returned from 
South America and all the traveling men 
have been in and are again in their re- 
spective territories. 














aul J. Morris of the Edward Lehma 
Jewelry Co., has returned from a trip 
covering western Nebraska and Wyoming. 

Word comes from Los Angeles that F. 
E. Bristol, former Denver jeweler, located 
at 129 Broadway, is now in business on 
Pico St., Los Angeles. 

Among the jewelers from outside towns 
‘who have recently visited Denver jobbers 
were Thomas Tuttle, Arriba, Colo.; Harvey 
Mann, Limon, and Henry Curtis, Littleton. 

j. M. Fogel has resigned his position as 
traveling salesman for the Brilliant Jewelry 
and Mercantile Co. to engage in the re- 
tail jewelry business. He has leased a 
storeroom at 613 15th St., which is now 
being remodeled and redecorated. 

The large number of friends of Sergeant 
“Ted” Syman will be pleased to learn of 
his arrival at Camp Mills following nearly 
two years’ service. He has gone to Wash- 
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ington on business for the Government and 
may be expected in Denver almost any day. 

S. G. Gold, Arriba, Colo., has sold his 
stock of jewelry to A. Glover, who is ship- 
ping it to Rifle, where he has been engaged 
in business for some time. Mr. Gold has 
made no definite plans for the future, but 
will probably either seek a new location 
or work at the bench for a while. 
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occasion on which to do some noteworthy 
advertising. One of his original advertise- 
ments is shown on this page. 

The jeweler offered to give a birth stone 
doublet and horoscope card to all those who 
would work out the correct titles of pop- 
ular songs from the musical transcription 
printed in the advertisement. The an- 
nouncement attracted considerable attention 
especially as it was printed in a musical 
program. 

Emil Bertl, son of the jeweler, is a well 
known organist and pianist as well as com- 
poser and coach. 

J. Nordlinger & Sons, emphasize the 
worthiness of Nordlinger diamonds in a 
very attractive announcement with a name 
plate that stands out on account of its 
uniqueness. This is a dignified, impressive 
advertisement appealing to fastidious buy- 
ers. 








Canada Notes. 





Aime Martin, jeweler, is registered at 
Montreal. 

E. E. Orr, jeweler of Peace River, Alta, 
is visiting relatives at Perth, Ont. 

The style of W. F. Windeler & Co., man- 
ufacturing jewelers of Ottawa, Ont., has 
been changed to Windeler & Lawledge. 

I. R. Bentley, jeweler of Port Perry, 
Ont., who enlisted for service with the 
Canadian forces abroad, has returned from 
Siberia and resumed the management of 
his business. 

The death of George B. Coblentz, whole- 
sale jeweler of Toronto, occurred recently 
after a protracted illness at the age of 46 
years. Mr. Coblentz was a native of Paris, 
France, and came to Toronto in 1904. He 
left a widow. 








Jewelry workers in Washington, D. C., 
have presented demands for a 20 per cent. 
pay increase and a different scale of work- 
ing hours, following a meeting between the 
employers and the workers in the rooms of 
the Merchants’ and Manufacturers’ Asso- 
ciation recently. After a lengthy discus- 
sion of the conditions facing the workers, 
the following proposal was presented by a 
committee from the association: To estab- 
lish a minimum wage in the jewelry trade 
of $35 per week and to give a 20 per cent. 
raise, dates as of March 1 last; to grant a 
44-hour week, with the privilege of work- 
ing 47 hours, with pay for extra three 
hours at straight time; during July and 
August working 44 week, to be paid for 
on an hourly basis; pay time and a half 
for all overtime work; the agreement is to 
last for one year. 
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Lancaster, Pa. 

J. W. Apple spent part o : 
and around reals ‘ae " 

Oscar M. Smith, Smith Bros. 
from a visit to Glen Rock, Pa, 

A. W. Moyer, president of the Non-Re- 
tailing Co., paid a business visit to New 
York City last week. ’ 

Milo B. Herr of the Non-Retailing Co 
is spending 10 days at Atlantic Cj z 
companied by his wife. 

S. H. Miller, formerly of Mount Joy, has 
returned to that town and reopened a jewel- 
ry store and repair shop, 

J. Clark Houghton, in charge of the dia- 
mond department of Louis Weber & Co 
visited Allentown last week. € 

Don W. Garrecht, jeweler, of Mount Joy. 
who has had a long period of poor health, 
recently paid a visit to Lancaster. 

Paul Risse, of this city, has been released 
from the naval service and will return to 
the employ of Jeweler Yenney at Pitts- 
burgh. 

F, J. Loeper, Reading, was in Lancaster 
last week to see his son, Frank Loeper, 
just back from the army, and about re- 
entering the Ezra F. Bowman Technical 
School to complete an interrupted course 
in jewelry work. 


Jerome Hoffer, head watchmaker and 
optician for M. Heyman, Camden, S. C,, is 
visiting his oid home in Manheim, this 
county. During the war he managed Mr. 
Heyman’s store while the owner was in 
the military service. 

The following have just entered the 
Ezra F. Bowman Technical School as stu- 
dents: H. R. Benjamin, Newburgh, N. Y.; 
Emil Hoffman, Fairmount, W. Va.; V. B. 
Morgan, Dunn, N. C.; William S. Smith, 
Custer, Pa.; Krikor Seraydarin, City of 
Beiruit, Syria; George A. Harbough, Phila- 
delphia. 

E. R. Kant, of the traveling sales force 
of the Non-Retailing Co., returned home 
from Berkeley Springs, Va., last week, in 
time to attend the graduation of his son 
from the Lancaster High School. He was 
one of the honor graduates. B. Willis 
Moyer, of the Non-Retailing Co.’s force, 
and wife, have been spending a vacation of 
10 days at Pequea-on-the-Susquehanna. 

The dispute among Lancaster’s business 
firms relative to Summer closing hours has 
resulted in a split into two parties. A num- 
ber of stores will close all day Friday and 
some only in the afternoon. A number 
will close at 6 Pp. M. on Saturdays and the 
others at 9 p. M. The jewelers, for the 
present, will observe a Friday half-holi- 
day and remain open Saturday evenings 
until 9 o’clock. 

At the meeting of the Lancaster Watch- 
makers Union last Thursday evening, a 
large number of new members were added. 
S. E. Beardsley, New York, of the Inter- 
national Jewelry Workers’ Union, was to 
have been present, but at the last moment 
had to cancel his engagement. The annual 
election of officers will be held the third 
Thursday in July. Mrs. Emma Hawthorne, 
Franklin Kain and James Daggett have 
been elected delegates to the Nationat 
Watchmakers’ Association convention. in 
Chicago. ' 
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